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Over ninety-three per cent. of. ... 
the companies surveyed in an 
analysis of conditions in the 
plumbing and heating and al- 
lied industries report contin- 
ued and increasing improve- 
ments in their business. 








The opportunities openedupby 
FHA and renewed sales efforts 
through the established chan- 
nels of distribution (namely, 
manufacturer to wholesaler to 
contractor-dealer) are listed 
as the chief causes of these 








gains. 
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BaG FLO-CONTROL VALVE 








BaG 
BOOSTER 


THIS BOOK 
TELLS HOW 


Free on Request 





B&G TRIPLE DUTY SYSTEM 


introduces revolutionary improvements in hot water heating 


Sensational news for heating contractors who want to 


sell’ radiator heat! 


Here’s a one-pipe forced hot water 


system with pipes smaller than steam sizes and greatly reduced radiation—installed at low cost-——operated with 


incredible fuel economy. 
today’s most desirable method. 


The three big features displayed below tell why B & G Triple Duty Heating is 
Send for the B & G Six-Step Design Manual, which shows you how to figure 


and install amazingly small pipes in either one or two-pipe hot water systems. 


All year ’round, the 


heats domestic water 
with the same boiler 
that heats the house 
—ends the inconveni- 
ence and high cost 
of a separately fired 
water heater. In 
summer, B & G Flo-Control 
Valves positively confine hot water 
to the boiler and Indirect Heater—no back circula- 
tion. This system has conclusively proved its ability 
to quickly pay for itself out of fuel savings. 







The powerful, true-cen- 
trifugal B & G Booster 
forces hot water to all 
radiators upon demand— 
many times faster than 
in a gravity flow system. No wait- 

ing for rooms to heat in the morning—no 
“lag” in heating when temperature suddenly drops. 
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B & G Indirect Heater 





The instant re- 
sponse of this sys- 
tem to thermostatic 
control gives it un- 
equalled flexibility. 
Rooms are maintained 
at a uniform degree of heat and 
fuel consumption is automatically and accurately 
regulated to outdoor temperatures. 





B & G Triple Duty Systems are adaptable to all 
automatically or hand-fired hot water boilers. Sold 
everywhere by leading jobbers. 


BELL & GOSSETT 
Company 


3000 Wallace Street, Chicago 
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No. 1— Many thousands in 
e in all parts of the c 
, no matter how cold 

















Vogel No. 5 for inside installation. 
Has the same powerful flush an 
lasting quality as 
outfits. Furnished with drum-shaped 
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FOR MILLS AND FACTORIES 
VOGEL Number 5 


FOR MILL VILLAGES AND 
EXPOSED PLACES 


VOGEL Number 1 
FROST-PROOF 


These Vogel outfits are each designed for a 
special job —The Number Five is a factory 
closet — built to withstand the hard use that 
closets receive in industrial plants. It is eco- 
nomical in use of water and will last for years 
without even a minor repair. 


The Vogel Number One frost-proof is for out- 
side installation and can never freeze no 
matter how cold the weather. Thousands and 
thousands of these closets are installed in all 
parts of the country. 


Both of these closets are seat action type. 


Use our direct mail to tell your customers 
about these Vogel outfits. And remember, you 
always make a profit when you install a Vogel. 


JOSEPH A. VOGEL COMPANY 


Wilmington, Del. St. Louis, Mo. 


EL, Products... 
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REDUCING VALVE 






RELIEF VALVE 






Cap to prevent tampering 






Carefully calibrated spring 
has high fatigue resistance 





Pressure adjusting screw 






Lever for testing 





Laminated phosphorous 
bronze diaphragm is very 
sensitive and positive 








Extra large diaphragm 





Relieved casting 
corners and gas- 
kets assure maxi- 
mum diaphragm 

efficiency 











Large brass 
strainer 


Large brass 






, - strainer 
Special composition 
renewable disc —_ ;' 
Yoke transmitting diaphragm | Plug for 
movement to disc a? eee Cleaning strainer 


Phosphorous bronze spring making valve 
: more sensitive at low pressure differentials 


cet hscans scone 
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LEADING DISTRIBUTORS STOCK PENBERTHY HOT WATER HEATING SPECIALTIES 
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LINDE PROCESS SERVICE 


goes to College 


New Heating Plant 
Completely Oxwelded 


AST performance of oxy-acetylene 

welded steam piping... installed 
under supervision of Linde Process 
Service... made an extremely favor- 
able impression on the authorities of 
a well-known mid-west university. 
A new building program called for an 
additional 43,000 sq. ft. of space to be 
heated requiring a new heating plant. 
Based on previous experience ... and 
Linde cooperation ... the decision was 
in favor of an oxwelded pipe installa- 
tion. 

Contracts called for about 8,000 feet 
of pipe, from 11/2 to 12 in. in diameter. 
A wide variety of pipe specials was 
necessary to combine many pieces of 
modern boiler plant equipment into 


an efficient working unit. 


Linde engineers stayed with the 
job from start to finish, furnished 
helpful data, advised on the best pro- 
cedures, and worked with officials 
of the university and contractors, to 
insure strong, leakproof, permanent 
joints. That is Linde Process Service. 
It makes available to every user of 
Linde Oxygen—at no extra cost— 
sound welding and cutting practices 
based on thousands of experiences in 
many industries. And the value of 
this unique service is further ampli- 
fied by coordination with the vast 
resources, scientific research and en- 
gineering facilities of other Units of 
Union Carbide and Carbon Corpo- 
ration. 

The nearest Linde Sales Office will 
be glad to tell you about Linde Process 
Service. These are located in Atlanta— 


Baltimore, Birmingham, Boston, Buf- 
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falo, Butte— Chicago, Cleveland — 
Dallas, Denver,Detroit—E] Paso—Hou- 
ston — Indianapolis — Kansas City — 
Los Angeles—Memphis, Milwaukee, 
Minneapolis—New Orleans, New 
York —Philadelphia, Phoenix, Pitts- 
burgh, Portland, Ore.—St. Louis, Salt 
Lake City, San Francisco, Seattle, 
Spokane and Tulsa. Everything for 
oxy-acetylene welding and cutting— 
including Linde Oxygen, Prest-O- 
Lite Acetylene, Union Carbide and 
Oxweld Apparatus and Supplies— 

is available from Linde 

throughproducing plants 


and warehouse stocks 
iO RRIDF 
ovinanll ir iat 


in all industrial centers. 


THE LINDE AIR PRODUCTS 
COMPANY 


Unit of Union Carbide and Carbon Corporation 


ma 4 


In Canada: Dominion Oxygen Co., Ltd., Toronto 





"YOU CAN ORDER EVERYTHING FOR OXWELDING AND CUTTING FROM LINDE _ 
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Red Jacket Deep Well Water Systems 
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Advanced 
Engineering Design Gives— 


® Straight Line Motion 
® More Power per Inch of Stroke 














3 e Most Efficient Performance 
® Finest Quality Materials 


® Superior Precision Workmanship 
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® Complete Guarantee 
® Lower Costs 


LARGE DEALER DISCOUNTS 





1935’s outstanding Line of 
SHALLOW WELL WATER SYSTEMS 


@ Lowest priced line dealers can buy 

® With capacities of 225, 250, 350 and 500 gal- 
lons per hour 

@ Compact, Quiet. Dependable 

@ Economical Operation RETAIL 


@ Guaranteed 
Large Dealer Discounts % w 


RED JACKET MANUFACTURING CO. WITHOUT TAME 
DAVENPORT, IOWA 
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EHICAGO FAUCET NEWS 








Issued Monthly by The Chicago Faucet Co., 2700-22 N. Crawford Ave., Chicago, Ill. 


Vol. 3, No. 7 











SHOWER SEASON ARRIVES! 





There Are Definite 
Reasons Why Your 
Customers Will Prefer 


ADD -A- SHOWER 


DISPLAYS OF MODERN 
ADD-A-SHOWERS WILL 
MAKE SALES 


To householders who contemplate add- 
ing shower facilities to present show- 
erless bathrooms, spring is the time 
when the problem becomes most ur- 
gent. Hot weather is ahead. If any- 
thing is to be done about it, now is 
the best time. 


Many householders hesi- 
tate only because they do 
not realize how inexpen- 

sively modern, permanent 
Y shower bathing facilities 
may be acquired. When 


* 











these features win cus- 
tomer preference. 

An attractive display 
of Add-a-Showers in 
your window now will 
bring many interested 
prospects into your 
store. 








REMODELING 
BUSINESS 


WILL CONTINUE 
TO INCREASE 


With the present open- 
ing up of the normal 
building season, will 
come a natural in- 
crease in the vast 
amount of remodeling 
already in progress. The stage is set. 
People are being made receptive to the 
remodeling idea. Whole communities 
are “remodeling conscious.” Quality 
is in demand. What a “natural” for 
Chicago Faucet sales! 





No. 488. Add-a: 
Shower for over- 
rim installations. 
Has automatic di- 
verte?. 





C.c.C. CAMP SUPPLIER 
OK’s BROWNIE 
SHOWER HEADS 


A contractor in South 
Dakota, asked why 
he was using so 
many Brownie 
Shower Heads, 
replied: “The 











No Se Se 
620 camp likes 
. them be- 
Brownie cause 
they 


save water and are so easy to clean.” 





CHICAGO FAUCETS 
SCORE “HIT” HERE 





Pictured above is 








q 





sf 
No. 5 $2. Add- 


a - Shower for 
built-in tus 
with hot and 
cold outlets 


No 528. Add 
a- Shower for 
built -~ 1m tubs 


They Close 
aed With, Instead 

PT ha] . ale out- 
les i kes pony? of Against, the 

cold valves on Pressure 
wail. | 
shown an Add-a- | 
Shower and they | 
learn how really | 
small the investment | 
is, many want one | 
put in immediately. 
The ease with which 
an Add-a-Shower can | 
be installed; its gen- | 
erous proportions 
and handsome ap- 
pearance; its Brow- 
nie self-cleansing 
shower head which 
gives acopious 
shower with a sav- 
ing of from 25 to 50 
per cent of the water 
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No. 444 Chicago Moderna 
Classic Sink Faucet, all 
brass, chromium plated, will 
give lifetime service. 





The features which distinguish Chicago Faucets— 
quality construction; standardized, interchangeable 
operating unit; easy renewability of wearing parts; 
body not subject to wear; low maintenance cost— 
appeal to all who appreciate true economy. They 


make satisfied customers. 





famed King-Bru- 
waert House, Hins- 
dale, Ill. Recently, 
the management 
said: “Our 750 Chi- 
cago Faucets have 
certainly performed 
well during their 21 
years here. They 
have given no trou. 
ble and are appar- 






ently as good as 
The Acknowl- ever.” 
edaed Standard ho cee cas 
of Favcet |} INSTITUTION 
in LIKE . 
i = SELF-CLOS- 


ING TYPE 


The No. 333 
Chicago 
Push  But- 
ton Faucet 
is a great 
favorite 
with insti- 
tutions be- 
| cause it is 
| tam p e f- No. 

proof, saves 333 

water and does not 
get out of order, 











ordinarily used — all 
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HEN the plumber or steamfitter makes 

a joint with a STREAMLINE fitting and 
copper pipe there is no doubt in his mind 
that it is perfectly tight—he doesn't have to 
wonder about it—he knows that it is abso- 
lutely leak and vibration-proof. 


The STREAMLINE fitting has the valuable 
visual inspection feature which no other 
solder type fitting possesses. When the solder 
is fed into the feed hole it spreads equi- 
distantly from the feed channel for the full 
limits of capillarity between pipe and fitting, 
producing a thoroughly bonded joint. Con- 
sequently, the appearance of the solder as 
a complete ring at the end of the fitting is 


—— 
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visual evidence of a leak-proof job and also 
evidence that the correct amount of solder 
has been used and that no surplus has 
leaked into the fitting itself. 


STREAMLINE gives the plumbing contractor 
an article of exceptional sales merit and a 
potential source of increased business in un- 
prosperous as well as prosperous times. It 
utilizes a new and successful principle in 
piping connections AND REQUIRES THE 
PLUMBER'S SKILL AND TOOLS TO INSTALL. 
Its remodeling possibilities are unlimited. It 
cannot be procured from direct-to-you houses 
or department stores. 


Send for Catalog F. 
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If you could follow a charge of 
iron ore through every operation 
until it is turned into Republic Steel 
Pipe, it would be easy to under- 
stand why this pipe can be de- 
pended upon to give service—why 
this is the pipe you should be sup- 
plying to your users. 

Look at it from every angle. The 
steel is correct, metallurgically and 
structurally. The weld is safe. 
The metal is strong, ductile and 
easily cut and threaded. It bends 
and welds without difficulty. It’s the 
best steel pipe that money can buy. 

Republic Steel Pipe is made 
black and galvanized, and by three 
processes—butt weld, lap weld and 
electric weld. Pipe produced by 
the electrical resistance welding 


method represents the latest ad- 
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vance in the making of fine pipe 
for every purpose. It is straight, 
round, uniform in wall thickness 
and diameters, and is available in 
long lengths without a mid weld. 
It is absolutely scale free. It costs 
more than lap weld pipe—yet it of- 
fers more for the money invested 
than any other pipe. 

Let us tell you more about the 
many varieties of pipe that Republic 
can supply. 
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SO YOU WON'T TALK, EH? 


fi GN 
SCOVILL 
WN ) y 


All right! Maybe you don’t happen to be a glib-tongued, high- 





pressure salesman. But that doesn’t mean you can’t go out and stir up new business. Far 


from it! Build your extra sales on things that sell themselves. 





Take the Scovill VOGUE fitting line. A sample or a photograph 
will tell your sales-story for you. These fittings have ‘‘looks’’—that’s something all your pros- 
pects understand. They’re modern and modernizing too—you don’t have to explain that to 
any embarrassed owner of a prehistoric bathroom. And they’re solid brass, heavily chromium 


plated—anybody knows that means rust-proof, long-wearing, trouble-free. 


For your own information (because, after all, your reputation 
depends on the service given by the fittings you install) this VOGUE line is just as distinguished 
inside as it is out. Typical Scovill high quality in every detail. Ask your jobber about it, or 


write direct to the address below. 


7 ea ewrebttis2 


Scovill Manufacturing Company, Plumbers’ Brass Goods Division, Waterville, Connecticut 












Scovill Flush Valves ¢ Shower, Bath and Lavatory Fittings ~° Miscellaneous Plumbers’ Brass Goods 


SCOVILL VOGUE FITTINGS. For tub, shower and basin. Beautiful modern dynamic design. Heavily chromium plated 
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A bigger line—a better line—a 
line of water systems to fit 
every need and every pocket- 
book ... that’s what the F-M 
franchise is giving thousands 
of dealers. 

Mechanically, F-M water 
systems embody all the newest 
technical advances— built by 
the men who equip the water 
systems of the greatest cities. 
There are models for every de- 
sired capacity—for every job of 


pumping from any source of 
water supply. There are models 
for both electric operation and 
gasoline drive. 


In salability, F-M systems 
lead the field. Nationally ad- 
vertised, they bear the Fair- 
banks-Morse seal of quality 
that is known the world over. 
It’s a grand trade-mark to sell 
with, but tough competition 
to sell against. 


GET THE WHOLE STORY ON THE F-M DEALER FRANCHISE 


The F-M dealer proposition is the 
most profitable dealer arrangement 
in the industry today. It means more 
sales—more profit for you. 

If you are getting less than the ad- 
vantages of the Fairbanks-Morse 


complete line—the F-M liberal dealer 
margin—the support, help and leads 
that every F-M dealer gets, you owe 
it to yourself to get the complete 
story on the Fairbanks-Morse fran- 
chise at once. 


FAIRBANKS,MOR 


MANUFACTURERS © CHICAGO, U.S. A. 
BRANCHES AND SERVICE STATIONS COVERING EVERY STATE IN THE UNION 
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NOW F-M FRANCHISE HOLDERS HAVE A BIGGER “EDGE” ON THE FIELD 
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Fairbanks-Morse adds 

new models—and offers 

you substantial price 
reductions 


LOOK AT THESE VALUES! 


. b er aeeN 
NEW . oe | 
™ \ 
225-gallon-per-hour wal 2 


system, complete * 
with big 18-gallon - 
tank. No extras. 


Only 


$5400 


F. O. B. FACTORY 




































— 


\ 




















The famous F-M “Challenger” 


‘44° 


FO. B. FACTORY 























VALUES LIKE THESE MAKE THE F-M 
DEALER FRANCHISE MORE VALUABLE 


+4 


THAN EVER "athena wen ee 


| 

5 ’ 
| PIN THIS COUPON TO YOUR LETTERHEAD : 
, i 

' FAIRBANKS, MORSE & CO., Dept. 5711 ; 
5 900 S. Wabash Ave., Chicago, Illinois : 
- Gentlemen: Please send me full information on : 
5 The F-M Dealer Franchise r 
a : Water Systems - 
: Home Light Plants 
; Name 
| Address ; 
: City State - 
ee eee eSB eae eee eee ewan ee e222 2 222222 S82 SSS S&S = = = = = aead 
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ENTIRE LINE of TUBULAR GOOD: 


RE-DESIGNED... 











Heavy, cast clean-out plugs 
in all Bridgeport Traps, 
that screw in flush with 
inside of trap. No clog- 
ging or collection of dirt. 
Improved bead or ground 
joint connections insure 
tight trouble-free joints. 











































Traxrods of distinctive design 
— with non-detachabie cur- 
tain hooks that slide in slot. 
Do not mar finish or get lost. 








A new and specially designed 
heavy cast nut on all items, 
with ample wrench surface 
on the “hex’’. Rounded on 














top—easily kept clean. 


Sink and Tray Plugs with re- 
movable strainer, permitting 
use of stopper. Ample length 
of plug body to insure fitting 
any enameled iron sink or tray. 
















Waste and overflow with 
patented head, and bell- 
mouthed elbow with heavy 
washer that fits any pitch of 
tub. More easily installed. 








BRID 





so you can profit by 
features like these 


/ AFTER thorough ‘investigation 


of today’s conditions and requirements, we have 





remodeled our entire line of tubular goods, and now 
offer you improvements which will be a big help to 
your sales and profits. 

Before re-designing these goods, we consulted 
scores of practical men in the plumbing field—men 
who are daily engaged in installation and service in 
all types of buildings. They gave us their ideas... 
told us where improvements were needed . . . how 
certain changes made items easier to work with... 
and do a better job. 

We combined their best advice with our years of 
experience and manufacturing ability. No effort 
was spared to turn out a winning combination of 
durability, uniformity, eye-appeal and lasting finish. 

Judged by the trade’s response, we had the right 
slant . . . for we hear others say that Bridgeport 
now makes the finest all-around line on the market. 

We are in position to furnish a complete line of 
tubular material, complying with various code 
requirements. Bridgeport products are distributed 
only through recognized jobbers.. Ask your jobber 
... Why not call him up today? And write us a post- 
card for complete new catalog. 


BRIDGEPORT BRASS COMPANY 
Established 1865 


BRIDGEPORT CONNECTICUT 





PLUMBERS BRASS GOOD: 
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Crane Directed Radiation 
with invisible radiator 
shields (I15¢ per section) 
protects walls, throws heat 
into room at body-height. 





Crane Sectional Boiler, oil 
firing, adaptable to all types 
of oil burning equipment. 
Steam or Hot Water. Heavily 
insulated, two-tone jacket 
installed with but four screws. 


BASMOR Gas Fired Boiler 
for Steam, Vapor or Hot 
Water. Easily and quickly 
installed. Operates at record 
high efficiency. Neat,compact, 
with heavily insulated jacket. 


4 Let’s forget, for a moment, Crane’s up more heat, lengthens a boiler’s life. 


80-year-old reputation for flawless design, There are a score of points you can talk 
materials and workmanship. Take a look about in selling Crane Boilers and Radi- 
at a Crane boiler, inside and out. There ation. You can go the full limit in guar- 
you Il find the things that, in the last anal- anteeing performance, because you have 
ysis, cause discriminating buyers to select Crane engineering back of you—engi- 
Crane. For it doesn’t take an engineer neering that covers the last detail, even 


to see how Crane design saves fuel, gives down to simplified, fool-proof installation. 








CRANE CO., GENERAL OFFICES: 836 S. MICHIGAN AVE., CHICAGO, ILLINOIS *« NEW YORK: 23 W. 44TH STREET 
Branches and Sales Offices in One Hundred and Sixty Cities 


VALVES, FITTINGS, FABRICATED PIPE, PUMPS, HEATING AND PLUMBING MATERIAL 


CRANE 












































18 DOMESTIC 


talking 












ENGINEERING May, 1935 














-_ 


P 

“VES. MR.GRAY 
WE GUARANTEE 
EVERY JOB.! 
























@ Thousands of people are building and remodeling 
as a result of the money made available through the 
activities of the F. H. A. They may not know the 
difference between a union and a tee but they do 
understand your language when you say, ‘“‘We guar- 
antee the job.”’ 

Guaranteeing the job means guaranteeing all the 
materials you use. Take fittings for example—one 


GRINNELL 








concealed fitting which proves defective may cost you 
more for tearing out and replacing than your entire 
profit on the job. 

How can you avoid such costly mistakes? 

Avoid them in the way the majority of contractors 
do—standardize on Grinnell Fittings and Hangers. 
They have passed tests far more severe than any you 
will impose on them. 


ORES, 
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His Langu age/ 


kvery Job a 


Guaranteed Job with 


Grinnell Adjustable Pipe Hangers 


There is a stock Grinnell Pipe Hanger 
or Support for hanging any piping in any 
place. Every one of these hangers is a 
real engineered product which has been 
thoroughly tested both in the Grinnell 
laboratories and on actual installations 


of all types. 


ADVANTAGES OF GRINNELL 
ADJUSTABLE PIPE HANGERS 
1. Neat, efficient installation 
2. Minute adjustments can be made at all times 
. Sagging of pipe line can be corrected instantly 


. Weight cf pipe is evenly distributed 


on SS WY 


. Rapid installation and easy maintenance 


Don't make special hangers—consult the Grin- 
nell Distributor first 


Send for a copy of Catalog 7 of Grinnell Adjust- 
able Pipe Hangers and Supports 


GRINNELL COMPANY 


EXECUTIVE OFFICES . PROVIDENCE, R. 1. 
Branch Offices in Principal Cities 





THE GRINNELL 


DISTRIBUTOR 
IS ALWAYS READY 
TO HELP YOU 


He maintains all these ser- 
vices for your assistance. 


Complete stocks of fin- 
est quality fittings 


Immediate Delivery 


Immediate price and 
product information 


Complete catalog serv- 
ice on any item or line 


Competent knowledge of 
product applications 


Material estimates for 
any set of plans 


Double guarantee he 
has selected his lines 
carefully so that he can 
give you his own guar- 
antee plus that of the 
manufacturer. 


It pays to depend upon the 
Grinnell Distributor for all 
of your piping requirements. 





THERMOLIER UNIT HEATERS FABRICATED PIPE 
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H-9045 
Relief Valve for hot or cold water, 
air or oll—'2 inch size—for any spec- 
ified relief from 5 to 160 Ibs. Note the 
auxiliary spring seating—a patent 
feature now used in all Mueller Re- 
lief Valves. 


Mueller Valves with testing 
device conform to the A. S. 
M. E. Boiler Code and are 
approved by Underwriters 
and Boiler Insurance Com- 
panies. Special patent fea- 
tures. Stocked by your heat- 
ing and plumbing supply 
jobber. 


HEN it comes to protection of life and property ther 

can be no “border line cases” —no compromises. Alway 
the vital spot in domestic hot water systems, pressure and 
temperature relief has become still more vital now that oj 
burners, gas burners and electric heaters are producin 
quick concentrated heat with corresponding quick pressur 
and temperature rises. 
With these new conditions in mind the Mueller line — alway 
known for its faithful performance—has been made stil 
more dependable by new features of design and construction 
The basic design of Mueller Relief Valves—an undu plicated 
and patent feature —is illustrated above. Note that the load 
of the heavy diaphragm spring is not carried by the seatage, 
but is carried by lugs in the valve body. The only spring 
pressure on the seat is that exerted by the light auxiliary 
spring which is used only for initial seating. Such a valve 
does not stick even when inoperative for long periods. 
This is the golden thread through all Mueller Relief Valves 
It assures a positive relief—within 5% of the pressure a 
which the valve is set—a degree of sensitiveness hitherto 
unknown. The value of this feature is further heightened 
by the larger diaphragms, finer construction, and countles 
expressions of Mueller engineering skill and manufactur 
ing standards. 


Yes, absolute safety is a duty. And we believe that careful 
inspection of the Mueller line will convince you that Mueller 
equipment is the fulfillment of that duty. 


Write for NEW BULLETIN 


A new bulletin covering pressure ané 
temperature relief and regulation is nov 
on the press. It covers the subject ev 
haustively. Let us place your name o 
the list of those who are to receive the 
first copies. 


MUELLER CO., Decatur, Illinow 
Factories: Decatur, I1l.; Chattanooga, Tenn. 
Los Angeles, Calif.; Sarnia, Ont. 
Branches: New York and San Francisco 


For automatic regulation of hot water heating plants —The Dependable 
Mueller System has been still further improved. Ask for circular covering 
new quick Alling and easy testing features. 





MUELLER Ualve SPECIALTIES 














why contractors like to use 
ANACONDA Solder Fittings 





Tested to 90 Ibs. air pressure under water Made with long cups which provide 
... the equivalent of 400 to 450 lbs. longer and stronger bonds... more sup- 
water pressure. port for the tubes. 





































Precision made to close tolerances... 5 High shoulders for the tubes to butt 
then double checked with “Go and against... maximum area for solder 
spring No-Go”’ gauges. bond at end of tube... strong joints. 
iliar ss ae | 
valve Smooth inside surfaces permit quick, Easy to install. Save time and money... 
.. thorough cleaning... essential to satis- do not require special layout because of 
alves factory soldering. fittings. Solder may be introduced at any 
ire at point along the edge of Anaconda fittings. 
herto 
_ NACONDA Fittings are available in 
ntless 
both wrought copper and cast bronze 
wrx . § PP sige 
whichever you, prefer. Anaconda Deoxidized 
reful Copper Tubes... furnished both hard and soft 
eller ...are made to the accurate, standardized di- 
mensions so essential for sound, leak-proof 
TIN joints. For the highest quality threaded 
2 ond S. P.S. assembly, Anaconda “85” Red- Brass 
8 now . ° 
ae Pipe is recommended 
ne on - 
e the 


Anaconda Deoxidized Copper Tubes are fur- 
nished hard and soft in straight lengths; soft in 
coils, and in two wall thicknesses (Type “K” 
and Type “L”). These conform to U. S. Govern- 
ment and A. S.T. M. specifications. Type “K”, 
the heavier, is recommended for underground 
service and general plumbing purposes. Type 
“L” is also suitable for interior plumbing. 


THE AMERICAN BRASS COMPANY . 
General Offices: Waterbury, Connecticut ANACONDA 






mine to consumes 


Offices and Agencies in Principal Cities gyre 


ANACONDA COPPER & BRASS 
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OIL-EIGHTY AUTOMATIC 


BOILERS 





R-Z-U JUNIOR BOILERS 





Z-U BOILERS 


600 and 800 SERIES BOILER 
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ITZGIBBONS 


TEEL HEATING BOILERS 
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The R-Z-U 


... proven efficient and economical in scores of 
installations, with any fuel and any heating system 


Apartments, hotels, schools, churches, hospitals, 
office buildings, industrial buildings, in ‘short, all 
types of buildings within this range are finding 
in the use of the Fitzgibbons R-Z-U, full and ade- 
quate heating service and extreme fuel economy. 
Designed in types for every fuel—hard coal, 
bituminous, stoker, oil, gas—R-Z-U Boilers meet all 
firing conditions with equal efficiency. Their basic 
design is right. 


The Fitzgibbons R-Z-U is truly a “boiler-man's 
boiler’’—built by a company, which for a continu- 
ous half century has built steel boilers exclusively. 
Architects can safely specify this boiler, heating 
contractors can confidently recommend it, building 
management companies, real estate holding organi- 
zations and building owners can accept it without 
question as a sound, substantial, dividend-paying 
investment, a piece of essential equipment which 
will give highest satisfaction with minimum upkeep. 


You will find complete details and specifications 
of this boiler in the catalog. Ask us for the 


R-Z-.U ¢ ‘atalog. 


Write Today. 





Atlanta, Ga. 


Birmingham, Ala. 


Boston, Mass. 


Chicago, Il. 
Cincinnati, Ohio 
Cleveland, Ohio 
Dallas, Texas 


Fitzgibbons Boiler Company, Inc. 


GENERAL OFFICES: 570 SEVENTH AVE., NEW YORK, N. Y. 
Works: OSWEGO, N. Y. 


BRANCHES AND REPRESENTATIVES 

Kingston, Pa. Philadelphia, Pa. 
Los Angeles, Calif. Pittsburgh. Pa. 
Louisville, Ky. Portland, Ore. 
Minneapolis, Minn. Richmond, Va. 
Newark, N. J. Salt Lake City. Utah 
New London, Wis. San Antonio, Texas 
New Orleans, La. San Francisco, Calif. 
Oklahoma City, Okla. Scranton, Pa. 


Seattle, Wash. 

St. Louis, Mo. 

St. Petersburg. Fla. 
Syracuse, N. Y. 
Toledo, Ohio 
Tulsa, Okla. 
Washington, D. C. 
White Plains, N. Y. 


Dayton, Ohio 
Denver, Colo. 
Detroit, Mich. 
Grand Rapids, Mich. 
Harrisburg. Pa. 
Hartford. Conn. 
Jackson, Miss. 
Kansas City, Mo. 
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When the tank is 
rustles EVERDUR 


you can promise your customers 
clean hot water indefinitely 














Your customers want more than hot water. They want 
clean, rust-free hot water...not for just a few years, but in- 
definitely. Their best assurance of trouble-free service is a 





tank which will not rust. 

Sell them one of rust-proof Everdur! For Everdur Metal 
is copper. . . scientifically alloyed to provide the strength 
and welding properties of steel. And it cannot rust! 

Everdur Tanks can be recommended without any quali- 





fication whatsoever! All-welded Everdur Tanks have been 
subjected to pulsating pressure from 0 to 150 pounds, 14 
times a minute, and have withstood the test without signs 
of leaks or distortion for more than 1,000 hours .. . the esti- 
mated equivalent of 40 years of normal service. 

No wonder leading makers of range boilers and auto- 
matic heaters now standardize on Everdur for all rust-proof 
tanks. Additional data and names of manufacturers using 


ee - 





Everdur, mailed on request. | 


— 








Cutaway view of BAILEY Automatic Gas Water EVERDUR 
: Heater, made by Day and Night Water Heater METAL 
Fe, Co., Ltd., Monrovia, California. Offered in 20, Se 
30, 40 and 50 gallon sizes. Bailey heaters com- teredtrade-mark identi 
: bine several special features, are all A.G.A. fying products of The 
: American Brass Com 
; approved, and are all offered with tanks of pene anode Geom ellen 
durable, rustles EVERDUR. of topper, silicon and 
x other elements 























AnaConpA 


from mine to consumer , 


THE AMERICAN BRASS COMPANY ] 


General Offices: Waterbury, Connecticut | 


Offices and Agencies in Principal Cities | 


EVERDUR METAL for TANK 
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You know all of the answers to the combination of 
sales values such as are provided by a line of water 
systems like the Myers. 


Quality plus performance, plus low prices, plus a 
sound sales policy, plus national advertising—nothing 
has been overlooked in the Myers program to support 
and to sustain Myers Dealers in satisfactorily and 
profitably securing increased water system business in 
their respective localities. 


The dealer who takes advantage of the improved 
market conditions and identifies his store with the im- 
proved and complete line of MYERS WATER SYS- 
TEMS will profit accordingly during the important 
Summer Selling Season just ahead. 


Your inquiry will receive prompt attention. Write 
or wire. 
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ROUND TYPE “R* 


Steel BOILERS 


WITH COAL 


For Heating Homes OIL OR GAS 


“Beauty may be only skin deep,”’ but Steel plate construction; Two-Pass 
not when a Kewanee is specified. For, Tubes; Spinner Blades; Hot Water 


regardless of the particular jacket Coil, of greater guaranteed output; 


selected, it encloses a “Heart of Steel” Kewanee Draft: Adjuster; Refractory 





—a Kewanee Steel Boiler with all the Linings... these are a few of the 


rugged strength, dependability and Kewanee features which have made 


economy features which insure extra new records for durability and econ- 


years of service and lower fuel bills omy possible. 


during every one of them. Your customers will soon be asking 


about this line of Jacketed Kewanee 


Boilers. Ask for Catalog RG~ 92. 





Our products may be financed on 


JACKET cs KEWANEE time payment plan / 
soihadiadyyr | KEWANEE BOILER CORPORATION -_ 


For maximum utility 
at lowest cost KEWANEE, ILLINOIS (Branches in Sixty-one Principal Cities) 
Eastern District Office: 37 West 39th Street, New York City 


| | Hi | 
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The New Soggy 7 oe eae 
Master kraft 
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THE 
SENSATION 
OF THE 
N. Y. CONVENTION 


No other 
Oil Burner has this 


AMAZING FUEL SAVER 


This new Master Kraft invention is Only a few New England territories still 
one of the few really great ideas in oil open. Western and Southern territories 
burner design. It breaks fuel oil now being closed. Write for full details to- 
THREE WAYS before atomizing. It pro- day. New promotion plan speeds up sum- 
duces TRIPLE RICH fuel oil mixture. It mer selling. No need to wait for fall sea- 
reduces air velocity to lowest practical son. Write us today. 
minimum. Most heat is EXTRACTED 
from the oil. Most heat is HELD in the MAIL THIS COUPON NOW 
fire box and USED. Least heat is 
wasted in chimney gases. Records of 
Master Kraft operation show fuel sav- 
ings as high as 76%. 











Harvey-Whipple, Inc. 
557 Emery St., Springfield. Mass. 


Kindly send full information on your 1935 Sales Plan 
based on “TWO MONTHS’ FREE HEAT EVERY YEAR.” 





Master Kraft TRIPALATED Oil Heat Name 
is the biggest selling proposition of the Address 
year. Franchises going very rapidly. Town a Sak 


were ne nnnnnn--5 
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THRUSH FLOW CONTROL FOR HOT WATER HEAT 
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Here's e FROFIT Ccaccthdeniiliion / 








@ THRUSH FLOW CONTROL 
@) THRUSH SELLING HELPS 
€) FEDERAL MODERNIZATION PLAN 


A! now to get your share of the moderniza- 
tion work and new construction for which 
the National Housing Act provides the cash. Turn 
service calls into sales by suggesting the modernization 
of every automatic hot water heating plant, old or new, 
with Thrush Flow Control to increase its efficiency, 
flexibility and economical operation. Tell your cus- 
tomers how the Government extends the credit,—and 
you get the sale. 


This is the opportunity of a lifetime! Take advantage 
of it. Suggesting Thrush System may lead to other larger 
sales—and every Thrush installation sells another one 
for you. 


Thrush Flow Control makes hot water heat instantan- 
eous, reduces the running time of the burner, provides 
a dependable supply of really hot domestic water at 
negligible cost and makes the job fully automatic for 
year ‘round use. Get acquainted with Thrush Hot 
Water Heating Specialties. 
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“This RIFEBID cutter 
rolls right thru any 
Pipe I put ‘er on” 















The Trick is in That 
Remarkable RIGID 
Tool Steel Knife Wheel 






















— quicker pipe cutting. This special RIPAID 
tool steel knife wheel rolls smoothly through any 





| ) kind of pipe. 


Rimeaip ALL-ALLOY ALL HEAVY-DUTY 
, PIPE WRENCH, Super-X metal 
to getting. unbreakable housing, jaws of 
: chrome molybdenum alloy steel. 
And full of exclusive RimmaID> 
features. 


And it keeps on rolling—far more cuts than you're used 





Clean practically burrless cuts. 


This superior cutting action comes from the distinctive 
RIGAID knife wheel blade. Not ground out of bar 
but coined out of sheet tool steel, hammered and heat- 


Rima|ipD No. 65R 
THREADER, threads 
4 sizes of pipe with 
one set of chasers, 
mechanical setting 
to pipe size, im- 
proved workholder. 
Ten threaders in 
complete line. 


treated and then cast into a reinforced hub. These 
remarkable blades fit any FRITZAQIE> type cutter. 


Cutter housing is reinforced, won't warp or break. It 


always cuts true. 


By all means, see this cutter at your peimzntD PIPE VISES. 


special malleable 
frames, tool steel 
jaws. Seven yoke 
and chain vises in 
the line. All have 
pipe rests and ben- 


ders. No-mar jaws 
in 2” and 2!/,” sizes. 


Jobber's before you buy your next tools. 
% 


THE RIDGE TOOL CO., Elyria, Ohio, U. S. A. 
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..- even this washer-retaining screw is 


of importance to the Speakman Company 


To show how far we go in building qual- 
ity into Speakman Showers and Fixtures 
we mention this washer-retaining screw 
which is part of all Speakman valves. It 
is monel metal. Any kind of a screw 
would hold the washer in place when 
the fixture is new just as any kind of a 
fixture will probably function satisfacto- 
rily when it is new—but many waters have 


a corrosive action on metal. In such 


SPEAKMAN COMPANY 








peakman pe Ree & eal ixlurces 





waters the head of an ordinary brass 
screw would deteriorate, the slot would 
break away, and the screw stem is liable 
to break off and have to be drilled out. 
As we said this washer-retaining screw 
is a small thing but it indicates the care 
and thought that goes into the making 
of all Speakman Quality Showers 


and Fixtures. Its been a quality line 


since 1869. 


Wilmington, Delaware 


K.4585-M 
Dupont Tub 









































Filler with Aet- j H 
| ; : Easy Waste. / ~ees | 

K-2634-M — Built-in Metaline Sy 

Heavywate Shower with Any wi : 

stream Head i / 









Speakman Any- 
= Self-Cleaning 
Mead. (Potented K-5503-M —Grace-Line Sink Fixture 

2,1923 and (Design Patented). Has extra large K-3365 — Speakman Built-in 
3, 1931.) draining soap dish. Mixometer 










K-5010—Speakman Unit 


Acto Lavatory Fixture 
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A COMPLETE LINE OF 


. of). ° 
hn e f AL EQUIPMENT 


under U the 


FAIRBANKS-MORSE 
Seal of Quality 


ORTHO-CUME 


units for every installation need 































Floor model ORTHO-CLIME. Handsome 
in appeorance, efficient in performance. & A com Pp lete line of air conditioning equipment! Think what 


this means to the holders of the Fairbanks-Morse franchise! 

It means units that will handle any requirement from a one- 
room office to a complete store, restaurant or manufacturing 
plant. It means the backing—the experience—the resources of 
Fairbanks-Morse to draw upon, to handle large and unusual 
jobs. It means that the prestige and the acceptance gained in 
105 years of service to industry guarantee satisfaction to the 
purchaser. | 

The Fairbanks-Morse Ortho-Clime line offers cooling and de- 
humidifying in summer, and heating and humidifying in winter— 
with models in capacities from one ton up. In addition, blast 
Large capacity wall model ORTHO-CLIME. coils, compressors, pumps and other necessary equipment are a 
part of the complete service. 

Distributors and dealers who know the plus values that come 
from association with an old and responsible house are quickly 
realizing the profit possibilities and other valuable features of 
the F-M franchise. There is still room for a few first class organi- 
ret sass zations. For complete information, mail the coupon. Fairbanks, 
ORTHO-CLIME - Morse & Co., Air Conditioning Division, 900 S. Wabash Ave., 


also available for Chicago, Illinois. 
wall mounting. 
















Mail this Coupon for Full Information 


FAIRBANKS, MORSE & CO., 900 S. Wabash Ave., Chicago, Ill., Dept. 5711 
Gentlemen: Please send me complete information on your ( ) ORTHO-CLIME 
( ) Dealer franchise ( ) Distributor franchise. 


Name 

Organization 

Address 

Sa Sarees State 


FAIRBANKS-MORSE 
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Because of the straight-as-an-arrow 
vertical fire travel, passing along 
patented heat grabbing teeth, 1800 
to 2000 degrees of heat are ab- 
sorbed in a distance of 19 inches. 
No one knows better than you that 
you can’t beat that performance. 


i i ee ee ee ee Se ee 


Another 





Oil Burning 





SAVES YOU 
MONEY 
AND 
BOTHER 


UPPOSE it is a new car you are buy- 
ing. Would you think for a minute 
of getting one that was not fully equip- 
ped? No lamps. No windshield wiper, 
and all such. Do I hear a great big NO? 


All right then, why buy and bother with 
an oil burning boiler that isn’t fully 
equipped? Take the Burnham for in- 
stance. It comes to you completely 
equipped with a built-in Taco Hot Water 
Coil. Low Water Cut-Off. A Draft-Ad- 
juster. The Combustion Chamber Re- 
fractory. And of course, the Safety Valve, 
Try-Out Cocks and all such. 
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If you have a long gun burner there's a 
jacket to fit it. If a short one, a jacket to 
fit it. Furthermore—which is a lot more 
than just further—the complete jacket, is 
both heat insulated and sound deadened. 
Mind you, not just partly insulated and 
deadened. But the entire jaeket, even to 
the rear panel take-off door. 


The jacket’s outside is never more than 
just warm to the hand. The burner noises 
are hushed to a soft pussy-cat-like purr. 


Send for catalog. Get all the facts. See 
for yourself. 


IRVINGTON, NEW YORE 
Representatives in all Principal Cities of the United States and Canada 
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you have a big future 


with Revere Copper Water Lube 





There is a growing demand for copper tube in today’s commercial 5. Refrigeration and Cold Storage Systems ...for pipe lines and 
and industrial fields, and this opens up a wide and relatively un- coils that must r ist corrosive chemicals. 6. Filling Stations and 
touched market for new plumbing contracts. Gatages...for g soline and compressed-air pump lines. 

In addition to residential construction and modernization, here’s Revere Copper Water Tube is 99.9% pure copper... amazingly 
your list of prospective business which Revere Copper Water strong and rust-} roof. It comes in three types (K, L and M¥... 
lube will help you get: 1. Hotel, Ofice Building, Apartment, Hard and Soft Tempers) to suit varying corrosive conditions and 
Factory and Hospital Construction...for all general plumbing price considerations. 
and heating lines and small drainage connections. 2. Public Works We recommend Streamline soldered Fittings for Revere jobs. 

. for underground water services, water filtration, gas distribu- These fittings an | Revere tube are matched to very close tolerances. 
tion, and heating lines in sewerage disposal tanks, 3. Breweries and Installed correct|y by the skilled plumber, the entire piping system 
Distilleries ... for pipe lines, heating and cooling coils, and pump is tight, permanent, leak-proof and vibration-proof. And very neat 
lines. 4. Paper Mills... for blow pits, flumes and screen rooms. in appearance. Write for booklet giving complete details. 


% Hard Temper only 








+ 


Revere Copper and Brass 


INCORPORATE D 
Founded by Paul Revere 1801 





Executive Orrices: 230 Park Avenue, New Yorw City + Mutts: Bartimore, Mv. + ‘Taunton, Mass. 





New Benrorp, Mass. + Rome, N Y. + Detrorr, Micu. « Curcaco, Itt. « Saces Orrices ins Principat Crriss 
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new. 


FAIRBANKS 





PLUG TYPE 





REGRINDING VALVES 


Out of Fairbanks’ experience of more than 
fifty years comes this new modern bronze valve— 
a valve designed especially for services where there 
is excessive wire drawing or destructive action of 
any kind on valve seat or disc, such as when used 
for drip, drain, throttling, etc. It marks the great- 
est advance in years in valves for the conditions 


mentioned. 


Due to the angle of the plug and seat ring seal- 
ing surfaces, the stream flow is uniformly distributed 
when passing between these parts. The force of 
the stream cannot be concentrated on any part 
of the plug or seat and produce erosion or wire 


drawing. 


Nor is that all. 
into its own seat, with uniform contact over a long 


The plug type disc is ground 
seating area. Consequently it fits perfectly and 
prevents leakage. 


Seat ring is screwed into the diaphragm and 
can easily be renewed. Both seat and disc are 
made of special nickel alloy of high Brinnell hard- 
ness and can be reground indefinitely without 


removing the valve from the line. 


THE FAIRBANKS COMPANY 


Manufacturers of Valves, Hand Trucks, and Wheelbarrows 


395 Lafayette St., New York, N. Y. 
Boston, Pittsburgh—Distributors in Principal Cities 
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A shoulder on spindle affords a back 


seat which permits packing the stuffing 
box under pressure while the valve is 


wide open. 


But we can't adequately describe this 
new valve—you have got to see it to ap- 
preciate its many advantages. So why 
not let our representative show you both 


the globe and angle types? 
Write for Bulletin 0501-P or mail the 


coupon. 
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MAIL COUPON TODAY! 


The Fairbanks Company, 
395 Lafayette St.. New York, N. Y. 


Without obligation on our part, kindly send a copy of 
your Bulletin 0501 -P. 


Name 


Address 
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KNOW YOUR SOURCES OF SUPPLIES! 


Order your copy of the 1935 edition of 
the Plumbing and Heating Catalog today 


The only buyers’ guide that is compiled espe- 
cially for the plumbing and heating industry. 


Since 1923 —the only constructive contribution to 
those purchasing plumbing and heating supplies 





DOMESTIC 
ENGINEERING 


PLUMBING & HEATING 
CATALOG 


Old Homes are being modernized or remodeled—Old 
Equipment will need new parts or replacement. Do 
you have reliable purchasing and specifying informa- 
tion at your finger tips? The following data is avail- 
able to you for instant reference. 


1. Where to buy all supplies in the plumbing and 
heating industry. 


2. Hundreds of up-to-date manufacturers’ con- 
densed catalogs. 











CO 


How to locate manufacturers of products known 
by trade names only. 


4. Latest specialties listed for the first time in any 
Buyers’ Guide, also new prices, new lines. 


5. A revised list of names and addresses of over 
4,000 manufacturers of plumbing and heating 





, supplies. 
Convenient—Useful— Valuable 6. Tables, rules, charts and layout diagrams. 
952 pages brim full of information you will need Use the 1935 Domestic Engineering PLUMBING and 
and use every day in your business HEATING CATALOG to speed up your estimates. 
Bound in Fabricoid. Size 8!/. x 11. Handy for 
desk use. Domestic Engineering Company 
Price $5.00—Postpaid. 1900 Prairie Avenue, Chicago, Illinois. 


Order now—receive a full year of valuable service. 


Domestic Engineering Plumbing and Heating Catalog, 
1900 Prairie Avenue, Chicago. Illinois. 


We hereby authorize you to enter our order for one copy of the 1935 edition of the Domestic Engineering Plumbing and Heating 
Catalog for which we agree to pay five dollars upon receipt of the catalog. 


Firm _.Mark book for Mr. 


Street Address City and State 


5-35 Signed by 


Dkk 
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Standardized MONEL METAL SINKS 
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You can offer exactly the right 

size ...from 48” to 144”... 

with intermediate sizes to the 
fraction of an inch 


FEW new houses are going up. 

Many more old houses are being 
modernized. All of them need new 
sinks. Monel Metal sinks. Here’s a way 
to get these jobs: 

Go to the builder and the architect 
and offer the Monel Metal line of 
standardized models. Then explain that 
you can supply any cabinet-type model 
in any intermediate size, exact to the 
fraction of an inch, for a trifling extra 
charge. 

That's good news to the man who is 
working on a kitchen plan. It means 
he can specify a sink that fits exactly, 
in one piece, without bothering with 
fillers or other makeshifts. 


Moreover, he doesn’t need to worry 
about the budget. For new prices on 
these sinks and working surfaces are 
reduced—some as much as 35 per cent. 
Which means that a complete Monel 
Metal kitchen will fit into things as 
easily as the sink fits into the kitchen. 


To make the picture complete, re- 
member that you can offer him any 
type he wants: apron, low-back, high- 
back, single-drainboard or double, 
single- or double-bowl, or a sink with 
drainboards that are smooth or grooved, 
in the latter as short as 41”... 57 
models in all. 


For complete details, illustrations 
and prices, call in a representative of 
the distributors, Whitehead Metal 
Products Co. of New York, Inc., 304 
Hudson Street, New York, N. Y., or 
write direct to them. 


THE INTERNATIONAL NICKEL 
COMPANY, INC. 
7 WALL STREET + NEW YORK, N.Y. 





Modernized womes 








Monel Metal Double-Bowl Standardized ‘‘Straitline’’ Cabinet Sink and Stand 
ardized Monel Metal Cabinet Top, installed in a Washington, D C. residence 


SRP GE WG wet By AI RMN oe 





View of remodeled Kitchenette in new Penn-Lynn Apts., formerly the Homer 
Apts., 3948-50 Pine Street, Philadelphia, Pa., showing a Monel Metal Sink 


Monel Metal - 


; Monel Meta! is a registered trade-mark applied to an alloy containing approximately 
VAN two-thirds Nickel and one-third copper. Monel Metal 1s mined, smelted, refined, rolled A 
= and marketed solely by International Nickel. CODE 
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TRAFFIC OVERHEAD 


WOOD & DAUM 
Heating and Plumbing Contractors 


718 CARLISLE AVENUE 


Jan. 22nd, 1935 


Jones & Laughlin Steel Corporation 
Pittsburgh, Pennsylvania 
: ience in 
eon leasure in giving you herewith our experienc 
e take p 


: | Pipe on the Patterson 
rd to the installation of J & L Stee Fairfield, O. 


rega 
Field Underground ott 
A proximately 18,000 tee tagrtbens abet ‘ 
; ‘ob. In all, counting the we | ance 
eestor és ts the drips and other eS oe gon a 
ae € approximately . 
use, there wet ara 
“ src the hydrostatic and steam tests requ) 
piping — : 
the government specifications | perenne ae 
‘sh to state, too, that the pipe W eae wer 
vs ie at the conclusion of the job we - nas no 
anne " Not one of these leaks was in the pipe, u 
(5) leaks. 


j rts 
elders on this job were expe 
panes aon peat of credit, we also feel that 
“rs “ one is entitled to his share. paren 
ge “ this particular job had to be rig cess ta 
eae we feel was 4 remarkable acne 
accomplish what sire oe 
WOOD & DAUM 


Per (Ralph E. Wood) 


SERVED BY J&L STEEL PIPE UNDERGROUND 


The completely trouble-free performance of J & L Steel Pipe as described 
in the accompanying letter is further evidence of the ease and economy 
with which J & L Pipe is made up and installed. There is a size, weight 

and type of J & L Pipe, welded and seamless, for every kind 


of service. You will find our 88-page pipe catalog useful. 
piidal Write for a copy today. 


JONES & LAUGHLIN STEEL CORPORATION 


JONES &2 LAUGHLIN BUILDING. PITTSBURGH, PENNSYLVANIA 
Sales Offices Adeste Besten Bulfele Chicege Cincinnati Cleveland Denver Detroit Erie Lee Angeles 
Memphie Milweukee Minneepolia New Orieane New York Philedeiphie Pitteburgh Bt. Leuie Sen Frenciece 
VW arehimanes CHICAGO CINCINNATI DETROIT MEMPHIS NEW ORLEANS PITTSBUROH 
Canadian Representatives: JONES & LAUGHLIN STEEL PRODUCTS COMPANY. Pitteburgh, Pe. U. BS. A.. and Terente. Ont.. Consda 


Delias 


TN 
wiga 


OTHER J&L PRODUCTS 
Bars, Shapes, Plates— 
Structural Shapes, includ- 
ing Junior Beams and Light 
Weight Channels—Con- 
crete Reinforcing Bars— 
Nails and Tie Wire—Fab- 
ricated Structural Work 
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G-E EQUIPMENT 
HELPS YOU SELL 


A well and favorably known name 
stands for solid worth. Such a 
name, coupled with the water 
system you sell, is in itself another 
winning sales inducement. Such a 
name is GENERAL ELECTRIC. 


General Electric offers: MOTORS 
— built by men who know motors, for 
men who know pumps—\arge and 
small, for deep and shallow wells; 
CONTROL — pressure switches, 
float switches, motor control —all 
dependable, time-proved; WIRE 
AND WIRING DEVICES—further 
assurance that the entire equipment 
is right. Complete information on 
any G-E product can be quickly 
obtained by writing General Elec- 
tric, Dept. 6D-201, Schenectady, 
New York. 


(Right) This seal, as a window 
prs and @ running-water 
animated window display are 
available through the Electric 
Water Systems Council, 228 West 
Ontario St., Chicago, Il. 


NI ATT BS the OO) Bs 2. Oe 2 O) ee £6) BE 
COPY OF USEFUL. SALES HNFOR 
MATION THAT WILL HELP FO 


LL DOMESTIC WATER SYSTEMS 








GENERAL @ ELECTRIC 
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ow You Can Sell More 
Domestic Water 







S ystems 


MeN? 


V4, Cone 
"igs % 
: et 
V2 eee 
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You may have, free, a two-column mat 
of this illustration, suitable for use 
in your advertising. See coupon 


ROGRESSIVE farmers in your territory are anxious to avail 
themselves of every practical profit-producing device. 


Records show that if plenty of fresh water is made available for 
cows, milk production may be increased as much as 20 per cent; 
with poultry, egg production may be increased 8 to 10 per cent. 
In addition, the cleanliness resulting from the liberal use of water 
assures you that a greater number of livestock and poultry will 
reach the producing age. These are facts which, in addition to 
the advantages of convenience and reduction in labor, you can 
use to help your sales of domestic water systems. The G-E pub- 
lication offered on this page details many other facts that will 
help you. ’ 


Mail to: GENERAL ELECTRIC, Dept. 6D-201, Schenectady, N. Y 
[ ] Please send me my copy of “RUNNING WATER PAYS BIG DIVIDENDS” 


[ ] Also, please send me the newspaper mat, as offered 


I am now selling_ pumps. 


(Make) 





Name 
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4 070.77 
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Hays Double Seals 
Go Too... " 


PCY 
« 
W HEREVER mechanically stronger copper pipe joints are 


required Hays Double Seals are selected. 





Double Seals give 
plus protection to any copper piping installation, they have 
proved their ability to stand up under severe overloads of pres- 
sure, torsion, bending, vibration, freezing and pulling. Why 
are they stronger? 

Double Seal’s greater strength is due to an extra little pipe flare 
of 90° and an extra machined seat of 90° which together make 
Two 
Furthermore, every Hays Double Seal 


Connection is a Union Joint and the Hays Method is the only 


an extra seal in addition to the ordinary type of 45° seal. 


seals are better than one. 


copper plumbing method that ties in directly with iron pipe. 


H A Y . Qua lit y 


COPPER PLI 


BRASS 


MBING BATH FIXTURES 


PLUMBING BRASS 


(,OODS from Street to Bath 
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Hays Double Seals have. years of service behind them and we 
have yet to hear of a joint failure. Properly made, Hays Double 
Seal Joints are the strongest method of joining copper pipe, 
yet a twist of the pipe wrench and the joint is broken, re-made, 
the joint is even stronger than before.for greater pressure forces 
the ductile copper pipe more snugly into its double seat. 
Mr. Plumber, get the new Hays catalogue and decide today to 
give Double Seals a trial. Double Seals pro- 
tect good workmanship and protect your repu- 


tation. Write today for information. 


HAYS MFG. CO., ERIE, PA. 





CLIP THE COUPON TODAY 
HAYS MFG. CO., Erie, Pa. 
Centlemen: 
Send me 24 page catalog on Hays Double 
Seals. 
Name 


A ddress 


a 


Wt 00 OUR Cant 
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ECONOMY IN EVERY MILE 


Your eyes will tell you how justly proud you can be of these 
new International Trucks on your job. Their unfailing 
day-in and day-out service will give you a new idea of 
dependable truck performanee. And every mile they 
run and every load they haul will be a revelation to 
you in lower figures on your cost sheets. The more 
minutely you examine their advanced design and 
construction the easier you understand their 
outstanding stamina and performance. And the 
more you talk to single owners or fleet owners, 
the more impressed you will be with the 
low-cost hauling these trucks deliver. 
Sizes range from ‘'2-ton to 10-ton. 
Above: The *,-ton In- Sold through 217 Company-owned 


ternational Model C-1, , 1 deal ae 
125-in. wheelbase.with ranches, and deaiers everywhere. 
| A satelite INTERNATIONAL HARVESTER 
*1is also avail- 
Ee ste i. wheel. COMPANY OF AMERICA, INC. 
hase, with panel. pick- 606 So. Michigan Ave., Chicago, Ill. 
Up, canopy top. and 
Station-wagon bodies. 


a up to | ih fe 
INTERNATIONAL | 
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‘ 
Visit exhibit 
of Josam Products 
53rd Convention « 
Exhibition of N. A.M 
ERE IS A NEW CATALOG compiled especially to aid you in promoting —Booths 137-1: | | 
harmony and success in your contacts with professional men, general oe a a 
contractors and owners. @ ' Lo 
literally, it is the authority. It provides the means of avoiding misunder- | 
standings of touchy technical points on which no other authority exists. Its pe ew an 
104 pages instantly give you complete, conclusive data on applications, STAR RD and heating supp! 
measurements, installations and prices. — ae 
By issuing Catalog “H” Josam expresses an eagerness to exceed past \ | 
achievements—a determination to set a new gauge of service to the plumb- MPAN ae 
ing and heating industry—a readiness for a new era that teems with vast JOSAM MANUFACTURING co | 
potentialities for all engaged in the construction industry. ' . 
Engineering Division } 
Users of Catalog “H” avoid conflict with sanitary codes because the purpose | 1783 East llth Street—Empire Building : , 
of Josam products is to exceed compliance requirements and establish new Cleveland, Ohio U.S. A. | 
definitions of protection and convenience. Please send me without obligation your new Catalog HM) | P 


If you can use Catalog “H” as a protector and a guide and a counselor in 
your business, fill out the coupon requesting your copy. 


JOSAM MANUFACTURING CO.+ Empire Bidg., 1783 E. 11th St., Cleveland, Ohio, U.S. A. 


Factory: Michigan City, Indiana + Branches in All Principal Cities 


; | 
| ee i | 
| 
, 
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2E ARE NO SUBSTITUTES FOR JOSAM PRODUCTS Bkau 








40 DOMESTIC ENGINEERING May, 1935 


eal 
+Gund-on THE NEW 


KOHLER HAMPTON 
EL ACLUSIVE SALES IDEAS 















The shelf space appeals to men and 
women alike. Notice that the hand- 
some fitting is against the rear wall, 
allowing free use of the basin. 









The combination fitting provides for 
tempered hot and cold water. 







EASY TO SELL, EASY TO INSTALL— BECAUSE OF ITS MANY FEATURES 





















It's safe to say that never before have so many plus features been built into a low- 
priced enameled lavatory. Judge for yourself: (1) 4-inch-wide shelf provides approxi- 
mately 72 square inches of space for soaps, powders, shaving-kit. etc.—all within 
easy reach. (2) Combination fitting. and pop-up drain. Water flows out hot, cold 





or warm, mixed as the user likes it. 


(3) Fittings are assembled and fitted at the factory. The pop-up drain, as an 
integral part of the lavatory. is also in place. You receive the Hampton as a “package” 





—no fitting or adjusting necessary—all you do is attach trap and supplies. And these 
are roughed-in high. giving the Hampton a sleek, clean-cut appearance. 

Other features that make the Hampton easy to sell, easy to install: Chromium- 
plated fitting hugs rear wall, to give full use of the basin. .. . Spout outlet is 34 inch 
or more above the highest point of rim, complying with Back-Syphonage codes. 
Flexible supplies allow for variations in roughing-in and permit easy installation. 

This makes an ideal number for your showroom. See your wholesaler, or write 
direct to us for further details. Kohler Co. Founded 1873. Kohler. Wis. Shipping 
Point, Sheboygan, Wis. 


ce KOHLER of KOHLER 


IT’S OK." planned plumbing and heating 

















plumber can get 
all the information he 





. |====| BETWEEN OURSELVES 





needs by reading it.”’ 
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Only 32 Days Left 

After this issue is placed in the 
mail there will be only thirty-two days left before the 
Second FHA Prize Contest is closed. All you need 
to do to enter the contest is write a letter telling how 
you are taking advantage of the Federal Housing Act 
to sell plumbing and heating materials. The letter may 
tell about your show window, your advertising, your 
personal selling, sales letters or whatever plan or 
method you are using to get business in connection with 
the FHA. It is not necessary to send in photographs ; 


just a letter may win a prize for you. 


New Sales Possibilities 

Don’t fail to read the article in this 
issue on small pipe sizes and forced circulation for hot 
water heating systems. By carrying a high temperature 
in hot water heating systems and by using mechanical 
means for obtaining rapid circulation, pipe sizes, radi- 
ator sizes, and the like, can be cut down with consider- 
able economies in the cost. This of course widens the 
market for hot water heating systems and gives: the 
heating contractor new sales possibilities. The article 
in this issue is the first of a series on this subject de- 
signed to give the heating contractor a thorough working 
knowledge of this phase of heating so he can go out 


and sell, design and install such systems. 


Our Method Is Best 

Further evidence of the soundness 
of the established method of distribution—manufac- 
turer to wholesaler to contractor to consumer—1is found 
in this issue wherein a large manufacturer of plumbing 
materials announces he is adopting a policy of distrib- 
uting through regular trade channels. Telegrams and 
letters announcing this new policy are being sent to 
all recognized plumbing wholesalers in the United 
States. The company’s statement says in part: ‘‘Fol- 
lowing two years of intensive research and sales ex- 
perience and after a careful analysis of all the exist- 
ing methods by which plumbing ware reaches the con- 
sumer, we have decided to adopt a policy of distrib- 
uting through regular trade channels for plumbing 
ware; that is, from manufacturer to recognized plumb- 
ing wholesalers to plumbing contractor to consumer. 
We are adopting this policy with the sincere convic- 
tion that satisfactory installation of plumbing is more 
economically achieved by this method than by any 


other.” 












Helps Sell Other Products 


Air conditioning has brought about 
not only the development of new products but also 
further uses for other types of equipment handled by 
plumbing and heating contractors. An interesting ex- 
ample of how a water supply system has been used in 
conjunction with an air conditioning installation in a 
small office building in Louisville, Ky., is described in 
this issue. 


Survey Supports Optimism 

Recently there have been an in- 
creasing number of reports reaching us to indicate def- 
inite improvements in business. More than 93 per cent 
of the companies surveyed in an analysis of conditions 
in the plumbing and heating and allied industries report 
continued and increasing improvements in their busi- 
ness. The opportunities opened up by FHA and re- 
newed sales efforts through the established channels 
of distribution are listed as the chief causes of these 
gains. A review of these optimistic reports is con- 
tained in this issue. 


The N. A. M. P. Convention 

Plans are developing fast for the 
53rd annual convention of the National Association of 
Master Plumbers, which will be held at the Stevens 
Hotel, Chicago, June 25 to 27. The Exposition of 
Plumbing, Heating and Allied Products, which also will 
be held at the Stevens Hotel, June 24 to 27, is des- 
tined to be one of the most successful expositions ever 
put on by the association. At the time this was writ- 
ten, approximately 65 per cent of the space had already 
been sold. A story in this issue gives the high lights 
of the convention plans. 


More Convention News 

The month of April was a big one 
for state conventions of master plumber associations 
and this issue contains news reports on eight state meet- 
ings, namely, Michigan, Arkansas, Colorado, West Vir- 
zinia, Nebraska, Alabama, Oklahoma and North Dakota. 
There is also a report on the big meeting of the Cen- 
tral Supply Association in Chicago. All of these stories 
are illustrated with interesting photographs, many of 
which were taken by our own staff representatives. 


Your Ldiler 
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JENNINGS SUMP & SEWAGE PUMPS 
PEDESTAL TYPE 

Mounted entirely above the pit cover. Entirely 

self-priming. All working parts high and dry 

Only suction pipe submerged. Economical. 





CENTRIFUGAL PUMPS 
STANDARD AND SELF-PRIMING 

Motor armature and pump impeller mounted on 

same shaft. No bearings in pump casing. One 

stuffing box. Simple, compact, reliable. 


NASH HYTOR AIR COMPRESSORS 
No sliding vanes, pistons nor parts in metallic 
contact. No internal lubrication. Non-pulsating. 
Clean air. Efficient and reliable. 





JENNINGS SEWAGE EJECTOR 
Most efficient device for pumping unscreened 
sewage from low levels, or pumping any heavy 
liquid with large proportions of solids. 
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As 
Rin og 


These ts c Nash Unit for 
Every Pumping Service 


There is a reason for the many thousands of installations 
of Nash Pumps. For over twenty years the name Nash has 
stood for reliability in pumping equipment. From the com- 
plete Nash line it is possible to select a superior pump 
for practically any service. 


One of the newer members of the Nash Pump family is 
the Vapor Turbine Return Line Heating Pump above. Here 
is a pump that not only eliminates the cost of electric 
current, but promotes greater efficiency in your heating 
system than any other type of Heating Pump. 


It can do this because it functions on a new system of 
controlled continuous operation, and is the only heating 
pump that can operate continuously with economy. Any 
Engineer knows that continuous removal of air and 
condensate means efficiency in a heating system. 


Why not write us today for Bulletin 203 which gives all 
of the interesting details? 


NASH ENGINEERING COMPANY 


SOUTH NORWALK, CONNECTICUT, U. S. A. 
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your: IN BUSINESS 


WITH THE COMPLETE CRANE LINE 


@ No grocer would open shop with some important article 
of food missing from his shelves. No more can the progres- 
sive plumbing and heating contractor call himself really in 
business unless he can deliver every item the public calls for 
either out of stock, or quickly from his supplier’s warehouse. 
There is a Crane warehouse near you fully stocked, ready to 
supply your needs on a moment’s notice. 

The complete Crane line gives you the variety of distinctive 
materials you need in your business—and fortifies you with quality and price. All the 
advantages of dealing with a single, uniform source of supply 
are yours, plus two important factors in today’s market: 

(1) ‘The Crane Finance Plan, which removes the last obstacle 
to most of today’s sales, and 
(2) Crane Exhibit Rooms, where you can take customers actu- 


ally to see the wide variety in design of any Crane product in 


wf PAA OS AY Y Oy 


which you have interested them. 


NEW THURSTEND 
DRINKING FOUNTAIN 


Pe ae b> ee PEEVE! CE & Ot 


These new fountains feature the NEWERA bubbler, 
with vandal-proof attachment and a vitreous china 
receptacle. Automatic stream regulator. Provides 
sanitary, low-cost drinking facilities for factories, 
schools, railway and bus terminals, gasoline filling 
stations, tourist camps and public buildings. 


Wall Type No. C 9158 


Pedestal Type No. C 9155 


ANE 


CRANE CO., GENERAL OFFICES: 836 SOUTH MICHIGAN AVE., CHICAGO, ILL. «© NEW YORK: 23 W. 441TH STREET 
Branches and Sales Offices in One Hundred and Sixty Cities 


VALVES, FITTINGS, FABRICATED PIPE, PUMPS, HEATING AND PLUMBING MATERIAL 
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The Trend 
in Distribution 


Readers of Domestic ENGINEERING will help them- 
selves in their own business through the study of 
some definite and significant developments of recent 
months. The general direction of those developments 
can now be clearly seen. 

The line of analysis and reasoning which ever) 
reader, whether he be a contractor-retailer, a wholesaler 
or manufacturer, should pursue must take in the fol- 
lowing facts: 

Only a few years ago distribution through the estab 
lished channels was generally followed but it is safe 
to say that many were not thoroughly aroused to its 
benefits. But with the constant increases in the volume 
of building, the amount of business coming to the 
industry was large enough to make the accepted busi- 
ness methods satisfactory. 

During the fag end ofthe building boom, competi 
tive pressure among new or expanded manufacturing 
plants, among the increasing number of wholesalers 
and, again, among the larger number of contractors, 
brought to the surface the lack of conviction among 
many that the accepted methods of doing business were 
the best. 

Prove 


Your Case 


The drop in business starting in 1929 brought this 
uncertainty to a climax. In our industry, as in every 
other division of American business, the past few years 
have led to a critical analysis of the merits or demerits 
of every individual, of every organization and of every 
method of doing business. 

New people came into position of importance in old 
companies. The lack of proof that the established 
method was the best led many to study other distribut- 
ing channels. On top of this, strong companies from 
other industries began to enter the small home mar- 
ket, bringing an entirely different viewpoint of dealer 
relationships. 

You as a unit in this industry today can look back 
to a period not many months ago when your position 
as the preferred retail outlet or, in other cases, as the 
established wholesaler or manufacturer, was definitely 


under bombardment. 


«) 
IS 


Developments of the past few months are showi 
that many have reasoned their way through to the solu- 
tion of the above problems. More and more manufac- 
turers have shown by the announcement of their pol 
icles that they have studied this problem of distribution 
convinced themselves that the channel 


and through 


which the greatest progress can be made is the channel 
of distribution through the established wholesaler and 
contractor-retailer. It 1s worth recalling that this dect- 
sion 1s emphatically not a sentimental one but 1s based 
upon the fact that the old distributing methods of our 
industry have stood the stress of the depression and are 
emerging in a stronger position than before 
Simultaneously, one sees on every hand evidence 
that the established wholesaler is better appreciated by 
the manutacturer for the definite services he performs 
At the same time, that wholesaler himself has, in most 


cases, grown to recognize the value of his services. 
This has strengthened him in his relationship with man 
ufacturers and, at the same time, brought him to ap 
preciate even more his responsibility to the dealet 
The third factor in the chain, the contractor-retailer, 
naturally benefits because the strength of his position 


ole 


questions about his distributing ability, with the taulty 


is being more widely recognized. The tamuhiar 


reasoning based upon examples drawn trom other and 


unrelated industries, have been answered f onclusions 


formerly drawn in some cases by those who tail to ap 


preciate that the retailer of mechanical domestic sers 


ices Must function differently than the dealer m= pack 
age articles, have been exploded \ll of this has 


~ 


strengthened the position of our readers. 


Established Methods 
Pass Test 


and to those entering 


he hast 


Joth to those in our industry 


it, the proof is available today that t methods 
under which the great majority of plumbing and heat 
sound 


ing products are distributed are economically 


Methods which seemed to rest too much on traditron 


have been subjected to an intensive critical analysts 
and have proved their strength. 
For that reason, our industry enters this new period 


; , 
ot business recovery better equipped than ever betore 


to work as a unit in making this industry a greate! 


oe and a more profitable (ytit 




















Over 93 Per Cent of Companies 
Show Business Gains 


Survey by Domestic Engineering Supports Optimism 


iF recent months, there have been an 
increasing number of voluntary reports coming into the 
office of DoMestic IENGINEERING to indicate definite im- 
l‘or instance, one manufacturer 
just recently wrote to say: “By securing their share 
of available business our distributors have made it pos- 
sible for us to increase our sales 60 per cent, for the 
first two months of this year as compared with the same 
two months of 1934,” and that “While 1934 was by’ no 
means a banner year, yet it must be conceded it was 
better than we have experienced in several years, and 
gains of 25 to 30 per cent and more over 1933 were en- 
joved by many members of this industry.” Another 
manufacturer volunteered the information that “Our 
Pump Sales for the first quarter of 1935 show an in- 
crease of 97 per cent over the same period of 1934.” 
In writing to one of our representatives in regard to an 
individual manufacturer’s increase of 60 per cent, he 
countered this with the report of still another manu- 
facturer whose increase has reached 173 per cent. 


provements in business. 


REPORTS FROM INDIVIDUAL COMPANIES 


All of this, of course, points to a very definite trend, 
and has led to our making a definite effort to determine, 
from companies in our industry information, of in- 
creases in business which they have experienced. Ob- 
viously, for every voluntary expression of good business 
which we have received, there have been numerous in- 
stances when increases in business have not been 
reported. 

A report from American Radiator and Standard Sani- 
tary Corporation states: “Net profit for this company 
last year (1934) was $1,445,227, as compared with a 
loss of $881,575 for the year before (1933), and a loss 
of $5,990,985 94 for 1932.”’ 

In reporting for this survey of improvements 1n busi- 
ness, Crane Company, through Russell G. Creviston, 
manager, advertising and sales promotion, tells us: “In 
a practical dollar and cents business way, the moderniza- 
tion program has been largely instrumental in increasing 
our time payment business alone, about 200 per cent. 
That is direct obvious result and when you can actually 
see some results these days you may take it for granted 
that there are a lot more not so clearly visible, but just 
as beneficial.’’ 

A report 
through Paul 
sales, states : 


from Fitzgibbons Boiler Company, Inc., 
K. Addams, assistant manager, general 
“We believe that we can safely say there 


ae 


was a marked improvement in business as compared with 
the same periods of 1933 and 1934. We feel that the 
greatest percentage of this increase is noticeable in the 
modernization field, and from most recent records, it 
would appear that some of our lines have almost doubled 
over last year, while others have shown very satisfactory 
general increases.” 

IX. N. McDonnell, of McDonnell & Miller, writes to 
say: “I am happy to be able to tell you that our ship- 
ments in 1934 were 77.3 per cent greater than in 1933, 
and that for the first quarter of 1935 were 66.5 per cent 
ahead of the first quarter of 1934.”’ 

Excelso Products Corporation, through C. W. Farrar, 
president, points out that “Plumbing and Heating busi- 
ness is decidedly on the uptrend. Excelso business for 
the first quarter of this year is considerably ahead, both 
in units and dollars, over the same quarter of 1934. 
What we find is likely just an indication of general busi- 
ness improvement, for we, ourselves, could not be busy 
unless our wholesalers were enjoying improved busi- 
ness.” 

The secretary of Gordon Heating Corporation, Henry 
A. Feil, writes to say: “Business is positively on the 
up and up and we can thank FHA for a large share of 
this increased business. 

“Let our own business experience tell its own story. 
Our business for 1934 was approximately 45 per cent 
ahead of 1933 and what is important this increased 
business catne to us in the last four months of 1934, due 
we feel, to FHA. In the months of January, February 
and March of this year, we did 75 per cent more business 
than in the same months of 1934, so that it can be plainls 
seen that the increase is a steady one. Normally the first 
six months of a year in our business are spotty and the 
volume is naturally small when compared to our peak 
months of September, October, November and Decem 
her. This year, however, the first three months werc 
good and as stated above showed a 75 per cent increasc 
over the same three months of last year.” 


PLANS FOR CONTINUED INCREASES 


Ray G. Whipple, Harvey-Whipple, Inc., says: “In 
the past two weeks we have been deluged with inquiries 
from the New York State and New Jersey territories, 
which leads us to believe that our business for this year 
will continue on a basis of 50 per cent for the entire year 
in excess of the previous one. Plans have been formu- 
lated on this basis and we feel we have reason for en 
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couragement at the present time that this increase has 
been accomplished.” 

The Mercoid Corporation, through Lewis B. Reed, 
vice-president, writes to tell us that “Our own business 
showed an improvement in every month of 1934 as com- 
pared with the corresponding month of 1933, and for 
the first quarter of 1935 we find improvement in each 
month, as compared with 1934. For this reason it seems 
clear to us that we have turned the corner, as far as 
general outlook is concerned. 1933 was our low point, 
and we feel no doubt that the trend will continue up- 
ward as it has since that year.” 

J. A. Sexauer, President, J. A. Sexauer Manufactur- 
ing Company, Inc., states: “FHA’s inception marked 
the turning point in our own business, which today shows 
a recovery of over 40 per cent since August last.” 

William J. Woolley, president, Maid-O’-Mist, [nc., 
writes to say: “All we can say is that our business has 
been good, and 1s gradually but positively growing bet- 
ter, and the more you encourage the heating contractor 
to take advantage of the FHA, the more business we 
will do.” 

A letter from J. G. Gregory & Company states: “Our 
actual business for the first three months of this year 
shows an increase of forty-one per cent over the same 
period in 1934, and at the present time we have more 
quotations outstanding than at any time during the past 
five years, even during the peak of the normal heating 
season.” 

Among the wholesalers 
there has been sounded an 
equally optimistic note re- 
garding improvement in 
business conditions. C. C. 
Lowry, assistant general 


The list below shows state- 
ments of thirty-one companies 
in the plumbing, heating and 
allied industries. All but two 
report gains. Credit is given 
to Printer’s Ink for this list 
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manager of sales, Hajoca Corporation, states: ‘“Hajoca 
Corporation has shipped material to more than 1,000 
FHA jobs, representing notes of over half a million. 
We confidently estimate another quarter of a million 
on jobs originally started on the FITA plan and later 
developed into cash transactions.” 


WHOLESALERS REPORT IMPROVEMENTS 


A letter from D. G. McLeod, sales manager, Murray 
W. Sales & Company, of Detroit, tells us: “We are 
pleased to advise you that our volume of business last 
tall was materially increased through the FHA. We are 
now beginning to get a lot of substantial inquiries on 
spring business, and feel quite sure that we will do a 
very nice volume above our ordinary business this spring 
on account of the FHA program. We feel that the sur- 
face has only been scratched and that there is a tre- 
mendous volume of business that is yet to break.” 

Another wholesaler, Thomas C. Southard, president, 
Soholmo, Inc., says: ‘We think that it is foolish to ex- 
press optimism where there is no basis in fact for such 
an expression, yet we feel on the other hand that when 
we know and experience a genuine improvement in our 
business affairs, it is more foolish not to let the world 
know something about it. 

“Referring more particularly to our own experience, 
we have good reason to be optimistic. The first quarter 
of this year shows an increase in sales volume over the 
same period last year of 41 per cent. March sales this 
year compared with March sales last year show an in- 
crease in volume of 54 per cent. Indications are that we 
will more than double our sales volume in 1935 over 


1934.” 


(Continued on Page 158) 














STATEMENTS OF COMPANIES REFLECT BUSINESS GAINS 
COMPANY 1933 1934 
American Radiator & Standard Sanitary Corp....................22.05. $ D881,575 $ 1,455,227 
Bohn Aluminum & Brass Company (Capital Brass)..................... 1,494,552 1,518,387 
ete wekh sake bedaeeunekecwuas D715,504 1346,065 
A ele. cea s Web baa ew bne se eken D1,044,056 773,748 
Te a ee be Oke obese db beckevidaembbeecevsr 01,874,823 1,021,543 
a i ee Wa ele sab ale owed eewber D130,386 66,000 
rr er a ee pa pe de Che ee dee eencener cet D1,147,339 563,847 
awe owls ob bale eedewatatewes 532,489 526,289 
ee dw kee elebae ee beacs cibbesneus 13,429,739 19,726,044 
Neen ee dea pawe oe kenb bu ébebasebust 83,213,676 94,769,131 
rr Ce seek eaceee bebbeeecdsevesdbecebene D1,886,257 3,948,637 
ns bb itdbwbeeeoeedacwvebebssnstes 9,662,583 18,487,479 
ee aks. ae eelee ded aee eben 6eeerekseucet 330,784 , 521,708 
a ae ea ebb ews oeekmaewebubawiaeda 105,331 749,805 
I as ee bah aie wa o ocee’ 723,561 1,203,439 
Minneapolis-Honeywell Regulator Company...................2.00005. 831,240 1,007,786 
gO ELI ER TL FOIE PE PERE OTe EE .3,994,073 3,788,380 
ako aia p wale 6 66 bbe boul eile wees 6,032,312 6,496,359 
a i eae a eee oan Uwe e bee a neck D4,049,253 13,459,428 
ee ee eo Sia ved be 6d ed OwR ea PEO O ED ERE eee 406,100 1,011,101 
ETA RE ANG eS Pa ERE BD le Fe OR AS CEP D236,325 27,468 
ee Ns nd bn dé ween wed 66 ba ew edad blbweecsvceos 305,688 730,576 
EVER, ER cicevurves i ead ad bhi 6 Ae We Pk 6k hak een bod bee ened D493,399 521,518 
ee ee ee Se occ ccebbubebs cedmbdescceccccvewecn 2,172,850 3,486,056 
sg a Odo wwe m et wis oclsteeweeees 14,172,927 20,277,443 
a a ccs cheb ee seedeesdbeduces D606,337 543,608 
Nee i tb ebb eeeeves DS81,629 1D234,038 
Westinghouse Electric & Mfg. Company..................0 cc cueeues D8,638,841 189.562 
re Gee I CR, Ck cccee ccc suncccevbeccesveseees 46,712 55,546 
Worthington Pump & Machimery Corp.................-.0ceeuce- D1,184,642 11,083,197 
Youngstown Sheet and Tube Company......................2.005.. D8,342,901 D2,665,119 
“D” where found in the table indicates deficit. 
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Things You Can Do for the 
Living Room and Hallway 


1. Add radiators 

2. Check radiators 
for size and loca- 
tion 
Substitute mod- 
ern radiators.... 


aint radiators. .{~ 


Radiator valves, 
air vents, traps. ./ 
Provide thermo- 
static control.....{ 


Conceal radiators 
Cast iron 

Copper 

Add air condi- 

tioning equip- 

ment ] 

Add radiator 





closures 

Add windows for 
cross-ventilation 
Add toilet) and 
os Meeerere: e 


Things You Can Do 
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to Modernize the Bedroom 


suilt-in dressing 
table 

Lavatory 

Add radiators... .[ 
Check radiators 
for size and loca- 
tion 

Substitute mod- 
ern radiators..... a 
Paint radiators. .[] 
Radiator valves 


Things You Can Do for The Basement 


Add floor drain. .[ 
Insulate cold 
pipes [ 
Insulate hot pipes[ 
Cover boiler 

Add toilet.......£ 


Repair boiler....[) 


Install oil burner.[) 
Gas furnace a 
Automatic Stoker([) 
Change to 2 pipe 
steam system... .[] 
To hot water sys- 


To vapor vacuum.[] 


Add indirect 
water heater [~ 
Aquastat control 
for year round 
not water........[] 
Add air condi- 
tioning equipment! |] 
Increase hea d- 
room under pipes) 
Water supply....[ 
Separate water 
heater 

New hot water 
tank 

New trays or tubs[} 





air vents—traps..[] 
Provide thermo- 
static control....[ 
Conceal radiators 
—Cast iron—Cop- 


Add air  condi- 
tioning equip- 
ment 

Add radiator en- 
closures 





inere is something that the piumbing and neating 
| contractor-dealer can do in the way of modernization, 
in every room in the ordinary home from the basement 
to the attic. The various items listed here opposite the 
different rooms indicate, to a degree, some of the pos- 


sibilities for spring sales when a systematic check 
of the different plumbing and heating services in 
a customer’s home is made. Every possibility can- 
not be listed here because of space requirements. 
For instance, other items such as a septic tank, 
water softener, filter and new piping might be added. 


Things You Can Do to Make 
Improvements in the Bathroom 


1. Replace water 10. Soap and tumbler 
a ee eee a PE Sinn wewes a 
2. Sanitary seat... .[] ll. Toothbrush rack.[) 
5. Replace leg-type 12. Towel racks...... a 
tub with built-in.[ 13. Cabinet with mir- 
4. New lavatory....[] ror over lavatory.[ | 
5. Shut-off valves...[}] 14. Add radiators... .[) 
6. New chromium 15. Check radiators 
ae a for size and loca- 
7. Shower over tub.[] Ee eee ee a 
8. Shower stall..... [)} 16. Substitute mod- 
9. Shower curtain ern radiators..... ry 
fre [} 17%. Paint radiators.. .[ 
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, 
Things You Can Do to Improve 
Working Conditions in the Kitchen 
1. New sink = and 8. Check radiators 
drain boards..... a for size and loca- 
2. New sink faucet.[) arr rre ca won 
3. Spray dishwash- 9. Substitute mo d- 
ing connection. . a ern radiators.. —— 
, , a 10. Paint radiators. .| 
4. Ventilating fan. .[] ' 
— 11. Conceal radiators 
» ineinerator cast iron—cop- 
kitchen chute— per _ 
screened flue.....[] 12. Add air condition- 
6. Outside door and ing equipment.. 
drain for icebox..{] 13. Add radiator en- 
Add radiators... .[ closures , 





isor Spring Selling Items 





































Things You Can Do to 
Modernize the Dining Room 











l. Add radiators... .[9 » Radiator valves 





ait vents 





2. Check radiators 





traps wrTte rT 





for size ang loca- | . 
6. Conceal radiators(] 









tion cs . 
i. Add air econdi- 

ed. Substitute nN oO d- tioning equipment } 
ers radiators.....17 S Add radiator en 
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Paint radiators 
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Fig. 1—This contractor-dealer advertises, “We sell and install a faucet washer or a 
power plant,” and says “We are making every effort to do a real merchandising job 
in addition to our contracting work” 


inner In First Campaign 


Tells of FHA Program 


66 

I: John Jones can do it, so can I.” 
This is a fundamental reaction which the average indi- 
vidual goes through when he hears of the accomplish- 
ments of some other person. It is perfectly natural, 
and it is the reason that the FHA has been and is being 
increasingly successful in promoting business for the 
plumbing and heating industry. If John Jones can sell 
more plumbing and heating goods through FHA, then 
Jim Smith alse can increase his sales, and this brings us 
to the purpose of this article, which is to tell our read- 
ers how plumbing and heating sales actually have been 
increased through cooperating with FHA, so that others 
can go out and follow the successful methods described. 
In this case, however, the name of the contractor-dealer 
happens to be M. J. Chagnard, president, Crescent 
Plumbing & Heating Company, of Louisville, Kentucky. 
Mr. Chagnard was one of the winners of the first FHA 
Prize Contest. 

When the FHA first took hold in Louisville, Mr. 
Chagnard was chairman of the promotional committee 
of the Louisville Building Congress, which entered into 
a thirteen-weék newspaper campaign, consisting of 
thirteen full pages running each Sunday. This page was 
made to contain a considerable amount of reading matter 


for the purpose of selling the home-owner the 1dea ot 
securing responsible contractors. Also, it contained in 
formation concerning the [Ilousing’ Act. Below this 
reading matter appeared the names of the sponsors. This 
list was made up entirely of members of the building 
industry. At the time of writing us, Mr. Chagnard ind1 
cated that the local housing committee was working on 
a plan to carry on a twelve-point publicity program. 
The photographs on the next page show interior views 
of the office and showroom of the new location of the 
Crescent Plumbing & Heating Company. This is just 
a block and a half off the busiest thoroughtare in Louts 
ville, and Mr. Chagnard points out, “Irom the photo 
graphs it will be noted that we are making every effort 
to do a real merchandising job in addition to our con 
tracting work. We are attempting to carry out in its 
(Continued on Page 155) 


Only 32 daysleft, after this issue is placed in the 


mails, for you to send in your second FEIA Prize Con 
test letter. Act now Don’t wait until the last day 


_ 


Contest closes midnight, June 8. See rules on page 56 
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Don’t Let Your Local Ban 
Stand In Your Way! 


Time payment agencies have been created especially for the 
plumbing and heating industry to simplify FHA financing 


ry. 
| HERE is an old adage: “If you want a thing well 
done, do it yourself.” 

The Federal Housing Administration has made time 
payments in the building industry a national policy. 
('nder the administration, banks are encouraged to loan 
money for home improvements, the money to be repaid 
in regularly stipulated amounts. This presupposes, how- 
ever, that the home-owner will go to all the difficulty of 
arranging his own time payments before he buys. 

Without considering either the merits or the benefits 
of this method of operation, there still arises a question 
insofar as the industry itself is con- 
cerned as to whether or not the old 
adage about the thing well done does 
not apply here. Fortunately, the rules 
of the housing administration also per- 
mit finance companies in the building 
industry to operate under the special 
loan provisions and they permit con- 
tractors to arrange loans for the home- 
owner, 

As a result, the contractor is in a 
position to do this thing himself if he 
wants it well done. Before deciding, 
of course, that he will do it himself 
he will want to examine the elements 
of the situation to determine what the 
advantages are to him. What are the 
benefits to be gained by the contrac- 
tors’ operations in the time payment 
field ? 

‘or at least five, if not ten or fifteen 
vears, the consensus of opinion in our 
industry has held that merchandising and sales must be 
introduced to the industry. That the days of merely 
taking orders were over. There has been little or no di- 
vision of opinion regarding the need for merchandising 
but the great question has been how merchandising could 
be made practical for an industry with as many indi- 
vidual and complicated problems as those involved in 
the building industry. 

It is comparatively a simple matter to merchandise a 
piece of soap because most people are buying soap every 
few days, anyway, and nearly all of them have in their 
pocket the dime that is needed to pay for the soap. No 
one, however, is buying a new heating plant or new 
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plumbing fixtures every few days, and a large number 
of people do not have in their pocket at the moment the 
funds needed to pay for an installation. 

Consequently, the contractor’s merchandising has 
often represented not so much a hunt for the man who 
needs his services as it has represented a hunt for the 
man with a surplus of cash who both needed his services 
and would have no difficulty in paying for it. 

House-to-house canvassing, telephone solicitation and 
direct mail have thus represented for him a large waste 
effort because no matter how successful he might be in 
convincing persons that they should 
buy the products that he sells, they 
might not at that particular moment be 
able to make an immediate outlay of 
the comparatively large expenditure 
involved. 

It is at this point that time payments 
enter the picture to make merchandis- 
ing for the plumbing and heating in- 
dustry practical. With time payments, 
every man who needs the things that 
the contractor has to sell becomes a 
prospect if he is in any sense a stable 
member of his community. 

The very fact that people are not 
buying plumbing and heating every 
few days and that the life of the equip- 
ment is long, makes time payments for 
this industry practical and sound from 
an economic point of view. It is noth- 
ing but sheer irony that they have 
perhaps been less developed in this 
business than they have in any other. 

Because of the long life of plumbing and heating 
equipment, the man who buys on time to obtain this type 
of equipment is not mortgaging his future; he is securing 
it. He is not adopting a policy of pay as you use, but 
he is completing an arrangement to pay out of income 
for equipment which when it is paid for will increase his 
capital wealth by increasing the value of his house. 

He is adopting a policy of thrift as definite and con- 
crete as if he were to adopt a policy of placing a few 
dollars in a savings bank every month. It is from this 
fact that the contractor obtains his strongest argument 


(Continued on Page 156) 
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This view from the Buckingham Fountain in Grant Park shows Michigan Boulevard, with the Stevens Hotel at the extreme left 
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High Lights Announced for 
Big N. A.M. P. Convention 


Master Plumbers’ Divistonal Committee for- 
mulates plans at enthustastic meeting. Sale of 


exhibit space breaks all records. 


President 


Calnan promises a ‘‘truly business convention’’ 


——- by improving business 
conditions and with 65 per cent of the exposition space 
sold, the Master Plumbers’ Divisional Committee held 
an enthusiastic meeting on April 22, formulating plans 
for the 53rd annual convention and exposition of the 
National Association of Master Plumbers to be held at 
the Stevens Hotel in Chicago, June 25, 26 and 27. 

President John J. Calnan, who is also general chatr- 
man of the Convention and Exposition Committee, an- 
nounces that the convention will be truly a business con- 
vention with every moment of the official program de- 
voted to a discussion of practical affairs of immediate 
concern to every master plumber. 

Some of the high lights of the program as announced 
by President Calnan are: 

1. The federal legislative and administration program 
of the National Association of Master Plumbers. 

2. The activities of the National Association of 
Master Plumbers in obtaining revision or enactment of 
state and local ordinances governing the installation of 
plumbing. 

3. The operation, in connection with the exposition, 
of a hydraulic latoratory which will demonstrate the pos- 
sibility of water pollution resulting from plumbing 1n- 
correctly installed or designed. 
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4. Definite action to encourage the public to attend 
the expusition as a means of stimulating the greater use 
of modern plumbing and heating equipment in modern- 
ization and new construction in the vast middle western 
market. 

How the master plumber can get the utmost bene 
fit trom the FHA program and the 5 billion dollar relief 


“Js 


fund. 

6. An extensive program of entertainment for all 
who attend the convention. Special features are being 
planned tor the women. 

Another outstanding feature of the 1935 convention 
and exposition is the fact that the Stevens 1s the world’s 
largest hotel. Its exposition hall with 35,000 square 


feet of display space is the largest hotel exhibit space in 
the world. Thus convention guests will not have to 
leave the hotel to see the exhibits. 

At the meeting of the Master Plumbers’ Divisional 
Committee held in the Stevens Hotel on April 22, action 
was taken on three items of outstanding importance 

l. A special committee was appointed to dispose 
the remaining space in the exposition. This work was 
assigned to the members of the Master I'l 
sional Committee, consisting of Rupert J. Weber, chair 
man, John A. Corboy, Robert I Murphy, James © 
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Plumbing 
and 


Heating 


NOW 
Phone JA 0856 


Incorporated 


450 S. 5th St. 


We Sell and Install a Faucet 
Washer Or Power Plant. 











hey win 


The view above shows the interior of 
the Crescent Plumbing and Heating 
Company showroom. The office space 
is in the rear. Note the small items 
displayed on the table in the fore- 
ground which prove the first part of 
their slogan that they will sell and 
install a faucet washer 


The illustration at the right shows an- 
other portion of Mr. Chagnard’s show- 
room with a bathroom display set up 


CAUTION! 


Winter's Cold and Snow 
Demands That Your 
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CRESCENT PLUMBING & HEATING CO. 


YOUR PLUMBING AND HEATING 













Be Put Into Condition 


CRESCENT 


Plumbing & Heating Co. 











HEATING PLANTS 


Should Be Put Inte Condition 
s 
CONSULT US FOR 


HOUSING ACT 
INFORMATION 


¢ 
CRESCENT 
Plumbing G Heating Co. 


Incorporated 
JA 0856 45@ S. 5th St. 


We sell and install a faucet washer 











or power plant 









At the extreme left is a 
reproduction of an ad- 
vertisement this com- 
pany has used in their 
newspaper advertising 
program 


The smaller advertise- 
ment at the left is a 
modification of the 
larger newspaper mes- 
sage. Both of these were 
scheduled for Sunday 
editions 


At the top of this page is 
a reproduction of a direct 
mail piece which was 
printed in colors on a 
blotter. This is shown 
here 


in its actual size 
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Operation of a hydraulic laboratory to demonstrate the possi- 
bility of water pollution resulting from incorrectly installed 
or designed plumbing will be a feature of the convention 


Naughton, Henry O'Callaghan, William I’. Powers and 
llenry P. Reger. 

Although the remarkable record of disposing of 65 
per cent of the space has been established two months 
in advance of the convention, definite plans were laid for 
intensive work in the intervening period. It 1s pointed 
out that progress on the sale of space is better this year 
than last year or any other year on record. 

2. A greater effort than ever before will be made 


ENGINEERING 


May, 1935 


to stimulate the attendance of the general public at the 
exposition of modern plumbing and heating equipment. 
Mr. Weber was named head of the special promotional 
committee to direct this activity. 

3. T. W. Merryman was appointed chairman of the 
Entertainment Committee and tentative plans were laid 
for developing an elaborate entertainment program. 


LOCAL COMMITTEES APPOINTED 


The following local committees have been appointed , 
to handle the convention work: 

Laboratory and Test Committee: William J. Lang, 
chairman. 

Health Committee: Dr. Herman N. Bundesen, presi- 
dent, Chicago Board of Health, chairman; and Major 
Joel I. Connolly, American Public Health Association, 
vice chairman. 

Reception Committee: Charles A. Dreier, chairman ; 
Charles W. Alcock, John J. Delehant, George J. Feld- 
kamp, Charles F. Taffe and Walter J. Blyth, vice chair- 
‘nen. 

Exposition Iloor Committee: Henry Swade, chair- 
man; Michael Mele, William P. Arnold, W. A. Brown 
and R. A. Ferguson, vice chairmen. 

Transportation Committee: William Gawne, chair- 
man; James W. Holt, Andrew Nilson and Ed. O’Con- 
nor, vice chairmen. 

Entertainment Committee: T. W. Merryman, chair- 
man; Charles A. Burmeister, John Zayjicek, William 
Gawne and J. Lloyd Walsh, vice chairmen. 

Sight-seeing Committee: James W. Fettes, chairman: 
IE. Stevenson, Thor Chellberg, John Guldan, L. P. Mar- 
kowski and Ed. Mortimer, vice chairmen. 

Registration Committee: George Matthews, chair- 
man; John Blair, A. J. Racine and Charles J. Stanley, 
vice chairmen. 

Attendance Committee: James C. Naughton, chair- 





This is the Grand Ball Room where the general sessions will be held. 


Seating accommodations are provided for 4,000 persons 
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man; Marcus Weil, George Hill, P. J. Brown, William 
J. Sievert and Charles D. Harris, vice chairmen. 

Sales Promotion Committee: Rupert J. Weber, chair- 
man; E. W. Kaiser, Samuel Kersten, John T. Dorsey, 
Maurice Casey, Thomas I. Magan, Thomas McCaffrey 
and Thomas H. Litvin, vice chairmen. 

Ball Committee: J. Lloyd Walsh, chairman; Charles 
Burmeister, John A. Castans, Charles Kinzer and Wil- 
liam Redieske, vice chairmen. 

Charles J. Boyd has been named chairman of the Past 
National Officers Committee. E. L. Penfrase is chair- 
man of the National Honorary Members Committee and 
Thomas J. Terrell is chairman of the Local Honorary 
Members Committee. 

The Manufacturers Divisional Committee consists of 
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Charles R. Crane, II, chairman, William E. Clow, Sr., 
Joseph J. Crotty, Walter J. Kohler, Charles B. Nash, 
H. M. Reed and W. L. Schaeffer. 

The Wholesalers Divisional Committee consists of 
Joseph F. Carroll, chairman, Charles Barrows, Marshall 
Davies, Thomas Floro, W. J. Spillane, Ben Weil and 
H. C. Yelton. 

Delegates to the convention will be guests of Crane 
Company at their Corwith Works all day Friday, June 
28. Special entertainment will be provided for the 
women who do not take this trip. 

In appreciation of his distinguished services in the 
cause of sanitary plumbing, Dr. Herman N. Bundesen 
of Chicago, Ill., has been proposed for honorary mem- 
bership in the National Association of Master Plumbers. 
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This drawing shows the layout of the exposition space. Sixty-five per cent of the space has already been sold, whieh is 
indicated by the shaded portions 




















Send Your Second KF H 
Prize Letter In 






ar] 


Only thirty-two days left, after this tssue 1s placed 
in the mails, for you to enter contest. Write now! 

















Fig. | 


\ HEN this issue of Domestic ENGINEERING 15S 


placed in the mails, only thirty-two days will remain be- 
fore the second FHA Prize Contest is closed. Our sug- 
gestion is that all who intend to enter this contest should 
send the stody of their FHA sales activities in without 
delay. An outstanding amount of enthusiasm has been 
created by this campaign among plumbing and heating 
contractor-dealers everywhere. However, no entries will 
he judged until after the contest closes on June 8 so that 
every entry received up until that time will get equally 
careful consideration of the judges. 


The one-half ton, six-cylinder International Motor Truck shown here is first prize 


Here is all you have to do in order to enter this con- 
test. Write a letter telling how you are taking advantage 
of the Federal Housing Act to sell plumbing and heating 
material. The letter may tell about your show window, 
your advertising, your personal selling, sales letters or 
whatever plan or method you are using to get business 
in connection with FHA. Send in samples of your ad- 
vertising if you have copies on hand, send us photo- 
graphs of your installations or your show windows if 
they are available—but this is not necessary—yjust a 
letter may win a prize for you. FHA loans need not be 








1. To win a prize, all you have to do is give us evidence 
of how you are taking advantage of the Federal 
Housing Act to sell plumbing and heating equipment. 


2. This evidence may consist of one or more of the fol- 
lowing items: A. Write a letter telling how you are 
using FHA. B. Send us copies of your newspaper 
advertisements, samples of your direct mail pieces 
or samples of your other advertising matter. C. Have 
photographs taken of your remodeling work, both 
before and after it is done, of your show windows 
or of your showroom. 


3 Skill in writing will not be considered. 


4. The enterprise and ingenuity of the contractor- 
dealer in using FHA to sell plumbing and heating 
products and services will be the determining factors. 


5. The method, preferably, should have resulted in an 
order although this is not necessary. The size of the 
job or the amount of the sale will not necessarily 
enter into the decision. 








RULES OF THE CONTEST 


6G. Amy contractor or dealer may enter and is eligible 
for a prize. In case of a tie, duplicate prizes will be 
awarded. 


age judges will be John J. Calnan, president of N. A. 

vu. P.. Charlies Gawne, secretary of N. A. M. P. and 
Norman J. Radder, secretary of Plumbing and Heat- 
ing Industries Bureau. The decision of the judges 
will be final. 


8. All entries must be submitted or postmarked not 
later than midnight, June 8, 1935. Awards will be 
made as soon thereafter as possible. Contractors and 
dealers may send in more than one entry if desired. 


a | 


® In order to report promptly to its readers the best 
and most practical sales ideas so as to promote busi- 
ness in general in our industry, DOMESTIC EN- 
GINEERING has the full privilege to use and publish 
all or any part of the material received. 


10. Letters should be sent to the Prize Editor, DOMES- 
TIC ENGINEERING, 1900 Prairie Avenue, Chicago. 









































Charles Gawne 


Mr. Gawne is sec- 
retary of N. A. M. 
Pr. and is a promi- 
nent Chicago con- 
tractor. H is 
experience in the 
plumbing and 
heating contract- 
ing business fits 








The Judges 


John J. Calnan 


As president of 
tae N. Aw M FP. 
Mr. Cainan has a 
very complete un- 
derstanding of the 
problems of con- 
tractor-dealers and 
will be well able 
to judge entries 











Norman J. Radder 


Vr. Radder is puar- 
ticularly fitted for 
the work of judg- 
ing entries in this 
contest because of 
hixs wide experi- 
ence as secretary 
of Pumbing and 
Heating Industries 























him for this task. on how they meet Bureau. 
these problems. 

Ist Prize, One-half ton. ee a ek. $ 25.00 l7th Prize ......8 10.00 297th Prize ....8 10.00 
SIX cylinder Interna- 8th Prize ....... 95.00 18th Prize ...... 10.00 28th Prize 10.00 
Valoc ..”..ge2.00 i Prize ....... ee ee aes 10.00 Oth Prise 10.00 

2nd Prize, Cash for Trip _— — eae tae 0.00 20th Prize ...... AG.00 31st Prize 10.00 
to N A M P Conven- llth Prize tees 10.00 Zist Prise ...... 10.00 29nd Prise .... 10.00 
tion in Chicago.$200.00 l2th Prize Sh idl di 10.00 22nd Prize ..... 10.00 33rd Prize .... 10.00 

3rd Prize ....... 100.00 13th Prize ...... 10.00 23rd Prize ...... 10.00 34th Prize 10.00 

4th Prize ....... 75.00 14th Prize ...... 10.00 24th Prize ...... 10.00 ’ 

Sth Prize ....... 50.00 Sem Prage ...... 10.00 25th Prize ...... 10.00 Total value of 

Ge Frise ....... 25.00 l6th Prize ...... 10.00 26th Prize ...... 10.00 Prizes .. $1,600.00 


made on the sales you tell us about because contractors 
and dealers are finding that they are able to interest 
home-owners in plumbing and heating remodeling work 
by talking about the FHA but when it comes to finally 
financing, many owners pay cash. 

The photographs, newspaper and direct mail advertis- 
ing pieces and the story published on pages fifty-one and 
hfty-two of this issue won a prize for M. J. Chagnard, 
president, Crescent Plumbing and Heating Company, 


Inc., Louisville, Ky., in the first FIA Prize Contest 
which was closed on the fifteenth of last January. Read 
this story. It will show you how easy it ts to enter this 
contest and at the same time, it will give vou some ideas 
vou can use in your own FIA selling work to promote 
your business. 

Remember, photographs and newspaper clippings are 
not necessary to win a prize although they may help 
The main thing ts to-write us your letter. Do it now 





Manutacturers and Wholesalers Give 
Active Support to Campaign 


Letters reflect enthustasm for business building effort for all 


There is recognition growing daily that the FHA ts 
one of the big factors in the development of new bust 
ness for the plumbing and heating industry and manu- 
facturers, wholesalers and contractor-dealers who are 
tving in their sales promotional efforts with this national 


movement are obtaining results. Information from the 
offices of the Federal Hlousing Administration in Wash 
ington tells that on April 26, pledges for modernization 
and repair obtained by the canvasses active in numerous 





communities had reached $306,590,7 30. Alanutacturet 
and wholesalers, both those who have shown their active 
support of the second FHA Prize Campaign with cash 
contributions to the prize award tund, and those wh 
have shown their interest in other ways have reported 
enthusiasm for the FHA and this promotional effor 
hecause of the actual business it has brought 
cate. Ihe following list contains the names otf m 

holesalers who hay shown th 


facturers and whole . 


57 



























































































Na te on albanien * 





A NR tne 











58 DOMESTIC 
support of the second FHA Prize Campaign with con- 
tributions to the prize award fund. They have indicated 
their willingness to work collectively and individually in 
an effort to assist plumbing and heating contractor-deal- 
ers to increase their business through the opportunities 
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offered by FHA. Many of these already have started 
individual FHA campaigns, in their own organizations, 


among those with whom they are working. 


The letters and letterheads reproduced on the next 
page are from those cooperating in this campaign. 








Contributing Manufacturers 


American Brass Co., The; New York, N. Y. 

American Radiator Co.; New York, N. Y. 

American Sanitary Mig. Co.; Abingdon, III. 

American Seat & Tank Co.3; Abingdon, III. 

Anderson Mig. Co.; Cambridge, Mass. 

Autovent Fan & Blower Co.; Chicago, III. 

Beaton & Cadwell Mig. Co., The; New Britain, Conn. 

Bell & Gossett Co.; Chicago, Il. 

Burnham Boiler Corp.; Irvington, N. Y. 

Chicago Faucet Co., The; Chicago, III. 

Chicago Granitine Mfg. Co.; Chicago, III. 

Clow & Sons, James B.; Chicago, III. 

Crane Co.3 Chicago, Il. 

Excelso Products Corporation; Buffalo, N. Y. 

Federal Radiator Co.; Zanesville, Ohio. 

Fitzgibbons Boiler Co., Ine.s; New York, N. Y. 

Gerstein & Cooper Co.3; South Boston, Mass. 

Gorton Heating Corp.; Cranford, N. J. 

Gregory & Co., J. G.3 Chicago, Ill. 

Grinnell Company, Inec.; Providence, R. I. 

Hays Mfg. Co.; Erie, Pa. 

Hoffman Specialty Co.; New York, N. Y. 

International Nickel Co., The; New York, N. Y. 

Kinsey & Mahler Co.; Peoria, III. 

Maid-0’-Mist, Inc.3; Chicago, III. 

Martin Metal Mfg. Co., The; Wichita, Kan. 

McDonnell & Miller; Chicago, II. 

Mercoid Corp., The; Chicago, III. 

Mueller Co.; Decatur, III. 

Never Split Seat Co.; Evansville, Ind. 

Nye Tool & Machine Works, The; Chicago, III. 

Peterson Tool Co. Clifford; Chicago, III. 

Pierce, Butler & Pierce; New York, N. Y. 

Ruberoid Company, The; New York, N. Y. 

Russell & Co., W. A.; New York, N. Y. 

Sexauer Mig. Co., Inc., J. A.; New York, N. Y. 

Speakman Co.; Wilmington, Del. 

Standard Sanitary Mig. Co.; Pittsburgh, Pa. 

Vogel Co., Joseph A.: Wilmington, Del. 

Walworth Co.; New York, N. Y. 

Watts Regulator Co.; Lawrence, Mass. 

Weil-McLain (o.; Chicago, Il. 

Whitehead Metal Products Co. of New York, Ine.; 
New York, N. Y. 


Contributing Wholesalers 


Behrer & Co., Inc.; New York, N. Y. 

Belknap Hdw. & Mfg. Co.; Louisville, Ky. 

Bennett Co.3; Somerville, Mass. 

Biggs Pump & Supply Co.; La Fayette, Ind. 

Boston Pipe & Fittings Co., Ine.; Cambridge, Mass. 

Bourneuf Corp., The; Lynn, Mass. 

Busser Supply Co.; Lewisburg, Pa. 

Case & Son Mfg. Co., W. A.: Buffalo, N. Y. 

Central Metal and Supply Co.; Baltimore, Md. 

Central Supply Co.; Minneapolis, Minn. 

Connecticut Plumbing Supply Co., The; Stamford, 
Conn. 

Cooper Supply Co., Harry; Springfield, Mo. 

County Seat Plumbing Supply Co., Ine.3; Mt. Kisco, 
_ & F 

Desco Corp.; Wilmington, Del. 

Dimock & Fink Plumbing Supply Corp.; New York, 
a ee 

Dingman Plumbing & Heating Supply Co., Ine.; 
Mt. Vernon, N. Y. 

Economy Sales Company, The; Toms River, N. J. 

Egyptian Supply Co.; Christopher, III. 

Elizabeth Hardware Co.; Perth Amboy, N. J. 

Farr-Better Supply Co., _— Paducah, Ky. 

Gallison Co., The Wm. H.3; Boston, Mass. 





Garrity Co.; Chicago, Il. 

Greenpoint Supply Co., Inc.; Brooklyn, N. Y. 

Hahn, Charles; Lewiston, Idaho. 

Hajoca Corporation; Philadelphia, Pa. 

Harris Pump & Supply Co.; Pittsburgh, Pa. 

Heating Supply Co.; North Side, Pittsburgh, Pa. 

Howard toma & Supply Co.3 Newark, N. J. 

Hunter & Co., Alfred J.; Muskegon, Mich. 

Ideal Supply Co. The; Jersey City, N. J. 

Inland Supply Co.3; Chicago, III. 

Jahns Supply Co.; Fort Worth, Tex. 

Johnson, Harry; Philadelphia, Pa. 

Kahn, Samuel R.; New York, N. Y. 

Keiser-Van Leer Co., The; Bloomington, II1. 

Kretschmer-Tredway Co.; Dubuque, Ia. 

Kurtz Co. L. H.; Des Moines, Ia. 

Lauterbach & Co., A. C.3 Baltimore, Md. 

Lebanon Plumbing Supply Co., Inc.; Lebanon, Pa. 

Lehigh Valley Supply Co.; Allentown, Pa. 

Leighton Supply Co.; Fort Dodge, Ia. 

Levine, Samuel; New York, N. Y. 

mae Plumbers Supply Co., Ine.; Stapleton, S. L., 
N. 

Mack canis Co.; Wilkes-Barre, Pa. 

Manners-Motz Co.; St. Paul, Minn. 

MeArdle & Cooney, Inc.; Philadelphia, Pa. 

Marshall-Wells Co.; Billings, Mont. 

McAuliffe & Burke Co.; Boston, Mass. 

Mead Co., Ine., John J.3; Sayville, N. Y. 

Merkel Bros. Co., The; Cincinnati, Ohio. 

Merrimack Valley Supply Co.; Lowell, Mass. 

Mid-City Plumbing Supply Co.; Chicago, Ill. 

Miller Supply Co.3; Chicago, I11. 

Milwaukee Plumbing & Heating Supply (Co.; Mil- 
waukee, Wis. 

Minneola Plumbing Supply Co., Ine.; Mineola, N. Y. 

Mott Co. of Pennsylvania; Camden, N 

Nelson Co.3 Detroit, Mich. 

Newark Plumbing Supply Co., Ine.; Newark, N. J. 

Ontario Supply Co.; Philadelphia, Pa. 

Orlowitz Co., Inc., Louis B.; Philadelphia, Pa. 

Pierce-Perry Co.; Boston, Mass. 

Plumbers’ & Factory Supplies, Ine.; Columbus, Ohio. 

Powers, Austin S.; Pittston, Pa. 

Rhode Island Supply and Engineering Co.; Provi- 
dence, R. I. 

Rockford Plumbing Supply Co.; Rockford, Ill. 

Roosevelt Co., W. A.3 La Crosse, Wis. 

Sales & Co., Murray W., Detroit, Mich. 

Saltser & Weinsier, Inc.; Brooklyn, N. Y. 

Soholmo, Inc.; Columbus, Ohio. 

Somerset Plumbing Supply Co.; Plainfield, N. J. 

Somerville Co., Thos.; Washington, D. C. 

Springfield Plumbing Supply Co.; Springfield, Mass. 

Standard Plumbing Supply Co.; Philadelphia, Pa. 

Sullivan County Plumbing & Heating Sup. Co., Inc.; 
Liberty, N. Y. 

Sullivan Hardware Co.; Anderson, S. C. 

Superior Supply Co.; Cincinnati, Ohio. 

Swank Hardware Co.; Johnstown, Pa. 

Tillinghast Supply Co. The L. H.; Providence, R. I. 

Thill Supply Con Ine.3; Brooklyn, N. Y. 

Trumbull Plumbi Supply Co.; Warren, Ohio. 

Universal Sapeir te. The; Newark, Ohio. 

Van Denberg Supply Co.; Rockford, III. 

Vogel & Sons Co., P. A.3 Louisville, Ky. 

Walworth California Co.; San Francisco, Cal. 

Webb Supply Co.; Framingham, Mass. 

Whitney & Ford Co.3; Chicago, III. 

Willow Grove Plumbing and Heating Supply (Co.; 
Willow Grove, Pa. 

Wigman Co.; Sioux City, Ia. 

Winterbottom Supply C€o.; Waterloo, Ia. 

Wisconsin River Supply Co.; Wausau, Wis. 

Yelton-Weaver Supply Co.; Springfield, Ill. 

Young & Vann Supply Co. The; Birmingham, Ala. 
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April 11, 1935 


Mr. O. T. Carson, President 
DOMBSTIC ENGINBERING 

1900 Prairie Avenue 
Chicago, I11. 


Dear Sir: 


We sensed in advance the importance of the F.H.A. 
gwovement and were ready with « Pluabers' Seles-aid Campaign 
a8 Soon as the Act was approved. 


Your constructive cooperation that was sleo iamed- 
late with your First an@ then followed with your Secund F.H.A. 
Prize Contest, is the type of effort that is bringing The F.H.A. 
the success that is now evident. We believe its success is of 
the utmost importance to the Plumbing Industry. 


Therefore, while we are literally sw @ with re- 
quests for F.H.A. Modernization Sales Helps, we feel that we 
should take time to congratulate you on the big, worth-while 
way you are putting over to the trade the tremendous iaportance 
of the F.H-A- movement. It is splendid, and naturally we vere 
pleased to extend help financially as an expression of our be- 
lief in the value of thie vitel sovement. 
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urve of Business Continues 
Up for Seventh Month 





Fig. 1—Both the composite Automatic Heat anp Atm CONDITIONING curve 
and the general business curve are above the levels of a year ago 





By J. U. FARLEY, MANAGER 


- 


MARKETING AND RESEARCH BUREAU 


Fk OR the seventh consecutive month the shipments of oil burners and stokers are compared in the 
Automatic Hear AND AiR CONDITIONING composite table shown below tor the period ot the past two year&rs 
curve has continued its upward trend. As with last 
— the Increase can be princes wmperid to ar ened \IR CONDITIONING EQUIPMENT 
aitioning equipment, oil burners, and stokers. As can LA Ne OE i 
, - , ‘ , ‘ aiue of rcade;rs MOOKCE 
he seen from the figures which follow, the increases in 
air washers and air conditioning units are most outstand- increase 
ing. Nevertheless, the oil burner and stoker increases February 1959 ovet | 
are the best that have been enjoyed for many months. L939 1934 L934 | | 
Fan Group..........$432,539 $313,200 38.1% | | 
NO EFFECT ON UPWARD TREND Unit Heater Group... 347,123 $322,153 LAG | 
Air Washer Group: | 
Although definite figures are not yet available, reliable \ir Washers includ | 
reports indicate that the slight downward tendency of ing pumps and mo- 
general business is having little or no effect on the tors and _ controls 
upward trend of this industry. The progress being made where furnished... 39,685 | a) ee > by | 
by the sale of most items in the field is in fact so pro- Air Conditioning | 
nounced that apparently nothing short of a sharp talling Units for industrial | 
off in general business will retard the advance. Since purposes only. (in- | 
there is no indication that such a reversal will occur in cluding Sceeoeu _ : | 
the near future, there is good reason to expect that the ht .++ 169,190 r) OS. 40.5 
upward trend of the industry will continue for some pe | COMER pcos ro 
tien is Cini Total Values ....$988,53, $695,031 12°29, | 
february orders for air conditioning equipment and (Continued on Page 140) : 
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John A. Callahan 


Copy of letter which is being sent 
wholesalers 


pointing out that 


established channels of distribution 
in our industry are most effective. 
This follows up telegram below 


Manufacturer to W holesaler to 
Contractor - Dealer Is Best 


O N the day when this issue of DoMEsTIc 


I. NGINEERING is placed in the mails, telegrams are sched- 
uled to be sent to plumbing wholesalers throughout the 
country, a copy of which ts reproduced at the bottom of 


this page. Shortly after this telegram is sent out, a con 


hrming letter is scheduled to be mailed to the same 
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POLLORIBG TU) TEARS INTENSIVE ABSEARCE AND SALES EXPERIENCE SE SILL SHORTLY 
GE IN FULL PRODUCTION On COMPLETE LIME DRAMN METAL PLUMBINGRARE MRICK ALLL 
BE GADELE ADVERTISED TO PLOMBIBO CONTRACTORS BULLOBRS REALTORS AD ARCAITECTS 
ab WILL FEATURE OOTIRELY WEN ORGIGRS LB STRIKIBG COLOR ComslsaTions 
"RIRETOPORS WUROM STOF OUR FOLICT TO GLSTRIBUTE ELCWAIVELE TuNCDOH SELECTED 
RECOGAI ZED PLUMBING SHCLESALERS STOP [SQUIRT REGARDING WHOLESALERS PRASCHISE 
AOVITED FROM QOALIFLED Fines 
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Se8 QUICKEST, SUREST AND GAPEST Way TO SEND MONEY ls BY TELEORAPH OF CAME 
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wholesalers. This is reproduced, in part, in the illus- 
tration at the top of this page. 

All of this concerns Briggs Manufacturing Company 
of Detroit, Michigan, and it is in regard to their new 
policy of distribution. Of outstanding interest in the 
telegram is the statement “Our PorLicy To DISTRIBUTE 
IeXCLUSIVELY THROUGH SELECTED RECOGNIZED PLUMB- 
ING WHOLESALERS.” This statement is enlarged in the 
follow-up letter as follows: ‘“‘We have decided to adopt 
a policy of distributing through regular trade channels 
for plumbing ware, that is, from manufacturer to recog- 
nized plumbing wholesaler to plumbing contractor to 
consumer.’ The complete letter is as follows: 

“Confirming our wire of May—we will shortly be in 
production on a complete line of drawn metal plumbing 
ware. 

“Following two years of intensive research and sales 
experience and after a careful analysis of all the existing 
methods by which plumbing ware reaches the consumer, 
we have decided to adopt a policy of distributing through 
regular trade channels for plumbing ware, that is, from 
manufacturer to plumbing wholesaler to 
plumbing contractor to consumer. We are adopting this 
policy with the sincere conviction that satisfactory in 


recognized 


(Continued on Page 156) 















Ar conditioning 1s developing new applications for 


the older types of equipment as well as for entirely 
new products and in this classification, water supply 
equipment now 1s becoming of increasing importance 


by the use of two 7% h. p. electric condensing units 


with direct expansion of the refrigerant. 


In estimating the cooling requirements the human load 


was taken as 20 people in the basement, 44 on the first 
Hoor, and 44 on the second floor. 
watts in basement, 3,000 on first floor and 2,500 on sec- 
ond. Time of greatest heat load was taken as 3 p. m. 
Outdoor design conditions 95 degree dry bulb and 7/7 
degree wet bulb, with indoor design of 80 degree dry 
bulb and 66.7 degree wet bulb. The total fresh air 
(minimum) is 3,240 c.f.m., based on 30 c.f.m. per per- 
son. The air supply is 7,620 c.f.m. The total heat 
gain is 145,820 Btu. The well is designed to furnish 45 
gallons per minute to the coils, and 10 g.p.m. to each 
condensing unit. An additional 30 gallons will be avail- 
able when the third floor is added. 

Provisions are made for introducing fresh air up to 
the full capacity of the fan at the times outdoor condi- 
tions are such as to reduce the cooling load. 
Automatic louvre dampers in fresh and re- 
circulated air openings are operated as mix- 
ing dampers by means of an adjustable dif- 
ferential controller in the fresh air opening. 


s Used 
ystem 


The controlling instrument is set for its 
maximum differential and is so arranged 
that the damper will be wide open when 
the controlling motor is in its mid-position. 
The instrument is then set to operate be- 
tween extremes of 45 degrees and 95 de- 
grees. As the temperature outside rises 
from 70 to 95 degrees, the fresh air damper 
is gradually closed off to a minimum posi- 
tion. Likewise in the winter time, as the 
outside temperature drops from 70 toward 


In designing the size and the load on the equip- 
ment shown at the right, full advantage of an 
unlimited supply of well water at an average depth 
of 60 ft. was taken. The well was driven to 100 ft. 
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Light load is 2,000 


45 degrees, the damper is again closed toward the min- 
unum condition. 

The summer control system is. planned to maintain 
comfort design conditions at a minimum operating ex- 
pense by first making use of outdoor air as long as pos 
sible, then the well water, and lastly the direct expan- 
sion. The operation is as follows: An outside com- 
pensation temperature controller maintains a definite 
differential between outside and inside temperature, pro 
vided the inside humidity is constant, by re-setting of 
the control point of the inside temperature controller. 

As the inside humidity rises, the differential will be 
broadened, and vice versa. If the humidity increases 
to 60 per cent, the compressors will be maintained in 
the “on” position until the humidity drops. 

The outside compensator, the inside humidity instru- 
ment, and the inside temperature controller are wired 
in series to control 


a proportioning water valve. So 
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The illustration above shows the office 
imterior which is air conditioned. 
Some of the control equipment is 
mounted on the wall shown at the left 


At the right is the exterior of the 
building showing the type of construc- 
tion which had to be taken into ac- 
count in figuring the air conditioning 
load and in designing the complete job 













Water Supply Equipment 
With Air. Conditioning 


Si YW to get started in the Air Con- 
ditioning field, Louisville, Kentucky, is rapidly making 
up for lost time. It is only within the last two years 
that decided activity has been noted, but in that time 
installations have been made in residences, hotels, de- 
partment stores, institutions, and office buildings. One 
of the outstanding air conditioning installations here was 
made recently in an office building. 

This plant, recently installed in a new two-story and 
basement office building, is the most complete of its kind 
in this section. Embodying as it does heating, ventila- 
tion, air filtering and humidification in winter, and cool- 
ing, dehumidification, air cleaning and ventilation in 
summer, it is automatic in its operation even to the 





Note: This article was obtained exclusively for our readers through a 
special Louisville correspondent and through the cooperation of J. Clifford 
Lewis, chief engineer, Air Conditioning Division, Peerless Manufacturing 
Corp. of Louisville. 


change over from summer to winter and winter to sum- 
mer conditions. 

Provisions have been made throughout for year-round 
conditioning of a future third floor. The building is 
of massive construction, with steel frame work, brick 
walls, and reinforced concrete floors and roof. The 
present roof will form the future third floor. Win- 
dows are double hung steel sash. 

In figuring the necessary equipment for cooling, ad- 
vantage was taken of the unlimited supply of 60 deg. 
ahr. well water, underlying the city at an average depth 
of 60 ft. The well was drilled 100 ft. deep, to rock. 

In this locality it is considered impossible, using well 
water alone, to secure a sufficiently low relative humid. 
ity for comfort on a hot summer day, due to climatic 
conditions and the temperature of the well water. There- 
fore, additional cooling and dehumidification is secured 
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long as the cold water maintains comfort conditions, the 
compressor will remain off. However, when the wa- 
ter switch arrives at a fully opened position, an auxiliary 
switch on this valve starts the compressor in order to 
handle the increasing load. When the controlling instru- 
ment starts to close the water valve, indicating that tem- 
peratures are satisfied, the compressor will be shut down. 


WINTER AND SUMMER CONTROL 


lor winter heating, the summer-winter switch re- 
verses the control direct from the inside temperature 
controller to a proportioning motorized steam valve in 
the steam supply to the coil bank. This, together with 
the damper controls, maintains accurate room tempera- 
ture along with the proper ventilation for healthful con- 
ditions. Humidity is maintained in winter at approxi- 
mately 45 per cent by means of the humidostat operating 
a solenoid valve in the hot water supply to the humidifier, 
which is located in the fan inlet chamber with the coil 
hanks and filter. 

The filter is of sufficient size for total future load, 
being an 11,500 c.f.m. multi-panel type, with automatic 
control and mechanical drive. 

The fan is of the multiblade type with a capacity of 
12,000 ¢.f.m. maximum, and is driven through a 3-belt 

drive by a 5 h.p. motor. 
The water coils con- 
The basement plan shown here sist of 6. sections of 


indicates the arrangement of initia. Seeiiems.” ime “eanian 
the equipment and the size and < ype, tide 


general layout of the ducts. size 18 tn. by 34 in. 
two 


Register sizes also are shown mounted sections 


May, 1935 


high, with 6 tubes deep in direction of air flow. 

The direct expansion coils consist of 4 sections of 
18 in. by 54 in. header type, two row, set two sections 
high and with 4 tubes deep. 

The heating coils are similar to water coils, but only 
two rows of tubes deep in direction of air flow. 

Two thermostatic expansion valves are used, having 
8 ton capacity each. 

Grilles and registers throughout are of the directional 
flow type, with key operated dampers on the registers. 

All water from the water coils is discharged at a 
temperature of approimately 66 degrees to the roof. 
An effort was made to spread this over the roof using 
a grid work of piping with sprayheads, but it was found 
that there was insufficient pressure to make a good spray. 
Ordinary 6 in. galvanized guttering was then run entirely 
around the inside of the parapet wall at an average 
height of 12 in. above the roof surface and small holes 
were punched in the side at frequent intervals. Proper 
pitch being given to this guttering, it was found an en- 
tirely satisfactory manner of securing good coverage 
with a minimum of head pressure on the system. 

The condensing units are 7% h.p. self-contained units, 
with capacitor type quiet operating motors belt connected 
to the compressor. The condenser and liquid receiver is 
mounted on the same base with motor and compressor, 
with scale trap, liquid refrigerant filter, suction pressure 
control, and high pressure safety cut out. Motor con- 
trol consists of overload thermal protective device and 
automatic across the line magnetic starting switch. 


(Continued on Page 138) 
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Here is an interior view of the fashion shop, the air conditioning for which is described in this article 


ir Conditioning Attracts 
Women to Fashion Shop 


Owner rates it as important factor in increasing business 


I, winter and in summer, shoppers 
take genuine pleasure in selecting their apparel at The 
lashion, one of the leading women’s stores in the south- 
west, operated by Ben Wolfman at Houston, Texas. An 
air conditioning system was installed in The lashion in 
August and Mr. Wolfman believes that it has been an 
important factor in increasing his volume of business. 

Located in the heart of Houston's business district, 
The Fashion is beautifully furnished and decorated and 
is considered one of the most modern stores in that sec- 
tion. Almost the entire front of the building is occupied 
by large display windows. The inside of the store 1s 
5614 ft. wide and 71 ft. long with a 1/ ft. ceiling. Fit- 
ting rooms, mirrors and wall cases line the sides and at 
the end of the carpeted floor is a broad staircase leading 
to a mezzanine which overlooks the street floor from 
three sides. 


TWO UNITS SUPPLY CONDITIONED AIR 


With a total floor area of 4,010 sq. ft. and a room 
capacity of 68,200 cu. ft., this oor was supplied with 
air conditioning through the use of two units mounted 
over the display windows and one placed under the stair- 
way. This rear unit supplies conditioned air to the 
fitting rooms under the mezzanine through a series of 
ducts having an adjustable register in each fitting room. 





The surplus air flows into the main room through two 
spreader heads, one on each side ot the stairway 

A millinery department occupies the entire second 
Hoor which has a 10'% ft. ceiling; the floor area is 3,990 
Sq. ft. and the room capacity 1s 41,900 cu. ft. Air con 
ditioning 1s accomplished on this floor by a unit mounted 
over the small office in a corner of the room and fitted 
with a spreader head. 


EQUIPMENT PRODUCES MORE THAN NEEDED 


The condensing units are placed at the rear of the 
basement and are used in connection with a water pump 
and a forced draft cooling tower with a 43 1n. exhaust 
duct. 

Although designed to produce a temperature diffe 


’ 


ential of 17 degrees and 15 degrees for the first and 


second floors respectively, the air conditioning equip 
ment under actual tests has produced a differential ot 
24 degrees on the ground floor and 22 degrees on tl 

second floor. The basement also benefits trom this 


! 


stallation. It has been lowered approximately six degrees 
in temperature and is being supplied with ventilatior 
the rate of 12,000 cu. ft. per mimute from the suction s 
of the cooling tower. 

The system is thermostatically controlled and 1s 


signed to he entirely automatic. 
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Fig. 1--Some of the small size supply and return mains for the building in Fig. 2 are shown 


mall Pipe Sizes, 
Forced Circulation 
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6 a < . 
These two features open up new sales and installation 
posstbilities in connection with hot water heating jobs 
| N past years, one main factor re- in addition to the mere sizing of the equipment. Ac- 
tarding the sale of hot water heating installations has cordingly, we have had prepared a series of articles 
been the large size radiators, the large size piping and which have been designed to go into this very thoroughly, 
the like, with corresponding expense. Now, by carry- but at the same time in a very understandable manner. 
ing pressure in the heating system, so that the tempera- Thé following is the first of this series and is on the 
ture of the water may be raised to the temperature of subject of temperature drop in hot water mains. A sec- 
steam, without boiling, and by using electrically driven ond article on the subject of hot water heating is sched- 
circulating devices, the size of the equipment can be cut uled for publication in the June issue. 
down with a reduction in the cost of the total job to Hot water may be carried for long distances in pip- 
the owner. Thus, the market for this type of heating ing without a serious drop in the temperature as is well 
is enlarged greatly by bringing it within the reach of known. Yet there 1s a drop in temperature and, at the 
more owners. same time a corresponding drop in the heat which is 
The photographs and the plan drawings reproduced lost from the pipe due to the lesser temperature differ- 
with this article show an installation already made in ence. The smaller the temperature difference becomes, 
one type of home. This type of heating 1s adaptable to the less will be the heat transmitted per sq. ft. of pipe 
both smaller and larger homes. Pipe sizes are shown surface and, hence, per lineal foot of pipe. 
on the floor plan on the third page of this article The calculation of the heat loss from a pipe with a 
A considerable amount of engineering work has falling temperature in the pipe, as shown in Fig. 7, is 
been done to simplify the figuring of pipe sizes tor hot a rather tedious business when the length of the pipe 
water heating systems operated under pressure and in is considerable as reasonable correctness can only be 
connection with forced circulation. Therefore, this should obtained by calculating each foot of pipe, the loss there- 
not stand as an obstacle to the designing and _ installa- from, and the temperature drop resulting from this loss. 
tion of these systems. The methods involved could be Then starting and repeating this process at a new tem 
described in a single article. However, there are fac- perature difference with a new loss and new tempera- 
tors which enter into the entire subject and which would ture for the second foot, at a still farther reduced 


assist the reader if he obtains an understanding of them temperature difference for the third foot, and so on 
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_ For example, if 10 lb. of water per hour enter a 

given pipe line which has a transmission efhciency such 
that 1 Btu. is given off per lineal foot per degree dif- 
ference in temperature between the surrounding air 
and the water and if the water starts along the pipe at 
a temperature 100 degrees above the surrounding air, 
it is evident that 

*Heat Input into Pipe per Hour is 

10 lb. 100 degree or 1,000 Btu. 

Heat Loss on First Foot of Pipe is 

1 < 100 Btu. or 100 Btu. 

*This is not the total heat in the water, but is the total heat in the 
water above the surrounding temperature and which must be lost from 
the water in order to have it assume the surrounding temperature. 

Heat Left in Pipe Water at End of First Foot of 
Pipe 

1,000 Btu. — 100 Btu. or 900 Btu. 

Proportion of Temperature Difference Remaining 
after Passing the First Foot of Pipe 

9/10 and, therefore, 

Temperature Difference at End of First Foot of 
Pipe 

9/10 & 100 degrees or 90 degrees. 

The amounts of 1,000 Btu. entering the pipe, 100 
Btu. lost in the first foot and 100 degrees temperature 
difference are simply assumed here to 
show the method used in calculating. 
To carry this on for the succeeding feet 
gives results shown in table. These are 
plotted in Fig. 6. 

This indicates that at the end of the 
10th foot of pipe the temperature dif- 
ference has dropped practically to 35 
degrees and 65 per cent of the total 
heat has been dissipated to the air leav- 
ing 35 per cent still in the ‘pipe. Carry- 
ing the calculations on until the amount 
of heat becomes very low it also is 
found that—mathematically—the water 
in the pipe will never reach the room 
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temperature and so the calculations were terminated 
when the heat loss amounted to 992 per cent of the 
heat in the pipe. 

Similar calculations on other rates of heat input and 
heat lost on the first foot show that where the ratio of 


iT 
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ist Foot 1,000 100 100 G00 9/10 wT 

2nd Foot 900 90 90 $10 81/100 81 
srd Foot 810 81 8] 729 ;2.9/100 (2.9 
ith Foot i2d9 12.9 ; 2.9 656.1 65.6/100 65.6 
5th Foot 656.1 65.6 65.6 590.5 59/100 59 0 
6th Foot 590.5 59.0 9.0 531.5 »3.1/100 53.1 
7th Foot 531.5 53.1 53.1 478.4 t7.8/100 47.8 
Sth Foot 178.4 47.8 47.8 430.6 13/100 3.0 
Sth Foot 420.6 $3.0 $3.0 387.6 %8.7/100 38.7 
loth Foot 287.6 38.7 38.7 548.9 84.8/100 34.8 


heat lost tor the first foot divided by the heat input 
remains the same, the percentage of heat lost and there 
fore the temperature drop while passing through the 
pipe also remains the same, regardless of pipe size. 


Fig. 2—This building is typical 

of many homes which can be 

furnished with hot water heating 

of the small pipe size and forced 

circulation variety. It is equally 

applicable to both larger and 
smaller homes 


Fig. 3--At the left is the oil 
fired hot water heating equip 
ment supplying the home shown 
above. Small pipe sizes, forced 
circulation, indirect water heat 
ing for the domestic water sup- 
ply both summer and winter 
and automatic operation char. 
acterize this new installation 
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By this is meant that in any case where 1 per cent of 
the total heat input is lost in the first foot, the heat 
lost and the temperature drop in the succeeding feet 
will be identical. It 1s obvious, however, that this heat 

lost and resultant temperature drop will vary for each 
change in this ratio. In the case previously cited, the 
heat input was 1,000 Btu. per hour, and the heat loss 
on the first foot of pipe was 100 Btu. per hour, giving 
a ratio of 
| 100/1,000 or 0.1 
If this is changed in 10 Btu. lost per hour on the 
pipe with the same heat input, it will be tound that the 
ratio 1s 
10/1,000 or 0.01 
which is only one-tenth of the previous ratio and the 
length of pipe to lose the same amount of heat and to 


Fig. 4—Floor plan of the basement with pipe and radiator sizes are indicated here 


result in the same temperature drop will be 10 times 
as long. 

‘rom this the general principle may be set up that 
the heat loss and temperature drop is proportional to this 
ratio, and the length of pipe is inversely proportional 
to this ratio. If the ratio is reduced to 1/10 of the 
original, the length of pipe will be multiplied by 10 to 
give the same loss and temperature drop and if it is re- 
duced to 1/20, the pipe length will be 20 times as much. 

The curve shown in Fig. 8 has been plotted for a 
ratio of 0.01 and may be read direct for this ratio. For 
any other ratio the curve ratio of 0.01 must be divided 
by the ratio for the case in question and the feet of 
pipe obtained from the curve must be multiplied by 
this quotient. 


(Continued on Page 136) 
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Fig. 5—The first floor plan shows both recessed and exposed radiation 

















Fig. 1—Rear view of the new Pennsylvania Railroad passenger station at Newark, N. J.. as portrayed by the architect's model 


The Mechanical Equipment of 
the Newark Passenger Station 


By Harotp L. ALtT* 


Tue installation of the plumbing for the 
Pennsylvania Station at Newark, N. J., is considered 
in this article. Although: this discussion is the third 
and concluding installment of a series of three articles, 
it has been written so as to be of interest and practical 
value to the reader even if he reads this alone and does 
not refer back to the first and second installments of 
the series. Needless to say, a better understanding of 
the entire project would be gained by studying the three 
articles. 

Like the other mechanical services in the Pennsyl- 
vania station at Newark, N. J., the plumbing work in- 
volved many new and peculiar problems not the least of 
which consisted of the difficulty experienced in trying 
to get vent stacks through the platform and canopy por- 
tion just above the under-track portion. Drainage of 
the main portion of the building is from the front toward 
the rear so as to avoid a confusion of low drainage pipes 
in the portion of the basement under the main waiting 
room which is used for kitchen service and transformer 
rooms, and pipes four or five feet below the ceiling 
could not be permitted. 

For the roof and plumbing fixtures in the main build- 
ing a 12 in. temporary sewer was carried out under the 
present tracks and connected to the street sewer on the 
south side of the future extension but this sewer is to 
be removed later when the southern portion of the sta- 
tion is constructed and is to be rerouted so as to avoid 


“Building Equipment Engineer for Gibbs and Hill, Consulting Engineers, 
New York City. 

The presentation to our readers of this complete description and digest 
| the mechanical equipment installed in the new passenger station now 
being completed in Newark, New Jersey, has been made possible through 
the courtesy of the Pennsylvania Railroad. 





interference with the uses to which the later portion will 
be subjected. ‘The temporary sewer installed could not 
be put in a permanent position pending elimination of 
the interference of the old railroad abutments that can- 
not be removed until the new tracks are in service. 

The soil, waste, and vent piping where it is run above 
ground is entirely of standard weight galvanized wrought 
iron pipe, with heavy galvanized, cast iron, screwed, re- 
cessed drainage fittings on the soil and waste lines and 
wrought iron, galvanized, screwed, steam-and-water fit 
tings on the vent lines. Where run underground, extra 
heavy cast iron soil pipe and soil pipe fittings with 
caulked lead joints are used for a distance 10 ft. outside 
of the building wall from which point tile pipe is used 
to the street sewer connection. All lines laid in filled 
ground outside of the building (such as over the city 
subway construction) also are made of cast iron. 

On the portion of the building now under construction 
the canopies over the tracks have about 75 roof drains 
which are connected into some 65 downspouts which 
run down the canopy columns, and are collected to 
gether under the platforms and dropped down the track 
structure columns to grade under which they are car 
ried out to and are connected with the street sewers 


Steam melting connections are provided at the t 


~ 


that a steam hose may be run from the h 


nearest St 
box to the leader and steam turned into the pipe 1t 
drain should freeze “sf ) that the \h ater 238 the can ryy 


roof 1s unable to run oft. 


As far as possible all fixtures and drains are 


~ 


to the street sewers by gravity when conditions will per 
mit: the fixtures and drains in the basement, however, 
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be drained by gravity and two sump 
pumps and one sewage ejector are installed to take 
care of the drainage from this level. The first sump 
pump is only for the floor drains and sinks in the 
kitchen section located under the main waiting room 
and consists of a single 4-in. bilge pump with a capacity 
of 200 g.p.m., against the existing head of 24 ft. It is 
set submerged in a steel basin with a cast iron cover on 
which the pump motor and automatic control are 
mounted. The pump is driven by a three horsepower 
motor at 1450 r.p.m., and has a %-in. high pressure 
steam connection on the pump casing for melting and 
blowing out any grease which may collect on the pump. 

The other sump pump is the main sump pump for 
any water 


are too low 


all floor drains along the baggage passage, 
which may come irom the tunnels, and any flooding 
which may result from broken lines. This pump its a 
4 in., duplex, dry-basin type of pump being entirely out- 
side of the steel basin which is 7 ft. long by 5 ft. wide 
by 6 ft. deep and the whole equipment outside of the 
motor and automatic controls is set in a concrete pit 
11 ft. long by 8 ft. wide by 7 ft. 7 in. deep so arranged 
that the basin may be transferred to a new location and 
re-used when the south portion of the station is com- 
pleted later. The motor and controls are mounted on 
a steel cover over the concrete pit and are set high 
enough so that 18 in. of water in the basement still will 
not affect the operation of the pumps. These pumps 
have a capacity of 350 g.p.m., each being operated 
1500 r.p.m., by 5 h.p., motors. 

The ejector pumps, 4 in. in size, are arranged similarly 
with a capacity of 200 g.p.m., each, and are operated by 
3 h.p. motors. The steel basin for this unit is 7 ft. long 


Fig. 2—At the top of this page is a view of the roughing-in for 
the main toilet room. This picture was taken before the enclos- 
ing walls were built 


Fig. 3—Here is some of the temporary drainage piping installed 
to drain the roof water until the second portion of the building 
is constructed 
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by 4 ft. wide by 6 ft. deep and the equipment is set in 
a concrete pit 10 ft. long by 8 ft. wide by 7 ft. 7 in. 
deep with a steel cover on which the motors and con- 
trols are mounted the same as described for the bilge 
pump. The automatic control on these pumps is so ar- 
ranged that one pump not only starts when the tank is 
filled to the high level but also, if the sewage flow ever 
exceeds the amount which one pump can handle, the 
second pump will start and continue in operation until 
one pump can handle the flow again. It is not expected 
that this ever will happen but the feature was added to 
make doubly sure that it would not occur. 

The drainage and vent connections for individual fix- 
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Fig. 4—At the right are shown canopy drains which have been 
installed to carry off roof water from the canopies over the tracks 
and platforms 


Fig. 5—The drawing at the bottom of this page shows an iso- 
metric sketch of the hot water system 


tures were made in accordance with the following 
schedule. 


Soil or Soil or 

Waste Vent Fixture In. Tn. 
Fixture In. In, Waste Vent 
Waterclosets 4 2 Slop Sinks 3 2 
*Urinals 2 1% Sinks Zand1% 1% 
Lavatories 1% 1% t+ Drink. 
Baths 2 1% Fount. 1% none 
Showers 3 1% Floor Drains 3 none 





*Wall Hung Type. 
*Carried to sink with water and waste connections. 


Two water pressures are used in the building one 
system supplying the general service and the other the 
hose lines on the platforms for washing purposes. The 
general service is supplied from a combination house 
and fire tank set on the top floor in order to avoid mar- 
ring the appearances of the building effect with a roof 
tank. This tank has a capacity of 10,000 gallons of 
which 6,000 gal., may be drawn off for house service and 
the other 4,000 gal. is reserved for fire purposes. The 
tank 1s 17 ft. long by 8 ft. wide by 10 ft., 9 in. high 
and has a middle partition running the long way so as 
to divide the tank into two halves with duplicate piping 
connections to each half to permit cleaning and paint- 
ing one section at a time without putting the entire tank 
out of service. 

It will be noted that the tank is supported on 18 in. 
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steel beams set in a drip pan constructed of steel which 
in turn is supported on steel beams setting on the struc- 
tural steel of the building. 

The tank is supplied with water by means of two 
house pumps located in the basement, these pumps be- 
ing 3 in., single stage, horizontal, centrifugal pumps di 
rect connected to 10 h.p. motors running at 1450 r.p.m., 
and delivering 250 g.p.m., with no pressure on the street 
main. At times it is possible that the pressure in the 
street main may be sufficient to fill the tank by gravity 
and a checked by-pass around the pumps has been pro- 
vided to permit this, whenever the street pressure 1s 


(Continued on Page 152) 
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QUESTIONS and ANSWERS 





In this issue: 


in a water heating system. 
2—Spring and summer bring 


mitted for comment. 





l—Reader its concerned with circulation 


Two suggestions are sub- 


problems of connecting range boilers to two sources of 
heat without the necessity of change-overs when the 


steam boiler is shut down. 


3—Reader wants to know 


why it is necessary to test for CO: in stoker installations 


— 


| am working on a hot water supply job and I would 
like to know which arrangement will give the best results 
in circulation—the scheme shown in Fig. 1 or the scheme 
shown in Fig. 2? Also, can you tell me which is the 
right way to take off the connection to the top floor fix- 


To THE EDITOR: 





Belo/ve 


To lifures 






SGireularion 
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Sraaches to /itfures 
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Fig. | Fig. 2 


tures’ Should it be below the circulation return as 
given in Fig. 1 or should it be above the circulation 
of the return connection as shown in Fig. 2° 

New York. ha: Be 


To THE READER: 

We do not like the arrangement you show in Fig. | 
because it is possible for the heater to circulate to and 
from the tank without circulating the water in the sys- 
tem. The check valve also will tend to force all of the 
circulation supplied by the heater to be between the tank 
and the heater in preference to between the system and 
the heater. This is because the check tongue must be 


raised by the water returning from the system and will 
retard the system circulation due to this resistance. 
Moreover the return circulation is connected in a wrong 
way at the top of the supply riser and will have an air 
pocket in which air will accumulate and prevent circula- 
tion in the riser. 





The layout shown in Fig. 2 is correct as far as it 
goes; that is, it eliminates the air pocket at the top and 
is the method that should be used in connecting all 
return circulation lines to up feed hot water supply 
risers. It will be noted that the branch to the fixtures 
on the top floor constitutes the highest portion of the 
riser and the point in which air will collect. Any air 
collecting at this point however will be expelled through 
the fixture faucet as soon as the faucet is opened and 
therefore will never accumulate in sufficient quantity to 
prevent proper circulation. 

For the connections around the heater we suggest the 
arrangement shown in Fig. 3 if only one supply riser 
is used. In this scheme the heater cannot circulate water 
to the tank without circulating the system at the same 
time and for this reason a positive circulation is assured 
in the system. No check is required with this arrange- 
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Fig. 3 


ment as the injector fitting uses the incoming cold water 
to push the circulation in the right direction and to pre 
vent a reverse flow through the circulation lines to the 
faucets when they are opened. 
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Make connections on the job with 


7 BASIC FITTINGS and adaptors. 








rales ajosit Veena be booker 


Sa [°C 4 ‘ 
2S ow it’s sweated by a man who knows his trade, this 
A Q e Oo joint will stay—and neither pressure nor weight nor 
rust, resists corrosion, won’t leak. It will stand heat, cold 
W R 0 U ¢ H T ¢ 0 p p £ R p | p c an d and vibration. It will probably outlast the house! 
WROUGHT COPPER FULL ace} What’s the reason for the steady swing to Arco Full Flow 


Fittings? Ask the Master Plumber who’s used the one piece 
FITTINGS | 


. os 
OR 3. 


THE COMPLETE LINE WITH THE ORIGINAL 
ONE PIECE WROUGHT COPPER TEE AMERICAN RADIATOR & STANDARD SANITARY ( 






pull can budge it. For you’ve sweated copper to copper 
to make a joint that’s stronger than the pipe itself! It can’t 









Tee. Ask the Master Plumber who's cut his fitting stock in 
half. Ask the Master Plumber who knows the advantages 
of copper to copper—its dependability; its strength; and its 
profits. For now, at practically thecost ofarustable installation, 


you can offer an a// copper Arco Job and make money on it! 


COPPER PIPE AND FITTINGS DIVISION | 


AMERICAN RADIATOR COMPANY 











40 West 40th Street, New York, N. Y 
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Our correspondent has shown only one riser in his 
Figs. 1 and 2 but on the possibility that he may have 
more than one riser we wish to call his attention to the 
fact that when two or more supply risers and returns 
are involved a slight modification of the scheme shown 
in Fig. 3 must be made. This is indicated in Fig. 4 
where it will be seen that the returns from each riser 
at the bottom must be provided with checks and stop 
valves as well as a drain; with a corresponding valve on 
the supply riser as shown the riser and its return may 
be closed off from the system and any repairs made 
that may be necessary. The checks used may be of the 
special type with the tongues hung at a 60 degree angle 
or may be of the common type set on a 45 degree angle 
so that the tongues hang vertically. With this arrange- 
ment the resistance offered by the tongue of the check 
to the flow in the circulation line will be reduced to a 
minimum. 

The reason that checks are required when several 
risers are used is to prevent a reverse flow from the 
return circulation line to the top faucet when the top 
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faucet is opened, this flow taking place, not from the 
heater where the injector fitting prevents such a reverse, 
but from the return of the adjacent risers. Hence the 
necessity of the checks when more than one riser is used. 


2— 


[ should like some advice on connecting two hot water 
boilers; at the present time there is one domestic hot 
water tank in the kitchen connected to a water front in 
a coal range and it is desired to install a second boiler 
in the cellar heated from an indirect heater placed on 
the steam boiler for the new heating system which is 
being installed. The problem is to connect the two hot 
water tanks—one in the kitchen and one in the ceflar- 
without any valves and in such a way that in the winter 


To tue lepiror: 
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time hot water will be drawn from both tanks while in 
the summer hot water will be drawn from the kitchen 
tank only. 

Any solution which you may be able to offer will be 
appreciated and I am particularly interested in one which 
will not require the use of any valves in connection with 
the use of either tank. 

Maryland. S. H. 


To THE READER: 


Your problem is one in which several solutions might 
be offered most of which would involve valving in some 





























To Mouse 
c _ 
a fee ~“ Stove 
Borer Tt 2225, 
t Drain “ * 
- I a tee te Me le le ede de he 7 PO PL/I? 

| | 

CH. fo System - 
~—— 














Ney Bother _ -» 





Lan? 








——, , it A id a ” "PP Po pf? P? PPP IPP PPA PPA! PS PAPAS P 











Fig. 5 


manner ; as you are particularly interested in the elimina- 
tion of all valves besides those ordinarily used, such as 
on the cold water supply to the tanks, we will confine 
this discussion to this particular arrangement. 

In the first place you want to be able to use the kitchen 
boiler exclusively in the summer when the steam boiler 
is not in use and you also want to be able to use both 
boilers in the winter with a double capacity of hot water 
frorh both the water front in the range and from the 
indirect heater on the steam boiler in the cellar. If no 
valves are to be used there is no way to control the flow 
through the cellar tank and if this is piped up, so as to 
have a flow through it in the winter, it will be necessary 
also to have a flow through it in the summer and the hot 
water from the kitchen tank would be cooled by the cold 
water from the cellar tank in the summer if the hot 
water outlets from both tanks are connected together. 

With the arrangement shown in Fig. 5 it will be seen 
that the hot water outlet for the cellar tank—instead of 
heing connected into the hot water line to the fixtures 
from the kitchen tank—is connected into the cold water 
supply to the kitchen tank and forms the supply to this 
tank. There is no cold water connection to the kitchen 
tank from the street water except through the cellar 
tank. The operation of this hook-up is as follows: 

In the summer when the steam boiler is not in opera- 
tion the kitchen tank is supplied with cold water from 
the cellar tank which is cold and the action of the kitchen 
heater will be just the same as at present except that the 
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@ no down payment 


@ no PAYMENTS UNTIL FALL 
@ no interest charges during summer 


@ up to 3 years to pay 
@®on FHA LOW RATES 


By absorbing the interest charges for the sum- 
mer period, American Radiator Company 
, makes it possible for you to do a profitable 
summer business selling American Radiator 
Heating on the most liberal terms ever offered. 

You can offer summer installations—no down 
payment — no payments until fall —at no in- 
terest charges during the summer to you or 
your customers — with as long as 3 years to 
pay on FHA terms. 

You get your cash immediately — your 


customer pays nothing until fall—no interest 


charges during the summer. 

Use this new financing plan to get imme- 
diate business. Point out the advantages of 
having the work done ir summer, while the 
family is on vacation. Explain the importance 
of avoiding the rush season in the fall. 

Remind prospects that they can be certain 
of present low prices by acting now. Every 
time-payment sale on this plan means imme- 
diate cash to you. No holdbacks— no collection 
fees — no extra charges of any kind. 


Write for details of special summer plan! 








AMERICAN RADIATOR COMPANY 


40 West 40th Street, New York, N. Y. 
Division of AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 
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cold water passes through the cellar tank instead of into 
the kitchen tank direct as at present. In the winter the 
water in the basement tank is heated up to a reasonable 
degree and then passes on into the kitchen tank as 
water is drawn out of the kitchen tank; while in the 
kitchen tank it is heated to a still higher degree so that 
when drawn out into the house system it will be very hot. 

You understand of course that you are doubling the 
supply of hot water in the winter time due to having 
two tanks and two sources of heating, whereas at pres- 
ent you only have one. If your present supply of hot 
water is inadequate this is all right; but, if the range is 
at present able to furnish all of the hot water necessary, 
the use of two tanks and two heating sources is liable to 
cause both tanks to boil on account of overheating. This 
would be true no matter how the tanks were connected 
as—in order to utilize both tanks in the winter—each 
tank would supply approximately only half of the total 
hot water used. It would seem advisable to install a 
slightly larger tank in the cellar than that for which the 
indirect heater is rated, if the arrangement shown in Fig. 
5 is used, so as to avoid the danger of boiling the water 
in the kitchen tank due to too high temperature water 
heing supplied from the cellar tank. 


3 
To THE E-prrorR: 


In your February issue, page 70, there appears an 
article “CO,——-What it is and how to test for it.” 
Just how would this work out in the installation of 
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small domestic stokers and business house installations ¢ 
With a properly installed job we never have black smoke 
coming out of the chimney, the insides of the heating 
plants are always free of carbon and soot. 

If one understands how a flame should look just what 
benefit is Tiere in the use of an Orsat. 

We believe that in burning gas or oil this might be 
very essential, or in a large industrial plant, say, one 
that has a boiler of above 100 h. p. but where the coal is 
being changed every month or so and with the effect of 
clinkers over the louvres, we wonder just how valuable 
this testing might prove? 

Colorado Springs, Colo. 


B. b. F. 


To THE READER: 


The use of the Orsat or other type of CO, indicator 
or recorder is so valued in power plants that they are 
permanently installed on many boilers so that readings 
of the average over a long period of time may be ob- 
tained. As stated in the article, the CO, reading is an 
indication of the amount of excess air being run through 
the fire and the amount of excess air is an indication 
of the efficiency of the boiler. In fact it is impossible to 
test properly the combustion on a boiler without the 
use of this equipment. You state that you can tell by 
the way the flame looks as to whether the equipment is 
functioning correctly or not but unless you can tell within 
one-half of one per cent as to the overall efhiciency you 
will have to use the CO, indicator to find out how many 
errors your eye can make. Personally we do not be- 
lieve that your eye is as accurate as you think it is or 
anywhere near it. 





Questions for Readers to Answer 


The following question was asked in the March issue and 
the following answer is by a reader: 

What is a cross connection and what examples have 
you seen of this type of connection? Why is it dan- 
gerous?! 


A cross connection is an arrangement of piping or 
other water carrying material made so that, by any pos- 
sible means, the water from the basin or waste line may 
be drawn back into the water supply line and thus con- 
taminate the water service. This includes water closets 
as well as other types of fixtures. 

There are many examples of cross connections as will 
be noted when it is considered that any fixture, in which 
the spigot end of the supply faucet can be submerged 
if the overflow connection stops up, is a typical case of 
cross connection. Any fixture in which the supply en- 
ters below the water line such as a bell supply bath tub 
is another example. Any tight connection from the 
water line, house tank or other water supply tank to the 
sewer is another example. The ordinary flush valve 
water closet in case of stoppage and overflowing may 
constitute a cross connection unless protected against 
negative pressure in the water supply line. 

In most cases of cross connection no danger will exist 





as long as a positive pressure exists on the water supply 
line for in that case any opening between the contami- 
nated water and the water supply will result in a leak- 
age of pure water into the contaminated water with no 
ill effects. If, however, the pressure is removed from 
the water line, or if a partial vacuum is formed in the 
line such as will occur in the case of a break in the 
street main, or in the basement water piping in the 
building, then there is a possibility of the suction in the 
water pipe drawing back the polluted water into the 
water supply main and the contaminating of the supply 
main. 

Good plumbers are on the lookout for cross connec- 
tions and guard against them in their own work; in spite 
of this there are probably thousands of such connections 
in the country today each one of which is a potential 
source of danger and epidemic. 


How Would You Answer 
This Question ? 


IVhy is it necessary to make a pneumatic tank with o 
heavier shell for the same working pressure if the size 1s 
increased materially? 


Answers based upon your experience, suitable, will be paid 
for and published in the July issue. 
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SIMPLIFIES CONCEALED 
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demand is for concealed radiation. The Heating 
Contractor who has all the facts on the Arco Cast 





Iron Convector stands to get the business. The new 
Arco Cast Iron Convector catalogue will tell you all 
you want to know about this modern, competitive- 


® Now even the seemingly difficult recessing job is priced, cast iron concealed radiator. It also illustrates 
easy. With Arco Cast Iron Convector units in four many different types of standard enclosures. Send 
different widths and in lengths varying by multiples the coupon for your copy today. 


of 2" inches, it is possible for you to fit the necessary 
amount of radiation to almost any space available. AMERICAN RADIATOR COMPANY 
With the Arco Cast Iron Convector, concealed radia- is 40 WEST 40th STREET NEW a“ 
tion is not a specialized or expensive job. It is as easily Divietos of Atamnices RaDiaTos 6 Stamnanp Saummny Conroaanics 
installed as any other type of radiator, with any type 











De you know about American Radictor's 
new Summer Plan? You get cash at once. 
Yourcustomer pays nothing until fall—then 
takes as long as 3 years on FHA terms. Ne 
extra charges or inierest during summer. 


of system. The various styles of enclosures may be 







recessed, semi-recessed or free standing. 
In new buildings and in modernization work the 











AMERICAN RADIATOR CO. 
0) West 40th St., New York, N. Y- 
I want the facts on modern con- 
cealed radiation. Please send me 
yournew ArcoCast Iron Convector 
Catalogue. 













NAME 





ADDRESS 
















TOWN OR CITY 














= 
. - 
en 
a, ee eee 


| r 
water 


























~—e ee en 























DOMESTIC ENGINEERING May, 1935 


hot and cold 
lines! 































































; Section of National DUROLINE 
' Pipe coupling and joint. 
(Note special highly corrosion- 
resistant joint compound on 


end of pipe and on threads.) 





— in office or public building, hospital, school or residence, 

you can install Duroline Pipe in hot- and cold-water supply lines 
and forget about corrosion. Duroline is a highly improved cement lining, 
developed with one purpose in mind—to prevent the destructive action 
of waters and certain solutions that rust, corrode, or otherwise attack 
unprotected metal pipe. You obtain with Duroline Pipe, therefore, free- 
dom from corrosion and tuberculation, with the strength and other 
desirable features of steel pipe. You obtain this at a nominal cost—in 
fact, just a trifle higher than galvanized pipe. A bulletin describes in 
detail the development and advantages of Duroline Pipe. Write for it! 


NATIONAL TUBE COMPANY -: Pittsburgh, Pa. 


Pacific Coast Distributors COLUMBIA STEEL Co., San Francisco, Calif. 
Export Distributors—Unitrep States STEEL Propucts Co., New York, N. Y. 
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NEWS of the SUPPLY FIELD 





Behrer & Co. and Nason Mfs. Co. 
Will Merge Effective June 1 


Two of the oldest wholesalers in the 
east, Behrer & Company and Nason Mfg. 
Company, have been merged under a 
plan which becomes effective on June 1. 
The new company will be known as the 
Behrer-Nason Company with headquar- 
ters at 77-81 Beekman Street, New York 
City, where Behrer & Company have 
been located for some time. 

Martin Behrer, founder of the com- 
pany carrying his name, will be presi- 
dent of the new company with A. M. 
Behrer and Wm. H. Behrer vice presi- 
dents and A. W. Kern, secretary. 

In merging with Nason Mfg. Com- 
pany, the Behrer interests take over a 
firm established in 1841. Joseph Na- 
son, who started this company, was not 
cnly successful in business but was well 


known as an engineer and an inventor 
of steam specialties. He developed vari- 
ous threaded fittings. Among the heat- 
ing jobs for which he supplied the ma- 
terial was the Capitol at Washington. 
His grandson, Raymond Seabrook, has 
recently directed the Nason Mfg. Com- 
pany, assisted by John Harmon who is 
now retiring after fifty years’ continu- 
ous service and T. F. Larkin who has 
just completed forty-five years of serv- 
ice with the Nason Mfg. Company. 

The Behrer Company was organized 
in 1897. Vice President A. M. Behrer 
is active in both metropolitan and na- 
tional wholesaling circles, serving re- 
cently on the national committee which 
has been handling the problem of an 
NRA wholesaler code. 


I  — 


Paul Supply Co. Enters 
Business in Chicago 


The Paul Supply Co. reentered the 
plumbing and heating supply business 
in Chicago on April 1, at 1701 Belmont 
Avenue. 

This company was previously in busi- 
ness at the above address from 1916 
to 1930, when the business was pur- 
chased by Pincus & Schulhof, plumb- 
ing and heating supply company of 
Chicago. 

R. O. Paul, president of the original 
Paul Supply Co., and L. R. Baker, sec- 
retary, are the owners of the newly 
formed Paul Supply Co. and are serv- 
ing in the same capacity as they did 
with the original company. 





J. M. Chaplain Organizes 
New Supply Company 


J. M. Chaplain, one of the best known 
wholesalers in the east, has just organ- 
ized his own wholesaling company, han- 
dling plumbing and heating materials, 
under the name of J. M. Chaplain, Inc., 
779 Third Avenue, New York City. At 
the present time, Mr. Chaplain is presi- 
dent of the Eastern Supply Association 
and, for many years, was active with the 
John Simmons Co. In recent months 
has been prominent 


Mr. Chaplain 








J. M. Chaplain 


in national wholesaling circles due to 
his work in connection with NRA codes. 
Associated with Mr. Chaplain in his 
new company are: Michael J. Keating, 
formerly associated with Dimock & Fink 
Co. and latterly with the E. Smolka 
Plumbing Supply Co., vice president; 
Andrew Milani, secretary and treasurer; 
Otto Graninger, Jr., salesman in Man- 
hattan. 
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New Wholesale Concern 
Opened in Hackensack 

The County Plumbing Supply Co. 
opened for businesson April 22 at 271- 
273 James Street, Hackensack, N. J. 
The company will handle both plumb- 
ing and heating supplies. The partners 
in this new venture are Charles J. 
Madden and Starr Van Deusen. 

Mr. Madden was representative of 
United States Radiator Corp. in Passaic 
and Bergen counties (New Jersey) for 
the past six years. Mr. Van Deusen 
has represented A. & J. Friedman Co., 
plumbing and heating wholesale firm 
of Passaic, in the counties 
for the past five years. 


same two 





Bell & Gossett Co. Buys 
D & T Manufacturing Co. 


The entire stock, manufacturing 
equipment, patent rights and good will 
of the D & T Manufacturing Co., St. 
Louis, have been purchased by the Bell 
& Gossett Company, Chicago, makers 
of indirect heaters, triple duty systems 
and other hot water heating equipment. 

Among the hot water specialties in- 


cluded in this sale are the original 
“Simplex Air Sealed Tank in Base- 
ment” system, D & T water relief 
valve, self-filliing air cushioned tank 
equipment, All-in-One hot water heat- 
ing regulator and other devices. Also 


included is the D & T vacuum boiler re- 
turn trap for one and two-pipe and air 
line steam systems. 

Operated for 25 years by J. M. Dough- 
erty, the D & T Company is well known 
to the trade... The acquisition of this 
property completely rounds out the Bell 
& Gossett line of house and domestic 
water heating systems. 
and service 
through the Chicago office. 

The Bell & Company has 
also just announced following ad- 
ditions to its sales staff: 

J. H. Hanley, with headquarters at 
1718 East Twenty-Sixth Street, Brook- 
lyn, N. Y., will be in charge of the New 
York territory. 

John A. Ivester, 82 Bristol Road, Med- 
ford, will cover the New Eng- 
land states. 

Peter B. Wolff, who has been con- 
nected with the company’s general office 
in Chicago for several years, will be in 
the Philadelphia territory. 


Sales will be handled 


Gossett 
the 
and service 


Mass., 


charge of 
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Manufacturer Confirms Sales 


Policy; Better Profit Is Aim 


Interest shown by Metropolitan New York wholesalers 

in the open confirmation by a prominent manufacturer 

of its sales policy brought requests to DoMEsSTIC ENGI- 

NEERING that this policy be published in full in our col- 

umns. This 1s done because of its definite interest and 

value to wholesalers, retailers and other manufacturers 
all over the country.—The I:ditor. 


On April 16, in New York City, Guy 
Hutchinson, vice president and general 
manager of Hoffman Specialty Co., 
Inc., of Waterbury, Conn., and New 
York City, reaffirmed the company’s 
sales policy to a_ selected group of 
wholesalers. This is intended, he 
pointed out, to help the wholesalers and 
the heating trade return to a profitable 
level of operation. 

In introducing his announcement, Mr. 
Hutchinson emphasized that recently 
too many members of the industry had 
thought only in terms of cut prices and 
not of operating profit. Vice President 
Hutchinson emphasized that this sales 
policy would demonstrate “whether 
limited and controlled distribution is 
wise in our industry on products similar 
to branded heating specialties.” 

This sales policy as just announced 
by the Hoffman company follows: 

1. We shall sell only to the goner- 
ally recognized wholesaler of plumbing 
and heating supplies or to manufactur- 
ers using our products as a component 
part of their own manufactured articles. 

2. We shall assist our wholesalers in 
every reasonable way to promote the 
sale of Hoffman products by educa- 
tional work with their sales force and 
by vigorous promotional activities with 
the heating trade, the engineering pro- 
fession and the consumer. 

3. We shall publish suggested resale 
prices to the trade and allow our whole- 
sale customers an adequate gross profit 
margin to compensate them for that de- 
gree of efficiency with which they as 
individual customers fulfill credit, stock 
ing and aggressive sales promotion ac- 
tivities on our behalf. 

4. All classified Hoffman wholesalers 
may resell to others so classified by us 
on any accommodation pickup basis 
they wish to, but no Hoffman whole. 
saler may resell to other wholesalers 
not extended a wholesaler rating by the 


Hoffman company. 

5. Our products shall not be sold by 
you or us to mail order houses, d. t. u.’s, 
hardware stores, janitors’ supply houses 
or purchasing syndicates. 

6. We shall protect our good will 
among the wholesalers, the heating 


trade and the public by refusing to sell 
to any wholesaler who does not con- 
form in every way to our suggested re- 
sale price schedules, terms of sale and 
sales policy. 

In his talk, Mr. Hutchinson gave ex- 
amples of how destructive business 
practices in one section created unfair 
trade conditions for both wholesalers 
and the heating trade throughout the 
whole country. 

The company’s reason for following 
the established methods of distribution 
were outlined by Mr. Hutchinson after 
recalling that other distributing meth- 
ods competed with the wholesaler and 
the heating contractor. He said: 

“We have chosen your methods of 
business as the channel through which 
we believe our ultimate consumer can 
best be served, especially as to the cor- 
rect selection of types and sizes of 
items, expert advice on heating results, 
proper application of our valves to a 
steam system and intelligent mainte- 
nance servicing when required. 

“The sum and substance of all this 
is that our company has full right to 
choose its customers and to explain to 
them how in our opinion our products 
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can be resold so as to give the ultimate 
user—who is after all our vital cus- 
tomer—the best possible heating serv- 
ice. 

“Because you are best equipped to 
so serve the ultimate customer we have 
thrown our lot with you and the heating 
and plumbing trade and as your partner 
in business, we do not want any of 
these other channels of distribution to 
be in competition with you, nor to reap 
any unearned profits made available by 
your creative sales work.” 

The meeting was well attended. The 
policy confirmation was received with 
interest by the wholesalers in the Met- 
tropolitan New York trading area who 
were present. Entertainment was pro- 
vided by six popular musical artists. 


——— 





Will Represent Warwick 
Brass Machine Company 


Cowan Sales Company, 30 Church 
Street, New York City, has been ap- 
pointed exclusive sales representative 
in Northern New Jersey, New York and 
Connecticut for the Warwick Brass Ma- 
chine Co., Lincoln Park, R. IL, on the 
latter company’s brass and iron union 
line. 


~~ 





Decatur Pump Co. 
Reports Sales Increase 
Decatur Pump Company, Decatur, 
Ill., reports that its pump sales for 
the first quarter of 1935 showed an 
increase of 97 percent over the same 
period of 1934. This increase, it is 
stated, is evenly divided between the 
company’s line of turbine water sys- 
tems for rural homes and its line of 
pumps and condensation return units 
for urban homes and commercial use. 





This airplane view shows recent improvements to the factory of Decatur Pump Co., 
Decatur, Ill. The new Engineering Building is at the right, in the foreground. Eight 
acres of land were acquired for expansion purposes 
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Davies Supply Co. Opens 
Heating Display Room 

The Davies Supply ‘Company, 6601 
West Grand Avenue, Chicago, plumbing 
and heating wholesale concern, has just 
opened an attractive new heating show 
room, a portion of which is shown in 
the accompanying illustration. 

This new “selling’’ room, as it is re- 
ferred to by J. W. Manny of the com- 
pany’s oil burner division, was con- 
structed for the convenience of the 
heating contractor. It contains a per- 
manent exhibit of heating specialties. 
In this room the contractor can show 
and explain to his prospects conversion 
oil burners, boiler burner units, pres- 
sure hot water systems, summer and 
winter domestic water supplies, one- 
pipe hot water systems, low water cut- 
offs and practically every other spe- 
cialty and device that modern heating 
has to offer. 

After the heating contractor has fa- 
miliarized himself with the set-up, the 
company furnishes him with a leather 
bound sales manual which enables him 
to carry the story into the prospect's 
home. 





Cook Supply Co. Adds Dept. 
of Plumbing Supplies 


The Cook Supply Co., 3 East Reno 
Street, Oklahoma City, Okla., an- 
nounces its entry into the plumbing 


supply field. This company for the past 
twenty years known as the Cook- 
Chamberlin Co., doing a general mill 
supply and farm hardware business, 
will now carry plumbing supplies. The 
plumbing department will be in charge 
of R. E. Peuter, who for years traveled 
the state of Oklahoma for the Mideke 
Supply Co., of Oklahoma City. 





Pincus & Schulhof 
Open New Show Room 

Pincus & Schulhof, plumbing and 
heating wholesale firm, Chicago, is open- 
ing a new show room in that city early 
in May. The new showroom will be 
located at 1630 Belmont Avenue, where 
both plumbing and heating equipment 
will be displayed. The dimensions of 
the showroom are 24 by 135 feet. 

The company’s main office and ware- 
house are located at 2820 North Paulina 
Street. 





Ruberoid Co. Takes on 
New Insulation Line 


The Ruberoid Co., 500 Fifth Avenue, 


New York City, in connection with itz 
expansion program, has been appointed 
exclusive 


selling agent for the Plant 
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The Davies Supply Co., Chicago, has just opened this attractive display room 
contains a permanent exhibit of heating specialties 


Rubber & Asbestos Works. San Fran- 
cisco, Calif., manufacturers of 85% mag- 
nesia insulation and high temperature 


products. 


Stocks of insulating and asbestos 
products will be carried at Bound 
Brook, N. J., which will serve the At- 


lantic seaboard; Chicago, Ill., which will 
take care of the western territory; and 
Erie, Pa., 
portion 


at the company’s factory at 
which will service the central 
of the country. 





Ht. A. Thrush & Co. Appoint 
Myers Co. as Representative 


H. A. Thrush & Co., 
nounce the appointment 
gineering & Equipment Co., St. Louis, 
Mo., as their representative. The 
Myers Co. will cover St. Louis, a part 
of Southern Illinois and the 
portion of Missouri. 


Peru, Ind., an- 
of Myers En- 


eastern 





Noland Company Opens 
New Display Room 


Noland Company, Inc., of Winston- 
Salem, N. C., held a formal opening of 
its new display room at 636 West 
Fourth Street in that city on Saturday, 
March 23rd. The affair was attended by 
many plumbing and heating contractors, 
home owners, realtors, architects, build- 
ers, and members of business concerns 
and of civic clubs and associations. The 
president of this company is L. U. No- 
land, who is also founder and president 
of the Noland Company, Inc., with head- 





which 
quarters at Newport News, Va., and 
with fourteen branches in the South- 


eastern states. The Winston-Salem 
branch has been in operation for fifteen 
years on South Liberty Street and it 
has now been moved to 636 West 


Fourth Street in the heart of the city's 
business This new building is 
three stories high, 45x105 ft. The main 
devoted to an dis- 
and general 
of this 
building plumbing 
fixtures and The main 
warehouse building at the rear is 100x- 
100 ft. and boilers, 
pipe and fittings, etc. The 
the Winston-Salem branch is L. E. 
omon. 


center. 
floor is elaborate 
and to offices 
The 


house 


play room, 


sfockrooms. upper floors 
brass goods, 
accessories. 

houses radiators. 
manager of 


Sol- 





Price-Pfister Brass Mfg. Co. 
Celebrates Silver Anniversary 


Price-Pfister Manufacturing 
Company of Los Angeles, Calif., has just 
celebrated the twenty-fifth anniversary 
of its existence by issuing an attractive 
booklet containing a condensed history 
of the which started in 
1910 in a small frame structure at the 
corner of Main and Albion Streets, and 
has grown from until it 
now occupies the complex of buildings 
at 2923-3011 Humboldt Street in Los An- 
geles. The illustrations in the booklet 
are reproductions of photographs of the 
partners, Emil Price and William A. 
Pfister, as well as pictures of the plant 
as it looked in 1910, end as it looks to- 


Brass 


business was 


year to year 


day. 
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C.S. A. Discusses Vital | 
Problems; Big Attendance 


Present-day business trends and prob- 
lems were analyzed thoroughly by mem- 
bers of the Central Supply Association 
at the Second Regular Meeting of the 
association in Chicago on April 24 and 
25. Executives of manufacturing firms 
participated in the afternoon session on 
the second day of the meeting; attend- 
ance at the other sessions being re- 
stricted to members of the association. 
The meeting was attended by 150 whole- 
salers and 203 manufacturers. 

Most of the first day’s session was de- 
voted to an analysis of a plan for the 
graduation of prices and the classifica- 
tion of trade factors sponsored by the 
Producer-Distributor Relationships Com- 
mittee of the Valve and Fittings Indus- 
try. After a spirited discussion, a com- 
promise plan was presented which was 
enthusiastically received and approved. 
The amended plan will be submitted to 
the various other distributor associa- 
tions and, if approved by them, it will 
be submitted to producers of valves and 
fittings for their approval, and then to 
the NIRA for approval. 


MANY PROMINENT SPEAKERS 


The open session on Thursday after- 
noon was addressed by outstanding 
leaders of the industry, such as John J. 
Calnan, president of the National Asso- 
ciation of Master Plumbers; John J. 
Hall, vice-president and general sales 
manager, Standard Sanitary Mfg. Co., 
Pittsburgh, Pa.; George E. Hoffman, 
manager, plumbing department, Crane 
Co., Chicago; L. L. Smith, advertising 
and publicity department, Kohler 
Co., Kohler, Wis. (Mr. Smith read a 
paper prepared by Walter J. Kohler, 
president of the company, who was un- 
able to be present); M. J. Beirn, vice- 
president, American Radiator & Stand- 
ard Sanitary Corp., New York City; 
Frank B. Hackett, manager, seat di- 
vision, Brunswick-Balke-Collender Co., 
Chicago; K. P. Fuhrmann, assistant 
manager, Wheeling Steel Corp., Wheel- 
ing W. Va.; A. H. Dufort, assistant gen- 
eral manager of sales, Central Tube Co., 
Pittsburgh, Pa.;: J. F. Rowe, sales man- 
ager, plumbing division, Bridgeport 
Brass Co., Bridgeport, Conn., and L. E. 
Strasburg, general sales manager, Muel- 
ler Brass Co., Port Huron, Mich. 

Mr. Calnan, in his address, congratu- 
lated the members of the association 
for “having remained loyal to the old 
and proven method of doing business.” 
In discussing the subject of distribution 
he remarked: “The direct-to-you idea 
depends, insofar as the manufacturer 
is concerned, on the manufacturer- 





wholesaler-contractor system for its 
“profits. No manufacturer can exist on 
sales made exclusively to direct-to-you 
distributors. .... ss 

“There are some manufacturers who 
are ethical in their distribution methods 
in one section and who are very un- 
ethical in other sections. There are 
also wholesalers who profess to confine 
their sales strictly to master plumbers, 
while in reality they are constantly 
making unethical sales.” 

Mr. Calnan remarked that he has 
recently observed encouraging signs re- 
garding the established distribution 
system. He told of a manufacturer 


who has just announced that distribu- 
tion of his products will in the future 
be confined strictly to wholesalers who 
confine their sales exclusively to mas- 
This manufacturer, Mr. 


ter plumbers. 





Secretary W. E. McCollum (left) and 
President W. E. Price, presiding 


Calnan pointed out, had _ previously 
been selling a majority of his product 
through mail order houses and D.t.u’s. 

Walter J. Kohler’s paper, which was 
read by Mr. Smith, contained encour- 
aging news on the recent upward trend 
in shipments by manufacturers of 
plumbing fixtures, and also interesting 





L. E. Strasburg, general sales manager, 
Mueller Brass Co., Port Huron, Mich. 
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data on the merchandising methods em- 
ployed by mail order houses and D.t.u.’s 
in selling plumbing material. 

Mr. Kohler’s paper showed that en- 
ameled ware shipments increased from 
September 1, 1934, to February 1, 1935, 
by 80 per cent over the corresponding 
six months a year ago. Vitreous china 
washdowns shipped in the same period 
were up 140 per cent and china tanks, 
129 per cent, compared with the corre- 
sponding six months of the previous 
year. This increase in demand, how- 
ever, according to Mr. Kohler, is offset 
by low prices, high wages, high freight 
rates and high cost of raw materials. 

That mail order companies are aware 
of their weakness in functioning in the 
plumbing business is seen in their in- 
structions to their store managers, ac- 
cording to Mr. Kohler. This is particu- 
larly true, it was explained, as regards 
the installation problem and the qual- 
ity of their merchandise. 

“Sales of plumbing fixtures from mail 
order catalogues,” according to Mr. 
Kohler, “are relatively so small in vol- 
ume, less than 2 per cent of the indus- 
try, that they could scarcely have a 
devastating effect on the market. But 
with their retail stores, these com- 
panies probably account for something 
like 15 per cent of the manufactured 
output. In addition, there are the sales 
of the so-called direct-to-you concerns, 
which it is claimed number about 1,400 
stores.” 

Mr. Kohler’s paper gave figures, 
based on a study he has made, to show 
that mail order retail stores quote 
widely different prices on an identical 
plumbing item in different sections. 

The paper went on to express the 
opinion that manufacturers should be 
relieved of some of the expense of run- 
ning show rooms which, it was said, 
are the business of the wholesaler. 


M. J. BEIRN SPEAKS 


The United States today faces the 
most drastic housing shortage it has 
ever been confronted with, M. J. Beirn 
remarked in addressing the meeting. 
Approximately 30,000 homes a year are 
destroyed through fire and about 500,- 
000 structures become obsolete because 
of the age factor of forty years, he 
pointed out. “When we anaiyze these 
statistics,’ Mr. Beirn continued, “we 
find we are confronted with approxi- 
mately 500,000 structures to be erected 
since 1930 which have not yet even 
had the foundations dug.” 

Mr. Beirn pointed out that in 1934 
there were less than 35,000 homes built 
in the United States, while during the 
same period more than 300,000 homes 
were built in Great Britain. Great 
Britain, he remarked, has a population 
of only 40,000,000 persons against ap- 
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M. J. Beirn, vice president, 
American Radiator & Standard 
Sanitary Corp., New York City 


proximately 120,000,000 for the United 
States. 

An encouraging factor, he said, is 
that rentals are increasing and vacan- 
cies are decreasing. Recent statistics 
show, according to Mr. Biern, that 
vacancies in St. Louis have now de- 
clined to 11,000, as compared with a 
peak of 36,000. The fact that the rental 
curve has been rising rapidly during 
the past six weeks indicates, he said, 
that private capital will be attracted 
into building construction just as fast 
as it can see a return on its money. 

Mr. Beirn reviewed briefly the Na- 
tional Housing Act and gave his com- 
plete endorsement to this program. 

“Since the introduction of trade 
price sheets into our industry last fall, 
with the accompanying tendency of the 
larger manufacturers to openly meet 
prices set up by mail order houses and 
D.t.u. houses, master plumbers have 
shown a decidedly encouraging re- 
sponse to the demand for action,” ac- 
cording to John J. Hall... . “Some 
wholesalers, however, have still failed 
to awaken to the opportunities pre- 
sented through our revivified set-up.” 


“REDOUBLE EFFORT,” HALL SAYS 


“I appeal to you as wholesalers to 
redouble your effort,” Mr. Hall said, ‘‘to- 
ward the end of retrieving what has 
been considered the lost staple volume 
in the plumbing fixture business, and 
to cooperate with master plumbers in 
arranging sales meetings. Take advan- 
tage of the opportunities afforded un- 
der the Federal Housing Act. The mod- 
ernization field continues to be a vast 
one on which our outside competition 
has been banqueting for the past sev- 
eral years.” 

George E. Hoffman outlined briefly 
his views on what the wholesalers and 
the master plumbers must do to pro- 
vide adequate distribution for the manu- 
factures who stand by them. 

Master plumbers, Mr. Hoffman said, 
must establish attractive stores and 
shops with plumbing fixtures, acces- 
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A. H. Dufort, assistant gen- 
eral manager of sales, Cen- 
tral Tube Co., Pittsburgh 


sories and repair parts well displayed. 
Their stores must be accessible and 
must appeal to the public. 

“The wholesaler,” he said, “must be 
a wholesaler and effect satisfactory dis- 
tribution and absorption of the manu- 
facturers’ products. He must have 
clearly outlined policies. He must study 
sympathetically the problems of his cus- 
tomers—the retail plumber.” 

Frank B. Hackett outlined a plan for 
the control of distribution of plumbing 
fixtures by means of stamps or labels. 
The master plumber, he pointed out, 
usually has no way of knowing whether 
fixtures he purchases are made by man- 


Wm. M. Byrd, Jr., vice president, Alabama 
Pipe Co., Anniston, Ala. and W. J. Spil- 


lane, manager of sales, James B. Clow & 
Sons, Chicago, listen intently to the speaker 


ufacturers having a policy favorable to 
him. 

“My plan,” Mr. Hackett said, “would 
be for manufacturers who subscribe to 
a policy favorable to the wholesaler 
and plumber to either form an organ- 
ization of their own or subscribe to a 
bureau having a like policy. This bu- 
reau would accept applications only 
after a careful study of the applicant's 
past and present policy. The second step 
would be to issue stamps or labels to 
be placed on the manufacturer’s prod- 
uct. The third step would be to pub- 
licize the fact to the plumbing trade 
that articles bearing such labels or 
stamps was evidence that the producer 
thereof had a policy favorable to the 
industry.” 

Mr. Hackett took issue with those 
persons who maintain that the master 
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Frank B. Hackett, manager, 
seat division, Brunswick-Balke- 
Collender Co. Chicago 


plumber is not an effective salesman. 
“If you disagree with me,” he said, “get 
a flat specification and if the contract 
is let to a plumber not favorable to 
you, see how quickly you are unsold to 
the architect or owner.” 

H. M. Swain, vice-president of the 
Irwin Auger Bit Company, Wilmington, 
Ohio, followed Mr. Hackett on the pro- 
gram and recounted the experience of 
the hardware field in using stamps or 
labels to control distribution. 


ENDORSE DISTRIBUTION SYSTEM 


J. F. Rowe reaffirmed the established 
distribution system of the industry and 
emphasized that the company he rep- 
resents is thoroughly in accord. 

The distribution methods employed 
by range boiler manufacturers were re- 
viewed by K. P. Fuhrmann. He ex- 
plained that distribution was originally 
through the wholesaler but that in re- 
cent years other channels have been 
created, as the individual manufacturer 
chose the type of distribution he pre 
ferred. Certain manufacturers, Mr. 
Fuhrmann said, including his own com 
pany, have elected to distribute through 
the recognized wholesaler. 

“The aggressive work started re 
cently by wholesalers to bring the dis 
tribution of range boilers back into 
proper channels and to curb the many 
violations of the Plumbing Fixtures 
Code due to the extension of wholesale 
price levels to many accounts that can- 
not qualify under the Code is highly 
commendable,” Mr. Fuhrman said. 

“We regard the wholesaler an eco 

nomic necessity in the distribution of 
steel pipe, and it is the belief of our 
company that no other method of dis- 
tribution has yet been suggested that 
can displace the present satisfactory 
system,” A. H. Dufort remarked. 
“If wholesalers are to regain their for- 
mer prestige in the distribution of pipe, 
it seems necessary that through co- 
operation and cooperated action they 
give recognition to manufacturers pur 
suing the wholesaler policy.’ 
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DIRECTS PROSPECTS TO YOU 


FOR FHA MODERNIZATION 


LL consumer financing fears are removed 

and hesitant prospects become eager 
buyers when you offer the “Standard” financ- 
ing plan for installing modern plumbing fix- 
tures. Home owners with low bank balances 
... those without bank accounts ... those who 
want confidential service...all can deal di- 
rectly with you. You can handle all the details 
of this FHA approved plan—without red tape 
—without consulting anyone else. You can offer 
them “Standard” Plumbing Fixtures without 


down payment, and give them as long as 3 years 
to pay at government-approved low rates. 


You sell on time payments, but you get the 
full amount of the installation price in cash. 
There are no holdbacks—no recourse—no col- 
lection fees. And there are just five steps in this 
convenient payment plan—so simple, so easy 
for every Master Plumber to follow. Don’t 
hesitate another day to take advantage of this 
liberal plan to get business right now. Every 
transaction is a cash transaction for you. Write 
today for details. 


Standard Sanitary Mf. Co. 


PITTSBURGH, PA. 


Division of AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 
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The Gerstein & Cooper Co. 
Is Enlarging Its Plants 


The Gerstein & Cooper Company of 
South Boston, Mass., is at the present 
time enlarging its building and adding 
to its equipment in order to get into 
full production on fabrication of large 
and small copper tanks, such as range 
boilers and storage tanks. 





San Francisco Golfers 
Play Sporty Course 

A generous turnout and perfect golf 
weathey developed keen competition 
when members of the Plumbing and 
Heating Club of San Francisco and the 
Bay Cities swung their clubs over the 
ocean course at the Olympic Club on 
the afternoon of April 138. 

Featured by plenty of goodfellow- 
ship and the arrival of additional 
members and guests unable to take 
part in the tournament, the evening 
dinner party was made one of the most 
enjoyable of the recent club affairs. 
When all cards were turned in, W. P. 
Scott, Jr.. was low man in Class A, 
and J. V. Greer in Class B. Ross 
Clark nabbed the blind bogey, while 
W. R. Strickland was presented with 
the iron trophy, earned by reason of 
his high gross of 112. A curious situ- 
ation developed in the matter of title 
to the C. F. Church Co. cup, which 
was expected to have been decided at 
this tournament. Jack Camp has al- 
ready held temporary title twice be- 
cause of two wins during the year, 
while nine others including W. P. 
Scott, Jr., have held it once. How- 
ever, in this tournament, J. V. Greer 
tied Scott's net 71, which necessitates 
a three-way match between Camp, 
Greer and Scott, with no chance for 
Greer to win, while Scott must beat 
both the others to secure permanent 
possession of the cup. 

The scores: 


Gross Hdep., Net 
CORD ce cvccsnctesboose 83 10 73 
SE no 4-0 6 646 bOBE 95 17 78 
A Se 89 17 72 
Fleming ...... vee Ben Guest 111 
CROOR cicveces nie Bee 29 74 
See patastvisces’ Oe 18 72 
a ere er 110 28 82 





to right: F. F. Elliott, J. V. Greer, W 
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gy Pe Pr ere oe 90 17 73 
Ce  auweewes oer ar 16 77 
Heieck ..... ral 81 9 72 
PUD. a tet ik > «ces Gee DO 14 86 
i igviee S9 Ls 71 
Peeples ..... ip, Guest 97 
Rowley .... ocr 1082 Guest 102 
Ge ee pera . 105 23 82 
Derbyshire . ee 16 79 
DED 25 w 0 sect ei ewe ee 24 76 
rn be rake 5 bn ee 102 17 85 
I aa ae are, oi 89 11 78 
ae ce 30 79 
ar eae ae 9 84 
SEL, 5 ng Ses an el 80 9 71 
En 6 cwkes bowiv sa 94 17 77 
og 4) na 112 30 $2 
<<. chee hte tenen 95 14 81 
NOR eas « eecties $2 Guest 82 
Pn: cebus ¢éeee ment 102 18 S4 





Geo. E. Hoffman Elected 
VY. P. of Trenton Potteries 


At a recent meeting of the board of 
directors of the Trenton Potteries Co., 
Trenton, N. J., George E. Hoffman was 
elected vice president in charge of sales. 
This appointment will not change his 
responsibilities as sales manager of the 





George E. Hoffmap 


plumbing division of Crane Co., Chicago, 
which he has held since 1929. 

Mr. Hoffman, who is chairman of the 
Vitreous China Plumbing Fixture Asso- 
ciation, has maintained a position of 
leadership in the pottery industry for 
thirty years. In 1905 he became associ- 





Some of the golfers at the April 18 tourney of the Plumbing and Heating Club. Left 


Taylor, L. B. Peeples, Herman Lawson, 


C. F. Ceaser, D. D. Fleming, Fred Chittenden, M. B. Woodson and H. J. Ferris 
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ated with the Monument Pottery Co. and 
later became secretary and sales man- 
ager of that company which position he 
held until 1919 when he joined the Tren- 
ton Potteries Co., and in 1929 Mr. Hoff- 
man was made sales manager of Crane’s 
plumbing division, being transferred to 
Chicago. His appointment to the vice 
presidency of Trenton Potteries is really 
official recognition of his service to both 
Crane Co. and the Trenton Potteries Co. 

Reelections included the following: 
John A. Campbell, chairman of the 
board; John B. Berryman, vice chair- 
man; Elzy §S. Aitken, president: Paul 
R. Berryman, vice president; Harry F. 
Whitehead, secretary and _ treasurer: 
Carl A. Stevenson, assistant secretary 
and treasurer. 

The following were appointed di- 
rectors: John A. Campbell, John B. 
Berryman, E. S. Aitken, P. R. Mork, C. 
B. Nolte, J. A. Dwyer, C. R. Crane II, 
and P. T. Kelly. 








New Soft Ball League 
Organized in Chicago 


J. G. Gregory & Company, manufac- 
turers’ representatives, Chicago, are 
sponsoring a new soft ball league in 
that city, to be known as the Plumbing 
and Heating Jobbers’ Soft Ball League. 
There are eight teams in the league. 

The managers of the various teams 
met on April 15 to discuss preliminary 





Sate 33 _ A a gt SS iene 


Front row, left to right: T. R. Gustafson, 
L. J. Devlin, S. J. Miller and R. T. Farley. 
Rear row: D. A. Canavan, J. J. Fitzgerald, 
J. T. Maxwell, J. G. Gregory and W. G. 
Whitelaw 


plans and will meet again on May 7 to 
complete arrangements. The first game 
will be played on May 14. 

Following is a list of the companies 
which have teams entered in the league, 
with the names of the team managers: 

Crane Co., Donald <A. Canavan; 
Davies Supply Co., John T. Maxwell; 
Miller Supply Co., S. J. Miller; Stand- 
ard Sanitary Mfg. Co., J. J. Fitzgerald: 
United States Radiator Corp., T. R. Gus- 
tafson; American Radiator Co., W. G. 
Whitelaw; Pincus & Schulhof, L. J. 
Devlin, and J. G. Gregory & Company, 
Robert T. Farley. 
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‘New Jersey Golfers 
Hold First Tournament 


The opening meet of the Plumbing 
and Heating Trades Golf Association 
of New Jersey was held at Suburban 
Golf Club, Union, N. J., on April 18. 
First prize in the morning nine-hole 
kickers’ handicap went to F. Robinson, 
with C. Stille coming in second. 

In the afternoon 18 holes were played 
and the following won prizes: Ist, H. 





Gabosch, 
Pittsburgh Valve & Fittings Co.; S. F. Wil- 
son, Jr.; J. M. Buday, manufacturers agent; 
F. L. Robinson, United States Radiator 


Top row, left to right: C. P. 


Corp. Center row: C. M. -Pierce, Pierce- 

Tredinick Co.; Herman Baumgartner; Fred 

Engelberger; A. R. Gasewind. Bottom 

row: H. S. Officer, Crane Co.; L. S. Rad- 

cliffe, Camden Forge Co.; F. C. Stille, Na- 

tional Tube Co.; R. S. Page, Federal Ship 
Building Company 


Baumgartner; 2nd, C. Stille; 3rd, H. 
Officer; 4th, R. Foley; 5th, F. Robin- 
son; 6th, J. Miner; 7th, C. Gabosch. H. 


Baumgartner, with a net 76, won his 
first leg on the cup. 
The scores follow: 
(7. H. Net 
a REPT er ee 110 20 90 
7 = UC ee 129 30 99 
a. m- Sane. CURR. . peo 6 108 % ; 
L. S. Radcliffe, Guest.... 96 Le es 
B, MBnmwelbergmer .....-.6-s 101 11 90 
H. Baum@gartner ........ 94 18 76 
ie I a as ahs a aR 125 28 97 
ne os . oe ise 6 ee wee eee 13 46 84 
PE eT 109 22 87 
Pe BOO occ cece 101 14 87 
iy SR eh eo wig ee be 121 22 99 
ce Se nk so oe 129 35 94 
i. i MP EIc st co eeeen 114 22 92 
ty We oe a a bhi 82 4 78 
i. i Ps 6 66 6 pare 6b os 133 34 99 
RE re eae er 104 23 81 
te Se ee 112 18 94 


The next meet will be held on May 9 
at the Cresmont Club, West Orange, 
N. d. 

The association held its annual meet- 
ing and dinner at Beb’s Restaurant in 
Newark, N. J., on March 8, 

A fine program had been arranged, 
BE. E. 
of Youngs- 


starting with an excellent dinner. 
Ellwood 


and A. A. Hare 
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Tube Co. 
pictures 


town Sheet and thereupon 
showed the moving taken at 
the Association meeting held last year 
at Cedar Ridge. These pictures were 
a source of much fun for the 
when they saw themselves 
friends in action. 

This was followed by an instructive 
reel showing Bobby Jones in action. 
Part of this reel was shown in slow 
motion in order to give members a 
chance to note all details of expert 
play. 

Following the regular routine busi- 
ness of the association, the re-election 
of all the officers took place as follows: 
President, A. R. Gasewind; vice presi- 
dent, Jas. Miners; secretary-treasurer, 
F. L. Robinson, and tournament cap- 
tain, Jos. Buday. 

Those in attendance were: A. R. 
Gasewind, Jos. Miners, Fred Engel- 
berger, and James Walworth, all mas- 


members 


and their 


89 


ter plumbers; 8S. H. Blackwood and 
H. S. Bard, Reading tron Co.; C. P. 
Gabosch, Pittsburgh Valve & Fittings 
Co.; James Gann, Grinnell Co.; A. J 
Tesch, Spencer Heater Co.; E. E. EIl- 
wood and A. A. Hare, Youngstown 


Tube Co.; C. Morton Peirce, 
Frank J. Schmitt, 


Sheet & 
Peirce-Fredineck Co.; 


Chase Brass & Copper Co.; James 
Byrne and J. M. Buday, J. B. Wise, 
Inc.; H. S. Officer, Crane Co.; Harold 
Stille, National Tube Co.; F. L. Robin- 


son, U. S. Radiator Corporation; FE. H. 
Hamilton, Pacific Boiler Company, and 
John R. Ko NGINEERING. 


Lewis, DoMESTIC 





Opens Newark Branch 
The Sarco Company, Inc., New York 
City, has opened a branch office at 1025 


Broad Street, Newark, N. J. Walter 
Andrews and H. W. Angelery are in 


charge of this office. 


a 


Ross Predicts Big Increase in Home 
Building at San Francisco Meeting 


Elmer K. Ross, assistant sales man- 
ager of Crane Co., San Francisco, was 
one of the principal speakers at one of 
the FHA’s “Better Selling’ meetings 
for the building industry which were 
held at the High School of Commerce 
auditorium, San Francisco, April 10, 11 
and 12. Mr. Ross opened the session 


on April 12 where plumbing and heat- 





Elmer K. Ross 


ing contractors obtained many valuable 
pointers from his talk “Organizing for 
Selling.” 

The speaker remarked forcibly that 
if the plumbing and heating contrac- 
tor would compete successfully against 
other merchandisers to obtain his share 
of the lucrative business afforded by 
the National Housing Act, he must or- 
ganize to sell—do a selling job. The 
FHA’s extensive programs, Mr. Ross 


educating the 
property modernize and to 
beautify his property. The better hous- 
ing campaigns have painted a beauti- 
ful picture of the American 
home and have crystallized the urge in 
con- 


pointed out, are slowly 


owner to 


modern 


the owner to have those “homey” 
veniences, 


“The prospects have been created, 


Now we must marshall ouy selling 
forces to cinch the orders,’ Mr. Ross 
remarked. “To sell we must feel the 
pulse of the public. Give them what 
they want, not what we think they 
need. In other words, we must sell 
them on the idea that they want our 


merchandise. We know it can be done 
as was proven in the recent campaign 
conducted by the Northern California 
Plumbing and Heating Wholesalers As- 


sociation. <A rosy picture of plumb- 
ing and heating conveniences for the 
home was broadcast in thirty northern 
California daily papers. The urge to 
modernize was created thusly. Those 
plumbers who followed the prospects 


through were handsomely rewarded. 
“A follow-up questionnaire disclosed 
that forty plumbers 933 
prospects which netted 
mediate work and _ promised 
amounting to $26,169. Another 
esting fact of the survey was that two 
of these forty plumbers made half of 
the calls which netted them $7 per call 
in actual business with promises to av 
erage $50 per call The remaining 
thirty-eight plumbers made 486 calls 
amounting to $37 per call. These two 
conclusively that it 
hand- 


called upon 
$19,953.86 im- 
work 
inter 


extremes prove 


pays to make calls and it pays 
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Group of salesmen and dealers attending the recent five-day meeting at the plant of Uniflow Manufacturing Co., Erie. Pa. 


somely to plan your selling activities. 
“Most of us can hardly realize the 
magnitude and significance of the Na- 
tional Housing Act,” emphasized Mr. 
Ross. “Residential work will start the 
year slowly. Subsistence homestead 
and slum clearance projects will loom 
important. As the year progresses, 
however, private building will take a 
more and more prominent part. Once 
momentum gathers we shall be 
launched on one of the greatest home 
building movements ever to. exist. 
During 1935, 1936 and 1937, it will get 
under way. The pent-up need for more 
and better housing will for the most 
part break forth in the small home and 
you will need to be close to all devel- 
opments in your territories. We want 
all kinds of business, large and small, 
new building and modernization.” 





Kohler Workers Association 
Recognized by N.L.R. Board 

The Kohler Workers’ Association, 
according to a recent decision by the 
National Labor Relations Board, was 
winner over Federal Union 18,545 in the 
election conducted by the Board Septem- 
ber 27, 1934, and is given recognition 
by the Board as the exclusive bargain- 
ing representative of all Kohler Co. 
production employees in all matters con- 
cerning wages, hours, and basic condi- 
tions of employment. 

The decision was the outcome of a 
hearing held by the Board January 3 
and February 1 on a protest filed by 
the union asking that the results of 
the election be set aside and demand- 
ing that without any further election 
Federal Union 18,545 be designated as 
bargaining agent for the employees. 

Denying the union’s plea, the National 
Labor Relations Board declared that 


even if the union were to get a favor- 
able decision on all protests and ques- 
tions of eligibility, the Workers’ Asso- 
ciation still had a majority; that Koh- 
ler Co. did not improperly attempt to 
influence the election; that the Workers’ 
Association was properly on the ballot, 
and that “a clear majority of employees 
eligible to vote, when given the oppor- 
tunity freely and secretly to state their 
choice of bargaining agencies, chose the 
Kohler Workers’ Association.” 





Enterprise Brass Works 
Reorganizes; New Plant 


The Enterprise Brass Works, Muske- 
gon, Mich., has reorganized under the 
name of the Enterprise Brass Corpo- 
ration. The officers are: Frank Holt, 
president; William T. Holt, vice presi- 
dent, and E, L. Wickland, secretary- 
treasurer. ; 

The corporation has acquired a new, 
modern plant, located in Muskegon, 
and will continue to manufacture items 
of plumbers’ brass goods as heretofore. 
The plant is now in full operation, it 
is stated. 





Appoints New Agent 

The U. S. Supply Co., Omaha, Neb., 
has been apointed exclusive sales agent 
for American District Steam Company, 
North Tonawanda, N. Y., for the state 
of Nebraska, the Western boundary 
counties of Iowa and the Northeastern 
section of Wyoming. 





Moves Boston Office 


Revere Copper and Brass, Ince., of 
Taunton, Mass., has moved its office in 
Boston, Mass., from 250 Stuart Street to 
138 Federal Street. 


Uniflow Mfg. Company 
Holds Sales Meeting 


Uniflow Manufacturing Co. of Erie, 
Pa., recently held a five-day sales meet- 
ing with about 75 in attendance. The 
program was a very full one with every 
angle of the sale of the company’s pro- 
ducts treated. The address of welcome 
was made by M. A. Martin, general sales 
manager of the company, and the tone 
of the five-day meeting was set by the 
address of C. A. Kuebler, president of 
the company. 

Water systems and water softeners 
occupied the attention of the salesmen 
for the first two days. On the third day 
refrigeration was taken up in its various 
applications to water cooling and milk 
cooling, Mr. Kuebler opening the day’s 
session with a general view of the re- 
frigerator market. 

The two last days were given over to 
the company’s refrigeration equipment 
for bottle and draft beer cooling with 
Mr. Kuebler again surveying the general 
market, Mr. Martin telling in detail the 
story of the development of the com- 
pany’s merchandising of these products. 
Dealer speeches and discussions rounded 
out the program which closed with a 
banquet at the Lawrence Hotel. Lunch- 
eon each day was served at the Sunset 
Club. 

The fourth day’s program wound up 
with an inspection trip through the 
company's factory. 

Every sign of optimism on the part of 
the dealers present was in evidence and 
a member of the Dun & Bradstreet or- 
ganization did nothing to decrease that 
enthusiasm by his address “Why Busi- 
ness Is Better.’ One of the high points 
of the meeting was the address made 
by a Rochester New York dealer who 
has a remarkable record of sales for the 
past year. 
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PROGRESSIVE ROTATION 


THE SILENT GLOW DEVELOPMENT THAT HAS 





REVOLUTIONIZED THE BURNING OF OIL 


THE BURNER 
OF TOMORROW 


Klex-ile Drive (4) 


together 





° 8 . . 
Zi Silent Glow Pro- 
gressive Rotation 


with 


(3) eliminates vibration. 


rubber 


motor he 


USINGS 


Progressive Rotation, produced by rifled air tube (8) pro- 


Progressive Rotation is the only principle de- 
veloped tor gun-type burners that insures 
both silent operation and perfect mixture of 
oil and air. It is an engineering fact that 
burners with conventional turbulators must 
sacrifice quiet for efhciency—or efficiency for 


’ 


quiet. By using a rifled air tube in place of 


turbulators, Progressive Rotation provides 
far greater efhciency of combustion and a 
This 


is due to the fact that the rifling causes the 


degree of silence previously unknown. 


air stream to be rotated, effecting a definite 
co-mingling of air and oil and creating a 
clean-burning, bushy ball of flame. There is 


no impingement of air and oil at right angles. 





vides more efficient combustion with absolute quiet. Chere are no eddies. No vacuum is set up 
Radio interference eliminator, plus short (6 inch) high ten- binitonal sands » tolled 
sion leads (7) prevents radio interference, while stream-line enind turbulator Diades. 
terminals (6) further insure quietness. 
Model 800 1800 2800 3800 6800 8800 
Motor Splitphase 
longhour, 110 Volt 1/10 1/R { 1/5 1/9 ‘ 
60 cycle A. C., 
1750 R. P. M. 
Pump, Rotary same same same same same same 
. 800 ft. steam 1800 ft. steam 2800 ft. steam 6800 ft. steam ena ¢ : 
vapacity or equivalent or equivalent or equivalent or equivalent 6300 ft. steam S800 ft. steam 
Filter Detroit Detroit | Cuneo Cuneo Cuneo Cun 
Ignition 
Two pole, hot same same same same same al 
Spark 
Controls 
Minn. Honeywell 
R117 Relay 
Boiler or limit same ine same same Same aii 
control 
Series 10 Thermo- 
stat 








APPROVALS 
leading State 


and 


—- Listed 


as Standard 
Municipal Safety 


by 
Boards 


Underwriters’ 


or 


Laboratories and approved by all 


Fire Departments 


SILENT GLOW OIL BURNER CORPORATION 


BRANCHES: BOSTON, CHICAGO 


FACTORY: HARTFORD, CONN. 
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In a Personal Way 


C. P. Culbert has just been made man- 
ager of the newly formed Oil Heating 
Division of National Radiator Corp., 
Johnstown, Pa. Mr. Culbert has a broad 
experience in that field, having been 
branch manager of Gilbert & Barker 
Mfg. Co., in New Rochelle, N. Y., and, 
previously, distributor for Electrol, Inc., 
in Westchester and Bronx counties, 
New York, and Fairfield county, Con- 
necticut, as well as assistant sales 
manager of Electrol, Inc., in New York 
City. Prior to the above connections, 
Mr. Culbert was associated with May 
Oil Burner Corp., as field sales mana- 
ger. 


Harry H. Erickson has just taken 
over the Philadelphia district man. 
agership of the General Fittings Com- 
pany, Providence, Rhode Island, with 
offices in the Architects Building, 
Philadelphia. Mr. Erickson is at the 





Harry H. Erickson 


present time secretary of the Phila- 
delphia chapter of the American 5So- 
ciety of Heating and Ventilating En- 
gineers. He was formerly associated 
with the National Radiator Corpora- 
tion, Johnstown, Pa. 


Harry Ewert has been appointed as- 
sistant sales manager of the welder di- 
vision of the Harnischfeger Corp., Mil- 
waukee, Wis. 


Bernie Weiner, former manufacturers’ 
representative of Boston, Mass., has 
joined the sales staff of Gerstein & 
Cooper Co., South Boston, Mass., and is 
representing the company in Connecti- 
cut. 


Nat. W. Weissberg, formerly with 
Plumbers Supply Co., Louisville, Ky., 
has joined the Blue Seal Chemical Co., 
Roselle Park, N. J., and will represent 
this company in the South. Gus Wetz- 
ler, representative of Blue Seal Chem- 
ical Co. in the Middle West, was oper- 


ated on recently in Detroit, Mich., for 
appendicitis. Sam Wetzler, Jr., is now 
representing the company in New York, 
Pennsylvania, southern New Jersey, 
Delaware, Maryland and the District of 
Columbia in place of Sam Wetzler, Sr. 


Harry A. Jay, manufacturers’ repre- 
sentative, has moved his office from 73 
North Michigan Avenue to 750 North 
Michigan Avenue, Chicago. Mr. Jay 
represents the Wheeling Machine Prod- 
ucts Company, Wheeling, W. Va.; Hay- 
denville Co., Haydenville, Mass.; Semler 
Co., Jeanette, Pa., and others. 


William C. Moreland, vice president 
of Jones & Laughlin Steel Corporation, 
Pittsburgh, Pa., has just celebrated his 
fiftieth anniversary with this concern. 
He entered the employ of the company 
in 1885 as a telegraph operator. 


W. B. Gillis, operating vice president 
of the Youngstown Sheet & Tube Com- 
pany of Youngstown, Ohio, has been re- 
moved.to his home in that city from the 
Youngstown hospital, where he under- 
went an operation a few weeks ago. 


H. F. Miller, sales manager of the 
Farm-Suburban Division of Goulds 
Pumps, Inc., Seneca Falls, N. Y., will 
give a talk on “Running Water for the 
Farm” over radio station WGY on Fri- 
day evening, May 3, at 8:30 o’clock. Mr. 
Miller is an authority on this subject. 


J. E. Lamping has been appointed 
manager of the Cleveland branch of 
American Radiator Company, succeed- 
ing L. C. Stearns, who has been trans- 
ferred to the company’s sales headquar- 
ters in New York City. Mr. Lamping 
has been with the American Radiator 
Company since 1907, having worked in 
the Cincinnati branch of the company 
from that year until 1916 when he was 
transferred to Cleveland as chief clerk 
of the latter branch. Since 1928 he has 
been employed in sales work at Cleve- 
land. 





Obituaries 


Bert J. Steiner 


Bert J. Steiner, president of the 
Memphis Plumbing & Heating Supply 
Company at 320 Piomingo Street, Mem- 
phis, Tenn., died at his home in that city 
on Friday afternoon, April 12th, after 
having been in poor health nearly three 
years and critically ill three months. 
Mr. Steiner was born in St. Louis, Mo., 
56 years ago and received his school- 
ing there. After finishing school, he be- 
came connected with Crane Co. in St. 
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Louis, where he remained 15 years. 
The last of these years he was office 
superintendent, following which he 
went to Cleveland, Ohio, as superin- 
tended of the Standard Sanitary Mfg. 
Co. for three years. In 1918 he was 
transferred to St. Louis, where he held 
the same position until 1923, when he 
went to Memphis. In 1929 he organ- 
ized the Memphis Plumbing & Heating 
Supply Company, of which he remained 
president until his death. He was 
buried in Sunset Memorial Park in St. 
Louis. His widow and one son survive 
him. 


A. F. Bennett 


Asahel F. Bennett, formerly vice 
president of Crane Co. and general man- 
ager at the Bridgeport, Conn., plant for 
a number of years, died recently at 
Northfield, Mass., in his 82nd year. Mr. 
Bennett was general manager of the 
Bridgeport plant of Crane Co. from 1913 
until 1917. Previously he was secretary 
of the company with offices at Chicago, 
and succeeded the late Frank J. Mul- 
cahy at Bridgeport. In all he was as- 
sociated with Crane Co. for 30 years. 


V. T. Hammer 


V. T. Hammer, vice president and 
assistant treasurer of the Malleable 
Iron Fittings Company of Branford, 
Conn., died at his home in that city on 
Sunday, April 7, in his 68th year. He 
was a son of one of the founders of 
the company, and he entered the plant 
shortly after graduating from school. 
He held many responsible positions 
with the company. 


Samuel B. Waters 


Samuel B. Waters, vice-president of 
the National Radiator Corporation of 
Johnstown, Pa., died recently at his 
home in that city after an illness of six 
weeks. Mr. Waters was, for many years, 
associated in business with his brother, 
the late John H. Waters. Together they 
developed the original National Radiator 
Company which merged with other 
boiler and radiator companies in 1927 
became the present National Radiator 
Corporation, with John H. Waters as 
chairman of the board and Samuel B. 
Waters as vice-president. Samuel B. 
Waters continued to take an active part 
in the affairs of the corporation till ill 
health forced him to retire. Until the 
time of his death, however, he followed 
closely the corporation’s activities and 
was frequently consulted. 


John W. Mahaffey 


John W. Mahaffey, who for more 
than twenty years was connected with 
Crane Co.’s branch in Salt Lake City, 
Utah, died recently in that city. Mr. 
Mahaffey was pensioned a few years 
ago. 
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Business on Parade 


FHA Develops $351,000,000 

A few days ago James A. Moffett 
visited the White House and then an- 
nounced that the President had granted 
him a leave of absence until about Aug- 
ust 1. Assistant Administrator Stewart 
McDonald will serve as acting adminis- 
trator in the interim. From the records 
of the Federal Housing Administration, 
which Mr. Moffett has headed from the 
beginning, he announced that the 
amount of business developed up to the 
middle of April totals $351,000,000 with 
750,000 persons put to work. On top of 
that, another $347,000,000 for moderniz- 
ing American homes and buildings is 
pledged for this spring and summer, 
with new employment anticipated for 
1,400,000 persons. 

On the day of his White House visit, 
Mr. Moffett said that “the FHA had its 
biggest day today. We issued $750,000 
worth of modernization loans and mort- 
gages totaling $1,261,000.” 


The Greatest Lender 

Bankers, insurance companies and 
others active for years in the financing 
of homes are now being told by different 
business students that the government’s 
Home Owners’ Loan Corporation is defi- 
nitely lowering interest rates on mort- 
gage loans. Dr. H. E. Hoagland in a 
New York talk a few days ago said that 
the HOLC will soon be the greatest 
lender on urban homes in the country 
with millions of persons aware of the 
lower cost of a long term government 
loan. He estimated that before it gets 
through lending, the HOLC will hold 
$4,750,000,000 in mortgages on 1,500,000 
American homes or “more than all the 
volume of mortgages held by some 
10,000 building and loan associations in 
the country, more than by the banks and 
four times as great as held by the life 
insurance companies in the country.” 
The necessity for private enterprises to 
approximate government terms if they 
are to continue in the home financing 
market was the main point of the speak- 
er’s address. 


School Contest Clicks 

A nation-wide campaign is being car- 
ried on to interest school children and 
their families in better housing and 
in the benefits obtainable under the 
government's home modernizing pro- 
gram. This is known as the National 
Educational Better Housing Contest. 


Posters and publicity material have 
been sent to all of the 26,000 high 


schools in the country. It is hoped to 
make substantial prize awards to the 


winners, those winners to be the sur- 
vivors of school contests, county con- 


tests, state contests, and national semi- 
finals, with the ultimate survivors re- 
warded at Washington. Representatives 
of various industries are participating 
in this program as a means of encourag- 
ing the development of more remodeling 
business this year. Because of the un- 
usual interest that has been displayed 
in this contest by school children in all 
sections of the country, the closing 
dates have been extended. 


Unethical Practices 
Improved building conditions 
sweep away many of the unethical prac- 
tices in that industry, 
Myron L. Matthews, writing in the Dow 
Service Daily Building Reports. He 
expressed the feeling that bad trade 
practices are “a result of the late de- 
pression and not the cause of it.” As 
increase, the tendency toward 
and unethical methods de- 


will 


according to 


orders 
unsound 
creases. 


Home Building Gains 

Building reports continue to empha- 
size the proportionately greater gain 
now being shown in residential build- 
ing. The Dodge reports for the first 
quarter this year show a gain of 23 per 
cent over the first quarter of 1934, 78 
per cent up compared with 1933 and 16 
per cent under 1932. Total building fig- 
ures dropped, due to the tapering off of 
government awards, but the real signifi- 
cance is reflected in the residential 
gains. 


Profit for Our Industry 

The building industry is set up as one 
which should definitely profit from the 
big $4,880,000,000 work relief act. A 
definite proportion of this sum is certain 
to find its way into new housing. The 
emphasis put on rural electrification is 
also counted upon to bring more orders 
to dealers in plumbing and heating 
products because of the essential impor- 
tance of those products in the modern 
home. 


Remodeling Rents Apartments 

In New York City recently many large 
older apartments, unrentable at a profit- 
able figure, have been and are being re- 
modeled into small suites. As an illus- 
tration, one nine-story building with 
two eleven and twelve-room suites to a 
floor, is being remodeled to provide 
seven suites to each floor. The work is 


being started in some cases by mortgage 
holders who have had to take back their 
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The remodeled apartments 
are reported as being readily rentable. 
Reports from New York City suburbs 
number of home 
sales, a pronounced drop in vacant 
apartments and and, in several 
suburbs, new apartment houses are now 
being built for the first time in several 


properties. 


show an increasing 


homes 


vears. 


Profit Replaces Loss 
Johns-Manville’s sales the 
quarter this vear total $6,447,415 against 
$4,755,789 in last first quarter. 
Profit is announced at $302,946 against 


for first 


year's 
comparable losses of $76,081. 


J. I. Lyle, the 
( ‘orporat ion, few 


president of Carrier 


was reported a days 
ago as putting the unfilled orders of his 
company on March 3list at $3,000,000, 
Sales of equipment to dealers were given 
in this report as 173 per cent more than 


in the first quarter of 1934. 


Loosening the Brakes 
definitely Home 
is cleaning 


How the Owners’ 


Loan Corporation 
up bad financial conditions in the home 
market is evident from the _ recent 
weekly report of the New York branch. 
New York HOLC loans 
issued, bringing the 
loans for $334-.- 


program 


In one week in 
of $786,869 were 
Hons 


state total up to 64,223 
648,681 actually and approval 
given to 75.838 involving $392.- 
$49,300; total applications, 134,727; con- 
from 
Of course, each of these loans 
brake on 


closed 
loans 

sents obtained mortgage holders, 
LOS.308., 
the removal of a 
building market with 

re-established in his 
sometimes with the HOLC 
some necessary repairs; with the mort- 
gage holder loan 
which had begun to worry him and with 
all back taxes brought up-to-date. 


represents 
the 
owner 


the home 


home and 


financing 


recovering most of a 


Eliminating a Danger Point 
From the recent drop in building, im- 
proved financing methods are expected. 
John H. Fahey, chairman of the federal 
Home Loan Bank recently 
brought out that about two-thirds of the 
entire $21,000,000,000 in home financing 


Joard, 


represented by short term loans requil 
ing full principal payments, fell due be- 
tween 1929 and 1933. “Had these loans 
long-term the 
owners would have been under no heavy 
burden of maturing debt, there 
might have been no need for such a tre- 


been obligations, home 


and 


mendous mortgage relief undertaking as 
is under way at the present time 
through the HOLC.” 

A private move in a similar direction 
is the recent announcement of the Pru- 
dential Life Insurance Company, which 
°240-month loan 


is now offering a home 


program. 
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IMPROVED INTAKE 
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The top intake of the Mas- 
ter Septic Tank allows sew- | 


age to enter the tank more 


rapidly—ttending to keep the gor 
intake baffle clear and effec- — 


tively reducing the possibil- 
ity of clogging at that point. 





INCREASED CAPACITY 
WITH LONGER FLOW 











Improves Septic Action 





The horizontal type con- 
struction provides a longer 
flow for sewage within the 
tank——-permitting thorough 
digestion and settling out of 
solids. Less suspended solid 
particles to clog drainage and 
a safer effluent. 





~sSAVES LABOR 
44 less dirt to move 

















Excavation for the Master 
Septic Tank is but slight! 
larger than the tank itself. 
Thus installation is much 
easier and more economical 
than for a tank where lack of 
shovel room makes extra 
digging necessary. 





SET TANK AT ANY ANGLE 











’ 
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Use of T-type intake al- 
lows tank to be set at any 
angle to house line. This 
simplifies installation where 
the space available or slope 
of ground limits location of 
tank and drainage field. 








EASY ACCESS TO TANK 

















The intake extension 
above ground marks the tank 
location and also provides 
access to the intake baffle 
without diggi For inspec- 
tion of the the sectional 
cover is easily removed with- 
out uncovering entire tank. 
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HE top intake of 

the new Master 
Septic Tank takes a 
standard sanitary T 
fitting which is extended above ground. 
This T extension provides a fresh-air 
intake to the house stack. The collar, 
into which the T sets, extends below the 
liquid level in the tank—seals the line 
against escaping gases. No other trap 
or vent is required. 


Easier to sell, install and service, the 
Master Tank has changed the whole 
picture of septic tank selling. Master 
Tank dealers don’t have to sell on price 
—they have something more important 
and more profitable to sell. This 
combination of strong selling features 


i on 
me LG wi; 
San-Lqu? 


MASTER SEPTIC 
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No Extra Trap 
with theNew 


TANK 
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which the Master Tank offers you is 
found in no other tank. Use it to over- 
come cut-price competition and to make 
the profit you deserve on septic tank 
sales. The marked success of this tank 
since its introduction proves it. 


Ask your jobber to show you this 
tank. Write us today for further in- 
formation. Get your share of the profits 
this new San-Equip Master Septic Tank 
is earning for plumbing contractors. 


SAN-EQUIP INC. 
504 E. Brighton Avenue 
Syracuse, N. Y. 


CivEquip 


Sewage 
Disposal 


Sold only through the 
Plumbing Trade 
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H. and P. Contractors Announce 
Plans for Annual Convention 


The Heating, Piping and Air Condi- 
tioning Contractors National Associa- 
tion, which will hold its forty-sixth an- 
nual convention in Cincinnati, Ohio, 
May 20, 21 and 22, with headquarters 
at Hotel Gibson, has issued the follow- 
ing preliminary program for this con- 
vention: 

Saturday, May 18 

2:00 p. m. Meeting of the executive 

committee of the board of directors. 
Sunday, May 19 
9:00 a. m. Meeting of board of direc- 


tors. Meeting of Association Managers’ 
and Secretaries’ Conference. 
Monday, May 20 
9:00 a. m. Opening 
body welcome. Singing ‘‘America.’—Ad- 
of Welcome, by the Hon. 
Wilson, Mayor of Cincinnati.—Welcome 
to Cincinnati, by Frank E. Kise.—Presi- 
dent’s Address, J. Lawrence De Neille.— 
Appointment of convention committees. 
— Convention photograph. — Report of 
Treasurer, M. J. Chagnard.—Report of 
auditing committee.—Report of National 
Headquarters, by S. Lewis Land.—Ad- 
dress, speaker to be announced. Ad- 
journment. ; 
Tuesday, May 2 
9:00 a. m. Call to order.—Report of 
eommittee on trade promotion, by Her- 
bert A. Snow, chairman.—Report of com- 


session—LEvery- 


dress Russell 


mittee and certified heating, by J. P. 
3aldwin, chairman. — ‘Sales Promotion 
from the Point of View of the Manufac- 


turer,” by tussell G. Creviston, sales 
promotion manager of Crane Co.—‘Sales 
Promotion from the Point of View of the 
Wholesaler,” speaker to be announced. 

“Sales Promotion from the Point of View 
of the Contractor,” by Justin A. Kiesling. 


—Discussion. 


2:00 p. m. Call to order.—Special 
code session to be conducted by the Di- 
visional Code Authority, Robert D. Wil- 


liams, chairman, presiding.—-Remarks by 


Chairman Robert D. Williams.—Report 
of Executive Director Joseph C. Fitts.— 
Round-table Discussion. 

7:00 p. m. Dinner-Dance in Roof 


Garden. 
Wednesday, May 22 
Call to order.- 
committee, by M. J. 


9:00 a. m. Report of 
membership Chag- 
nard, general chairman.—Discussion of 
report.—Address by M. J. Beirn, 
president and general manager of sales, 
Radiator & Standard Sanitary 
Report of committee on 
John H. Zink. 
Report of sub- 


vice- 


American 
Corporation. - 
welding by Chairman 
Discussion of report.- 
committee on boiler output by Chairman 
Harry M. Hart.—Discussion of report.— 
Report of committee on air conditioning 
by Chairman Horace E. Wetzell.—Dis- 
cussion of report.—Address on “What's 
Involved in the Sale of Air Conditioning,” 


by J. J. Nance, manager of Air Condi- 
tioning Division of the Frigidaire Cor- 
poration. 

2:30 p. m. Call to order.—Report of 


convention committees.—Election of offi- 
cers.—Installation of officers.—Unfinished 
New Adjournment 


business.- business. 


er 


Oregon Convention Will 
Be Held May 17 and 18 
The Oregon State 
Master Plumbers will hold its 
convention at Marshfield on May 17 and 
18, according to a recent announcement 
by Walter J. Widmer of Portland, state 
secretary. The convention sessions will 
be held at the Marshfield Armory. 
John Milne of The Dalles is president 
of the and Jack 
brenner of Portland is vice-president. 


Association of 
annual 


association, Aschen- 





North Carolina Sets 
Dates for Convention 


Association of 
hold its 


The North Carolina 


will annual 


Master Plumbers 
convention in Asheville on June 5 and 6. 
Headquarters for the convention will be 





se We 
per- 


Hotel. 
200 


at the George Vanderbilt 
are expecting approximately 
sons to attend this convention and are 
counting on one of our biggest meetings 
in vears,” says W. E. Wilson of Ashe- 
ville, president of the state association. 
The secretary-treasurer of the associa- 


tion is E. B. Grady, Concord. 





Four M. P. Associations 
in Detroit Consolidate 
A new organization, the Detroit As- 
sociation of Master Plumbers, 
formed in Detroit, Mich., at a meeting 
held in that city on the evening of 
April 8. Previously there had been 
four separate master plumber associa- 


was 


tions in Detroit, which, in the opinion 


of many leaders, resulted in confusion 


and lack of cooperative effort 


Os 


It was agreed at the meeting to con- 


solidate these four associations into 
one organization to be known as the 
Detroit Association of Master Plumb- 
ers. Invitations were extended to 120 
master plumbers to attend the meeting 
and 72 responded. Ernst L. Flentje, 


assistant executive director of the di- 
visional code authority, Washington, 
D. C., attended the meeting and assisted 


in the reorganization. 

The following officers were elected: 
Edward N. Harrigan, president; Ray 
Adams, vice president; John Keane, 


financial secretary; John Graham, cor- 
responding secretary, and Ernest King, 
treasurer. 





Philadelphia Masters 
Request Code Enforcement 

The Master Plumbers’ Association of 
Philadelphia held its April 4 meeting 
in the Building, Philadelphia, 
Pa., with Hicks, president, 
presiding. 

Robert H. Pflug-Felder, secretary, 
read a letter and resolution from Wil- 
liam A. Schneider, Scranton, state pres- 
ident. This resolution, which was ap- 
proved by the Philadelphia association, 
will be presented by Mr. Schneider to 
the board of meeting 
on May 20, with the request that it be 


Bourse 


George M. 


state directors’ 
placed before the state convention for 
ratification. 

The resolution offered by Mr. Schnei- 
der states in part: 
“It is hereby resolved, That in order 
the the 
plumber, who whole-heartedly complied 
the of the that 
Pennsylvania State Association of 


fo preserve business of master 


with (‘ode, 
the 
Master Plumbers return to the National 
Chapter X, 
the 
the 
impos 


provisions 


Recovery Administration, 
the Code of Fair Competition 
Plumbing Contracting Division of 
Industry, as being 


for 


Construction 


general enforcement without 


aid and 


sible of 


federal prosecution of viola 
tors. | 

members were urged 
to support House Bill No 
House Bill No. 1069. 
is chairman of the combined legislative 
committees of the Master Plumbers’ 
Association of Philadelphia, the Broth- 
of Master Plumbers, the 
the Heating 


\ssoctation 


The association 
1962 and also 
Philip Hering, Jr., 


erhood Cer- 


mantown Association. and 


and Plumbing Contractors’ 
Keach of these £roups is supporting these 


two bills 
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Georgia Association Will 
Meet on June 3 and 4 
The Georgia State Association of 
Master Plumbers will hold its annual 
convention in Savannah on June 3 and 
4. Headquarters for the convention 
will be at the Desota Hotel, according 


to B. J. Seckinger, Atlanta, president 
of the association. 








Indiana Changes Hotel 
for State Convention 


The Indiana Association of Master 
Plumbers has just announced that the 
hotel headquarters for its 1935 state 


convention, which will be held at Indi- 
anapolis, has been changed from the 
Claypool Hotel to the Severn Hotel. The 
dates for the convention are May 6, 7 
and 8. 





Plans Progress Rapidly 
for New Jersey Meeting 
The thirty-fourth annual convention 
of the New Jersey State Association of 
Master Plumbers and exhibit of plumb- 
ing and heating material will be held in 
Jersey City, May 15 to 18, inclusive. 
Headquarters will be at the Hotel 
Plaza, but the exhibit and business ses- 
will be held at the Grotto Audi- 


sions 
torium, Ogden Avenue and Franklin 
Street. 

The local committees are hard at 


work and everything points to a suc- 
cessful meeting, it is stated. 

Plans have been formulated for a 
banquet and dance at the Hotel Plaza 
on Saturday, May 18, and the guests 
have been promised a floor show of ex: 
ceptional talent. 

State President Edmund P. Ingram 
advises that among the celebrities to 
be on hand are U. S. Senator Harry A. 





Picture taken at 
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Moore of New Jersey, Executive Code 
Director Robert J. Barrett of Washing- 
ton, D. C., and National Director 
George H. Werner of Orange, N. J. 

Invitations have also been extended 
to all the N. A. M. P. officers and also 
to the officers of the Pennsylvania and 
New York associations. 

James T. Brennan is general chair- 
man of the convention committee and 


among his associates are George 
Cooper, convention treasurer; Walter 
W. Crawford, convention secretary; 


chairman of exhibit 
committee; Raymond A. Nass, chair- 
man of hall committee and James J. 
Conlin, president of the Jersey City 
association. 


Charles Werner, 





Heating Contractors of New 
York Hold Entertainment 


On April 10, the Association of Heat- 
ing Contractors of Greater New York, 
Inc., held its annual dinner, dance and 
entertainment at the French Casino in 
New York. About four hundred at- 
tended this dinner. The entertainment 
provided was one which has been a 
feature of Broadway night life. 

This association is headed by Jacob 
Miller of Universal Heating Co., presi- 
dent; Philip Wolf of City Contracting 
Co., vice president; Max M. Weiss of 
M. M. Weiss Co., secretary; Jacob Kess- 
ler of Jacler Heating Co., treasurer. It 
was organized to promote the heating 
industry, its membership being open to 
those in that industry in Greater New 
York. 

A report from Vice President Wolf 
lists the following heating contractors 
those in this organization: 
Heating Co.; Jacler Heating 
Co.; D. Brown; City Contracting Co.; 
Hering Heating Co.; M. Farbman & 
Son: Gruen Engineering Co.; Rifkind & 
Marshall; Sloan & Greenberg; Consol- 


as among 
Universal 


Casino 
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idated Heating Corp.; Samuels & Dick- 
stein; M. Stern; Atwater Heating Co.; 
Lanoil Heating Co.; White & Joseph- 


son; Hetterick Heating Co.; Parisi 
Heating Co.; Al Brown & Sons Heating 
Co. 





Vice President Frank 
Speaks on ‘‘Organization”’ 

George W. Frank, Buffalo, N. Y., vice 
president of the N. A. M. P., was the 
principal speaker at a meeting of the 
Buffalo Master Plumbers Association on 
April 11, taking for his subject “Organ- 
ization.” Mr. Frank touched upon a 
great many phases of organization work, 
including the NRA, enforcement of the 
code, cocperation with public utilities 
and benefits of attending conventions. 
Defining the plumber, he said, was 
somewhat complex because in some lo- 
calities a plumber who holds a certifi- 
cate of competency can ply his trade, 
while in others a license is required. 

The Buffalo association expects to 
send a large delegation to the national 
convention in Chicago in June. 





North Hudson Masters 
Hear Interesting Talk 


Members of the North Hudson Master 
Plumbers’ Association met in their 
rooms in Weehawken, N. J., on April 1. 
President Fred Baker introduced E. Tal- 
bott, secretary of the Hackensack Water 
Co., who gave an interesting talk on 
lake and stream pollution. He told how 
his company is meeting this problem 
and supplying pure water to the section 
of New Jersey which it serves. Mr. 
Talbott illustrated his talk with moving 
pictures taken by himself. 

State President Edmund P. 
and John R. Lewis of DOMESTIC 
NEERING were among the visitors. 
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first annual dinner and dance of the Association of Heating Contractors of Greater New York, held at the French 
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Barrett Tells Senate What 
Is Wrong With NRA Code 


Gives Committee 


N. Asm. P'S 


Views on 


Changes That Are Necessary to Reestablish 
the NRA in Industrial and Public Confidence 


Probably no industry exceeded the 
Plumbing Contracting Industry in its 
admiration for the National Industrial 
Recovery Act when it was enacted, or 
was more hopeful of being benefited by 
it. Our industry, on which over 600,- 
000 persons depend for a livelihood, was 
in distress. We believed that the Na- 
tional Industrial Recovery Act offered 
us the solution to many of our troubles. 
We read the Act and paid tribute to 
the sublimity of its language and to the 
high purposes expressed in it. 

A year and nine months have passed. 
We still pay tribute to the language 
and purposes of the Act; but our hope 
that our industry would find a solution 
for many of its difficulties through ac- 
tivities under the Act has rapidly waned. 
Possibly we expected too much. Pos- 
sibly we interpreted the language of 
the Act too literally. Possibly we were 
over-sanguine in our belief that a group 
of persons could be rapidly assembled 
to administer the Act in the spirit we 
found reflected in its language. 

It is only by contrasting the hopes of 
twenty-one months ago with the reali- 
ties of today that we can bring to the 
Committee a true picture of conditions 
as they now exist in our industry under 
our Code. 

Twenty-one months ago, when we 
read the language of Section 3 a. of the 
Act, we believed that when an equitable 
code, proposed by a group truly repre- 
sentative of the trade or industry, was 
approved by the President its provisions 
would be enforced on all persons, cor- 
porations or entities engaged in that 
trade or industry. Now we know, that 
in our industry at least, special corpor- 
ate interests, such as mailorder houses 
and their retail subsidiaries, gas utili- 
ties and others who are members of our 
industry, have successfully evaded its 
provisions to the detriment and de- 
moralization of the other members of 
our industry, who represent at least 
ninety per cent of the total volume of 
business in the industry. Repeated re- 
quests that these highly organized in- 
terests be brought under our Code, to 
the end that fair competition would re- 
sult, have been either disregarded or 
speciously evaded. The result has been 
that the majority of the industry, op- 
erating under the high standards im- 
posed by the Code, find their business 


drifting away into the hands of those 
corporate and other interests who op- 
erate as they choose without let or 
hindrance. 

Twenty-one months ago, when we read 
Section 3 f. of the Act, we believed that 
swift and just retribution would be 
visited on those who violated any of 
the provisions of a Presidentially ap- 
proved code. 
Knowing human 
nature, we rec- 
ognized that all 
members of the 
industry would 
not voluntarily 
comply with the 
Code, and we 
believed that a 
few convictions 
of violators 
would have a 
salutary effect 
on wavering or 
unconvinced members of the industry. 
Today we know that violation of our 
Code does not bring retribution; but, 
rather, results in pecuniary benefit to 
the violator. The result has been that, 
lacking effective assumption by the 
N. R. A. of its clear enforcement duty, 
our self-elected Code Authority is prac- 





R. J. Barrett 


tically impotent and our eulogies of 
the N. I. R. A. and our promise of 
relief to the industry are flung back 


at us as discredited lies. 

Twenty-one months ago we were pa- 
tient. As practical men we realized 
that the Millennium would not arrive 
over night. We appreciated the tre- 
mendous organization problem confront- 
ing the Administrator. When our Code 
was approved we did not rush headlong 
into soliciting money to put it into op- 
eration. We dug down into the re- 
sources of our trade association, ac- 
cumulated over a period of years, in 
the belief that we could not justify col- 
lections until we demonstrated benefits 
to the members of our industry. But 
our patience, and our resources, are ap- 
proaching the end. We expected to find 
orderly procedure and centralized re- 
sponsibility slowly emerge from the 
formative stages of the N. R. A. _ In- 
stead we find the same labyrinth of of- 
fices and jurisdictions and the same 
haggling and compromising. We agreed 
with President Roosevelt when he said 


Q7 


on September 30, 1934: “We have passed 
through the formative period of code 
making.” It is apparent to us today 
that we are still in the twilight zone 
of code rumination, but not code action. 

The statements we have made are not 


the unconsidered utterances of a dis- 
illusioned industry. We make them 


without rancor and in full recognition 
of the possibility that we may be called 
upon to substantiate them. We are pre- 
pared to substantiate them. Lest we 
be considered mere destructive critics, 
may we suggest that certain things are 
the N. R. A. 
confidence. 


reestablish 
and public 


necessary to 


in industrial 


TIE-REE CHANGES SUGGESTED 


These sucgestions are as follows: 
1. That the fundamental prin- 
ciple be asserted and made con- 


trolling that all persons, firms, cor- 
porations or other entities dealing 
in the same products or services 
be placed under the same code. 
2. That the enforcement per- 
strengthened and 
support be given to 
appropriate 


sonnel be ade- 
quate legal 
their activities by 
legislation. 

3. That administrative machin- 
ery and authority be concentrated 
as much as_ possible, consistent 

with a democratic form of govern- 
ment; and that a clear distinction 
be drawn between purely advisory, 
and administrative and executive 
functions. 

We are not despondent. We believe 
that the Congress which conceived the 
N. R. A. 
fects of its 
appears a task of 
ciples into practical 


is competent to correct the de- 
administration. To us it 
turning high prin- 
realities. We be- 


representatives 


lieve that the elected 
of the people are able to accomplish 
this. 





Will Test Legality of 
. Occupational Tax 
The Building Construction Employers’ 
Association, Chicago, Ill., and the vart- 
ous employers’ affiliated 
with it have decided to test the legality 
of the Illinois retailers occupational tax 
so far as building contractors are con- 
cerned. The Tax Company, 
which has been employed as legal coun- 
sel by the Building Construction Em- 
ployers’ Association, has stated that in 


associations 


Service 


its opinion the tax is not legal. 

The Plumbing Contractors Association 
of Chicago has joined with other con- 
tractors in the building industry and is 
subscribing to a fund which will be used 
to employ legal counsel to test the con- 
stitutionality of the law and bring same 


up to the supreme court, if necessary. 
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Michigan Holds Successful 
Meeting; Officers Reelected 


Delegates Vote to Revise By-Laws. Future 
Conventions Will Be Held in May. Local 
Groups Asked to Use Name ‘‘Master Plumber’’ 


The Michigan State Association of 
Master Plumbers held a highly success- 
ful convention at Flint on April 9 and 
10, which marked the forty-third an- 
nual meeting of the association. A keen 
interest was displayed in association af- 
fairs and in today’s business problems, 
these matters being discussed _ thor- 
oughly at the well attended sessions. 

The convention was honored by the 
presence of several high ranking officers 
of the National Association of Master 
Plumbers, John J. Calnan, president, 
and Charles E. Gawne, secretary, both of 
Chicago, and Edward B. Kleine, direc- 
tor, Cincinnati. These three National 
officials and also Ernst L. Flentje of 
Washington, D. C., assistant director of 
the divisional code authority, partici- 
pated actively in the program. 

The delegates requested the incoming 
board of directors to appoint a commit- 
tee to revise the state association’s by- 
laws so as to bring them up-to-date. 
They also voted in favor of holding fu- 
ture annual convertions during the 
month of May instead of in April in 
order to avoid the adverse weather con- 
ditions that usually prevail in Michigan 
in April. 

It was pointed out that certain local 
associations in the state use the name 
“Retail Plumbers” while others call 
themselves “‘Master Plumbers.” For the 
sake of uniformity, it was voted that all 
locals adopt the name of “Master Plumb- 
ers Association,” preceded by the city or 
county name. 

A resolution of condolence was 
adopted on the recent death of John S. 
Irvine, past national president and a 
past president of the Michigan associa- 
tion. 


OFFICERS ARE REELECTED 


In order that the many projects now 
under way in the state might be carried 
on without interruption, last year’s offi- 
cers were reelected. Consequently, Frank 
B. Lent of Saginaw continues as presi- 
dent and Fred C. Sturmer of Jackson 
will serve again as vice president. How- 
ard Reed of Jackson continues as sec- 
retary. 

The following directors were elected: 
Lynn R. Williams of St. Clair Shores: 
DeForest Benson of Owosso; Ernest J. 
King of Detroit; Harry Wheeler of Mus- 


kegon and Charles Rolfe of Battle 
Creek. 

It was voted to hold next year’s con- 
vention in Detroit. The question was 
raised as to whether salesmen should be 
invited to attend. It was more or less 
generally agreed that next year’s con- 
vention should be conducted without the 





Left, Frank B. Lent, Saginaw, reelected 
state president, and Fred C. Sturmer, Jack- 
son, reelected state vice president 


salesmen being present, the same as 
this year’s meeting was conducted. 

The delegates and visitors were wel- 
comed at the opening session by William 
Ames, president of the Flint associa- 
tion, and Mrs. Ames, and by Howard 
Clifford, mayor of Flint. This session 
was attended by the women visitors. 

President Lent rendered a concise re- 
port on his year’s activities. He told of 
the various meetings he had attended 
and the cities he had visited and re- 
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marked that the association is in better 
condition than it was a year previously. 
Mr. Lent is of the opinion that the asso- 
ciation should make a serious effort to 
increase its membership and he also 
feels that a conference committee is 
needed. 

He also recommended that the presi- 
dents and secretaries of local assucia- 
tions hold meetings every two months. 
He is of the opinion that the members 
should take a more active interest in 
politics and in doing so should stress 
the health angle of plumbing. Mr. Lent 
suggested that the various locals visit 
one another as frequently as possible, 
with the feeling that this will create 
better cooperation and understanding. 

Secretary Reed gave a complete report 
on the association’s financial status and 
pointed out that certain activities had 
been necessarily curtailed due to lack 
of funds. He said many local associa- 
tions are in need of strengthening. 


CALNAN REPORTS ON RECENT 
EVENTS 


The ectivities of the National Legis- 
lative Committee, mail order competi- 
tion, the public utility situation and the 
FHA movement were reviewed by Na- 
tional President Calnan. 

Mr. Calnan remarked that while the 
$4,880,000,000 Work Relief Bill recently 
passed by Congress does not contain the 
amendment proposed by the N. A. M. P., 
nevertheless, the association’s efforts in 
this connection were valuable in that 
they impressed Congress with the fact 
that the master plumber is a factor in 
the nation’s business and in protecting 
the health of its citizens. He pointed 
out that the bill as passed contains a 
clause to the effect that present facili- 
ties will be used wherever practicable. 
The application of this clause is in the 
hands of the President of the United 
States. 

Mr. Calnan feels that the legislative 
work conducted by the association in 
connection with the above bill is also 
valuable in that it offered an opportu- 


Left to right: John J. Calnan, national president, Chicago; Charles E. Gawne, 


national secretary, Chicago; Edward 


B. Kleine, national director, Cincinnati, Ohio, 


and Ernst L. Flentje, assistant executive director, divisional code authority 
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Top row, left to right: G. F. Dollar, J. W. Quibell, chairman of convention committee, R. E. Boyer and H. Cohen, all of Flint: 
Peter Schuur, Kalamazoo; Fred J. Hotop, president of Kalamazoo association; Al Redmond, secretary of Kalamazoo association; 


J. Steinberg, Ben Schuraytz, president, Master Plumbers and Steamfitters Club, and H. Miller, all of Detroit. 


Bottom row: L. Lang- 


sam, F, Hoffman, Louis Pershin and Nathan Muskovitz, all of Detroit; Alfred A. Green, National Lead Co., Grand Rapids: H. A. 


Clauson, Lead Industries Association, Chicago; Harold A. Johnson, Eagle-Picher Lead Co., Chicago; F. 


O. Williams and L. R. 


Williams, both of St. Clair Shores, and A. J. Talbot. Mt. Clemens 


nity to determine the effectiveness of 
the National Legislative Committee. He 
urged his listeners to participate more 
actively in politics and to make every 
effort to become personally acquainted 
with their representatives. 

Mr. Calnan emphasized, as he has 
done many times in the past, his belief 
that more effective licensing laws are 
needed. 

Mail order house competition, or 
small home operations, he said, is a 
serious problem which is being studied 
carefully by the National Association. 
Mr. Calnan cited figures to show that 
mail order houses are represented nu- 
merously throughout the United States 
and that many of their branches have 


plumbing departments. Despite this 
situation, however, according to Mr. 
Calnan, mail order houses are doing 


only a small part of the total volume of 
plumbing and heating business which is 
transacted in the United States. “If 
the mail order houses are going to stay 
in our business,’ he said, “they shouid 


be required to compete on an equal 
basis with master plumbers. They 
should be required to pay their em- 


ployees the same wage rate as that paid 
by master plumbers and they should 
be forced to obey the sanitary laws.” 

Mr. Calnan stated that the National 
Association is endeavoring to bring into 
effect the understanding the association 
has with the public utilities. He pointed 
out that public utilities are faced today 
with strong opposition from the govern- 
ment and that the time is ripe for mas- 
ter plumbers to press their case. 

Mr. Calnan pointed out that a recent 
decision of the FHA to increase the size 
of individual loans enlarges the field for 
the plumbing industry and enables own- 
ers of commercial structures to mod- 
ernize their plumbing installations and 


to increase their rehabilitation plans far 
beyond the narrow limits provided for 
in the original bill. 

He stated that the National Associa- 
tion is endeavoring to procure definite 
information on the purchasing methods 
of various other governmental groups, 
such as FERA, CCC and TVA. He said 





Left to right: Glenn P. Seeley, Pontiac; 


J. E. Green, Detroit, and Henry Kraker, 


Holland, all past state presidents 


that the association is also actively en- 
deavoring to secure the separation of 
contracts on government work. 


PREDICTS $100 MILLION OF FHA 
WORK FOR STATE 


The progress of the FHA movement 
in Michigan was reviewed by Raymond 
Foley of Detroit, who is in charge of 
this work in the state. Mr. Foley re- 
viewed briefly the purposes of Title I 
and Title II of the act. Title I covers 
the modernization phase of housing and 
Title II, the mortgage loan phase. 

Mr. Foley recounted that when he 
first became associated with this work 
in Michigan he found people very hesi- 
tant, but that today there are 390 or- 
ganized communities in the state. He 
said that there are 185 community can- 
vasses under way at the present time. 
He remarked that canvasses thus far 
completed indicate a potential business 
for the building industry of $1,000,000 


in Saginaw and $10,000,000 in Detroit. 
He mentioned these two cities simply as 
an example of the tremendous amount 
of work that needs to be done. He said 
that there is probably a potential mar- 
ket of $100,000,000 for the building in- 
dustry in the state of Michigan. 

He told of the meetings that are being 
held in various parts of the state to or- 
ganize, mobilize and inspire members of 
the building industry to greater efforts. 
In Detroit, during the week following 
meeting, more mortgage loans 
were than during the entire 
preceding period that the National 
Housing Act was in effect, according to 
Mr. Foley. 

William A. Decker of Grand Rapids 
asked Mr. Foley whether in his opinion 
were showing greater willing- 
make loans, particularly long- 
time loans. Mr. Foley that in 
his experience this was im- 
proving very nicely. 

National Secretary Gawne spoke con- 
vincingly of the need for better organi- 
zation in the industry. 

As an example of what can be accom- 
plished in the matter of better organiza- 
tion, Mr. Gawne pointed out that the II- 
linois Master Plumbers’ Association had 
from 184 to 


such a 
reported 


bankers 
ness to 
replied 
situation 


increased its membership 
600 members. 

All members of the 
heating industry, including manufactur. 
plumbers and 


plumbing and 


ers, wholesalers, master 
journeymen, must work together closely 
for the common cause, Mr. Gawne em- 
phasized. 

He urged his listeners to forget their 
business once in a while and take an 
active part in politics. He remarked 
that the country does not need new laws 
but that it does need men who will en- 

In closing, he 
A. M. P 


force the present laws. 


pointed out that the N. is now 
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Top row, left to right: P. D. Holmes, M. 

H. Hall and P. F. Benstein, all of Bay 

City. Bottom row: Sol Winter, Bernard 

Weinberg, George Cole and Sam Weisman, 
all of Detroit 


one of the recognized factors in Wash- 
ington politics. 


SPEAKS FOR N. A. M. P. 


National Director Kleine described 
the program developed by President 
Calnan to help the plumbing industry. 
This program, he remarked, has made 
the master plumber known to the lead- 
ers in Washington and is one of the 
outstanding pieces of work accomplished 
by the National Association. 

The National officers, he said, are dis- 
appointed in the failure of Michigan to 
pay its National per capita tax. He said 
that despite Michigan’s failure to pay 
this tax for several years past, the Na- 
tional Association has continued during 
this entire period to fulfill every request 
for aid made by the state. “You havea 
responsibility,” Mr. Kleine said, “and 
we expect you to fulfill it.” 

The NIRA, Mr. Kleine remarked, gives 
master plumbers the things they have 
been striving to attain for many years. 
“It is your concern and my concern,” 
he said, “to educate the man who is 
breaking down business to change his 
methods. I hope you will do every- 
thing in your power to build up your 
locals and your code.” 

Mr. Kleine remarked that assur- 
ance has been given by Washington 
officials that the code will be extended 
for another two years. The two chief 
criticisms that had been directed at the 
code, according to Mr. Kleine, involve 
the minimum wage rate and lack of en- 
forcement. A solution to the minimum 
wage rate problem is provided by the 
area agreement clause, but only a few 
communities have taken advantage of 
this, Mr. Kleine pointed out. Regarding 
the matter of lack of enforcement, Mr. 
Kleine remarked that action is contem- 
plated to remedy this evil. 

Turning to the forthcoming National 
convention in Chicago, Mr. Kleine urged 
as many as could to attend this meet- 
ing. He told briefly of the educational 
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and entertainment features that are 
being arranged and also of the large ex- 
hibit that is planned. He described the 
accomplishments of the National Con- 
ference Committee in creating better re- 
lationships between manufacturers, 
wholesalers and master plumbers. 

Edward Harrigan. Detroit, said that 
he was “dumbfounded” at Mr. Kleine’s 
statement regarding Michigan’s failure 
to pay the National per capita tax. Mr. 
Harrigan said that to the best of his 
knowledge this tax had been paid up 
until two years ago. 

He told of a meeting held in Detroit 





Top row, left to right: Mrs. B. Lindebaum, 

Bay City; Mrs. Sam Andres, Ann Arbor 

and Mrs. John Harrison, Flint. Bottom 

row: Mrs. W. S. Ames, Mrs. Benjamin 

Bennett and Mrs, J. K. Miller, all of Flint 
and Mrs. Nellie Hughes, Detroit 
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on April 8 for the purpose of organiz- 
ing a new association in that city, to be 
known as the Detroit Association of 
Master Plumbers. This is a consolida- 
tion of four master plumbers associa- 
tions that previously existed there. Mr. 
Harrigan is president of the new asso- 
ciation. He said that the members of 
this association will pay their per cap- 
ita tax and that everything will be done 
to remove the stigma placed on Michi- 
gan. 


“SUPPORT CODE,” FLENTJE URGES 


“What are you men in Michigan wait- 
ing for in connection with the code?” 
Ernst L. Flentje asked in addressing 
the assemblage. “So far as the code is 
concerned,” Mr. Flentje said, “Michigan 
is in a deplorable condition, there being 
only one bid depository functioning.” 
Mr. Flentje pointed out that the master 
plumber can not expect the NRA to as- 
sume entire responsibility for operation 
of the code and stressed the necessity 
for each member of the industry doing 
his share. He remarked that Washing- 
ton isn’t responsible for local condi- 
tions, that all it can do is help correct 
them, and that the main job is up to the 
local community. “You can’t alibi your- 
self by saying that the NRA office in 
Detroit is no good, the motivation for 
correcting the evils must come from 
you.” 

Mr. Flentje remarked that in his ex- 





Top row, left to right: W. S. Ames, president of Flint association; J. K. Miller, plumb- 

ing inspector, Flint; John Miller, Flint; John Petersen, Grand Rapids; David Damstra. 

Holland, and Joseph J. Troske, Grand Rapids. Center row: Joseph Miller, secretary 

of Flint association; R. E. Coulton, G. L. Riber and Otto A. Wurm, all of Detroit: 

B. F. Benson, Owosso, and John Harrison, Flint. Bottom row: M. Shetler, Flint; W. 

Meldrum and E. E. Jock, both of Mt. Clemens; L. E. Beall, Sturgis, and Carl Carter. 
Bronson 
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perience business conditions are a great 
deal better in those sections of the coun- 
try where bid depositories and zone 
compliance committees are _ function- 
ing than they are in the State of 
Michigan. 


CONVENTION COMMITTEES 


The following committees were ap- 
pointed to handle the work of the con- 
vention: 

Resolutions, Fred C. 


Sturmer, Jack- 





DOMESTIC ENGINEERING 
son; Alfred A. Mitchell, Saginaw, and 
Lloyd O. Rice, Battle Creek. 

Auditing, Edward Harrigan, Detroit; 


N. Eitel, Grand Rapids, and Albert Red- 


mond, Kalamazoo. 

Credentials, W. S. Ames, Flint; Glenn 
P. Seeley, Pontiac, and Harry Wheeler, 
Muskegon. 

The following served as sergeant-at- 
arms during the convention: 

DeForest Benson of Owosso; 
Kraker of Holland, and Carl J. 
of Bronson. 


Henry 
Carter 





Arkansas Holds Annual 
Convention at Little Rock 


Hickey Himstedt of Little Rock Is Elected 


State President. 


Delegates Request Strict 


Enforcement of the NRA Plumbing Code 


The Arkansas State Master Plumbers 
Association met at Little Rock for its 
13th annual convention on April 8. 
The convention was called to order by 
President G. W. Shirley, Van Buren, 
who welcomed the visitors and dele- 
gates. Fifty-four master plumbers 
registered. 

Hickey Himstedt of Little Rock was 
elected president of the association for 
the ensuing year, succeeding Mr. Shir- 
ley. The other officers who will serve 
during the coming year are W. R. Pope, 


Helena, vice president; Joe H. Bil- 
heimer, Little Rock, secretary: and Al 
Borman, Hot Springs, treasurer. The 


directors are Mr. Shirley, George Mar- 
tin of El Dorado, and Fred Micklish of 
Jonesboro. 

Mr. Himstedt and Mr. Bilheimer were 
elected delegates to the forthcoming 
national convention at Chicago. The 
time and place for the next state con- 
vention will be decided later by Mr. 
Himstedt. 

Several resolutions were adopted by 
the delegates. 

One resolution stated that the asso- 
ciation favors a strict enforcement of 
the NRA plumbing code for all mem- 
bers of the plumbing contracting in- 
dustry. 

In another resolution it was pointed 
out that the ruling of the state com- 
pliance director for Arkansas which 
permits the individual master plumber, 
or one-man shop plumber, to work for 


any rate per hour he may desire and 
to work as many hours per week as he 
desires, is 
who 
business. 


unfair to master plumbers 
maintain extablished places of 
The delegates requested as- 





from the NIRA that Section 
XIV of the plumbing contracting code 
aoes not grant members of this division 
special privileges when working as an 
employee. 


surance 


The state president was granted au- 
thority in another resolution to appoint 
a committee to draft a 
code to be based on the code approved 
by the N.A.M.P. The 
appointed will be asked to use its in- 
fluence to passage of the 
posed law at the earliest possible date. 

The delegates approved the efforts of 
Robert J. Barrett, executive director ot 
the divisional authority, in his 
efforts to enforce the code and pledged 
their continued support. 

Mr. and Mr. Bilheimer 
extended a vote of thanks for the work 
they have done in connection with the 
NRA for the plumbing 


state sanitary 
committee thus 
secure 


code 
Green 


were 


code contract- 
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ing division of the construction  in- 
dustry. 


The reports of the president, the sec- 
retary and the treasurer, showing the 
activities for the preceding year, were 
read and approved. 

The secretary read a communication 
from the _ divisional authority 
which outlined the benefits to be de- 
rived from state legislation designed 
to enforce the The communica- 
tion suggested that the association use 
its influence to the passage of 
such legislation. 

H. O. 
urer of 


code 


code. 
secure 
Okla., 


Association of 
instructive 


Green of Tulsa, treas- 
the National 
Master Plumbers, 
address. After greetings 
from National Cal- 
nan, Mr. Green spoke on matters per- 


fave an 
extending 


President John J. 


taining to the business and activities 
of the National Association, and dis- 
cussed the NRA plumbing code. 

He reviewed the work of the com- 
mittee handling the $137,000 Endow- 
ment Fund which provides four-year 


courses at Carnegie Tech for eight sons 
of master plumbers. He also gave the 
features of a proposed state plumbing 
code which has been approved by the 
National and urged the 
Arkansas have its state 
reenacted to include ali the fea- 
this installaticn 


Association, 
association to 
law 
tures of code. 


FAVORS CODE ENFORCEMENT 


In regard to the NRA plumbing code, 
Mr. said he favored its strict 
enforcement. He asked 
conference 


Green 
the association 
to select a committee to 
work with the conference committee of 
the National Association. 
J. Lawrence DeNeille, St 
the Heating, 
Conditioning Contractors 
the 
convention Mr. De 
length the 
reviewed 


Louis, Mo., 
Piping and 
National 
principal 


president of 
Air 
Association, was one of 
the 


discussed at 


speakers at 
Neille 
of his and 
NRA code He 
members doing heating, piping and air 


work 
the 


those 


association. 


heating urged 





Left to right: Hickey Himstedt, Litthe Rock. president; Al Borman, Hot Springs, treas- 
urer, and Joe H. Bilheimer. Little Rock, secretary 
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conditioning work to join his associa- 
tion, and to abide by the code. 

Communications extending greetings 
were received from John J. Calnan and 
from J. R. Lewis. 

There was a general discussion of 
the plumbing code in which many mem- 
bers voiced their objections to certain 
rulings of the NRA office in Arkansas, 
which they felt brought about a condi- 
tion of unfair competition. 

It was found that only three out of 
the eight established code zones in 
Arkansas had arranged for a bid de- 
pository, and that this was causing con- 
siderable confusion in regard to filing 
bids on contracts which were to be 
awarded by government agencies or on 
which the government was furnishing 
money for the job. 

Joe H. Bilheimer, state executive for 
the plumbing code in Arkansas, an- 
nounced that with the consent of the 





Left, J. K. LeCroy, Hot Springs, commit- 
tee, and Jj. Lawrence DeNeille, St. Louis, 
Mo., president, Heating, Piping and Air 
Conditioning Contractors National Associa- 
tion, one of the principal speakers 


divisional code authority he would es- 
tablish a bid depository in Little Rock 
for the purpose of filing bids on this 
type of work, said depository to govern 
filing of bids only in those zones where 
bid depositories had not been estab- 
lished. Mr. Bilheimer read a letter 
from the divisional code authority re- 
garding the changes in rules govern- 
ing the bid depositories for the plumb- 
ing division. 

Several members spoke on matters 
pertaining to the good of the associa- 
tion. On a motion by Mr. Wiggs, of 
Helena, which was duly carried, the 
president appointed a conference com- 
mittee to confer with wholesalers in 
regard to distribution of materials. 
The committee consists of C. L. Jones, 
Arthur Pfeifer and Percy Shaw, all of 
Little Rock; Roscoe Johnston and Guy 
Bell, both of Fort Smith; Walter John- 
son, Van Buren; A. W. Johnson, James 
Bradfield and Mr. Cuckler, all of Tex- 
arkana. This committee will also work 
in conjunction with the N.A.M.P. con- 
ference committee. 
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Left to right: H. O. Green, Tulsa, Okla., treasurer, National Association of Master 
Plumbers; G. W. Shirley, Van Buren, past state president, and Arthur Pfeifer, Little 
Rock 


George Robinson urged the members 
to pay an additional assessment of $5 
to assist in defraying the expenses of 
carrying on the work of the state asso- 
ciation. The matter was put to a vote, 
and it was finally left to the members 
to pay this additional amount as a 
voluntary assessment. 

The following committees were ap- 
pointed by President Shirley to handle 
the work of the convention: Resolu- 
tions, George Robinson of Pine Bluff, 


Al Borman of Hot Springs and H. O. 
rreen, ex officio member, Tulsa, Okla.; 
nominating, C. L. Jones of Little Rock, 
J. K. LeCroy of Hot Springs and H. 8S. 
Lazarus of Camden; legislative, Fred 
Micklish of Jonesboro, M. E. Clifford, 
Paragould; Hickey Himstedt of Little 
Rock. 

One of the features of the day after 
the adjournment of the convention, was 
a radio address by Mr. Green over sta- 
tion KLRA, Little Rock. 


rn 


Cincinnati Plumbers Will 
Push Water Heater Sales 

The Cincinnati, Ohio, branch of the 
Ruud Mfg. Co. entertained a group of 
master plumbers at the Union Gas and 
Electric Company’s Club House, in 
Hartwell, on April 4. There were 265 
persons present. 

The meeting was called by the Ruud 
company to present its spring campaign 
plan for cooperation with the Union 
Gas and Electric Co. and plumbing 
dealers of Greater Cincinrfati in a drive 
for water heater business. The com- 
pany exhibited its line of heaters to- 
gether with its advertising and educa- 
ional plans. 

F. A. McFerran, district manager for 
the Ruud Mfg. Co., pointed out the un- 
usual opportunity for water heater 
sales in Cincinnati. The replacement 
market alone, he remarked is approxi- 
mately 7,500 heaters per year. 

F. S. Dewey, business manager of 
the Union Gas and Electric Co., ex- 
pressed satisfaction with the coopera- 
tive plan and set forth an encouraging 
picture for the future. James Fay, 
master plumber, endorsed the drive and 
pledged the hearty support of the 
plumbing dealers. E. B. Kleine, di- 
rector, National Association of Master 
Plumbers, gave the meeting a broad 
viewpoint on exactly what such move- 
ments mean to the plumbing trade and 


emphasized the need for close coopera- 
tion. 

Following the meeting a midnight 
lunch was served while the guests were 
entertained by radio artists. 

After two years of the cooperative 
plan whereby the gas company has 
ceased selling water heaters in favor 
of a cooperative plan through the 
manufacturers and the plumbers, water 
heater sales have increased materially, 
it was stated. 








Wyoming Valley Masters 
at Better Homes Show 


The Master Plumbers’ Association of 
Wyoming Valley, Pa., maintained an 
exhibit at the Better Home Show re- 
cently held in the Armory at Wilkes- 
Barre, Pa. 

Approximately 55,000 persons. at- 
tended the show and 1,800 prospect 
cards were signed in the plumbers’ 
booth. 

The Hajoca Corp., J. D. Johnson Co., 
Inc., and Eastern Pennsylvania Supply 


Co., all of Wilkes-Barre, cooperated 
with the association. 


The committee in charge of the ex- 
hibit consisted of Carl Forve, chair- 
man; William Wright, James O’Rourke, 
Charles Eckenrode, John Mincavage, 
and Fred Korper. 
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nC] There aretworeasons 
qm for the high unifor- 


mity of Fretz-Moon 
Pipe. First, the steel 
skelp from which it 
is made is specially 
rolled from steel of evenly high quality. 
Second, the exclusive “continuous proc- 
ess’’ by which it is made takes advantage 
of the most modern methods of speed 
and temperature control and entirely 
eliminates guesswork and the possibility 
of variation in the product. 

Because of these, Fretz-Moon Pipe 
possesses high degrees of uniformity, 
ductility and cleanliness not found in 
steel pipe made by ordinary methods. 

The complete story of how Fretz- 
Moon Pipe is made and why it is better 
is contained in an illustrated booklet. 
Write for a copy. 


FRETZ-MOON TUBE CO., INC. 
BUTLER - PENNA. 
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— 4 Here's the New “MULE-KICK” 
® writes a VW est Creme Porcelain Polish in new air- 


irgini tight on jar. Try itin r own 
Virginia Master Plumber. ee ok 


A New York plumber writes: “In spite of the fact we have no store 
but conduct our business from an upstairs office, we have developed a 
very profitable business on your Mule-Kick Products." 





A Massachusetts plumber writes: "Following your plan we sold a 


mixed gross in a very short time. (Profit $30.) and have had con- 
siderable repeat orders since.” 





A California plumber writes: "I sold a new chrome Swingspout Sink 
Faucet and after installing it, polished the sink with 'Mule-Kick.’ She 
couldn't believe the results. Believe it or not | shortly received 
another call from that same customer to install more new faucets 
and to bring more Mule-Kick.”’ 





A Wisconsin plumber writes: ‘Before our connection with your 
company we sold very little enamel cleaner, no closet bowl cleaner 
at all and a fair amount of drain pipe solvent. But after your sales- 
men showed us the various demonstrations on your products our sales 
began to climb and have continued to do so ever since. It's these 
‘Mule-Kick’ products which help maintain our steady trade and have given 
us an opportunity to gel the bigger jobs ‘such as remodelling of bathrooms and 
replacing kitchen equipment. | do not hesitate to say that SEXAUER'S 
program is the most progressive in the field today.” 





& 
THIS SEXAUER PROGRAM for developing NEW business, including 
a national advertising campaign in the Saturday Evening Post is now 
operating successfully for thousands of plumbers. Let us show you 
how it can work to produce NEW business for you. Write today. 
Use coupon below. 

ae 


MULE-KICK CONSISTS OF 3 PRODUCTS—a drain cleaner, a closet 
bowl cleaner and Creme Porcelain Polish [illustrated above), sold 
only through plumbers and fully approved by Good Housekeeping. 
These products, while far superior in quality to grocery, hardware and 
chain store brands, can be sold at chain store prices when forced 
by competition and if plumber is satisfied with chain store profits. 
But their quality enables the plumber to get a higher price and a 
larger profit. 


J. A. SEXAUER MFG. CO., INC. 


2503 Third Ave., N. Y. C. 





Gentlemen: 


rT)? want te knew more about the SEXAUER PROGRAM for getting 
New business. Please send full particulars 
[) i'd tike te try in my own home your new Mule-Kick Creme Porcelain 
Polish. — send _ jar. 

Ship me...... zy. Mule-Kick Waste Pipe. Closet BGewl. Creme 
Porcelain” Cieaners A..F and details of your complete MULE-KICK 
PROGR 


Address . 
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Colorado Seeks Uniform 
Local Sanitary Codes 


Committee Appointed at Annual Convention 


Will Endeavor to Make Local Codes Agree 


W ith New State Code. 


The Colorado Society of Sanitary 
and Heating Engineers held its most 
successful convention of recent years 
at Denver on April 15 and 16. Not 
only was the convention well attended, 
but the delegates displayed a lively in- 
terest in the business topics discussed. 

Last year’s officers were unanimously 
re-elected, as follows: Edwin B. Clay- 
ton, Denver, president; F. E. Bum- 
stead, Colorado Springs, vice president; 
J. P. Brickey, Denver, secretary-treas- 
urer; A. J. Adshade, Denver, sergeant- 
at-arms, and Lester Hale, Denver, exec- 
utive secretary. President Clayton an- 
nounced that the executive board would 
be appointed later. Mr. Clayton was 
elected delegate to the forthcoming na- 
tional convention at Chicago, with 
L. M. Trautman of Colorado Springs as 
alternate. 

The appointment of a committee of 
five persons to attempt to secure the 
adoption of uniform sanitary codes all 
over the state to agree with the new, 
improved state sanitary code, was con- 
sidered one of the most important 
achievements of the convention. This 
committee will be headed by Vice Presf- 
dent Bumstead. 

A resolution of 
adopted enthusiastically endorsing the 
work of John J. Calnan, president of 
Association of Master 


appreciation wa; 


the National 


All Officers Reelected 


Plumbers, and Robert J. Barrett, execu- 
tive director of the divisional code au- 
thority of the contracting division of 
the plumbing industry. 

In another resolution, the state secre- 
tary was instructed to write a letter to 
the divisional code authority express- 
ing confidence in the code and urging 
that the NRA be extended for at least 
another two years. 

The Convention was called to order 
by President Clayton. The delegates 
were welcomed by Wendell T. Hedg- 
cock, city building inspector of Denver, 
and the response was made by William 
Wafer, Denver. 

Mrs. Vincent Kandorf, president of 
the Denver Women’s Auxiliary wel- 
comed the visiting delegates and an- 
nounced that the Denver ladies were 
prepared to entertain the wives of all 
plumbers from out-of-town. In a short 
address, A. J. Adshade, president of 
the Denver Master Plumbers Associa- 
tion, thanked Mrs. Kandorf, and the 
auxiliary. 

Communications were read from Na- 
tional President Calnan, and United 
States Senator Alva B. Adams, express- 
ing regret that they were unable to 
attend the convention. 

H. O. Green of Tulsa, Okla., treasurer 
of the National Association of Master 
Plumbers, was present as the personal 
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Included in this group are the of- 
ficers of the Colorado Association, 
all of whom were reelected. Back 
row, left to right: James A. Brown 
low, state representative and busi- 
ness agent for Journeymen Local 
No. 3; I. A. Fuller, state plumbing 
inspector; A. J. Adshade, state 
sergeant-at-arms and president of 
the Denver association, and Les- 
ter Hale, Denver, state executive 
secretary. Front row: H. O. Green, 
Tulsa, Okla., national treasurer; 
Edwin B. Clayton, Denver, state 
president; F. E. Bumstead, Colo- 
rado Springs, state vice president 
and J. P. Brickey, Denver, state 
secretary-treasurer 


representative of National President 
John J. Calnan. Mr. Green compli- 
mented the Colorado society highly for 
having secured, several years ago, a 
state sanitary code. He stated that 
one of the things President Calnan 
hoped to achieve was the passage of 
codes of sanitation in every state in 
the Union. 


SPEAKS ON HOUSING ACT 


An interesting address was made by 
Leonard Kinsell, of the Denver office 
of the Federal Housing Administration. 
He explained in detail Title II of the 
act, and expressed the opinion that 
building activities would be greatly 
stimulated by it during the next few 
months. Mr. Kinsell remarked that it 
was the opinion of the Administration 
that the old system of mortgages was 
all wrong; that home owners had been 
compelled to borrow money on their 
property and had agreed to pay it all 
off at a certain time, when they knew 
they would not be able to do so. This 
compelled refinancing activities which 
were not always advantageous to the 
borrower, he said. Under the new sys- 
tem, mortgages must be paid for from 
income, and must run for such a length 
of time as will permit that to be done, 
and terms will be arranged consistent 
with the borrower's ability to pay, he 
explained. 

W. Gordon Jamieson, who had charge 
in Denver of the Better Housing Cam- 
paign under Title I of the National 
Housing Act, explained some of the 
results secured. From six thousand 
prospects which had been found in 
Denver, approximately $375,000 of work 
has been secured, about half of which 
ras financed by loans guaranteed by 
the government, he said. He stated 
that for the first three months of this 
year, building permits in Denver were 
just about double what they were a 
year ago. 

Vice President Bumstead made an in- 
teresting address on the “Advance- 
ment of Sanitation.” He sbowed that 
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Group picture taken at the annual convention of the Colorado Society of Sanitary and Heating Engineers, held at Denver 


we still have a long way to go in secur- 
ing suitable legislation for the protec- 
tion of the public health. It was his 
opinion that the name “sanitary engi- 
neer’” is more appropriate than the 
name “plumber” inasmuch as the former 
name is more descriptive of the mod- 
ern plumber. 

The delegates were pleased to learn 
that the state legislature had passed a 
State Industrial Recovery Act, or En- 
abling Act, placing the state courts at 
the disposal of the code authorities in 
enforcing compliance of the national 
code, and that the bill had already been 
signed by the governor. Edwin B. 
Clayton, state executive; and the chair- 
men of the various zone code compli- 
ance committees, assured those present 


that the code would be enforced in 
Colorado. Attorney General Paul P. 
Prosser, and his deputy, Norris C. 


Bakke, both of whom were present at 
the convention, assured the delegates 
that their office would give the plumb- 
ers all the assistance possible under 
the act to enforce the provisions of the 
code. 


CLAYTON GIVES REPORT 


Edwin B. Clayton made a combined 
report covering his activities during 
the past year as president of the so- 
ciety, and state executive for the divi- 
sional code authority. Of the many ac- 
tivities which he reported, perhaps 
the most important were the successful 
attempt to secure passage of the State 
Enabling Act, and the many telegrams 
and letters sent in an attempt to have 
Congress adopt Amendment No. 8 to 
the work relief bill recently passed. 

Three members of the society having 
died during the past year, resolutions 
of sorrow and sympathy were adopted 
by the convention over the deaths of 
J. J. Wafer, Fred H. Samson and John 
J. Roche, all of Denver. The conven- 


heads for a few 
moments in the departed 
brothers, including R. G. Thomas, na- 
tional director, who was a personal and 
beloved friend of many of the delegates 
present. 

A banquet, entertainment 
was held at the Albany Hotel, 
proximately 250 persons 
Among the high-lights of the 
tainment were talks by the attorney 
general, the state plumbing inspector 
and the city plumbing inspector. 


bowed 
memory of 


tion sat with 


and dance 
with ap- 
present. 


enter- 





Atlanta Association 
Elects New Officers 


At the annual meeting of the Mas- 
ter Plumbers’ Association of Atlanta, 
Ga., held on April 1, K. A. Stephenson 
elected president for the coming 
D. Flournoy was elected vice- 
president, and P. O. Wellborn was 
elected secretary and treasurer, while 
Mr. Dunckel was continued in his po- 
sition as executive secretary of the or- 
KE. C. Lambert and W. H. 

named directors. 


was 
vear. J. 


ganization. 
Howell were 





Montclair Plumbers 
Hold Monthly Meeting 


The Master Plumbers Association of 
Montclair, Bloomfield, Veronica and 
Vicinity (N. J.) recently held a meet- 
ing at the Robin Hood Inn, Clifton, 
N. J. George Garritson and James 
Hayes were in charge of the program. 

Henry Williamson, president of the 
association, presided, and the guest 
speaker of the evening was John J 
Christie, plumbing instructor of the 
Essex County Boys’ Vocational School, 
Bloomfield. Mr. Christie explained the 
system employed at the school, not 
alone to teach the boys plumbing, but 


also to build character. He remarked 
that the danger of cross-connections 
has been taught at the school for 
several vears. 





Nassau County Masters 
Entertained by Koven 
On Wednesday evening, April 17, the 
Master Plumbers’ Association of Nas- 
sau County, Inc., held an open meeting 
at Odd Fellows Hall, Hempstead, Lonz 
Island, N. Y 
President William Metcalf 
and after completing the routine busi 
turned the 


presided 
ness of the association, he 
meeting over to the representatives of 
lL. O. 
NM. da 
for the evening. 
The 
who 


Koven & Bro., Inc., Jersey City, 


who were hosts to the members 
representatives of the company 


were on hand were Gustave 
Hanson, Se (- 
John L. 


boiler 


Koven, president; A. R 


retary and sales manager; 
Lehman, 


division: 


sales manager of the 


Goldman, head of 
Lucerna advertising 
for the Koven company and C. Halms, 
The various 
talks on the 
company’s products and its policy. 
The Nassau 


County 


Emanuel 
Company, agents 
factory superintendent. 
representatives delivered 


Women's Auxiliary of 
met in an adjoining room and 
meeting the ladies 


entertainment 


after the business 


joined the men for an 


program sponsored by the Koven com- 


pany. Sandwiches, beer and coffees 
were served. 

Among the guests were Matt Ken 
nedy, president of the Greater New 


York Master Plumbers’ Association and 


Mrs. Kennedy. An interesting side 
light was the meeting between Matt 
Kennedy and James E. Poppe Mr 
Poppe was Mr. Kennedy's first helper 
and it was the first time they had met 
in more than thirty years 
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West Virginia Selects 
K. M. Buford as Leader 


Delegates Adopt Resolution Requiring That 
Future Conventions Be Held in Hotels Whose 
Plumbing Has Been Approved by Committee 


The twelfth annual convention of the 
Master Plumbers Association of West 
Virginia, held April 8 and 9 at Blue- 
field, was devoted principally to the wel- 
fare of the plumbing business in the 
state. 

K. M. Buford of Bluefield was elected 
president of the association for the en- 
suing year and George W. Appleby, Jr., 
of Martinsburg was elected vice presi- 
dent. C. V. Swann of Huntington was 
elected secretary-treasurer. 

The following were elected to the 
board of directors: G. A. Thompson, 
Charleston; J. Guy Hawkins, Fairmont; 
George C. Moore, Parkersburg; W. M. 
Johnson, Huntington, and M. C. Din- 
gess, Williamson. 

It was decided to hold next year’s con- 
vention in Wheeling. 

The delegates adopted an important 
resolution pertaining to cross-connec- 





executive 


Robert J. Barrett. 
director, divisional code au- 
thority 


tions in the plumbing system in hotels. 
The text of the resolution was as fol- 
lows: 

“Be It Resolved, that until such time 
as the West Virginia State Department 
of Health or local health departments 
make inspections of the plumbing sys- 
tems in public institutions that we pro- 
tect the health of our members attend- 
ant upon future conventions by requir- 
ing the convention committee to make 
inspections and determine definitely 
that there exists in the plumbing sys- 
tem of the convention hotel, no cross- 
connections between an otherwise safe 


water supply and the sewerage system 
to the end that our members will be 
safeguarded against the ravages of 
amoebic dysentery such as have oc- 
curred recently in other parts of the 
country, resulting in a large loss of life 
and needless suffering.” 

During the convention a group of 
wholesalers met in the convention hotel 





K. M. Buford, newly elected 


president 


and requested that a committee of mas- 
ter plumbers be appointed to confer with 
them regarding mutual business prob- 
lems. The master plumbers’ committee 
was composed of Roy Keyser of Beckley, 
W. M. Johnson of Huntington and 
George W. Appleby, Jr., of Martinsburg. 

Sidney J. Kwass, city attorney, gave a 
hearty welcome to the more than fifty- 
five delegates present. In the course of 
his remarks, Mr. Kwass said, “No other 
trade is as seriously charged with pub- 
lic health and safety. Were you to 
cease your labors for one month, the 
health of the citizens of this state would 
be so seriously jeopardized that it would 
require years to replace the losses of 
that month.” 

Robert J. Barrett, executive director 
of the divisional code authority, plumb- 
ing contracting division, represented 
the National Association of Master 
Plumbers. Mr. Barrett remarked that 
the minutes of the convention of the 
National Association held 53 years ago 
revealed that conditions then were lit- 
tle, if any, different from those of to- 
day. 
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Mr. Barrett said that the only hope 
for the master plumber lays in the 
strength of the National Association, 
and he urged all master plumbers to 
work incessantly to strengthen the N. A. 
M. P. He stated if the master plumb- 
ers knew as he did of the attempts being 
made to destroy the association, they 
would work with determined effort and 
fervor to not only retain the present 
organization, but also to increase its 
membership. 

Mr. Barrett remarked that mail order 
houses and chain stores are a serious 
threat to the master plumber today, and 
warned those present that they must 
take united action to overcome this type 
of business competition. He also re- 
minded the master plumbers of their 
importance to the good health of society, 
citing the Chicago epidemic of amoebic 
dysentery as an example. 

Mr. Barrett was made an honorary 
life member of the West Virginia Asso- 
ciation. He has attended five consecu- 
tive conventions of the state association 
and claims West Virginia as his resi- 
dence. 

A. R. McGonegal, president of the 
Plumbing and Heating Contractors As- 
sociation of Northern Virginia, was 
called upon to speak. As chairman of 
the sanitary committee of the National 
Association, he remarked that courts in 





C. V. Swann, secretary-treas- 
urer of the association 


many localities were picking flaws in 
sanitary codes, but that master plumb- 
ers were negligent in reporting such 
cases. Mr. McGonegal explained that it 
was very necessary to have this infor- 
mation in order to compile statistics for 
future reference. 

Cc. V. Swann, secretary-treasurer, 
stated in his report that a plumbing bill, 
known as “Basic Plumbing Principles” 
was introduced in the 1935 legislature, 
but failed of passage, one reason for 
which he thought was because the bill 
was too bulky. He offered the conven- 
tion a proposed substitute bill, contain- 
ing only one-fifth of the wording of the 
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original bill, which, he said should be 
equally effective. 

He asked that a special committee be 
appointed to carefully check the pro- 
posed bill and report at once in order 
that the convention might take action. 
The following were appointed to this 
committee: A. R. MeGonegal, Washing- 
ton, D. C.; K. M. Buford, Bluefield, W. 
Va., and J. B. Hagan, Huntington, W. 
Va. The committee checked the pro- 
posed code and recommended a few mi- 
nor changes. The report of the commit- 
tee was adopted. 

Mr. Swann also addressed the conven- 
tion at the Monday afternoon session on 
the subject of “The Master Plumber—a 
Public Necessity.” He said that master 
plumbers do not realize the important 
part they play in guarding public 
health. 

He cited health statistics the 
state department of health to show that 
West Virginia ranks high among the 
states in the number of deaths and sick- 


from 
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ness caused by dysentery, typhoid, ma- 
laria, etc., stating that it cost the citi- 


zens of West Virginia $21,000,000 to 
combat dysentery and typhoid during 


the ten-year period, 1923 to 1933. 

He brought to the attention of the 
master plumbers the fact that communi- 
cable disease germs of the human body 
are discharged through the natural 
channels, and that if such waste is 
not disposed of in a sanitary manner 
the germs may cause an epidemic. He 
remarked that a prominent physician 
stated that “he firmly believed infantile 
paralysis germs were spread from de- 
fective plumbing.” 

Secretary Swann estimated that fully 
20 per cent of the communicable dis- 


eases in West Virginia were spread 
through defective plumbing. Master 
Plumbers, he _ said, should recognize 


their responsibility in helping to cor- 
rect this condition. He urged plumbers 
to organize in every city and to unload 
a part of this burden upon the various 





Nebraska Nears Victory 
in Licensing Law Changes 


One Amendment Would Require 


Examining 


Boards for Smaller Towns. Other Would Require 
All Master Plumbers to Obtain State License 


With important amendments to state 
licensing laws and the code under the 
NRA as the main topics of spirited 
discussion, the thirty-fourth annual 
convention of the Nebraska Master 
Plumbers’ Association, held on April 22 
at the Elks Club in Omaha, was popu- 
larly agreed to have been more than 


usually successful. Because of the 
importance of changes in licensing 
laws to contractors in the smaller 


cities of the state, the number of mas- 
ter plumbers from cities outside of 
Omaha who attended, was unusually 
large. 

The new officers elected for the com- 
ing year are: president, W. A. Miller, 
president, George Dan- 
treasurer, Leo Baroch, 
L. Carr, Omaha. 


Lincoln; vice 
iels, Omaha; 
Omaha: secretary, L. 
The directors elected for the ensuing 
year are: John A. Anderson, Omaha; 
Charles Rutherford, Hastings; Ralph 
Kuwitky, Nebraska City; P. F. Sleister, 
Fremont: executive secretary, A. J. 
Weyant, Lincoln. 

Following routine business and read- 
ings of the annual reports of the offi- 
cers, the session got into full sway with 
an address by William Yousem, presi 


dent of the Omaha association. He 
praised manufacturers and wholesalers 
for their cooperation and said that 
these sources of supply have adjusted 
their prices until competition from mail 
order and D.t.u. houses is not as unfair 
as in the past. 

D. O. Whitney, Omaha, chairman of 
the legislative committee, gave his re- 
port on the efforts of this group in 
securing passage of the proposed 
amendments to the state licensing laws, 





Left to right: W. A. Miller, Lincoln, newly 
elected state president, and Jere Sheehan, 
St. Louis, national director 
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civic and women's clubs and societies. 

The secretary lauded the work of Dr. 
George M. Lyon of Huntington, W. Va., 
in bringing before the public eye the 
actual condition that existed in West 
Virginia. He stated that Doctor Lyon 
recognizes fully the importance of good 
plumbing as a safeguard to _ public 
health. Mr. Swann also lauded Dr. A. 
S. McClue, state commissioner of health, 
for the work he is doing to bring about 
better sanitary conditions in the state. 
He said Doctor McClue gave all the aid 
before the legislature in at- 
tempting to get the plumbing Dill 


possible 


passed. 

The convention adopted a letter ad- 
dressed to Doctor McClue and Doctor 
Lyon, thanking them for their 
ance, 

The 
nual banquet, 
which was John 
West Virginia. A 
banquet. 


assist- 


convention closed with the an- 
the principal speaker at 
congressman of 
followed the 


Kee, 
dance 


present session of the state 
He explained that at this 
interested in 
amendments 
that all 
works have an 
board of three men, the 
chief health officer, a master plumber 
and a journeyman. This board would 
replace the formerly required examin- 
ing board of four, which the present 
law requires only in cities of 40,000 or 


at the 
legislature. 
time the committee 
having important 
passed. requires 


was 
two 
One towns 


with their own water 


examining 


over. 

The 
all master plumbers in the state obtain 
a state The fee would be $2 
and the revenue thus derived 
board of 


second amendment would make 
license. 
would be 
used by the state health in 
making a study of existing state codes 
with the view of rewriting them. 

Mr. Whitney stated that the amend 
ments had already been passed by the 


Senate and lack only the approval of 


the House of Representatives to be 
come law, inasmuch as the governor 
has already expressed his willingness 


to sign the bills. It will be the first 
time, Mr. Whitney pointed out, that an 
accurate record will be available of all 


master plumbers in the state, if this 
bill is passed. 
After further 


amendments 


discussion of the pro- 
talks by 
former state presidents, George Wentz, 
Charles Rutherford, John 
Al. Wyant, the meeting 
until afternoon 

The opening speak«r of the afternoon 
Millard Langfeld, head 
of the health who 
spoke on the relation 
health He 


posed and short 
Anderson and 
was adjourned 


session was Dr. 
department, 
of plumbing to 
that 


Omaha 


said plumbers 


public 
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laid too much stress on the dangers of 
sewer gas and asked that they forget 
this danger in the face of the far more 
serious cross-connection. He pointed 
out that wet sewage became dangerous 
to health only when it entered the pot- 
able drinking water supply. 

Citing the epidemic of amebic dys- 
entery which broke out in two Chicago 
hotels, as a dangerous example of cross- 
connections and the Chicago stock 
vards fire where impure water was 
siphoned into pure water lines as an 
example of dangerous back-siphonage, 
Doctor Langfeld warned the contrac- 





Top row, left to right: T. C. Kirby, Lin- 
coln; C. R. Dodds, plumbing inspector, 
W. G. Muir, John E. Dudgeon, and Barney 
Grunwald, all of Omaha. Bottom row: 
Walter D. Wright, Beatrice: P. H. Cowgill, 
Central City; Axel V. Benson, Grand 
Island, and Emil Rohlff. Lincoln 


tors that similar epidemics could take 
place in their own cities. He told of 
his work with the Omaha water supply 
and how the amount of bacteria found 
in samples of water taken from various 
parts of the city would vary greatly. 
This was found to be due to back 
siphonage. Outlining the number of 
sources of danger to the city water sup- 
ply, he told of various hospital, hotel 
and public building fixtures that were 
equipped with submerged supplies. 

In concluding his talk, Doctor Lang- 
feld urged that the step from journey- 
man to master plumber be made a 
more difficult one so that the State of 
Nebraska would be more certain that 
the protection of its citizens’ health 
would be in thoroughly capable hands. 
He suggested further that the office of 
state plumbing inspector be created 
and that at all times the master plumb- 
ers keep representatives in the political 
offices of the state and cities to help 
improve the laws which are calculated 
to protect public health through sani- 
tary plumbing. 

National Director Jere Sheehan, St. 
Louis, Mo., addressed the convention 
next. He endorsed Doctor Langfeld's 
speech and stated that there were 
probably few hospitals in the country 
which are one hundred per cent safe 
from back syphonage. He described 
tests made in the Chicago Plumbing 
Research Laboratory and announced 
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that this laboratory would be con- 
structed in duplicate in the convention 
hall at the National Convention in June 
and daily demonstrations of back 
syphonage and the dangers of cross 
connection would be given at the na- 
tional exposition. 

Mr. Sheehan feels that we are on the 
way toward recovery but that the fed- 
eral government with its alphabetical 
relief organizations, should not infringe 
on private business, taking our men 
and our customers. He told of a letter 
written to Washington officials by the 
St. Louis association asking that the 
federal government change these tac- 
tics. Mr. Sheehan asked support from 
the master plumbers for the manufac- 
turers and jobbers who have continued 
to sell only to recognized contractors. 
Regarding the code, he pointed out that 
since the industry has accepted the 
NRA it is the duty of the industry to 
stand by it until its expiration in June. 
In closing he outlined the plans for the 
National Convention and urged every 
master plumber to attend. 


DISCUSS NRA CODE 


With the opening speech on codes by 
KE. F. Margaret, trade practice officer 
of the NRA for Nebraska, a lively and 
spirited discussion of the subject was 
begun. 

Roy M. Brewer, NRA labor com- 
pliance officer for Nebraska, conducted 
an open forum answering questions of 





Left to right: L. L. Carr, Omaha, state 
secretary, and William Yosem, pres- 
ident of Omaha association 


association members. George Daniels, 
Omaha, code authority for the plumb- 
ing division, spoke briefly on his work 
and assisted in answering contractor's 
questions. The code received both bit- 
ter criticism and praise. The chief 
point of argument centered around the 
minimum wages requirements, contrac- 
tors from smaller cities maintaining 
that they could not pay the scale. Mr. 
Brewer explained the provision of the 
code which allows exemption from the 
minimum wage if approved by Wash- 
ington, and assured the contractors that 
the code would otherwise be enforced. 
A resolution was adopted in which it 
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was voted to enforce the code “to its 
fullest extent.” 

Following the election of officers, 
President W. A. Miller, Lincoln, out- 
lined his plans for the coming year and 
asked members for their full support in 
increasing the membership of the asso- 
ciation. 

Several state legislators who are 
backing the amendments to the state 
licensing laws, gave short addresses 
and promised to exert every effort ‘to 
see that these amendments are passed 
by the legislature. After finishing the 
general business the convention was 
adjourned. 

During the evening a steak dinner 
was served to the master plumbers and 
their wives as the guests of Omaha and 
Beatrice wholesalers. Those sponsor- 
ing the dinner were: The Baker Mfg. 
Co.; Crane Co.; The A. Y. McDonald 
Mfg. Co.; the United States Radiator 
Corp, all of Omaha, and the Dempster 
Mill Mfg. Co., Beatrice. 





Secretary Gawne Is 
Reelected City Trustee 

Charles E. Gawne, president of the 
Chicago Plumbing Contractors’ Associa- 
tion and secretary of the National As- 
sociation of Master Plumbers, is receiv- 
ing the congratulations of his friends 
upon his reelection as a trustee of Oak 
Park, Ill., in which position he has 
served for the past two years. Mr. 
Gawne was elected by an overwhelming 
majority, evidencing the esteem and re- 
gard in which he is held in his home 
city. 

Notwithstanding his many association 
and civic activities, Mr. Gawne conducts 
a successful plumbing business and was 
recently awarded the plumbing contract 
for the building of Alco-Gravure, Inc., at 
2436 W. 15th Street, Chicago, a $12,000 
contract. 





Westchester Contractors 
Entertained by L. O. Koven 


The Westchester Plumbing, Heating & 
Sheet Metal Contractors, Inc., held an 
open meeting on Thursday evening, 
March 21, at the Legion Club House in 
White Plains, N. Y. 

The sponsors of the meeting were 
L. O. Koven & Bro., Inc., of Jersey City, 
N. J., represented by G. H. Koven, presi- 
dent, and A. R. Hanson, secretary and 
sales manager, who gave instructive 
talks about this concern’s products and 
its policy. In doing this they called 
special attention to the company’s new 
steam boiler. 

Following the business session, re- 
freshments were served, while those in 
attendance were entertained by profes- 
sional talent. 
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Left to right: Charles D. Bailey, Montgomery, newly elected state president; Charles A. Mandy. Birmingham, newly elected state 
vice president; D. A. Mayfield, Jacksonville, Fla.. national director; M. L. Kistler, Alexander City: Miss Nell Bruner, a master 
plumber of Talladega; Charles Spangler, Birmingham, and J. M. Brown, Birmingham, secretary-treasurer of the Alabama Board 
of Plumbing Examination and Registration 


Alabama Would Extend 


State 


Decision to go before the state legis- 
lature with a concrete plan to extend 
the state board of plumbing examina- 
tion and registration to every county in 
the state having sanitary sewerage or 
septic tank disposal marked the fifty- 
third annual convention of the Alabama 
Association of Master Plumbers in Bir- 
mingham, April 8. The board is now 
applicable to only the two largest coun- 
ties in which Birmingham and Mobile 
are located. 

Charles D. Bailey, Montgomery, vice- 
president, was elevated to the presi- 
dency of the association to succeed 
Joseph W. Pate of Birmingham who 
asked to be relieved after three years 
as president. A rising vote of thanks 
was extended him for his service to the 
association. Charles Mandy, president 
of the Birmingham association, was 
elected vice president, and J. H. Hamill, 
of Birmingham, was elected treasurer 
for the fourth term. A secretary will 
be appointed by the president. 

The legislative committee, headed by 
W. T. Perry of Montgomery, will en- 
deavor to pilot the state board law 
through the legislature. The law as ap- 
plicable to Birmingham and Mobile, air 
tight in its terms, has been upheld by 
the supreme court. Confining business 
strictly to master plumbers and their 
journeymen the law has gone a long 
way toward curtailing distribution of 
fixtures through the D.t.u. outlets in 
Birmingham and Mobile, it is stated. 

Both master and journeymen plumb- 
ers are required to pass an examination 
before being licensed. An applicant is 
required to be an apprentice three years 
before becoming a journeyman and a 
journeyman for at least one year before 


becoming a master plumber. Licenses 
may be revoked for cause. 
Among the resolutions adopted was 


one asking the Federal Trade Commis- 





Examining Law 


sion to investigate charges that whole- 
sale houses are discriminating 
master plumbers in quoting prices. This 
practice as applied to PWA and other 
government jobs Another 
resolution protested govern- 
mental agencies buying direct. A 
mittee was appointed to present this lat- 


against 


was cited. 


against 


com- 


ter resolution to school boards and other 
county units. 

A state plumbing code was also rec- 
ommended including the _ so-called 
sticker ordinance as enforced in 
Birmingham. President Mandy of the 
Birmingham association is given credit 
for this law which stopped bootlegging 
of fixtures. A label or sticker is re- 
quired for each fixture together 
with a report to the city plumbing in- 
spector. The measure also stopped the 
traffic in stolen fixtures, it is said. 

Committees which during the 
convention finance, George H. 
Rusell, J. L. Pope and John L. Block; 
resolutions, Charles A. Mandy, W. T. 
Perry and M. L. credentials, 


now 


sold 


served 
were: 


Kistler: 


Harmon C. Williams, Paul Berry and 
Charles Spangler; memorial, Miss Nell 
Bruner (the only woman master 


plumber in attendance), George H. Kar- 
ter, and H. M. Osman. 


DIRECTOR MAYFIELD SPEAKS 


Representing the National Associa- 


tion of Master Plumbers was D. A. May 


field, of Jacksonville, Fla.. director for 
Alabama, Georgia and Florida. He 
stated that a state lien law is now 


being pushed in Florida which if passed 
will establish the responsibility of the 
general contractor to the sub-contractor. 

The crying need in the plumbing 
business is better journeymen and more 
salesmanship, Mr. Mayfield said, adding 
that 90 per 
this respect. 


cent falling down in 


As an example of a sales- 


are 


man he mentioned one Jacksonville mas- 
ter plumber who upon receiving an air 
conditioning contract sold a $300 water 
his 
worth of 


while on 
S$RO0 


connection and 
hotel 


system in 
honeymoon sold a 
showers. 

The plumbing code was discussed pro 
many complaints being heard 
Master plumb- 


and 
of lack of 


con, 


enforcement. 


ers from the smaller towns also com- 
plained that the wage scale is all out of 
proportion to prevailing wages. No for- 


mal action was taken, but more enforce- 
ment was called for. 
dent, Joseph W. Pate, will continue as 


state plumbing code executive. 


The retiring presi- 


BIG PROSPECTIVE MARKET 


If bathtubs and running water could 


be installed in house in Alabama 
without these conveniences there would 

work to keep every 
busy the 


President 


every 
be enough master 


plumber “for next eleven 


said Retiring 
He declared there should be 


years,” Pate in 
his report. 
requiring such installa 
the 


them 


law 
that 
finance 


a sanitary 


tions and federal government 


should instead of paving 


men “to sweep leaves around and turn 


over rocks in the public parks.” 
Mr. Pate figures to that 


while 78 out of every 100 rural homes in 


cited show 
California have running water, only two 
out of each 10) have this convenience in 
out of 100 rural 
bathtubs 


said. In Bit 


Fifty-six 
California 
Alabama, he 
mingham, he added, 38,000 houses out of 
101,000 have no sanitary plumbing and 


Alabama. 


homes in have and 


only one in 


17.000 have no running water. 


The association decided to suspend 
the $25 initiation fee for a time and 
make a drive for new members. It is 


also the plan to hold quarterly meetings 
in four different parts of the state 

J. M. Brown, the 
plumbing board, declared closer cooper- 
health 


secretary of state 


ation with county boards is 
needed. 

Resolutions of regret 
the deaths of William J 
both of 


the association. 


were passed on 
Wilby and T 
members of 


J. Davies, Selma. 
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; IMPORTANT 


NEVER-SPLIT AND 
EVER-NU wood and 
hard rubber seats 
are available in a 
complete line to 
satisfy all require- 
‘ ments. They come 
in these finishes: 


fab Hard Rubber 
rt Sheet Covered 
: Varnished 


' Sprayed 
Sold only through... 
recognized Plumbing 
Jobbers and Dealers. 
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ICE 


Now your selling job is made 
easy! With this miniature con- 
struction model you can make 
your prospect see at a glance 
the superior features of 
NEVER-SPLIT. No other seat 
has the “thidden screw” con- 
struction. No other seat offers 
the lasting service and endur- 
ing beauty of NEVER-SPLIT. 
If you talk NEVER-SPLIT, and 
demonstrate its patented fea- 
tures with this interesting 
construction model, you can 
forget price-cutting competi- 
tion. Order your NEVER- 
SPLIT construction model 
today. Put it to work at once, 
for bigger profits. Mail the 


coupon! 








PLIT SEAT COMPANY 


Evansville, Indiana 
your new NEVER-SPLIT Seat Construction 
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Century 1/6 Horse Power, 1800 RPM Single Phase Motor 


The Inside Story 
OF CENTURY REPULSION START INDUC- 


TION BRUSH LIFTING, SINGLE PHASE 
FRACTIONAL HORSE POWER MOTORS 


SOLD ALL OVER THE WORLD 


The things you never see in Century Sin- 
gle Phase Motors are those refinements 
of design and attention to every con- 
struction detail, which are responsible for 
their continuous performance in all types 
of installations requiring high-starting 
torque and low-starting current...This is 
the motor that has played such a con- 
spicuous part in developing and popular- 
izing the use of Household Refrigerators, 
Pumps, Oil Burners, Stokers and similar 
apporatus...Horizontal, Flange, Vertical, 
Cushion and Built-in Mountings...1/8 to 
40 H. P....Consult Century Engineers. 


CENTURY ELECTRIC COMPANY 
1806 Pine Street ’ , St. Louis, Mo. 
Offices and Stock Points in Principal Cities 





MOTORS 














May, 1935 


DOMESTIC ENGINEERING 








Delegates and guests attending the Oklahoma Convention 


Oklahoma Wants Enabling 


Act to Enforce NRA Codes 


Incoming President Instructed to Appoint Com- 
mittee to Secure Enactment of a State Sanitary 


Code 


The thirty-third annual convention of 
the Oklahoma State Association of 
Master Plumbers, which convened in 
Clinton, Okla., April 22 and 23, was a 
successful meeting. Actidn was taken 
on several important resolutions by the 


delegates. 
The incoming president was _in- 
structed to appoint a committee to 


sponsor the enactment of a state sani- 
tary code to cover all parts of the state, 

The incoming officers of the state as- 
sociation were instructed to appoint a 
committee to contact members of the 
Oklahoma legislature in an effort to 
have an enabling act passed which will 
make possible the enforcement of NRA 
codes in the state. In another resolu- 
tion the delegates expressed the desire 
that the plumbing eode be extended 
for another two years, and that the code 
be enforced strictly. 

Robert J. Barrett, executive director 
of the divisional code authority, Wash- 
ington, D. C., was complimented for his 
code work and the request was made 
that he be continued in his present 
position. 

John J. Calnan, Chicago, president of 
the National Association of Master 
Plumbers, was extended a _ vote of 
thanks for the work he has done for 
the industry during his term of office. 

Howard Moore, Oklahoma City, was 
elected president of the state associa- 
tion for the ensuing year. The other 


-Howard Moore Elected President 


officers elected were: 


Enid, treasurer; Alvin 
homa City, secretary, and Bill Damon, 
Oklahoma City, executive secretary. 
The following zone were 
Roy Clubb, City, S. W. 


governors 


elected: Elk 





Oklahoma 


Moore, 


Howard 
City, president 


district; F. P. Leslie, Holdenville, S. E. 
district; R. R. Books, Enid, N. W. dis- 
trict, and N. G. Watt, Tulsa, N. E. dis- 
trict. 

Roy Clubb, president of the Mid-West 
Association of Master Plumbers of 
Western Oklahoma, conducted the open- 


ing session of the convention. The visi- 


irady Blackstone, 
Altus, vice president; William F. Black, 
Bateman, Okla- 





at Clinton 


tors were welcomed by Doane Farr, and 
the response William F. 
Black. H. O. Green, Tulsa, treasurer of 
the National Master 
Plumbers, was complimented highly for 


was made by 


Association of 
the many years of service he has rend- 


the Oklahoma association. 
W. R. Gilchrist, Clinton, state presi- 


ered 


dent, took charge of the convention at 
opening cere- 
the following 
work of the 


conclusion of the 
and 


the 
monies, appointed 
committees to handle the 
Resolutions, W. F. Black, 
Neher, Altus, 
Auditing, F. P. 


convention: 
Enid, chairman; W. M. 
and R. R. Book, Enid. 


Leslie, Holdenville, chairman: Albert 
Bateman, Oklahoma City, and Grady 
Blackstone, Altus. Credentials, Glen 


Moore, Weatherford; W. J. Casemore, 
Ponea City, and Ripley Harris, Mangum. 


Mr. Green, who was the official repre 





Altus, 


Blackstone, 
vice president 


Grady 


sentative of the National Association, 
detail the that 
been done by the association during the 
past He told of the efforts being 
made by President Calnan to secure up- 


deseribed in work has 


year. 


to-late sanitary laws in every state; 
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to secure strict enforcement of all sani- 
tary measures; to promote friendly 
and more profitable relations with 
manufacturers and wholesalers, and re- 
counted the success ef the National 
conference committee. 

“Build up your membership, secure 
state sanitary laws, insist that such 
laws be enforced, remember the golden 
rule in all your dealings with the pub- 
lic and with your competitors, and you 
will find you have obtained all the trade 
protection that is necessary for success,” 


Mr. Green said. 
Mr. Green also reviewed the work 
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that has been done in the state to en- 
force the code of fair competition, and 
urged the delegates to take a new view 
of the possibilities of the NRA plumb- 
ing code program. 

State Senator John Carlock, Oklahoma 
City, director of the FHA in Oklahoma, 
explained the Federal Housing Act and 
urged all master plumbers to grasp this 
opportunity for additional business. 

In his report the secretary told of 
the attempt on the part of the Oklahoma 
Press Association to have a bill passed 
in the state legislature which would 
have repealed the anti-merchandising 





North Dakota Aims tor 
Better Sanitary Laws 


Interest in the NRA plumbing code 
and enforcement and area agreements, 
particularly insofar as wage rates are 
concerned, occupied the attention of the 
delegates, for the most part, at the 
fifteenth annual convention of the State 
Association of Master Plumbers of 
North Dakota. The convention was 
held at Fargo, April 23 and 24. 

Charles A. Wiley, Minot, was elected 
president of the association for the 
ensuing year, succeeding Joseph Keller, 
Fargo. Other officers are Leif Hen- 
ning, Fargo, vice president; Peter 
Grady, Grand Forks, secretary; and 
Oscar Lunseth, Grand Forks, James 
Stenson, Devils Lake and Bernard 
Thompson, Bismarck, directors. 

The delegates accepted the invitation 
of Mr. Thompson to hold the next state 
convention in Bismarck. 

H. Merwin Porter, Minneapolis, Minn., 
state executive of the Minnesota code 


compliance, participated actively in the 
discussion covering the plumbing code. 
The value of the code to the association 
members and the need for its strict en- 
forcement were emphasized. 

A gradual increase in building within 
the next few months was predicted by 
R. B. Cummings, Bismarck, in an ad- 
dress on the federal housing movement. 
He said the FHA would be a boon to 
the building industry, will have a stimu- 
lating effect upon business and will re- 
sult in more private construction. 

Leland J. Smith, Fargo attorney, dis- 
cussing the sales tax, said the tax 
would be applied upon the retail sales 
rather than wholesale. Any materials 
purchased by municipalities under the 
relief program will be tax exempt, he 
explained. 

The relation of plumbing to good 
health was discussed by Charles E. 
Gawne, Chicago, secretary of the Na- 
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bill now in effect. The secretary ex- 
plained the efforts on the part of the 
officers of the state master plumbers’ 
association, together with the retail 
hardware dealers, which were success- 
ful in defeating the proposed bill. He 
remarked that this would prevent five 
million dollars worth of appliances from 
being sold by the utility companies. 

S. J. Smith, Ruud Mfg. Co., Pitts- 
burgh, Pa., reviewed the causes of the 
depression and urged gll master plumb- 
ers to “Ask Them to Buy.” He re- 
marked that it is the plumbers’ duty to 
sell confidence in the industry. 


North Dakota officers, left to right: 

Charles W. Wiley, Minot, president; 

Peter W. Grady, Grand Forks, secre- 

tary, and Leif Henning, Fargo, vice 
president 


tional Association of Master Plumbers. 

“Plumbing control,” he said, “is be- 
ginning to be regarded as a proper ac- 
tivity for boards of health, due largely 
to che growing recognition that plumb- 
ing defects are responsible for out- 
breaks of water borne diseases.” 

In a radio broadcast from WDAY, Mr. 
Gawne urged opportunities offered 
under the federal housing program be 
used to modernize home plumbing, 
drawing a contrasting picture of the 
old style bathroom with leaky pipes 
and chipped enamel, compared to the 
artistic bathrooms possible today where 
every achievement tends toward sani- 
tation. 

Adequate plumbing ordinances and 
laws to protect the health of the public 
are among the principal objectives of 
the association, said President Keller 
in his annual message. 

Mayor F. O. Olson of Fargo welcomed 
the visitors and delegates at the open- 
ing session, and the response was given 
by Oscar Lunseth. 

The annual banquet was held on the 
evening of the first day of the conven- 
tion. Leif Henning acted as_ toast- 
master. There were several musical 
numbers and informal talks, after which 
the guests attended a theater party. 

President Keller appointed the fol- 
lowing committees to handle the work 
of the convention: credentials, James 
Stinson, Devils Lake, and W. S. Steven- 
son, Fargo; resolutions, C. A. Wiley, 
Minot, and Robert Gibb, Fargo; audit- 
ing, Oscar Lunseth, Grand Forks, and 
Bernard Thompson, Bismarck; pub- 
licity, Leif Henning, Fargo; nominat- 
ing, J. J. Tigue, Minot, Ole Holvig, 
Grand Folks, Calvin Moser, Harvey; 
condolence, Rass Lunseth, Grand Forks, 
J. C. Canning, Williston, and James 
Garitty, Devils Lake. 
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L es efficient control of Btu's goes [Fae 
beyond your customer's satisfac- 
tion. To a large degree it determines your 


Asbestos Insulation profits. 


That is why Ruberoid-Watson developed, 
through tireless research, startling improvements 
in Asbestos Pipe Insulation, Plastic Insulation, 
and Asbestos Block, Board, and Paper specialties. 


It is now our privilege to announce these im- 
proved insulations, as well as 85% Magnesia 
Products for high temperature work. 


Inquiries from the better type job- 
ber and dealer are invited. Address 
Ruberoid -Watson, Insulation Divi- 
sion, 500 Fifth Ave., New York City. 
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Supercell —- Tem 
perature limit 
00° F.—the new- 
est development 
in the medium 
pressure field. 14- 
16 laminations to 
theinch.Pyroxylin 
finish or canvas 
jacketed. 
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Sold only through recognized 
jobbers. Write for complete 


information on the Devlin line. 


THOMAS DEVLIN MFG. CO., INC. 
BURLINGTON, N. J. 


FITTINGS NIPPLES 


MALLEABLE IRON STEEL 
CAST IRON WROUGHT IRON 
BRASS BRASS AND COPPER 
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Big Gain Recorded in 
Chicago Building Permits 


For the first time since the late fall of 
1930 building permits issued in a single 
week in Chicago have exceeded a mil- 
lion dollars. The total reported for the 
week ending April 6 by Richard E. 
Schmidt, building commissioner, was 
$1,205,850. 

Two large commercial projects were 
included in this total, the new Armour 
& Company packing house, amounting to 
$800,000, and the new Goldblatt Bros. 
store at Ninety-first Sireet and Commer- 
cial, to cost $300,000. According to Mr. 
Schmidt, the fact that two large com- 
mercial projects were among the permits 
issued is an indication of the confidence 
of business men in the future. 





Alex. Coleman Explains 
New Code Ruling 


As chairman of the Code Compliance 
Committee for the City and County of 
San Francisco, Alexander Coleman, for- 
mer secretary of the National Associa- 
tion of Master Plumbers, was the chief 
speaker at the April 15th meeting of the 
San Francisco M. P. A., 

In concise, thorough-going manner, Mr. 
Coleman pointed his approach to the 
new code ruling by stating that it was 
understood the masters realized the evils 
attending the failure of bidders to file 
their bids, as well as other irregulari- 
ties, and that it was generally assumed 
everyone was anxious to have such mat- 
ters corrected, If for no other reason, 
it was pointed out, masters should be- 
come members of their local associa- 
tions in order to keep posted on code 
progress; association membership also 
facilitates in the administering of code 
work by dealing with groups. “The big 
thing right now,” he continued, “is to 
concentrate on efforts to see that the 
bid-filing provisions of the code are 
adhered to.” Mr. Coleman then read 
the newest ruling, of which paragraph 
(a) is as follows: 

“Each members of this (plumbing) 
Division submitting any bid, competitive 
or non-competitive, for an amount in 
excess of the sum of One Hundred and 
Fifty Dollars ($150) for work or serv- 
ices to be performed within the Divi- 
sion, shall submit such bid only in 
writing, and each such member shall 
file, as hereinafter provided, a sealed 
duplicate copy thereof (and of all revi- 
sions) with the Bid Depository desig- 
nated by such Divisional Code Author- 
ity.” 

Commencing with the following day, 
Mr. Coleman's committee would begin 
enforcing the law, with assurance of 
ample cooperation from the legal de- 
partment of N. R. A. He then added: 
“Failure to comply on the part of the 
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master plumber will not only put him in 
the light of a violator, but will likewise 
affect the awarding authority, whether 
contractor, owner or agent, when the 
legal machinery of N. R. A., already set 
up to handle such cases, will be ready 
to swing into action.” 





Kings County Masters 
Support License Law 


A big mass meeting for all licensed 
master plumbers of New York City was 
held in Sonia Hall, Brooklyn, on April 
3. The purpose of the meeting was to 
urge all master plumbers of the city to 
work for passage of the new bill gov- 
erning the licensing of plumbers 

This proposed law, known as_ the 
Schanzer-Coughlin Bill, would create in 
the city of New York a “Board of 
Plumbing” to examine and issue certi- 
ficates to such persons as the board 
deems qualified to engage in business 
as a master plumber. 

The Kings County Master Plumbers 
Association actively supported the Dill 
and called the mass meeting. 

A committee of five persons was ap- 
pointed to go to Albany to work in the 





Group of members and officers of Kings ficers of the North Hudson Women's 
County Master Plumbers Association. Top Auxiliary: president, Mrs. C. C. Cole; 
picture, left to right, front: Harry Weiss, yjce president. Mrs. Fred Baker: sec- 
Philip Lent and Herman Rosenbluth, board a : Thiet 
of governors; rear: Alfred Olson, vice pres- 
ident: Sol Weithorn, trustee, and Alex ter, Mrs. Nick Triani. 
Rotker, president. Bottom picture, front: 
M Clark director: A, A, Kline treasurer, officers were on hand to se tt ‘ 
. ° » 9 : ; 7, ; lat 
and E. H. Raskin; rear: Arnold O. Schwartz ° 


and G. W. Duffy 


interests of the biil. Obstacles were 
encountered there, however, and it will 
be necessary to re-introduce the bill at 
the next session. 

The members of the committee who 
went to Albany were Alex Rotker, pres- 
ident of the Kings County Master Plum- 
bers Association; A. A. Kline, treas- 
urer; Alfred Olson, vice-president; 
Joseph S. Byrne and I. H. Helfgott, di- 
rector of publicity for the association. 
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N. A. M. P. Offers Two 
New Scholarships at Carnegie 


The National Association of Master 
Plumbers has just announced that it 
has been decided for the year 1935-36 
to grant two scholarships in plumbing, 
heating and ventilating at the Carnegie 
Institute of Technology in Pittsburgh, 
Pa., each carrying with it six hundred 
dollars per year throughout the four 
year course. The curriculum offered is 
adapted to the education of young men 
in preparing them for the plumbing and 
heating industry. Those competing for 
the scholarship must meet the require- 
ments for admission to the Carnegie In- 
stitute of Technology and also the re- 
quirements of the National Association 
of Master Plumbers. 

The Scholarship Committee of the 
N. A. M. P. is composed as follows: 
Richard J. Welch, Lowell, Mass., chair- 
man; John J. Calnan, Chicago, Ills.; 
John P. McCoy, Fond du Lac, Wis.; and 
G. J. Palmer, Ames, Iowa. 

The Registrar of Carnegie Institute 
of Technology, Pittsburgh, Pa., will be 
glad to give interested parties full par- 
ticulars about the requirements for 
admission. 





North Hudson Masters 
Give Barn Dance 


The Master Plumbers’ Association of 
North Hudson, N. J., held a barn dance 
recently at Palisade Temple, Union 
City. 

There were about 250 persons pres 
ent, among them many notables of the 
trade, including State President Ed- 
mund P. Ingram; State Fourth Vice 
President George Brenner; Mrs. Charles 
Zimmerman and Mrs. Henry Bunker, 
past presidents of the State Women’s 
Auxiliary; Mrs. George Brenner, past 
secretary of the state auxiliary; Mrs. 
Clyde C. Cole, sergeant-at-arms of the 
state Auxiliary and the following of- 


retary, Mrs. Henry Bunker and treas- 
Local president, Fred Baker and his 


everyone had a good time. The com 
mittee which managed the affair was 
composed of William Jacob, chairtan; 
Otto Viehweg, Chris Werner, Nick 
Triani, W. Blaum, A. Orrechio, T!yde 
Cole and Henry Bunker, Jr. 

Mrs. J. Jenne was awarded honors 


for the most original costume for the 
ladies and Mr. I. Dondero, for the men. 

Others who received prizes were: H. 
Triani, Wm. Baker, M. Orobine, Mrs. 
G. Buess, H. Schulze, W. Croroley, °. 
Morris, I. Matthews, Mrs. E. Bender 
and Mrs. J. Werner. 
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Jersey City Masters 
Discuss Code Problems 


The Master Plumbers’ Association of 
Jersey City, N. J., held an interesting 
meeting in their rooms on March 21. 

James J. Conlin, president, presided 
and among those present were Edmund 
P. Ingram and George Brenner, presi- 
dent and fourth vice president, respec- 
tively, of the state association and 
Joseph C. Turbett and Al Ruehl, presi- 
dent and vice president, respectively, 
of the Newark association. 

After disposing of routine business, 
President Conlin introduced Joseph C. 
Fitts, secretary of the Heating, Piping 
and Air Conditioning Contractors’ Na- 
tional Association and R. G. Maupai, 
chairman of the local heating code com: 
pliance committee. Both gave interesi- 
ing talks, the object of their visit be- 
ing to iron out any differences between 
the plumbing code and the heating 
code. 

Mr. Fitts urged close cooperation be- 
tween both branches of the industry so 
as to get better enforcement of the 
construction industry code. 

President Ingram, who is the plumb- 
ing code authority fcr the state, re- 
viewed the plumbers’ side of the prop- 
osition and pledged his cooperation 
with the heating authorities. 

S. J. Marshall, Hudson County direc- 
tor of the FHA explained the canipaign 
of his organization to help the building 
industry and urged the members to 
take advantage of the opportunities 
offered by FHA. ; 

John R. Lewis of Domestic ENGt- 
NEERING called attention to the big 
Prize Contest on FHA work being con- 
ducted in the plumbing and heating 
industry and urged the members to 
try to win some of the prizes. 





Nassau County Masters 
Hold April Meeting 


The Master Plumbers’ Association of 
Nassau County, Inc., held its regular 
meeting at Odd Fellows Hall, Hemp- 
stead, Long Island, N. Y., on April 3. 

After the business session, the mem- 
bers were entertained by the Equitable 
Supply Co., Inc., Glendale, Long Island, 
N. Y. John Gannon of A. Y. McDon- 
ald Mfg. Co., Dubuque, Iowa, demon- 
strated his company’s line of shallow 
and deep well pumps. The Equitable 
Supply Co., Inc., which handles this 
line in this territory, was represented 
by Percy Clark, purchasing agent. 

The officers of the Nassau County As- 
sociation are: William C. Metcalf, 
president; William Jacobi, vice presi- 


dent; E. Floersch, recording secretary, 
and William J. Bloeth, financial secre- 
tary and treasurer. 
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Obituaries 


Fred A. Ellis 
Fred A. Ellis, president of Fred A. 
Ellis & Co., plumbing and heating con- 
tracting firm, 840 Center Street, Win- 
netka, Ill., died recently. 


Henry C. James 

Henry C. James, a master plumber 
of Salt Lake City, Utah, died recently 
at his home in that city after a short 
illness. Mr. James was a son of David 
James, who is said to have established 
the first plumbing business in Salt 
Lake City. 


George H. Zellers 


George H. Zellers, president of Zellers 
& Company, heating contractors in 
Washington, D. C., died recently at his 
home in that city. He was a highly 
esteemed member of the Heating, Pip- 
ing and Air Conditioning Contractors 
National Association as was also his 
father, the late George Herman Zellers, 
who established the business of Zellers 
& Co. more than 40 years ago. 


Oscar Jaehnig 

Oscar Jaehnig, honorary member of 
the Newark Master Plumbers’ Associ- 
ation, died recently at his home in 
Newark, N. J., after an illness of three 
months. Mr. Jaehnig was a cofounder 
of Jaehnig & Peoples, Inc., plumbing 
and heating contractors of 223 Thir- 
teenth Avenue, and was president of 
the firm until his retirement in 1923. 


T. B. Cryer 


T. B. Cryer, president of T. B. Cryer 
Co., heating contractors in Newark, 
N. J., died at his home in that city on 
March 27 after three months’ illness. 
Mr. Cryer was the founder of the Heat- 
ing, Piping and Air Conditioning Con- 
tractors Nurth Jersey Association in 
1902. At the time of his death, he was 
treasurer of this organization, and he 
had served it in every office excepting 
that of secretary. 


Charles R. Reeves 


Charles R. Reeves, who conducted a 


Plumbing business at 33 Manheim 
Street in Philadelphia, Pa., died re- 


cently at his home in that city. He 
was a member of the Master Plumbers’ 
Association of Philadelphia. 


L. J. McNamara, Jr. 


Lawrence J. McNamara, Jr., presi- 
dent of the McNamara Plumbing Com- 
pany, 6236 Delmar Boulevard, St. 
Louis, Mo., died at St. John’s Hospital 
in that city on Friday, April 19, of 
pneumonia, in his 44th year. Mr. Me- 





son of the late L. J. 
McNamara, Sr., founder and former 
president of the McNamara Plumbing 
Company as well as past president of 
the National Association of Master 
Plumbers, which he served two years, 
from 1917 to 1919. Mr. McNamara is 
survived by his widow and four children. 


Namara was a 


William Deacon 


William Deacon, municipal inspector 
of plumbing in New Bedford, Mass., for 
27 years, died March 28 at St. Luke's 
Hospital in that city of injuries received 
from a fall down stairs while inspecting 
the plumbing in a new store. Mr. Dea- 
con was born in Glasgow, Scotland, and 
learned the plumbing trade in Philadel- 
phia. In 1908 he was appointed assist- 
ant city inspector of plumbing, and in 
1923 chief inspector. He was in his 
S2nd year. 


Thurston E. Walters 


Thurston E. Walters, 75 years old, 743 
Fifth Street, Aurora, Ill., a former presi- 
dent of the Illinois Master Plumbers’ 
Association and a past president of the 
Aurora Community Welfare Association, 
died at his home on April 12 following 
a long illness. Mr. Walters was active 
for many years in the affairs of the IIli- 
nois association and it was under his 
administration that the association first 
employed a permanent secretary in the 
person of the late W. E. Haviland. 


Stewart A. Jellett 

Stewart A. Jellett, president of the 
Stewart A. Jellett Co., of Philadelphia, 
Pa., died at his home in that city 
on Friday, April 5, in his 73rd year, 
after a lingering illness. Mr. Jellett 
had been connected with the heating 
and ventilating industry for more than 
half a century, as engineer, manager, 
vice president and treasurer of Francis 
Bros. & Jelletf, Inc., from 1889 to 1912 
and as president of the Stewart A. Jel- 
let Co. from 1912 until his death. He 
was a charter member, presidential 
member and honorary member of the 
American Society of Heating and Ven. 
tilating Engineers, and he was also an 
active member of the Heating, Piping 
and Air Conditioning Contractors Na- 
tional Association, of which he 
president in 1901. To the American 
Society of Heating and Ventilating En- 
gineers he rendered distinguished serv- 
ice as president in 1895, as secretary in 
1898, as chairman of the Board of Di- 
rectors in 1899 and as a member of the 
board of directors from 1895 to 1899 
Mr. Jellett widow, 
three sons, and a daughter. 


was 


is survived by his 
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New Trade Literature 


Folder Features 
New Portable Shower 

American Faucet Company of 1848 
North Hubbard Street, Milwaukee, Wis., 
has issued a folder, which describes and 
illustrates its portable shower, a com- 
bination wall shower and bath spray, 
made of quality materials, and its wall 
bracket, an inconspicuous wall attach- 
ment. 


Hays Mfg. Co. Issues 
Folder on Matched Sets 

Hays Manufacturing Company of 
Erie, Pa., has just issued an attractive 
folder in two colors, black and silver, 
illustrating and describing its matched 
sets designed to meet all requirements 
of taste and economy. These sets con- 
sist of bath, shower and lavatory fix- 
tures with bright chromium plated 
finish. 


Manual of Cooperation 
with Jobbers 

The Rawlplug Company, Inc., of 98 
Lafayette Street, New York City, has 
issued a “Manual of Cooperation with 
Jobbers,” depicting the various ways 
and methods a manufacturer can work 
with his jobbers, assisting them to in- 
crease sales. This company manufac- 
tures plugs for screw anchoring, drills 
for masonry drilling, anchors for bolt 
anchoring, etc. 


Bulletin Announces New 
Shower Enclosures 

Lehman Sprayshield Company of 
Philadelphia, Pa., has just issued a 
bulletin announcing a new line of 
glass shower enclosures for Neo-Angle 
bathtubs. These enclosures are made 
of plate glass in chromium bronze 
frames. They are furnished with all 
fittings, ready for quick installation 
after fixtures are in place. They are 
suitable both for new construction and 
for remodeling. 


Hotstream Heater Co. 
Issues Wall Hanger 

The Hotstream Heater Company of 
8007 Grand Avenue, Cleveland, Ohio, 
has issued a wall hanger, 21x27 in., 
showing some of its water heaters, ac- 
cessories and heating appliances, such 
as tank gas water heaters, automatic, 
instantaneous and combination heaters, 
kerosene water heaters, gasoline water 
heaters, thermostats and heater appli- 
ances, draft-o-stats and heating appli- 
ances, indirect heaters for summer and 


winter operation. The hanger is 


printed in several colors and sheuld 
prove a useful ornament on walls in 
plumbing and heating dealers’ offices 
and stores. 


Milwaukee Brass Mfg. Co. 
Issues Catalog F 

Milwaukee Brass Manufacturing Com- 
pany of 111-149 East Lapham Street, 
Milwaukee, Wis., has just issued its 
catalog F, consisting of 16 pages, 
814x10% in., printed in two colors. This 
catalog illustrates and describes this 
concern’s line of plumbers’ brass goods 
including bath fixtures, lavatory fix- 
tures, combination bath and shower 
fixtures, bath and shower diverters, 
waste and supply fittings, swing spout 
sink faucets, plain or hose end sink 
faucets, lavatory faucets (semi-low and 
high spout), double bath faucets, com- 
pression concealed stops, laundry tray 
faucets, lawn faucets, sediment faucets, 
lavatory and shampoo fixtures, traps, 
bubbler heads, bubbler combinations, 
and laundry tray water units, etc. 


Bulletin on Swimming Pool 
Equipment and Supplies 

Everson Filter Company, 627 West 
Lake Street, Chicago, has just issued a 
bulletin illustrating and describing in 
detail its swimming pool equipment and 
supplies, including chlorinators, coagu- 
lators, filters, pool fittings, iron re- 
movers, springboards, ladders, water 
softeners, vacuum cleaners, underwater 
lights, pumps and motors, hair and lint 
catchers, instantaneous heaters and 
water level control. Several valuable 
diagrams are included in this bulletin 
as well as photographs of two under- 
water lighted swimming pools. 


Standard Issues Signs, 
Posters and Pamphlets 

Standard Sanitary Manufacturing 
Company of Pittsburgh, Pa., has just 
issued several window signs, posters 
and pamphlets backing the F H A cam- 
paign. One sign, 13%x38 in. in size, 
bears the seal of the Federal Housing 
Administration's Better Housing Pro- 
gram with the legend: “Better Bath- 
rooms! Better Kitchens! Modernize 
with ‘Standard’ Plumbing Fixtures! No 
Down Payment! Upto 3 Years to Pay. 
Come in and get the details!” This 
sign is printed in three colors: Blue, 
vellow and white and it is very attrac- 
tive. A poster bears reproductions cf 
photographs of modern  bath- 
rooms with the heading: “Everybody 
Is Happy Now that the Home Is Mod- 


seven 
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ernized.” One of the company’s pam- 
phlets is entitled “Planning Your 
Plumbing Wisely,” consists of 32 
pages, 8%x5% in., and is copiously 
illustrated in many colors. This pam- 
phlet is divided into sections headed 
as follows: 1. Enjoy the Conveniences 
of a Lovely Bathroom! 2. The Neo- 
Angle Bath. 3. Planning the Bathroom. 
4. The Payment Plan. 5. The Chateau 
Group, the Villa Group, the Apartment 
Group, the Neo-Mode Group. 6. Re- 
model Inexpensively. 7. The Manor 
Group. 8. Vitreous China Lavatories. 
9. Enameled Lavatories. 10. Provide 
That Touch of Distinction. 11. A 
Vigor Renewing Shower. 12. The 
Most Important Feature of Home Sani- 
tation. 13. Kitchen Advances. 14. A 
Cabinet for Efficiency. 15. Consult Your 
Master Plumber. 


Parker Appliance Co. 
Issues Catalog of Tube Couplings 
Parker Appliance Company of 10320 
Berea Road, Cleveland, Ohio, has is- 
sued a 64-page, 8%xl1l in. catalog of 
its tube couplings and _ associated 
equipment, consisting of bulkhead fit- 
tings, drain elbows, flexible hose fit- 
tings, pad tube couplings, manifolds, 
pipe fittings, pipe thread unions, plugs 
and reducing fittings, side outlet fit- 
tings, tank flanges, triple tube coup- 
lings, tube clips, and water service 
fittings. This company has also issued 
a 20-page, 41%4x7% in., catalog illus- 
trating and describing in detail its line 
of tools for tube fabrication, flaring 
tools and benders. 


Josam Mfg. Co. 
Has Issued Its Catalog ‘‘H’’ 

The Josam Manufacturing Company, 
Empire Building, 1783 East Eleventh 
Street, Cleveland, Ohio, has just issued 
a new catalog “H,” containing illustra- 
tions and descriptions of its products, 
including drains and traps, interceptors, 
adjustable closet connections, swim- 
ming pool equipment, back water sewer 
valves, etc., etc. Many newly devel- 
oped products are described and illus- 
trated here for the first time with com- 
plete data on measurements. This cata- 
log consists of 104 pages and contains 
more than 300 illustrations of this con- 
cern’s products, and it also has much 
valuable information of general inter- 
est to plumbing contractors. 


New Catalog of Steam 
and Hydraulic Specialties 

Frank Hennebohle of $101 South Chi- 
cago Avenue, Chicago, Ill., has issued a 
176-page catalog, 5%4x6% in. in size, 
listing, describing and illustrating in 
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detail his line of steam and hydraulic 
' specialties, including pressure regula- 
tors for water, gas or air, pump regu- 
lating valves, pump governors, govern- 
ors for ammonia compressors, self-con- 
trolling reducing valves, automatic gas 
shut-off valves, automatic damper regu- 
lators, relief and safety valves for 
steam, water, gas and air, automatic 
engine stop valves, quick-opening bal- 
anced stop or throttle valves, balanced 
tank valves, noiseless relief valves, bal- 
anced four-way steam valves, drain 
cocks, smoke consumers, automatic 
vacuum or air valves, ejector or forcing 
jet pumps, steam whistles, metallic 
packing for. stuffing boxes, steam 
gauges, low water alarm for steam boil- 
ers, hydraulic operating valves, etc., etc. 
Included in the catalog are also many 
tables of weights and measurements. 


New Book on ‘‘Water 
Supply in Buildings’’ 
“Water Supply in Buildings” is the 
title of a book, which has just been 
published by its author, Alexander W. 
Moseley, 1709 Chicago Avenue, Evans- 
ton, Ill. Its content is divided into 
thirteen sections, as follows: I. How 
to get a convenient, adequate and re- 
liable water supply in a_ building; 
number of fixtures required; consump- 
tion of water by persons and animals 
and for other purposes; rate of flow 
of water required by fixtures, closet 
bowls and flush valves. II. Group de- 
mand rate for sizing water supply 
branches. III. Method of probability 
to determine amount of water needed, 
—with many tables. Several useful prin- 
ciples; need of data from actual oper- 
ation. IV. Flow diagrams, overlap- 
ping; minimum demand of flush valves. 
V. Grouping in a water supply sys- 
tem. VI. Determining pipe sizes; re- 
lation between flow rate and pressure 
loss. VII. Water and various kinds 
of water pipe. VIII. Selecting water 
pipe. IX. Fittings, valves, and water 
meters. X. Gravity tanks. XI. Com- 
pression tanks; water hammer and its 


prevention. XII. Cross connections. 
XIII. Weights, measures, and pres- 
sures; expansion and _ contraction; 


reaming of pipe ends; loss of heat, 
hardness of water, and leaks. The 
book consists of 92 pages, 6x9 inches. 





Memphis Masters Exhibit 


The Memphis Master Plumbers Asso- 
ciation had an exhibit at the Better 
Homes Exposition, at the Ellis Audi- 
torium, Memphis, Tenn., March 25 to 30. 
About 100 exhibits of Memphis firms 
and organizations featured the event. 
A good entertainment program was 
given every morning and evening. 
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New Contractors and 
Business Changes 


Seattle, Wash.—Otis D. Benson has 
opened a plumbing business at 801 East 
45th Street. 


San Francisco, Calif._-The Hays Hoag 
Company has opened a plumbing and 
heating business at 465 Bryant Street. 

San Francisco, Calif. — Skelly & 
Kohler is the name of a new firm which 
has opened a plumbing and heating busi- 
ness at 1344 Ninth Avenue. 

Milwaukee, Wis.—Euer Bros. have 
opened a plumbing and heating business 
at 2505 West Keefe Avenue. 

Long Beach, Calif.—The Acme Plumb- 
ing Company has opened a plumbing 
and heating business at 1255 Pacific 
Avenue, under the management of N. L. 
Felleman, 


Portland, Oreg.—The Urban Plumb- 
ing & Heating Company at 1227 South. 
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west Fifth Avenue has 


changed its 
name to Urban & Sinnott, Inc. 


Seattle, Wash.—-M. Beekley has pur- 
chased the plumbing and heating busi- 
ness of L. L. Grant at 8533 Greenwood 
Avenue. 

Hampton, Va.—-O. F. McLean, who has 
owned and operated the business of the 
Hampton Plumbing & Heating Com- 
pany for the past two years, is now 
conducting this business under his own 
name at 271 Chapel Street. 

Forest City, Minn.—Ole 
opened a plumbing and 
ness here. 

New York, N. Y.—V. S. Rittenhouse 
Sons have moved their plumbing and 
heating East 44th 
Street. 

Temple City, Calif.—_J. 
Len Williams of San 
formed a partnership under the name 
of the Temple City Plumbers and have 
engaged in the plumbing and heating 
business at 106 North Sunset Street. 


has 
busi- 


Romo 
heating 


business to 237 


A. Tinkle and 


Gabriel have 





Convention Dates 


May 6-7.—FLORIDA.—Annual conven- 
tion of the Florida State Association of 
Master Plumbers, in Orlando, at the 
Angebilt Hotel. 


May 6-8.—INDIANA.—Annual conven- 
tion of the Indiana Association of Master 
Plumbers, in Indianapolis, at the Clay- 
pool Hotel. 

KENTUCKY. — Annual 
State Associa- 
Lexington, 


May 13-14. — 
convention of Kentucky 
tion of Master Pumbers, in 
at the Phoenix Hotel. 


May 14.—SOUTH CAROLINA.—Annual 
convention of the South Carolina Master 
Plumbers Association, in Anderson, at 
the Union Hall. 


May 15.—E. S. A.—Spring meeting of 
the Eastern Supply Association, in New 
York City, at the Hotel Astor. 


May 15-18.—- NEW JERSEY. -— Annual 
convention of the New Jersey State As- 
sociation of Master Plumbers, Inc., in 
Jersey City, at the Plaza Hotel. 


Annual conven- 
Association of 


May 17-18.—OREGON 
tion of the Oregon State 


Master Plumbers, in Marshfield, at the 
Marshfield Armory. 
May 20.—TENNESSEE.—Annual con- 





vention of the Associated Master Plumb- 
ers of Tennessee, in Nashville. 


20-22. —- PENNSYLVANIA. — An- 
nual convention of the Pennsylvania 
State Association of Master Plumbers, 
in Harrisburg, Pa., at the Penn-Harris 
Hotel. 


May 20-22.—H. P. A. C. C. N. A.~-The 
46th annual convention of Heating, Pip- 
ing and Air Conditioning Contractors 
National Association, in Cincinnati, Ohio, 
at the Hotel Gibson. 


May 


May 20-23. — CALIFORNIA. — Annual 
eonvention of the State Association of 
Master Plumbers of California, in Santa 
Monica, at the Miramer Hotel. 


“>+> «> 
ee am Fs 


May A.S. R. E. 
of the American Society of 


Spring meeting 
Refrigerating 
MKngeineers,. in Detroit, at the Hotel 


Statler. 
May 24-25.—-WASHINGTON. — Annual 
convention of the Association of Master 
Plumbers of the State of Washington In 
Port Angeles, at the Elks Club. 
(TEORGIA 
State 


June 3-4. Annual conven- 
fion of 
Master 


Desota 


the Georgia Association of 


Plumbers, in Savannah. at the 


Lietel. 
CAROLINA—An- 


Asso- 


June 5-6.—NORTH 
nual convention of North Carolina 
ciation of Master Plumbers, in Asheville, 


at the George Vanderbilt Hotel 


June 7-8. VIRGINIA. Annual con 
vention of the Virginia Associated Plumb- 
ing and Heating Contractors, in Peters- 


burg. 

June 11-14.—N. D. H. A Annual con- 
vention of National District Heating 
Association, in Philadelphia, Pa., at the 
Bellevue-Stratford Hotel. 


Semiannual 


June 17-19.—-A. S. H. V. E 
meeting of the American Society of Heat 


ing and Ventilating Engineers, in To 
ronto, Ontario, Canada, at the Roya! 
York Hotel 

June 25-27.——-N. A. M. P The 53rd an- 


nual convention of the National Associa- 
tion of Master Plumbers, in Chicago, at 


the Stevens Hotel 


August 6.—VERMONT.—Annual con- 
vention of the Vermont State Associa- 
tion of Master Plumbers, Inc., in Mont- 


pelier, at the City Hall 

October 14-18.—A. G. A.—Annual con- 
vention of the American Gas Association, 
in Atlantic City, N. J. 


19M. Fourth 
Ventilating 


January 27-31, Interna 
Heating and 
tion in CWHicago. at the 


Amphitheatre 


tional lIexposi 


International 
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* 
A Brand New Book 


which Solves Your 


Radiation Problems 
* 


N O longer is it necessary 
for you to struggle with radi- 
ation problems. No longer 
is it necessary for you to take 
chances when figuring radi- 
ation. No longer is it neces- 
sary to waste your valuable 
time on undependable, less 
accurate methods of calcu- 
lating. 

SIX WAYS TO FIGURE 
RADIATION is the answer to 
one of the heating man’s 
greatest needs. This remark- 
able book enables you to 
figure, quickly, easily and 
accurately, the radiation for 
any room or building. It en- 
ables you to avoid costly 
miscalculations and conse- 
quent dissatisfaction on the 
part of your customers. 


SIX WAYS TO FIGURE RA- 
DIATION is a thoroughly re- 
liable, workable—yet simple 
—means of figuring radia- 


tion which you'll find indispensable in your daily 
work. To insure accuracy—to eliminate any ele- tasks .. 
ment of chance—in figuring radiation, you'll want 
to keep this book at your fingertips—on your desk 
or in your pocket—ready for instant use at all 


times. 


As its name denotes, SIX WAYS TO FIGURE 


FILL IN COUPON AND MAIL IT TODAY 
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SIX WAYS 
TO 


FIGURE RADIATION 











AVOID COSTLY ERRORS 


Mistakes in figuring radiation are costly. If you 
figure wrong. one way or the other you lose. If 
you figure too high you lose the job and if you 
underestimate the radiation requirements you 
dissatisfy the customer. SIX WAYS TO FIG 

RADIATION helps you avoid these costly errors. 
This book is beautifully bound in flexible leather, 
consists of 64 pages and measures 3%/, x 654 in. 
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* 
Helps you to quickly 
easily and accurately . 
figure radiation 


* 


RADIATION expounds the six 
standard, accepted meth- 
ods of figuring radiation: 1. 
Without Tables, 2. Cubic 
Content Method, 3. The 
2-20-200 Rule, 4. With tables, 
5. The B. t. u. Method, 6. 
Decimal Factor Method. Each 
method has been thoroughly 
tried and tested in actual 
practice. Choose any one of 
these methods, apply it to 
the particular job you are 
figuring, and you quickly and 
easily arrive at the required 
number of square feet of 
radiation. 


Never before has the in- 
formation contained in this 
book—information so vital to 
the heating man — been 
available from one source. 
Never before have these six 
methods been so thoroughly 
and clearly explained. You 
need this book because it 


facilitates one of your most difficult, disagreeable 
. and you may secure your copy for 
only $2.00. As compared with the results obtained, 
the price is trivial. Send your order today. If the 
book does not live up to our claims, return it and 


your money will be refunded. Fill in the coupon, 





BOOK DEPARTMENT. 1900 PRAIRIE AVE., CHICAGO 
Please send me one copy of SIX WAYS TO FIGURE RADIATION for which I enclose $2.00. I understand that I have 
the privilege of returning this book if it does not live up to the claims. 


Name ...... 
Ry re 
City and State. . 


attach your check and mail today. 


DE-5 












































WOMEN’S ACTIVITIES 


By DOROTHY EDWARDS 








Orange Celebrates 11th 
Birthday with Party 


The 11th anniversary of the organiza- 
tion of the Orange (N. J.) Women’s 
Auxiliary was a gala occasion and cele- 
brated by some 50 members and guests. 

State Association President E. P. In- 
gram of Jersey City, and State Auxil- 
iary President Mrs. Henry Williamson 
of Montclair, and State Secretary Mrs. 
James Fitzgerald and State Treasurer 
Mrs. John Heyrich, of Montclair, were 
guests of honor. 

A cold supper was enjoyed and to- 
ward the close of a delightful evening, 
the birthday cake was cut and served 
with ice cream. 

The Orange Auxiliary reports an in- 
crease of three new members—Mrs. 
Joseph Turbett, Newark, Mrs. Louis 
Maier, Newark, and Mrs. Herbert H. 
Palmatier, East Orange. 





Afghan Sale Boosts 
Manhattan Treasury 


About $70 was realized on the Afghan 
disposed of by the Manhattan Women’s 
Auxiliary at its March meeting. The 
Afghan was made by the members dur- 
ing the meetings, and the proceeds will 
be used for charitable purposes. 

The presidents of several of the auxil- 
iaries in and around New York City 
were present at the meeting, after 
which refreshments were served. 

Miss H. Susemihl entertained the 
members at a luncheon and bridge at 
her home in New Rochelle on April 24. 





Toledo Auxiliary Holds 


Interesting Meetings 
At a recent meeting of the Women’s 
Auxiliary to the Toledo Master Plumb- 
ers’ Association, held in the Odd Fel.- 
lows Hall, Toledo, Ohio, several past 
events were discussed. Plans were 
presented for a history of the auxiliary 
which Mrs. Dan MacDermid, historian, 
is preparing. Sanitation also came up 
for discussion at this meeting. Enter- 
tainment and refreshments followed the 
regular course of business. 
The Toledo master plumbers and 
their wives recently gave a dinner in 
honor of Ohio's past state president, 


H. C. Baker, who was presented with a 





traveling bag, and Mrs. Baker and 
Mrs. MacDermid, secretary, who were 
each presented with beautiful table 
lamps. A card party followed the din- 


ner, terminating a delightful evening. 








Mrs. Rosenfield Hostess 
to Moline Auxiliary 

The Women’s Auxiliary to the Mas- 
ter Plumbers’ Associations of Rock 
Island and Moline met on April 8 at the 
Swanson Tea Room in Rock Island, IIL, 
with Mrs. C. C. Rosenfield as hostess. 
At this meeting plans were formulated 
io give an Easter treat to the children 
at Bethany Home. 

At a card game which followed the 
meeting, honors went to Mrs. P. H. 
Kale, Miss Mildred Lamp and Mrs. P. 
H. Cunningham, all of Rock Island, and 
Mrs. Charles Stange of Moline. 

Mrs. Stange is to have the auxiliary 
meeting of May 13 at her home. 
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Describes Activities of 
Kans. Needle Work Guild 


Mrs. J. M. Simmons of Wichita, Kan- 
sas, described the work of the Needle 
Work Guild at the annual convention 
of the Women’s Auxiliary to the Kansas 
Master Plumbers Association which was 
held recently in Topeka. A report of 
this meeting, giving the election re- 
sults, was published in the April issue. 

The work of the Needle Work Guild 
is being carried on by women in all 
parts of the state, according to Mrs. 
Simmons. Members of the Kansas 





Mrs. Robert Liss, left, national presi- 

dent, Women’s Auxiliary, and Mrs. H. 

H. Diedesch, both of Chicago, at the 
recent Wisconsin convention 
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Auxiliary, she said, feel as thuugh they 
are pioneers in this project since this 
is the third year they have participated 
in this activity. About one hundred 
garments were made and delivered to 
the Kansas Orphans Home at Atchison. 

Mrs. Emily Virginia Hornbrook of 
Kansas City, attended the convention 
and gave an interesting talk on the 
Women's Auxiliary Memorial Educa- 
tional Loan Fund which is maintained 
for the daughters of master plumbers. 





Montclair Entertains 
State Board and Guests 


The Hotel Montclair, overlooking the 
town of Montclair, N. J., below and 
New York City in the distance, was the 
inspiring setting chosen by the 
Women’s Auxiliary of Montclair, Bloom- 
field and vicinity to entertain the mem- 
bers of the New Jersey State Executive 
Board at its meeting on Wednesday, 
April 10. 

In addition to the nearly 100 per cent 
attendance of the Board, a large number 
of guests were present from the vari- 
ous auxiliaries throughout the state, 
including National Treasurer Mrs. J. 
Miller Heidweiler of Trenton. 

Mrs. Henry Williamson, of Montclair, 
state president, conducted the meeting 
after the minutes, communica- 
tions, bills, etc., were presented by 
Seeretary Mrs. 
the treasurer's report was read by Mrs 
John Heyrich, both of Montclair, Mrs 
Henry Bunker, of North Hudson, State 
Sanitation chairman, told of the activi- 
ties in the state, read a letter from the 
Federal Housing Commission commend- 
ing the sanitation work and told of 
presenting an address before the busi- 
ness men of her city recently on this 
subject and of the hearty enthusiasm 
of her listeners. 

Mrs. J. J. Coreoran, of Jersey City, 
National Sanitation chairman, in urg- 
ing the members to keep zealously at 
this work, stated that she was prepar- 
ing “progress charts” to keep close and 
permanent record of the activity as it 


and, 


James Fitzgerald and 


developed. 

It was voted to send flowers to Mrs. 
Joseph Durr whose illness was regret- 
fully “Regret” were 
ordered sent to Past President Mrs 
William T. J of North Hudson. 
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who missed her first board meeting in 
three years and to State Sergeant-at- 
Arms Mrs. Clyde Cole of North Hud- 
son, who was absent from her first 
meeting in four years. 

Plans for the state convention, to be 
held at the Hotel Plaza, Jersey City 
May 1518, were discussed at length. 

An invitation was extended to the 
members to attend the Dutch supper to 
be held by the Orange Auxiliary at its 
meeting rooms on April 25 and also to 
the card party of the Montclair Auxil- 
iary at the home of Mrs. J. D. Hayes 
on April 26. 

Following adjournment, the members 
were joined by their husbands and all 
were guests of the Montclair members 
at a delectable dinner. While there 
were no formal speeches during the 
banquet, the general merriment was en- 
hanced by the distribution of the fol- 
lowing prizes: To Fred Hoffman of 
Orange, a three-piece bathroom set, 
donated by W. V. Egbert & Co.; to 
Henry Williamson, of Montclair, a fau- 
cet combination, the donation of Fues- 
ser & Sullivan; to Mrs. Charles Samuel, 
of Montclair, a toilet chair, and to 
Mrs. J. D. Hayes, a glass tray, both the 
gifts of William S. Roe. 

About sixteen tables of cards were 
played during the evening, with beauti- 
ful prizes for the winner at each table. 

The success of the Montclair mem- 
bers as hostesses was heartily ex- 
pressed by all fortunate enough to be 
present. 








Queensboro Auxiliary 
Holds Lively Meeting 


Discussion of plans for the New York 
state convention, held April 30-May 1, 
at the Hotel Pennsylvania, New York 
City, occupied most of the April meet- 
ing of the Queensboro Branch (New 
York City) Women’s Auxiliary, con- 
ducted by President Mrs. M. Billharz, 
convention chairman. 

A committee was named to take 
charge of the coming local charity card 
party. 

At the conclusion of the business, re- 
freshments were served and an old- 
fashioned bouquet, made by Mrs. Bill- 
harz of candy and pink and yellow 
paper, was presented to each member. 
Mesdames Mittasch Geraghty and Red- 
mond were presented with Easter bas- 
kets. Mrs. William Foley was also 
remembered. 





N. and N. W. Auxiliary 
to Sponsor Essay Contest 
The Women’s Auxiliary to the Chi- 
cago North and Northwest Side Master 
Plumbers Club held its regular monthly 
meeting in its club rooms on Wednes- 
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day, March 27, with a good attendance. 
This was the first meeting under the 
leadership of the new president, Mrs. 
R. Nelson. At her suggestion the aux- 
iliary decided to sponsor an essay con- 
test for the daughters of members of 
the auxiliary and of the Chicago North 
and Northwest Master Plumbers Club. 
The title of the essays is to be “The 
Value of Sanitation,’’ and several prizes 
will be awarded. 

At this meeting the auxiliary also de- 
cided to hold progressive card parties 
at the homes of the members to stimu- 
late its treasury during the present 
term. Mrs. R. Nelson opened her home 
to the members and their friends on 
Monday afternoon, April 8, and it proved 
a most enjoyable affair. . There were 
prizes at each table, and special prizes 
were also awarded to Mrs. Kapinsky 
and Mrs. J. Kuhnlein. 

Following are the new officers: Mrs. 
R. Nelson, president; Mrs. M. Sauser, 
vice president; Mrs. John Blair, recording 
secretary; Mrs. W. E. Bahn, treas- 
urer, and Mrs. J. A. Kuhnlein, corre- 
sponding secretary. 

Mrs. L. Markowski, past president, 
and Mrs. F. Pearson, social chairman, 
were recently given tokens of apprecia- 
tion for their services. 





Denver Auxiliary Holds 
Two Social Functions 


The Women’s Auxiliary to the Denver 
Master Plumbers’ Association recently 
held a meeting and luncheon in the 
Y. W. C. A. tea room in Denver with 
Mrs. H. H. Mellema as hostess. Eigh- 
teen members and one guest were 
present. Two new members, Mrs. W. F. 
Monthei and Mrs. Charles Fellows, were 
welcomed. Mrs. S. Slattery took the 
honors in the card game. 

A delightful evening party was held 
recently at the home of, the auxiliary 
president, Mrs. Vincent Kandorf. 
Honors at cards went to Mrs. J. P. 
Brickey, Mr. Robert Demmer, Mrs. J. J. 
Laverty and Mr. Guy Stocking. Re- 
freshments were served, completing an 
enjoyable evening for all present. 





Orange Auxiliary Has 
Dinner and Card Party 


The Women’s Auxiliary of Orange. 
N. J., held a dinner and card party 
on March 14th in the rooms of the 
Orange Master Plumbers’ Association. 

Among the sixty people present were 
Edmund P. Ingram, president of the 
New Jersey State Master Plumbers’ 
Association and Mrs. Ingram; Henry 
Williamson, president of the Montclair 
Association, and Mrs. Williamson, 
president of the New Jersey Women’s 
Auxiliary; Joseph C. Turbett, presi- 
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dent of the Newark Association, and 
Mrs. Turbett; Raymond Bocco, presi- 
dent of the Master Plumbers’ Asso- 
ciation of the Oranges and Maplewood, 
and Mrs. Bocco; past State Presidents 
James O. Lewis, Newark, and George 
Bird, Elizabeth, and their wives. A. 
Ruehl, vice president of the Newark 
Association, and Ira Morris, secretary 
of the Newark Association. 

The committee in charge of the party 
was headed by Mrs. A. Ruehl, presi- 
dent of the Orange Auxiliary, who was 
ably assisted by Mrs. Helen Berg, Mrs. 
Alma Brenner, Mrs. Florence Fricke, 
Mrs. A. Trapper, Mrs. Harry Kraus, 
Mrs. Florence Hoffmann, and Mrs. 
Herbert Palmatier. 





Members and Husbands 
Attend Brooklyn Ceremony 


As many master plumbers as auxili- 
ary members, numbering about one 
hundred in all, participated in the in- 
stallation party of the Brooklyn (New 
York) Women’s Auxiliary at the asso- 
ciation room on March 23. 

State President Mrs. William Met- 
calf, assisted by State Secretary Mrs. 
William Bloeth, both of Rockville Cen- 
ter, formally installed the officers, who 
are: president, Mrs: M. J. Kennedy; 
vice president, Mrs. N. J. Hayden; sec- 
retary, Mrs. H. G. Jost; treasurer, Mrs. 
J. U. Linbarger. 

The present trustees are Mrs. I. Ros- 
enthal, Mrs. C. Heming, Mrs. A. De 
Lauro, Mrs. A. McChesney and Mrs. N. 
Nachman. 

Secretary Mrs. Jost read an outline 
of the history of the Brooklyn auxiliary 
since its organization, in which the 
masters were particularly interested. 

Each of the following women on be- 
ing introduced and presented with flow- 
ers, made a few timely remarks: State 
President Mrs. Metcalf and State Sec- 
retary Mrs. Bloeth; local auxiliary 
presidents Mrs. Henry Billharz, Queens: 
Mrs. Woodward Ebner, Bronx: Mrs. Ed- 
ward Seltzer, Nassau County; Mrs. 
Thomas Purcell, representing the Man- 
hattan auxiliary; the Brooklyn officers, 
and Mary T. Stevens. The men heard 
from were: association presidents M. J. 
Kennedy, Greater New York; William 
Metcalf, Nassau County; Jacob Stock- 
inger, Queens; Frank Roth, Bronx: S. 
xeorge Arnone, Bronx code authority 
representative; R. McClaren and FEF. 
Kade, of the building department. 

The Brooklyn auxiliary presented 
President Mrs. Kennedy, now entering 
her fourth year in that office and State 
President Mrs. Metcalf, each with a 
beautiful lamp. 

A bountiful supper, dancing and gen- 
eral merrymaking were enjoyed until 
departure. 
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Cincinnati Auxiliary 
Elects New Officers 


The Women’s Auxiliary of the Cin- 
cinnati Master Plumbers’ Association 
elected the following officers at a re- 
cent meeting: President, Mrs. Edward 
Frank; vice president, Mrs. J. Hirth; 
secretary, Mrs. Orin Mason; treasurer, 
Mrs. William Tillett. 

The election was preceded by a 
luncheon at the Fountain Square Hotel, 
where the meeting was held. A card 
game followed the meeting and the re- 
tiring officers were each presented with 
a gift. 

The April meeting was also held at 
the Fountain Square Hotel. After a 
delightful luncheon, the regular order 
of business was taken up, with Mrs. 
Edward Frank presiding. Following 
the reports of the several committees, 
a card party, to be held in the near 
future came up for discussion. Mrs. 
George Doench, third national vice 
president, moved that Mrs. Frank be 
chosen chairman of the committee in 
charge of this card party. 





North Hudson Celebrates 
Its Twelfth Birthday 

The twelfth birthday anniversary of 
the North Hudson (N. J.) Women’s 
Auxiliary was celebrated by a theater 
and dinner party on Tuesday evening, 
April 9. Dinner served at the 
Hotel Plaza Tea Jersey City. 
Blue and white favors made by 
Mrs. Fred Baker. 

President Mrs. Clyde Cole and Mrs. 
William Jacob, chairman of entertain- 
ment, were in charge of the party, 
which was attended by State Organizer 
Mrs. Laura Zimmermann. 

The officers, recently reelected, are: 
President, Mrs. Clyde Cole; vice presi- 
dent, Mrs. Fred Baker; secretary, Mrs. 
Henry Bunker, Jr.; treasurer, Mrs. N. 
Triani. Mrs. James York was added 
as trustee. 
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Wisconsin Auxiliary 
Holds Silver Tea 

A Silver Tea, given for the purpose 
of “swelling” the Wisconsin State Aux- 
iliary Treasury, was held at the home 
of Mrs. David Stern, Milwaukee, on 
March 18. Officers and members of the 
state board served as hostesses, pour- 
ing tea and coffee and serving cookies 
and cakes donated by the members of 
the auxiliary. 

Eighty-seven guests attended the tea, 
among whom were members of the 
Sheboygan, Green Bay and Racine 
auxiliaries. 

Entertainment was furnished by mem- 


bers of the auxiliary in Mrs. Stern's 
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home, which was enhanced by beautiful 
floral decorations. 

The over-supply of cakes, cookies and 
candy was sold to the guests and the 
entire event netted the treasury $52.25. 





St. Petersburg Auxiliary 
Honors State President 


The Women’s Auxiliary to the Master 
Plumbers’ Association of St. Petersburg, 
Fla., sponsored a dinner held at the 
Gypsy Inn, St. Petersburg, in honor ot 
Mrs. Lee R. Sheffield, president of the 
Women’s Auxiliary to the Florida Mas- 
ter Plumbers’ Association. 

Mrs. Sheffield was presented with a 
beautiful gift and her corresponding 
secretary, Mrs. C. M. Hancock, was pre- 
sented with a lovely basket of flowers. 
Tie dinner was attended by auxiliary 
members and their husbands. 

Those present were: Mrs. L. R. Me- 
Carthy, local president, and Mr. Me. 
Carthy; Mr. H. C. Corbin; Mr. and Mrs. 
C. M. Hancock, Mr. and Mrs. William 
Forsythe, Mr. and Mrs. C. O. Moon, 
Mr. and Mrs. Guy Sheffield, Mr. and 
Mrs. W. G. Cameron, Mr. and Mrs. John 
Dalton and Mr. and Mrs. Lee R. Shef- 
field. 

At a recent meeting held in Tampa, 
Mrs. William Forsythe, St. Petersburg, 
district president «f 
District. 


elected vice 


Southwest 


was 
the 





Newton Auxiliary 
Meets at Watertown 


Women’s Auxiliary to the Mas- 
of Newton, 


The 
ter Plumbers’ 
Mass., recently enjoyed a turkey dinner 
Restaurant in Watertown, 
with Mrs. L. W. 
Following the dinner the regu- 
which plans 


Association 


at Bond's 
Mass., 

hostess. 
lar meeting was held, at 
for a state bridge party were discussed. 
Mrs. Jepsen, the 
ported on the last meeting of the board 
of directors. Bridge was then played, 
with honors going to Mrs. Jepsen, Mrs. 
Leahy, and Mrs. Whitney. It was de- 
cided to elect new officers at 


Stevens as 


state president, re- 


the next 
meeting. 

On April 10th, the Newton Auxiliary 
met again at Bond’s Restaurant in Wa- 
Mrs. J. B. Davis was in 
charge, and seventeen sat down to an 
excellent chicken dinner. After the din- 
ner, the annual meeting was held with 
Mrs. Fred S. Warren in the chair, and 
officers for the coming year were nomi- 
nated and elected as follows: President, 
Mrs. R. T. Leahy: vice president, Mrs. 
L. W. Stevens: secretary, J. H. Me- 
Gourty; treasurer, Mrs. Niels Jepsen; 
sick committee, Mrs. Clara A. Kieser 
and Mrs. M. J. O'Connell: auditing com- 
Mrs. L. J. Hickman and Mrs. J. 


tertown,. Mass. 


mittee, 


T. Ryan. These officers will be installed 
at the next meeting which is to be held 
Saturday, May 4. 

The auxiliary, presented Mrs. Warren 
with a substantial gift for her two 
years’ service. The auxiliary prize do- 
nated by Mrs. Davis was won by Mrs. 
M. J. O'Connell. Bridge was p!ayed with 
honors going to Mrs. Fred S. Warren 
and Mrs. C. D. Kieser. 





Rochester Appoints New Officers 


Mrs. Henry Lenhart heads the 
Rochester, N. Y.., Auxiliary 
The other newly elected 
are: Mrs. Fred Nuessl, vice- 
Mrs. Lothar trea- 
surer, and Mrs. Harry Bareham, Jr.. see- 


now 
Women's 
as president. 
officers 
president; Gresens, 


retary. 





St. Louis Women Meet at 

Mrs. Schneider’s Home 
Auxiliary to the Con- 
Association of St. 


Women's 
Plumbers’ 
Mo., held its 
meeting recently at 
A. A. Schneider. 
Several members of the St. 
County Auxiliary 
ing, including Miss G. 
Kokesh, Mrs. H. Fienup, Mrs. 
Daly, Mrs. H. Gabelman, Mrs. 
Gabelman and Mrs Oscar Sutter. 
The following St. members 
were present: President Mrs. G. Suda, 
Mrs. A. A. Schneider, Mrs. H. Bartosch, 
Mrs. B. Mrs. John D. Els, Mrs. 
James Fowler, Mrs. P. J. Driscoll, Mrs. 
A. A. Meyer, Mrs A. G. Maier, Mrs. W. 
Weidemann, Mrs. H. Schlapprizzi, Mrs. 
G. Weidemann and Mrs. E. E. Manahan 


The 
tracting 
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Philadelphia Donates to 
Students’ Loan Fund 


At the meeting of the Philadelphia 
(Pa.) Women’s Auxiliary on April 4, 
which was very well attcnd d, it was 


voted to send.a donation to the National 
Auxiliary for the Students’ Loan Fund. 


Plans were also completed for the 
annual luncheon and card party in 
celebration of the auxiliary’s twelfth 


anniversary which was held on April 
10. This affair was attended by sixty- 
eight members and friends. Luncheon 
preceded the cards. 

A special entertainment is 


evening in 


being ar- 


ranged for some May. 





Mrs. Emma Bunge Dies 
Mrs. Emma B. Bunge, wife of W. A. 
tunge, master plumber of Oak Park, IIl., 
died at her home, 937 Monroe Street, 
River Forest, on April 11, after being 
in ill health for some tim: 
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Jersey City Officers 
Elected for Year 


President Mrs. Robert Gilligan, Sec- 
retary Mrs. Robert “MacDonald and 
Treasurer Mrs. James T. Conlin were 
re-elected to their respective offices at 
the annual election of the Jersey City 
(N. J.) Auxiliary, held _ recently. 
Mrs. L. Komoski was named vice presi- 
dent and Mrs. William Mulholland, 
sergeant-at-arms. Mrs. J. J. Corcoran 
was retained as trustee and Mrs. J. 
Sprouls and Mrs. J. Sharock were 
chosen as new trustees. 

Past State President Mrs. J. J. Cor- 
coran installed the officers at a meet- 
ing at the Plaza Tea Garden late in 
March, which was followed by dinner 
and card games. 





South Side Auxiliary 
Holds Monthly Meeting 


The regular monthly meeting of the 
South Side Women’s Auxiliary was 
held on April 3 at the Broadview Hotel, 
Chicago. The regular order of busi- 
ness followed the luncheon, with Mrs. 
Walter Compton presiding. The plans 
for the annual May luncheon were dis- 
cussed and Mrs. J. Quinlan was ap- 
pointed chairman. Entertainment fol- 
lowed the meeting with honors going 
to Mrs. Frank Shaw, Mrs. Oscar Lar- 
son and Mrs. A. McHugh. Hostesses 
for the day were Mrs. D. Fyanes and 
Mrs. F. Shaw 

At the March business meeting, chief 
topic of discussion was the annual 
Birthday Luncheon to be held in May. 
It was decided that the entertainment 
committee, consisting of Mrs. W. Ritter 
and Mrs. J. Quinlan and their assistants, 
should arrange the luncheon. 





Queens Benefit May 17 
The Queens (New York) Women’s 
Auxiliary has perfected plans for its 
annual charity card party for the bene- 
fit of Welfare camp. The affair will 
be held on May 17, at the Amber Lan- 
tern, Flushing, Long Island. 





Tampa Women Entertain 
State Auxiliary President 


The Women’s Auxiliary to the Tampa 
(Fla.) Master Plumbers’ Association en- 
tertained at a dinner honoring Mrs. 
Lee Sheffield, state auxiliary president, 
and Mr. Sheffield, of St. Petersburg, on 
March 20. The dinner was held at the 
master plumbers’ club house in Tampa. 

Mrs. Sheffield spoke on the work the 
auxiliaries are doing throughout the 
state and discussed the coming state 
convention, to be held in-Orlando. Mrs. 
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Sheffield was presented with a sum- 
mer purse, a gift from the Tampa aux- 
iliary members. 

About thirty members of the auxili- 
ary with their husbands were present. 
Attractive garden flowers decorated the 
tables. 





Bronx Starts Sanitation 
Drive on Two Public Places 


Mrs. Louis Guerr and Mrs. S. George 
Arnone were appointed delegates to the 
New York State convention, by the 
Bronx Auxiliary at its last meeting on 
March 27. 

The Sanitation Committee reported 
that letters had been written to two 
places where insanitary rest rooms had 
been found by members—one in a de- 
partment store and the other in a recre- 
ation hall. 

May 11 was selected as the date for 
holding the annual card party for Wel- 
fare Camp at the association rooms. 
Miss Alice Roth is chairman. 

The men joined the members after 
the meetings for refreshments and a 
very enjoyable social hour together. 
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Trenton Auxiliary 
Entertains Husbands 


The secret of the splendid success of 
the recent meetings of the Trenton (N. 
J.) Women’s Auxiliary, which boasts 
an almost regular 100 per cent attend- 
ance of members, is the covered dish 
luncheon as the opening feature. The 
husbands also participate in these 
luncheons and make the affairs most 
enjoyable. 

At the conclusion of the business 
meetings, the auxiliary members and the 
master plumbers enjoy a most pleasant 
social hour. 





Racine Women’s Auxiliary 
Plans Several Outings 


The Women’s Auxiliary to the Master 
Plumbers Association of Racine, Wis., 
held its regular monthly meeting at the 
home of Mrs. F. De Longe and made 
plans for a silver tea and for several 
outings during the summer. Cards 
were enjoyed by some of the members, 
and refreshments were served by the 
hostess. The next monthly meeting will 
be held at the home of Mrs. J. Dickert. 





The Sanitation Route as Viewed 
by Various Auxiliary Leaders 


Concentration 


The Sanitation Investigation work, as 
conducted by our neighboring state, 
New Jersey, encouraged the New York 
members to endorse this activity for 
our own state as well as for the Na- 
tional Auxiliary. 

From my observations of the accom- 
plishments in New Jersey and what I 
believe can be done throughout the 
country to improve sanitary conveni- 
ances in public places, I feel that noth- 
ing should interfere with our progress 
along this line. 

However, I have been questioned as 
to how the work is handled in New 
York State, as some auxiliaries feel 
their groups are too small to adequately 
cover a large community or that its 
town is so small that it will be very 
easily handled. 

In New York City each of the five 
boroughs has an auxiliary of its own. 
As most of these boroughs are large, 
this will mean lots of work for the 
members, but if the work is handled 
systematically and thoroughly, much 
can be accomplished although of course 
it will take a long time. 

In my own Nassau County Auxiliary, 
on Long Island, the members reside in 


different small towns. Therefore, the 
members first concentrate on their own 
towns and, when this work is com- 
pleted, will start on the towns where 
there is no member living. In the vast 
territory of Western, Northern and Mid- 
state, there are widely separated local 
auxiliaries, each of which will have lots 
of work on the surrounding territory 
when their own cities are covered. 

My advice is that no matter what the 
size of your membership or the ex- 
panse of your locality, keep on working 
and when you are finished in your 
town, go on to the next if there is no 
auxiliary there. Our country is large 
and we want to do a pretty thorough 
job. 

I feel that when the auxiliaries 
throughout the country are well started 
on this sanitation work, a competi- 
tive spirit should be injected by the 
offer of a prize to the auxiliary present- 
ing the best record. A state prize to 
the locals was suggested by Mary T. 
Stevens to New Jersey and New York 
when the work was first launched in 
these states. 

Mrs. WILLIAM METCALF. 
Rockville Center, N. Y. 
President, New York State Auxiliary 
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YOU HAVE NEVER 
SEEN THE LIKES OF IT! 


THE WATERFILM 
SECTIONAL BOILER 





A FLASH 
BOILER 
STABILIZED— 


20% of water boiling generates steam quickly, 


stabilizes the action of the quick steaming 
80 O generators, holding heat the longest possible 
time. 


47” water line. 


Can be put into basement through a 2 ft. door. 
Steaming Boilers—(40 sizes) 1250 ft. to 20,000 ft. 


Water Boilers—(40 sizes) 2000 ft. to 32,000 ft. 


Designed from bottom to top to be used for auto- 
matic firing. 


Send for full information today. 


== WATERFILM BOILERS: 


154 OGDEN AVE. JERSEY CITY, N.J. 
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PRODUCTS for DEALERS 








New Appearance for 
Water Heater 


In the lower left hand corner of this page is illus- 
trated an automatic water heater which is outstanding 
and new in appearance. The square design with cut- 
away corners is finished in a dull crinkle enamel. Chro- 
num plated steel strips ornament the corners. All of 
the functioning parts, the themrostat, the gas valve, the 
drain valve and the like, are completely masked in the 
compartment chamber. With the exception of the bet- 
tom, the storage tank is covered completely with insula- 
tion. This tank is described as being galvanized, copper 
alloyed steel and is classified as being double extra 
heavy. The walls of the tank are nine sixty-fourths of 
an inch thick and the bottom is five sixteenths of an inch. 
A temperature and pressure relief valve is included. The 
Cleveland Heater Company, 1900 W. 112th St., Cleve- 
land, Ohio, is the manufacturer. 


Improved Water 
Softener Announced 


Third from the left on this page is an illustration of a 
water softener which has just been announced as contain- 
ing improvements over an earlier line of equipment. This 
water softening equipment is described as having large 
capacities, large flow rates, and positive provisions for 
the injection of brine. The distributor and valves and 
mineral retaining screen are made of brass. This equip- 
ment is supplied with a two-tone gray finish. H. L. G. 
Company, located at Kalamazoo, Mich., makes it. 


An Improved Shallow 
Well Pump 


The pump which is illustrated at the bottom of this 
page represents a new line of duplex pumps for use in 
shallow wells, which has just been announced as being 
an improvement over existing equipment. These pumps 
are double acting and are designed to assure a continu- 





ous and steady flow of water. They have been made 
adaptable to the requirements of farm or suburban 
homes, country clubs, dairies, industrial plants and the 
like. Six sizes are included in this line of equipment 
and the actual capacity ratings listed for it range from 
five hundred to eighteen hundred gallons per hour at 
pressures ranging from 50 Ib. to 125 Ib. per sq. in. Each 
size is mounted on rubber cushions for the purpose of 
absorbing sound vibrations. The Deming Company of 
Salem, Ohio, is the manufacturer. 


New Shower 
Mixing Valve 


A thermostatic shower mixing valve which just re- 
cently has been placed on the market in a national way 
is shown in the illustration below at the right. It is de- 
signed to mix hoc and cold water thermostatically and to 
control and deliver it at a fixed even and continued tem- 
perature. It is made so as not to be affected by changes 
of temperature in either the hot or cold water supply 
lines, not affected by changes in pressure of either 
the hot or cold water and not affected by decrease or in- 
crease of delivery volume. In case either of the sup- 
plies fails, the valve is made so that the delivery will 
he shut off automatically. Another feature described for 
this is that it is equally capable of mixing steam and 
cold water. Doran Company, 75 Horton St., Seattle, 
Wash., is the manufacturer. 


Automatic Hose 
Valve 

The device shown at the lower right is a hose valve 
just placed on the market for conserving water in a hose 
not in use. It has a brass connector, threaded to fit any 
standard water hose connection, a built-in and replace- 
able valve and a six inch, three-quarter inch gum rubber 
connection. Valve is released automatically when hose is 
taken in hand. It is made by Hunt Manufacturing Com- 
pany, located at 1619 Winona Ave., Chicago, III. 


























This section gives a report of the latest news of selected auto- 


matic heat and air conditioning products. Sales helps such as 
these work to open up new and increasing markets for dealers. 


Circulator for 
Hot Water System 


In the accompanying group of illustrations, Fig. 1 
shows a circulating device which has been placed on the 
market just recently for use in connection with what is 
described as a one-pipe hot water heating system. Also, 
it is for use with combination summer-winter systems 
wherein house heating and water heating are accom- 
plished in winter and water heating alone is accomplished 
in summer, all from the same boiler. This pump is of 
the horizontal type with the motor cradled in rubber and 
connected through a spring type coupling designed to be 
noiseless in operation. A new type water seal is included 
and is designed to eliminate all leakage under all normal 
pressure conditions. This, together with a forged double 
suction impeller is worked out with the idea of large 
capacities at high heads. It is pointed out that this equip- 
ment is particularly suited for small pipes and radiation 
sizes in high temperature, forced circulation hot water 
plants. The pump is made in five sizes, from 34 in. to 
3 in., the largest being designed to deliver 100 gallons 
per minute with a friction head of 5% ft. The hot 
water heating system, of which this circulating device 1s 
a part, consists of new control valves for checking hot 
water circulation, new indirect water heaters, and other 
specialties. The announcement of this comes from The 
Stevens-Root Co., located at 51 East Grand Ave., Chi- 
cago, Ill. 


New Automatic 
Fuel Unit 

The automatic fuel unit shown in Fig. 2 has just been 
placed on the market with the idea of providing a small 
and compact oil burner pump. It is described as running 
quietly on 20 in. to 25 in. of vacuum against 150 Ib. 
per sq. in. pressure. It has what is listed as a quick 
cut-off and an adjustable delay for use at the start of 
combustion. Sundstrand Machine Tool Co., of Rock- 
ford, Ill., is the manufacturer. 


Pressure Regulator 
and Relief Valve 


Announcement has been made of a combination pres- 
sure regulator and relief valve. This is shown in Fig. 
3. The valve is designed to close tightly within a drop of 
one to two pounds under the relieving pressure. The 
valve washers are made so as to be removed without 
dismantling the valve. Another feature described for 
this item is that the strainer can be removed quickly for 
cleaning by taking off the sump nut. A by-pass is pro- 
vided for filling the system quickly and for making cold 
water pressure tests. Peerless Controls Company, lo- 





cated at 7522 Mead St., Pittsburgh, Pa. is the manufac- 
turer of this pressure regulator and relief valve. 


Oil Burning 
Water Heater 


A new unit for heating water in homes and commercial 
establishments is shown in Fig. 4. It is described as a 
self-contained single unit, manually and kerosene op- 
erated storage water heater. It is rated as being capable 
of heating twenty-six gallons of water per hour through 
a 60 degree temperature rise. It is made in two sizes, 
22 and 30 gallons capacities. The fuel container has a 
capacity of 114 gallons. Bastian-Morley Company, of 
[_aPorte, Ind., is the manufacturer. 





Hot water circulator 


Fig. 1 





Fig. 4—Above; Oil 


burning water heater 


Fig. 5—Below; low 
water cut-off and du- 
plex switch 





Fig. 2—Oil fuel unit 


Fig. 3—Below; Relief valve 
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Low Water 
Cut-off and Switch 

The illustration marked Fig. 5 on the preceding page 
shows a low water cut-off and switch mounted on the 
side of a boiler. This equipment just recently has been 
placed on the market and is for use in connection with 
steam and vapor systems. It is designed so that when 
in use, the circuit to the burner control opens when the 
boiler water level lowers to the danger point, and closes 
when the normal boiler water level is restored. Also, 
the circuit to the burner control is reestablished auto- 
matically and the alarm circuit is opened. This may be 
changed readily to the manual reset type of control 
when required. [Each standard low water cut-off and 
duplex switch in this line is equipped with a double cir- 
cuit mercury switch which provides for the operation 
of an alarm or signal system in addition to its normal 
function. On many types of installations such as in 
vreenhouses, garages, storerooms, and small industrial 
buildings, an alarm or signal system will warn the at- 
tendent when the boiler water level has lowered to the 
danger point and also simultaneously shut down the 
burner. ‘The alarm circuit closes when the water level 
lowers to approximately the same level as indicated by 
“Low water cut-off line” cast into the back of the float 
chamber and on the sides of the cover casting. This is 
designed to provide for an ample margin of safety to 
guard against a freeze-up, the firing of a dry boiler or 
other likely lamage. Muinneapolis-Honeywell Regulator 
Co., of Minneapolis, Minn., is the manufacturer. 





Boiler Designed 
for Burning Oil 


The boiler shown in the above illustration has been 
placed on the market for use in connection with gun 
type oil burners. The design of this unit has been worked 
out with the idea of eliminating waste space, unneces- 
sary jacket covering, and of providing easy accessibility 
from three sides for installing and servicing the burner. 
This equipment includes an instantaneous type domestic 
water coil which is designed to supply summer and win- 
ter hot water. The combustion chamber is described 
as being large; the refractory door is provided with a 
shielded peep hole; there are a large number of small 
diameter tubes and a baffle plate is included to apportion 
the flow of gases through these tubes. Fitzgibbons 
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Boiler Company, of 570. Seventh Ave., New York, N. 
Y., is the manufacturer of this oil burning boiler. 


as 





Humidity and 
Temperature Controls 


The illustration above shows temperature control 
equipment which has just been placed on the market. 
It has been designed for insertion into ducts, air condi- 
tioning cabinets, through walls, into incubators and the 
like. It is avai‘able in various special forms and in a 
number of electrical contacting types. While this illus- 
tration shows only the insertion thermostat, an insertion 
humidostat is available which is identical in outward 
appearance. Both devices have the center pointer scale 
graduated or just marked “Increase” and “Decrease.”’ 
The latter is considered especially applicable to installa- 
tions where control is required at above 85 per cent or 
below 15 per cent. The contacting and general mechan- 
ism is identical with that on wall thermostats and humido- 
stats made by this same manufacturer. A variation in 
this model is designed to provide for leading BX cable 
or conduit from outside the duct direct to the instrument 
if desired so as to eliminate the necessity of running 
the cabe in the duct. Julien P. Friez and Sons, Inc., 
located at Baltimore St. and Central Ave., Baltimore, 
Md., is the manufacturer. 





Dehumidifier 
Is Announced 


The function of the equipment shown in the illustra- 
tion above is to dehumidify air for summer needs in the 
home, office, hospital, restaurant, factory and similar 
places. This dehumidifier employs the adsorption 
method for dehumidifying. The adsorption material is 
described as being a hard, hygroscopic, manufactured 
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Saved 20 Tons 
of Coal a Month 


By Using 
SARCO 


Temperature 


DOMESTIC 





The superintendent of the large apartment at 
308 East 79th St., New York, says that before 
Sarco Temperature Regulators were installed 
they were using three boilers, two for heating 


and one exclusively for hot water. 


Since the 


Sarco Regulators were put in on their storage 
water heaters they have been able to discon- 
tinue the use of the third boiler entirely. 

The two boilers formerly used for heating 
alone are now also supplying all the steam 
needed for the hot water heaters and are doing 
so without requiring any more fuel than pre- 


viously. 
This means that they are sav- 


ing between twenty and twenty- 


five tons of coal per month by 
the use of Sarco Temperature 
Regulators. 

Thus Sarco Regulators quickly 
paid for themselves in fuel 
savings effected. 

Once set for a certain temper- 
ature, Sarco Regulators hold that 
temperature without attention. 
They are inexpensive to install 
and maintain because no elec- 
tricity, compressed air or water 
pressure is needed to operate. 

Write for information regard- 
ing our free trial offer and 
Catalog M-52. 


SARCO COMPANY, INC. 


183 Madison Ave. 
NEW YORK, N. Y. 
Branches in Principal Cities 
SARCO CANADA LTD. 
Federal Bidg. 





Toronto, Ont. 
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FOR SHALLOW WELLS 


‘4950 


and up 
F.O. B. SALEM, OHIO 





The Deming “Marvelette”’, the 
water system with “Full Cushioned 
Power” (pump mounted onrubber 
cushions) noiseless in operation. 
Capacity 250 gal. per hour. Repul- 
sion Induction Motor. Automatic 
Air Control. A fast seller because 
it offers top value at low price. 


FOR DEEP WELLS 


*9529 
F.O. B. SALEM, OHIO 


Fig. 562, 5 in. stroke, ball bearing 
equipped, worm drive water 
system. Exceptionally quiet in 
operation. All working parts fully 
enclosed, affording absolute 
safety. Cylinder regularly included 
in list prices. New increased ratings. 


NEW CELLAR DRAINERS 


*3522 
F.O. 8. SALEM, OHIO 


The cellar drainer season is here! 
Cash in on it! These pumps are 
all bronze construction, including 
columa pipe, stainless steel shaft. 
Motors 1750 R. P.M. with over- 
load protection. Five sizes, for 
sumps 2 to 8 feet in depth. 
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substance, similar in appearance to clear quartz granules, 
although extremely porous. When moist air is brought 
in contact with this material, the pores adsorb the mois- 
ture. The equipment consists of the adsorbing material 
supported in compartments., fans for conveying adsorp- 
tion and activating air through the beds, a heater, motor, 
cooler and suitable automatic controls. Air to be de- 
humidified enters the unit through a large duct in the 
base, is carried to a compartment and forced through 
the beds. At the same time, activating air heated to a 
high temperature is drawn through another compart- 
ment where it evaporates the moisture which has been 
adsorbed in the pores of the dehumidifying material dur- 
ing.a previous dehumidifying operation, and discharges 
it outdoors along with the products of combustion. The 
processes of adsorption and activation are continuous. 
There are two compartments, each of which alternately 
adsorbs and is activated, a performance made possible 
by rotating valves which change the intake and the activa- 
tion air stream six times an hour by opening and closing 
ports of entry for the activating air as well as for the 
air to be dehumidified. When one compartment is being 
activated, the valve operation prevents humid and un- 
treated incoming air from entering a compartment dur- 
ing the dehumidifying period. The Bryant Heater Com- 
pany, of Cleveland, Ohio, is the manufacturer. 


New Air Diffusion 
for Oil Burner 


At the lower left hand corner of this page is an illus- 
tration which shows the equipment used for applying 
what is described as a new principal of air diffusion to 
the operation of an oil burner. Air is delivered from a 
specially designed blower housing which uses a new 
scroll design. A fan, located to deliver free air in 
volume with what the manufacturer calls cushion re- 
sistance, delivers the air in volume to a square air re- 
ceiver which converges into a round air tube within 
the diameter of the blower housing. At the point of 
convergence the newly designed deflectors are cast. The 
combination of the blower housing and blower wheel 
location and delivery of air to the square receiver flow- 
ing directionally by the influence of the deflectors is 
designed to give the air a definite rotation into the tube. 
Reif-Rexoil, Inc., located at 37 Carroll St., Buffalo, 
N. Y., is the manufacturer. 
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Oil Burner and 
Boiler Combination 


The center illustration at the bottom of this page 
shows a new line of steel oil burning boilers equipped 
complete with burner and all necessary controls enclosed 
within the jacket. This has just been placed on the 
market. The jacket is described as being one of the out- 
standing features of the new unit. The front and back 
portions are removable to provide easy access to the 
point of control. The equipment is shipped completely 
assembled and ready for installation. Mechanical fea- 
tures of the new boiler include a cylindrical, water 
backed, refractory lined combustion chamber; three- 
pass flue gas travel and built-in indirect water heaters. 
This line of boilers is being made available in five sizes 
offering a range of outputs from 200 sq. ft. to approxi- 
mately 1,000 sq. ft. of steam radiation. These boilers 
are now being placed on the market by National Radia- 
tor Corporation, of Johnstown, Pa., in combination with 
oil burners manufactured by Williams Oil-O- Matic Heat- 
ing Corp., located at Bloomington, IIl. 


Boiler and Water 
Level Control 


At the lower right is an illustration showing a boiler 
water level control which has been placed on the market 
for automatically protecting the boiler, to which it is 
connected, against the dangers of low water. It 1s de- 
scribed as being simple in construction, easily installed 
and easily serviced. All of the movable parts are listed 
as being made of non-corrosive material. The manu- 
facturer is Modern Machine & Tool Co., Inc., 404 East 
Second St., Plainfield, N. J. 


Orifice Inserts 
for Hot Water Systems 


A new line of orifice inserts has just been placed on 
the market for use in balancing circulation in old hot 
water heating systems by equalizing the flow of water 
to the radiators. These come in three sizes: 1 in., 1% in. 
and 11% in., and are made to fit any make of radiator 
valve or union ell. They are made of soft brass for 
installation in the tail piece of any radiator valve or 
union ell. They are packed assorted twenty-five in a 
box. H. A. Thrush & Co. of Peru, Ind., makes them. 
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FOR 83 YEARS 
THE JARECKI MARK 


has been a 
world-wide 
symbol: of 
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JARECKI 
VALVES 


JARECKI MANUFACTURING CO. Erie, Pa. 
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You Can Get 
The BEST 


Specialty Salesmen 


IF YOU HANDLE 
s WHITING 
STOKERS 


















They want practically every 
home for a prospect — and 
that’s why they will work for 
dealers who sell Whiting Sto- 
kers. The big money makers among home equip- 
ment salesmen do not want to sell any appliance 
which goes only into the homes of the wealthy. 
Such salesmen are quick to see the vast market that 
exists for the Whiting. When they learn that it offers 
the home owner the many advantages of Automatic 
Heat at a cost (with bituminous) that can be less 
than that of firing a furnace by hand, they are only 
too glad to line up with Whiting distributors and 
dealers. 


That's why Whiting production is increasing so rap- 
idly. The great new market we predicted last year 
is becoming a reality. One after another of the lead- 
ing distributors and dealers are realizing what Whit- 
ing has accomplished. They always wanted to sell 
Automatic Coal Heat, if the cost could be less. AND 
NOW THEY’RE DOING IT—selling the Whiting to a 
great new mass market! The coupon below will 
bring you the facts. 





WHITING 
21 OZER 


Watch for the 
NewWhiting Merchandising Plan 


YOUR NEXT 
breat Market! 


Underfeed Stoker Division. 
WHITING CORPORATION 
15604 Halsted St.. Harvey, tl. 








Whiting Corporation 
is one of the world's 
oldest and largest 
manufacturers of 
solid fuel burning 
equipment. For over 
50 years Whiting 
has saved the na- 
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LINE UP 
NOW! 


FOR AUTOMATIC 
DOMESTIC 
HOT WATER 











Every oil burner, stoker or gas fired boiler can be converted into 
a dependable, economical source of summer and winter domestic 
hot water. Thousands of home owners will switch to this im- 
provement in domestic water heating this year. Cash in on this 
opportunity with General Indirect Heaters —the outstanding 
water heating units on the basis of cost, performance and adapt- 
ability to every hook-up. 


For bot water jobs 





OUTLET TO & 


T 
RADIATORS OUTLET TO 


WATER HEATER 


The new General Risavalve converts any hot water heating sys- 
tem into an automatic year around source of domestic hot water. 
Risavalve is automatic, motorless, noiseless—extremely inexpen- 
sive to install. 


In the summer Risavalve controls the hot water heater so that 
ample domestic hot water can be provided for every household 
need. In the winter Risavalve not only assures dependable do- 
mestic hot water, but also gives new responsiveness and efficiency 
to the hot water house heating system. 


Get all the facts on Risavalve now .. . free booklet on request. 






GENERAL 


100 BAKER ST. 


NEW YORK PHILADELPHIA 


Free booklet: “General Hook-up Helps” describes many 
types of General Indirect Heaters, gives ratings, capacities, 
conversion factors. Mighty useful in figuring or quoting 
on conversion jobs, Also free booklet for your customers, 
“Oceans of Hot Water.” Send for copies of both. 
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Air Eliminator 
for Steam 


The illustration on this page which is marked Fig. 1 
shows an air eliminator which has been placed on the 
market recently for use in venting quickly, long steam 
mains in apartments and similar buildings. It 1s de- 
scribed as having a 14 in. air outlet, a float to close 
against the water and is made so that it can be used 
on any steam vapor heating system whether single pipe 
or two pipe. The operating member is made of a spe- 
cial metal which is described as being non-corrosive and 
sensitive to heat changes. The float is of the open type. 
A large space has been provided between the float and 
the eliminator body for the purpose of insuring positive 
draining and to prevent water logging. Gorton Heating 
Corp., located at Cranford, N. J., is the manufacturer 
of this venting equipment. 


Oil Fired 


Air Conditioner 

At the bottom of this page is shown an air condition- 
ing unit which has been announced recently as_ being 
paced on the market, Fig. 2. The unit 1s operated in 
connection with an oil burner which is entirely enclosed 
i the casing and is located just under the combustion 
chamber of the unit proper. Either a vertical flame oil 
burner or a Bunsen type of gas burner is described as 
being usable with this equipment. Access to the burner 
or the air blowers is through panels which have been 
made quickly removable. The products of combustion 
flow upward as indicated in the illustration and pass 
over the rear wall of the combustion chamber and down- 
ward and out into the bottom of the economizer sec- 
tions. ‘There are six economizer sections and the hot 
gases pass upward in these sections to the top and back 
where they enter a header which connects to the flue 
and chimney. The air filters, which are removable from 
either side of the unit, through removable panels, are 
located just above the economizer sections. The air 
flow is downward as indicated by the arrows, through 
the air fitter and over each economizer section. The 
water spray for humidification is located just under the 
lower part of the combustion chamber. Cooling coils 
for summer cooling are provided when needed in the 
intake compartment. An inspection door is provided for 
observing the flame and a cleanout door is provided at 
the back of the conditioner for access to the economizer 
sections. The interior of the case is lined with air cell 
insulation. The air blowers are mounted on the floor 
and float on rubber cushions. Also, the burner is 
mounted on rubber. Scott-Newcomb, Inc., 1922 Pine 
St., St. Louis, Mo., is the manufacturer. 


New Flexible 


Coupling Announced 

The flexible coupling shown in the accompanying illus- 
tration is an improved model of an existing type of 
small couplings, and has been designed to be quite in 
running and to offer flexibility making it desirable for 
machines and devices where quietness is essential, where 
there is vibration, and where there is difficulty in lin- 
ing up the drive and drive units. It is designed to be 
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used with oil burners, air conditioning units and several 
other types of equipment. 

This new assembly is described as containing an alum- 
iInum center unit, having jaws facing in both directions, 


but staggered. By using two spider cushions and a 
center unit, the coupling is given what is described as 
more length, quietness and added flexibility. The coup- 
ling is made with shaft diameters up to and including 
4 in. This assembly is said to be indestructible as to 
the flanges and to have a two to five-year life in service 
before replacement of spider and load cushion is re- 
quired. The Lovejoy ‘Tool Works, located at 5007 W. 
Lake St., Chicago, Ill., is the manufacturer. 


Humidity Controller 
Announced 

The accompanying lig. 4 illustrates a new indicating 
relative humidity controller which has just been placed 
on the market. It is described as maintaining humidity 
simply and easily by operating solenoid valves and 
motor valves on water, air or steam lines. The relay 
set required to accomplish this 1s located inside the case. 
It is designed to operate unit heaters, control dampers, 
air washers and other air conditioning apparatus. The 
shape of the case is made so that the minimum amount 
of space is required for mounting. Other features listed 
are uniform contact pressure, self-cleaning action and 
adaptability so that it can be located conveniently wher 
ever electric current is available. The range 1s O-100 
percent relative humidity and it 1s designed for use be 





Fig. } Coupling 
Fig. 4 Below: Humidity controller 
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tween +10 deg. Fahr. to +-120 deg. Fahr. Also, these 
controllers can be furnished in the same style case for 
any industrial application. Interlocking electrical cir- 
cuits can be furnished when required. 

The manufacturer is the Foxboro Company, of Fox- 
boro, Mass. 





A New Fan 
For Home Heating 


The accompanying illustration shows a fan which has 
just recently been placed on the market for the purpose 
of improving the heating of homes. As illustrated by 
this cut-away view, the fan is made so that it can be 
installed in the cold air line and so that the fan blades 
will occupy almost the entire inside diameter of the 
duct. In addition, the equipment and its support is 
made with the idea of preventing it from interfering 
with gravity circulation when the fan is not operating. 
The motor is rated at 1/20 h.p. and the unit is rated as 
being capable of moving 1,880 cu. ft. of air per minute. 
Propellair, Inc., located at Springfield, Ohio, makes it. 


Issues Booklet on 
How to Increase Sales 


The Grand Rapids Furnace Cleaner Company of 
Grand Rapids, Mich., has just issued a new and re- 
vised edition of its booklet, “A Plan to Increase Your 
Sales.” This revised booklet takes into consideration 
the most recent business conditions and shows the plans 
that have been most effective in getting boiler cleaning 
business under our actual conditions of today. 


National Radiator Corp. Issues 
Booklet on ‘‘Invisible Warmth”’ 


National Radiator Corporation of Johnstown, Pa., has 
issued a 24-page, 8% x 11 in., booklet, entitled “Invisible 
Warmth,” describing and illustrating its convectors. The 
booklet is divided into the following chapters: 1. Modern 
Days Bring Modern Ways. 2. The Convector, the Life- 
time Heating Unit. 3. The Convector Offers Comfort, 
Security and Enjoyment. 4. Proven in Tests and in 
Service, The last eight pages of the booklet show illustra- 
tions of buildings in which these convectors have been 
installed and are in operation. Some of these buildings 
are: The Field Building, Chicago; Mellon Institute, 
Pittsburgh ; Harrisburg State Hospital, Harrisburg, Pa. ; 
Providence County Court House, Providence, R. I.; 
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Worcester Art Museum, Worcester, Mass.; University 
of Maryland Hospital, Baltimore, Md.; Jacob W. 
Simon’s residence in Pittsburgh, Pa.; Wm. H. Fisk’s 
residence in Park Ridge, IIl., and Mayor Edward Kelly’s 
residence in Chicago. 


New Circular About 
Stokerless Boilers and Water Heaters 


The V. M. Cruikshank Utilities of 18 South Seventh 
Street, Sudbury, Pa., have just issued a circular illus- 
trating and describing their line of automatic stokerless 
boilers and hot water heaters. In this company’s equip- 
ment one large drum houses the fuel reservoir—the 
boiler, which is part of the unit, the ash cans (eight 
of them) which are automatically and simultaneously 
filled by a simple device. The fuel 1s consumed on an 
automatic burner. Everything is in one drum, that 
is why it is called “canned anthracite heat.” The coal 
man fills the reservoir through the outside coal chute 
(capacity 114 to 4 tons). The ash man removes the 
cans on his regular visits. The system is thermostatically 
controlled and it supplies domestic hot water and air 
conditioning when wanted. 


Bishop & Babcock Issue 
Engineers’ Data Book 


The Bishop & Babcock Sales Company of Cleveland, 
Ohio, has just issued its “Engineers’ Data Book,” con- 
taining illustrations and descriptions of its many prod- 
ucts, including air conditioning units, centrifugal fans, 
propeller fans, unit heaters, air washers, steam specialties, 
temperature regulators, radiator valves and traps, etc. 
Many tables and diagrams as well as charts help to make 
this a valuable addition to the trade library of heating 
engineers and contractors. The book consists of 166 
pages, 8'%4x11 in. in size, and it is bound in a flexible 
loose-leaf cover. 


Air Controls, Inc., Issue 
Four Circulars About Summer Comfort 


Air Controls, Inc., Division of the Cleveland Heater 
Company of Cleveland, Ohio, has just issued four circu- 
lars describing and illustrating its systems of summer 
comfort cooling, which have been designed to replace 
heat with cool breezes. The titles of these four circulars 
are: “The Summer Comfort System,” “Cool Breezes 
Make Cool Bedrooms,” “With a Cooling Breeze All 
Summer Everybody in This House Is Sleeping Soundly,” 
and “What More Could You Ask?” The company’s 
ventilating fans, attic ventilators, thermostats, and auto- 
matic shutters are also illustrated and described in 
detail. . 


Safety Relief Valve for 
H. W. Heating Systems 

Maid-O’- Mist, Inc., of 43 East Ohio Street, Chicago, 
has issued a folder, 25x11 in., illustrating and describing 
its automatic humidifiers and heating specialties. Much 
space and special attention are given to this company’s 
quintuplet safety relief valve for hot water heating sys- 
tems, a five-in-one safety valve combination which has 
been developed as an auxiliary safeguard or insurance 
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TO BETTER BUSINESS 


American Shower Fixtures 
are available in Brass, 
Finished Nickel or Chro- 
mium-Plate. Shower head 
is cast brass with remov- 
able face. Gooseneck is 
cadmium plated, but brass 
gooseneck, rough nickel 
























» 

I: OR more than twenty-five 
years the American Brass | 
Goods Line has been paving 
the way to better business for 
plumbing contractors by suc- 
cessfully demonstrating their 
superiority in countless instal- 
lations. Typical of the line is 
the American Shower Fixture, 
illustrated. While primarily 
designed for the rigorous serv- 
ice of industrial plant installa- 
tions, this Shower is ideally 
suited to the domestic appli- 
cation. Its structural sound- 
ness insures satisfactory serv- 
ice. As the summer season 
a the demand in- 
creases. Stock up now. . 

write us or ask your jobber. 


AMERICAN SANITARY 
MANUFACTURING CO. 
ABINGDON - - ILLINOIS 
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merican 
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SHOWER PIXTURE 














plated, may be supplied ‘ 
if desired. All other \ 
parts furnished in rough 
nickel plate. Specify 
1260 for floor supplies. 
1261 or ceiling supplies. 
—_— ed 
hoe 8 eeepc 

















ul over, KOVEN 





There are all types of galvanizing, but the KOVEN organiza- 


tion prides themselves in attaining the acme of perfection in 
galvanizing. 

Material cleaned by pickling process, thoroughly dried, care- 
fully worked by hot dip process in the most modern oil fired 
kettles—each tank is submerged in bath and is galvanized 
both inside and out. 

DISCOLORED WATER CAUSED BY: acid conditions, carbon 
dioxide, free oxygen and electrolysis—in most cases can be 
avoided or considerably retarded by the use of galvanized 
tanks. 


The KOVEN galvanizing standards are approved by the 
U.S. Government. Only virgin prime western spelter is 


used by KOVEN. 


Why take a chance with an inferior galvanizing job? 





(54 OGDEN AVENUE 
JERSEY CITY, N.J. 


gabraniged tanks 
win! 


KOVE N..i... 


 _ 
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All products of this company are sold on the 
basis of satisfactory service guaranteed. 


SOLD ONLY THRU THE WHOLESALER 











Insist on 
PERFECTION FLOOR AND CEILING 
PERFECTION No. 10 PLATES 
Floor and Ceiling Plates. CADWELL AIR VALVES 
Also 25 other types. CADWELL UNIT CONTROLS AND 


CADWELL RELIEF VALVES FOR 
HOT WATER HEATING SYSTEMS 
also 
" CADWELL (Diaphragm Type) RELIEF 
VALVES FOR RANGE BOILERS 
No. 25, 3-Way, Pressure-Temperature and 
Vacuum Relief 
No. 35, 2-Way, Pressure and Vacuum Relief 
Relief valves are manufactured on entirely new 
engineering principles. 
Circulars giving complete information sent 
upon request. 


Manufactured by : | 
: CADWELL } 


cCADWELL No. 5 | BEATON &CADWELL MFG.CO, |) ux 


Control Unit for Hot Established 1894 









3-Way Relief 






Range _  Boil- 
“ ers or Stor- 
age Tanks. 











Water Heating Systems. 
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COPPER SILICON ALLOY OR ALL COPPER 


Combination Tank and Heating Unit For 
Year-round Domestic Hot Water Supply 


Hundreds of large tanks and storage heaters throughout the country—giv- 
ing the most satisfactory service—on government as well as private instal- 
lations—are sufficient testimony that G & C products will meet your require- 
ments to the most exacting degree. 


That is why—whenever you have a tank or storage heater problem to solve 
—you should send it to G & C for estimate and why you should send the 
order to G & C for delivery “on time.” 


GERSTEIN & COOPER COMPANY 
TANKS — STORAGE HEATERS — RANGE BOILERS 


New York South Boston, Massachusetts Baltimore, Md. 
Troop Water Heater Co., Pittsburgh Edward Sinn, Harrison, N. J. Lydon, Cousart & Co., Charlotte, N. C. 
Strong. Carlisle & Hammond Co., Cleveland. Ohio 
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against bursted hot water heating boilers and the crack- 

ing of radiators, fittings, etc., due to excessive pressures. 
Any one of these valves is designed to relieve the pres- 
sure at 20 to 30 pounds. This safety relief valve is 
equipped with a non-corrosive removable screen in the 
top shell, and it cannot be installed upside down or back- 
wards. It is constructed so that this error cannot be 
made and therefore will prove to be cheap insurance on 
new as well as serve as an auxiliary relief valve on pres- 
ent hot water heating pressure jobs. It is finished in 
satin nickel to match the finish of modern jacketed 
boilers. 


Link-Belt Company 


Issues Folders on Stokers 

The Stoker Division of Link-Belt Company, 2410 
West 18th Street, Chicago, IIl., has just issued two fold- 
ers, “Steam Costs Go Down” and “The Heating Plant 
-ays a Profit,” illustrating and describing in detail this 
concern’s automatic coal firing equipment and showing 
its fuel-saving possibilities. In describing these stokers 
it is pointed out that all moving parts in the transmis- 
sion operate in a bath of lubricant, assuring quietness 
and long life. 


Issues Folder on 


Automatic Gas Heating 

Adams Brothers Manufacturing Company, Inc., 1500 
West North Avenue, Pittsburgh, Pa., has issued a 6- 
page folder, 8'2x11 in., on “Automatic Sectional House 
Heating with Gas,” featuring its appliance of this type. 
Special emphasis is placed on the design and construc- 
tion of this appliance, consisting, as it does, first, of a 
large unobstructed radiant surface, and second, an effi- 
cient heat exchanger which fully utilizes the gases of 
combustion after they have served their initial purpose 
of producing the maximum amount of radiant heat. 


May Oil Burner Corp, Issues 
Booklet on Oil Heat 


The May Oil Burner Corporation of Baltimore, Md., 
has just issued a 16-page, 6x9 in. booklet entitled “The 
Heart of the Quiet May,” describing and illustrating in 
detail its oil heating system. The booklet 1s copiously 
illustrated with high-grade halftones and gives the whole 
story of this company’s cil heating system ir a most 
interesting manner. It also tells how the ordinary type 
of coal burning boiler may be converted into an oil heat- 
ing system. 


H. A. Thrush & Co. 
Appoint Additional Representatives 

H. A. Thrush & Co. of Peru, Ind., have just an- 
nounced the appointment of additional representatives 
as follows: 

Henry C. Johnson and his associate, Charles A. Kol- 
stad, will cover northern New York territory, including 
the northwestern part of Pennsylvania and the city of 
Erie, Pa. Mr. Johnson and Mr. Kolstad will make their 
headquarters at 119 Fast Main Street, Rochester, N. Y. 

Railway Engineering Specialties, Ltd., with offices at 
Montreal, Toronto and Winnipeg, will cover Canada 
and maintain suitable stock at their various offices. 
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No. 401 
Gate Valve 
125-150 Ibs. W. P. 
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The "MILWAUKEE" No. 40! Non-rising Stem Gate Valve 
embodies every engineering feature essential to most effi- 
cient operation and longer, more dependable service. The 
following are a few of the characteristics which describe 
the scientific design, accurate machining and finer fin- 
ished appearance: 
(1) Engineered by "MILWAUKEE." (2) Strong, ventilated 
type Handwheel secured firmly on stem with Bronze Nut. 
(3) Long sturdy Stem fully threaded to provide utmost 
security in operation of valve. (4) Extra large Stuffing 
Nut and deep Gland Follower. (5) Large Stuffing Box 
provides liberal space for packing. (6) Strong, well- 
designed, highly polished Bonnet gives valve a finer finished 
appearance. (7) Both the solid wedge Gate and Seat 
are precision machined to insure positive, continuous seat- 
ing accuracy. (8) The strong body is scientifically de- 
signed to provide excess strength where strength is needed. 
Tapping in hexagon ends is sufficiently deep to permit 
full make-up on pipe line with ample space provided to 
prevent pipe ends from touching, or in any way distorting 
the seats. (9) Valve may be repacked under pressure 
when wide open. 
For information regarding the complete "MILWAUKEE" 
line of "APPROVED" Bronze Valves consult your nearest 
“MILWAUKEE” Distributor or write to: 


MILWAUKEE VALVE CO. 


MILWAUKEE WISCONSIN 
Manufacturers of 
"MILWAUKEE" HEATING SPECIALTIES 
“APPROVED” BRONZE VALVES 























for your trade library 
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AIR CONDITIONING SIMPLIFIED 


A new book which gives a step by 
step story of air conditioning, what 
it is, how it works, what it does, how 
to install it, how it is sold. The book 
is written in three complete parts 
from the pens of the leading authori- 
ties in the industry and edited by 
Harold L. Alt, heating engineer. The 
first part is on theory, the second part 
on the application of the theory and 
the third part on getting alr condition- 
ing business. 216 pages, 51,x8%4, 
bound in cloth—price postpaid $1.00. 





eieeatniety meneeneea tne aes _ ~~ 





Ww 


ALT’S HOUSE HEATING PLANS 
By Harold L. Alt. Will give ee heat- 
ing contractor the very latest informa 
tion for use in designing and Iinstallin 
heating systems for ee resi- 
dences, garages and combination store 
and apartment buildings. All of the 
smaller type of structures. It includes 
design for all of the various boiler and 
radiator systems, data on accessories 
and gives full and complete layouts. 
Progress within recent years in the de- 
sign and manufacture of _-* ~ owe. 
ment has been so great tl 
structural heating system saneiaions 
lems a bye 4 new and different pro! 
a hese are solved in this k. 

POP any 5 x0%. bound in cloth, 
a postpaid 
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OIL BURNER HEATING 


discusses ofl burner heating problems 
from the sale of the job to the operat- 
ing Installation. Every chapter in the 
book Is built upon direct questions asked 
by heating men. Testing problems 
worked out show what should be done 





to test efficiency of installation, how to 
compare cost of oil or gas tgs how 
to find heat losses, combustion 
chambers are built, wheh’ to do when 
changing from gas installation to oil 
burner, how to figure oil consumption 
for year, etc. Can be used on prac- 
tically any oil burner installation, and 
much of the information {t contains ap- 
plies also to gas burning boilers and to 
stokers. 184 pages, 5%x8%, bound in 
cloth, price postpaid $1.00. 


4 


5900 PLAIN ANSWERS TO DIRECT 
QUESTIONS 


On Steam, Hot Water, Vapor and 
Vacuum Heating 





By Alfred G. —— os Covers the 
and general pract of hea rm | 
ing modern systems of modifi 
explained in a series Pp 
and answers with tables, rules 
eral information. It makes a 
text-book for the appréiitice 
— reference book for master 


Has 258 - nd 
Fries, oa pos > bou in 









DOMESTIC ENGINEERING 
Book Department 


1900 PRAIRIE AVENUE, CHICAGO, ILLINOIS 
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Allied Products Division 
Starts Summer Campaign 


As one of the first activities of the new Allied Prod- 
ucts Division of the American Radiator Company,:a 
spring and summer campaign to enable the contractor 
to gain entree to a home and sell modern heating has 
been started in connection with a furnace cleaner, the 
product of Arco Vacuum Corporation, a subsidiary. 
Special mailing pieces, form letters and mats for news- 
paper advertisements are furnished to the contractor 
to be used in gaining business with one of the clean- 
ers, as the means of establishing a contact that will lead 
to repair and replacement work. 

Eight methods through which cleaning business can 
be obtained are listed by the company. ‘They are: (1) 
by establishing contacts through coal dealers, oil deal- 
ers and gas companies; (2) through mail solicitation ; 
(3) through telephone solicitation; (4) by door-to- 
door distribution of circulars; (5) through house-to- 
house canvasses carried out on a commission basis; (6) 
by offering an annual inspection service at a stipulated 
fee; (7) through newspaper advertising; (8) through 
the use of window and truck displays. 

Plans for the campaign have been worked out, and 
the sale of the portable cleaners to the trade has been 
taken over by the new division of the American Radi- 
ator Company as part of its policy of enabling the com- 
pany to offer a complete service to contractors and 
wholesalers. 





Small Pipes— 


(Continued from Page 68) 


For example: 4 in. pipe is covered with an insula- 
tion of 70 per cent efficiency and has water at 200 deg. 
Fahr. delivered into one end at the rate of 126 g.p.m., 
how far will the water travel before it loses 50 degrees 
when the surrounding air is at 70 deg. Fahr.? 

Solution: If the heat given off by the pipe is taken 
at 2.4 Btu. per degree per sq. ft. per hour, and the 
entering water is at 200 deg. Fahr. while the surround- 
ing air is at 70 deg. Fahr., the heat lost from the first 





Heat lost fromm Fipe 
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Fig. 6—This chart shows the heat lost from a hot water pipe 
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Fig. 7—The calculation of the heat loss from a pipe 
‘with a falling temperature in the pipe is shown here 


foot of bare pipe will be 180 
1.175 sq. ft. X 2.4 Btu. & (200 — 70) or /%0 
366.6 Btu. while the total heat in the water 
which can be lost before the water reaches 
the room temperature is /40 
126 gal. X 60 min. K 814 lb. & (200 — 70) 30 

or 8,190,000 Btu. 
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The ratio in this case will be 
366.6/8,190,000 or 0.000045 
and, as the curve ratio is for 0.01, the multiplying factor 
on the curve reading in feet will be 
0.01 /0.000045 or 222. 
The entering water temperature is 200 deg. Fahr. and 
the loss in question is 50 deg. Fahr.; therefore the heat 
lost from the pipe must be 
50 deg. Fahr. / 200 deg. Fahr. or 25 per cent. 

Over 25 per cent loss along the bottom of the chart 
it is found that this line intersects the curve opposite 
28 ft. on the scale of feet at the left. Multiplying 
this by the 222 obtained above to change the reading 
to suit the ratio of 0.000045 gives 

28 ft. & 222 or 6,216 ft. 

Another application of the curve is given in the fol- 
lowing: 

Problem: How much temperature will 185 deg. Fahr. 
water lose in traveling through 100 ft. of 2 in. bare pipe 
at the rate of one gallon per minute if the outside tem- 


perature is 35 deg. Fahr. 


Solution: The heat input is 
1 gal. X 81% Ib. K 60 min. X (185 35) 
or 
500 « 150 
or 


75,000 Btu. per hr. 

and the loss per lin. ft. on the first foot will be, 
622 sq. ft. x 2.4 Btu. * (185 35) 
or 
223.92 Btu. 
The ratio for the first foot of pipe, then is 
223.92/75,000 or 0.003 

and the curve ratio of 0.01 divided by the ratio for 
the case in question is 

0.01 /0.003 or 314 

Then to change the 100 ft. length in question at the 

ratio of 0.003 to the equivalent length at 0.01 the 100 








Sloan STAR Flush Valve with in- 
tegral SLOAN Vacuum Breaker. 


PROTECT THE WATER SUPPLY 
PREVENT BACK-SYPHONAGE 


Required by many authorities and 
soon will be by all. 


PROTECT YOUR CUSTOMERS 


Install vacuum breakers with a 1” 
opening to the atmosphere on all 
fixtures with submerged inlets. 


SLOAN FLUSH VALVES 


with SLOAN integral or separate 


Vacuum Breaker for water closets 
and hospital fixtures meet the 
above requirements 100%. 


SLOAN VALVE CO + CHICAGO 
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Fig. 8—-The curve shown here has been 
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plotted for a ratio of 0.01 and may be read 
direct for this ratio 


per degree per hour, but this gradually 
reduces until when the water is only 
50 degrees above the surrounding tem- 
perature the rate is 2.0 (See 1934 


se A. S. H. V. E. Guide, P. 622). Below 





50 degrees temperature difference it 





ft. must be divided by 31% or 

100/31, or 30 ft. 
Locating 30 ft. on the scale at the left hand side of the 
chart and running to the right until the curve is inter- 
sected it is found that this comes over about 25 per cent. 
Therefore the temperature drop will also be 25 per cent 


of the temperature differential of 185 degrees — 35 
degrees or 
'4 of (185 degrees — 35 degrees) or 3714 degrees 


There is some error on the curve especially when low 
water temperatures only slightly above the surround- 
ing temperatures are reached. The rate of heat trans- 
mission on a water pipe about 150 degrees above the 
surrounding temperature is about 2.4 Btu. per sq. ft. 


the curve 
must suit 
would be 
the lower 


probably will even go below 2.0 Btu. 

This variation has been neglected in 

as plotted owing to the fact that the curve 
all conditions. The only effect on the curve 
to somewhat reduce the heat transmitted at 
temperatures slightly increasing the length of 


pipe and slightly decreasing the temperature drop and 
heat loss at the far end of the pipe. 


A. C. with Well Water 


With th 


(Continued from Page 64) 


e exception of the condensing units, there is 


ample capacity in all of the machinery, ducts, etc., to 
take care of the third floor in the future. Ducts to sec- 








cASHHCN 


AUTOMATIC 





A FULL LINE 
of 
DEPENDABLE 


> VALVES 
L 











Me 6k 


HEATING and 
AIR CONDITIONING 


including . .. 


AUTOMATIC PRESSURE CONTROLS 
WATER PRESSURE REDUCING VALVES 
PRESSURE RELIEF VALVES (gas or liquid) 
SAFETY VALVES and STRAINERS. 





Some of our line are shown here. For full details 
see your Jobber or write us for general catalog, 
descriptive data and prices. 


A. W. Cash Valve Mfg. Corporation 


600 NORTH WATER STREET, DECATUR, ILLINOIS 











\\ 























mMIisTor 


for you to 


smaller Mod “K 
erf n ; sa 
tising, bh assures growing 








DE 
ble burner 


, h rofita 
Warne he ts 


an do ; 
pestMen.; to stock- 





You c 





by pow” 

e Wayne is ect ca adver- 

ul national and dir al operating 
it les. 





unusu 


aler plan. 


econom 


Write today for de 


—" = Wayne, Indian 
‘arehouse* 

and Ware 
yen Ext., Brookly™ 


63 Flatbush 





Easter" 


















May, 1935 





ond floor are blanked off at the ceiling of second floor. 
The control of the fan is set at such a position that 
only sufficient air is delivered for present needs. 
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Here is the plan and elevation drawing of the conditioner 


housing 


Since the building has only been occupied for two 


months, there has been no opportunity of determining 
actual results in anything except the winter conditioning. 
This has been entirely quiet and satisfactory with one 
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minor exception. 


The fan detail, giving both plan and elevation views, is 


shown here 


It was found that with very little 


more than the design volume of air being delivered into 





the private offices, there was a decided whistling noise 
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Automatically 


aicae 


Boilers 


Should Be Equipped Now 
WITH 


CEL! 


QUALITY WATER HEATERS 


for 


BO) (A Ge))| 


Summer and Winter 
Domestic Hot Water Supply 


EXCELSO PRODUCTS CORP. 


57 Clyde Avenue 


Buffalo, N.Y 


Or 


Ask Your Jobber 














A LINE THAT WILL STAND 
INVESTIGATING 


An old established company 
offers one of the best bona 
fide merchandising oppor- 
tunities in years, with these 


sales factors: 1°/, market 
saturation competition 
largely absent .. . sales prac- 


tically doubling each “year 
.. . large profit margin... 
small overhead and capital 
required installment 
financed on very attractive 
terms . . . comes under FHA 

. self-liquidating; with the 
larger sizes the monthly sav- 
ings equal or exceed the 
payments gives auto- 
matic heat at half to a third 
the cost of oil and gas. 


The Link-Belt automatic coal 
burner is backed by the 
prestige of a manufacturer 


60 years in business, highest 

rating, known the world over 

for quality products, with an 

effective merchandising plan 

that includes: 

— installment financing by 
Link-Belt Company. 

—a floor plan for display 
stokers. 

—advertising, sales and en- 
gineering assistance. 

—participation in local ad- 
vertising. 

—company advertising in 
more than 100 magazines. 

—traveling representatives to 
help the dealer train men, 
survey jobs and close sales. 


Good territory is going fast; 
investigate now. Send the 
coupon for stoker book 1419 
and dealer plan. 


LINK-BELT COMPANY, Stoker Division 





. 2410 W. 18th St. Chicago, Ill. 
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AuTomMaTic HEATING 
DEMANDS 


EQUALIZATION! 
ge 


» » » » » Aromatic HEATING 
is one of the strongest selling arguments used by the 
Industry. That is just what the customer expects when 
he signs the contract. After the unit is installed he is 
unable to heat cold rooms without over-heating other 
rooms AND THE RESULT IS DISSATISFACTION. 








Where GORTON Equalizing Equipment is installed on 
any steam or vapor heating system, cold rooms are elimi- 
nated, Every radiator in the building automatically heats 
up EVENLY and QUICKLY, assuring comfortable temper- 
atures in every room at ail times AND THE RESULT IS COM- 
PLETE SATISFACTION. 


Jt will pay you to investigate the Gorton Surevent Equal- 
izing Equipment, which is being recommended and used 
by many leading manufacturers and dealers of automatic 
heating equipment. Write us today for our Equalizing 
Bulletin and trade prices—without obligation of course. 


ee HEATING CORPORATIO 


Hi 


PATNI ORD 


























through the vent grilles in the bottom of the doors, 
when the doors were closed. It was only necessary, how- 
ever, to adjust the outlet damper to cut the air supply 
to design condition, and the whistling was eliminated 
entirely.” 

The above is typical of the completeness with which 
some of these installations are being designed and in- 
stallations such as this will go far toward furthering 
quickly air conditioning interest in Louisville and other 
parts of the country. 





A. H. & A. C. Index 


(Continued from Page 61) 


OIL BURNER SHIPMENTS _ 
Number of Units 








— - een eee en 


Per Cent 








increase 

-—February—- 1935 over 
1935 1934 1934 
Domestic Mechanical Draft. .3,275 2,025 61.7 
Domestic Natural Draft..... 152 133 14.3 
Industrial Mechanical Draft.. 618 560 10.3 
Industrial Natural Draft.... 364 146 149.3 

Boiler Burner Units........ 245 245 be 

Furnace Burner Units....... 40 34 17.6 
NE oh bina bb meus 4 694 3,143 49.3 


MECHANICAL STOKER SHIPMENTS 
Number of Units 

















Pe er Cent 

Increase 

—-February-— 1935 over 
1935 ] 934 1934 
Class 1-—-Reside ntial. Rape ape 1,113 626 62.2 
Class 2—Apartment......... 107 65 64.6 
Class 3—Gen. Commercial. . 48 30 60.0 
ae ESOP eee rpg 1,268 781 62.4 











hisauabiines siiadiaies Co. Aseaiaiaitings 
Special Summer Finance Plan 


To provide an industry-wide basis for an off-season 
campaign on heating sales, the American Radiator Com- 
pany has created a special fund to be used in paying 
cash to the contractor for summer installations made 
on a time basis where the home-owner will not have 
to make any payments until fall. 

A special summer finance plan has been announced 
which will permit home-owners to buy heating equip- 
ment at any time during the spring and summer, and 
start paying for that equipment under Federal Housing 
Administration terms when the heating season begins. 
The price of the job will be paid to the contractor by 
the company from its fund. 

There are no down payments required from the home 
owner. There are no finance or other charges made 
during the summer months. All heating contractors 
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with a reputation for reliable work are eligible to make 
use of the plan. 

To meet the natural inclination of home-owners to 
wait until the heating season begins before making 
improvements, the trade can sell heating equipment on 
a deferred payment basis and receive cash through the 
company for the work. The operation of the plan will 
be administered by the company in cooperation with its 
finance afhliate, the Heating and Plumbing Finance Cor- 
poration. 

The plan represents a departure from the summer 
plans formerly offered by this company, and is designed 
to apply the Federal Housing Administration’s rates and 
terms and make the use of the plan available to the 
entire contractor-wholesaler branch of the heating in- 
dustry. 

In accord with the Housing Administration terms, the 
finance rates are the lowest in the history of the build- 
ing industry. There are no holdbacks in the payments 
to contractors of the full contract price and there is 
no recourse to the contractor if the home-owner fails 
to meet his payments. 

The entire scheme represents an important step in 
the company’s program to extend backing to the dealer 
in the heating industry, and give the heating and plumb- 
ing contractor the same support that dealers in other 
industries have been receiving, Arthur R. Herske, vice- 
president and general manager of sales, declared. 

“It has long been recognized,” he continued, “that 
the development of a merchandising program in our in- 
dustry requires more support for the contractor-dealer 
from the manufacturer. 

“With this new summer finance plan we are saying 
to the contractor and wholesaler: ‘Go out and sell 
heating equipment now and we will see that you get 
paid cash. We will back you in the selling to the ex- 
tent of taking full responsibility for the collections on 
financing arranged through us for installations of this 
type.’ 

“Contractors will not be required to carry customers 
on their books. Further, we will help them to break 
down normal sales resistance. 

“As soon as a contractor has completed an installa- 
tion, he will receive from us cash immediately for the 
full amount of the job, sooner than he does on many 
so-called cash transactions where he is not paid for 
from 60 to 90 days or longer. 

“With the development of merchandising and modern- 
ization programs some plan such as this has become 
essential. In modernization work, where we are deal- 
ing directly with the home-owner, there is a natural in- 
clination, that does not exist in new construction, to 
buy heating equipment only during or near the periods 
when it will be used. It is our task as merchandis- 
ers to develop a plan such as this summer plan that 
will offer inducements sufficient to overcome this in- 
clination.”’ 


C. O. B. A. Has Recently Moved Its Office 
The offices of the Chicago O1l Burner Association 
have been moved to Room 1638, 7 South Dearborn 


Street, Chicago, according to official notice issued by 
Secretary R. Hamlin Petty. 
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Sell these modern oil burning 
water heaters, Mr. Dealer — and 
you sell the one thing above all 
others which every prospect is 
most interested in -—- Economy! 
Fully automatic, affording all of 
the convenience and pleasure of 
turn-of-the-tap service, MW 
Water Heaters offer actual sav- 
ings of 50° and more over the 
average cost of manufactured gas 
and other modern fuels. And 
you have only to discuss the high- 
cost-of-hot-water with the average 
householder or apartment owner 
or any type of user to discover 
that this is the most potent sales 
argument in the water heater 
business. The MW gives you other 
selling advantages too — higher 
efficiencies, faster recovery rates, 
larger capacities, long life con- 
struction, modern trim ap- 
pearance, and more. Installed 
anywhere in city or country, 
available in both domestic 
and commercial sizes, MW 
Water Heaters offer an un- 
equalled opportunity for sales 

and profits this Spring and 

all year ‘round. 


A Complete Line of 
Oil Burning Products 


The MW line of oil burning 
products is, to our knowledge 
the most complete and di- 
versified in the field. In 
addition to water heaters, 
it includes cooking ranges, 
bake ovens, boiler-burners, 
oil burning furnaces, and the 
smart modern MW conver- 
sion burner, The Emanci- 
pator. 


Listed as Standard by the Underwriters’ Laboratories 


MW Automatic Oil Burning 
WATER HEATERS 


eee ee eee eee eee ee ee eee PPP PP PRP OPO Pee eee See ee ee ee eee 


MOTOR WHEEL CORP. 
Heater Division, Lansing, Michigan 


Gentlemen: Please send me further information about 


( ) MW Automatic Oil Burning Water Heaters 
( ) The MW Line of Oil Burning Products 


Firm Name 


Addreas 


Heater Division, MOTOR WHEEL CORPORATION 
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BECAUSE THEY COST ONLY 
HALF AS MUCH TO USE! 
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Low-Priced 


BURKS 


WRITE FOR 
BULLETIN 102C 





A 








Safe to 
Install 
Where Children May Play/ 


¥ ov can (if neces- 


sary) install a Burks’ Super Turbine Pump for the home 
in the playroom of the children without any danger to 
them. No moving parts exposed on a Burks. 

What a Pump to sell! 

No belts! No gears! No valves! No plungers! No 
leathers! No springs! No cranks! No pistons! Just 
one moving part and it is concealed! 

This Safety feature alone is enough 
in itself to meet any kind of com- 
petition. When you offer Burks 
Pumps you are not competing with 
the mail order type of pump. You 
have features to talk about in a 
Burks Pump that you do not find 
. in other types of pumps. You make 
* amore money too. 


* NEVER MISSED an hour 
in 1l years use 


Series 7750 “I have been selling Burks Pumps 

for eleven years. In August, 1925, 

I installed a Burks Pump in my own home furnishing 

water for store and house. Never has missed one hour 

on account of Pump. I have never had any trouble 

with any Burks Pump I have ever installed. All my 
customers are highly pleased.” 


March 8, 1935—C. A. Kelly, Dealer, Sadorus, IIl. 


TROUBLE-FREE — UNI- 
VERSAL SATISFACTION 


“We cannot refrain from advising you 
of the universal satisfaction the Burks 
Pump has given us in a variety of uses 
in domestic water supply and particu- 
larly in some trying conditions when 
used as condensation return pumps. It 
is indeed a pleasure to find a manufac- 
turer who will not sacrifice quality and 
performance for a price demand. It is 
indeed gratifying in these times to be 
able to turn to a piece of equipment that 
has dependable service and quality. Series 8750 
“It is our hope to continue in the contracting game long 
enough to install many more of these trouble-free units. 
We think your policies are deserving of this expression 
of satisfaction.” March 7, 1935, C. D. Brownell, The 
Reliable Plbg. & Htg. Co., Champaign, III. 


Special sales help for dealers. Write today for complete 
information. You can make more money with the Burks line. 


Decatur Pump Company 
ILLINOIS 
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Sales Helps Offer Aid to 


Dealers — 


New Pamphlet on 
How to Reduce Fuel Costs 


The L. J. Wing Mfg. Co., 154 West 14th Street, 
New York City, has issued a pamphlet containing an 
essay on “The Possibility of Reducing Maintenance 
Costs Through Fuel Used,” by Alfred E. Seelig, presi- 
dent and general manager of this company. The essay 
stresses the point that it is possible in many cases to 
use cheap fuels in heating plants in place of the more 
expensive kinds. 


American Radiator Co. 
Issues Budget Book 


American Radiator Company of 40 West 40th 
Street, New York City, has just issued a 36-page book, 
6x9 in., with the following legend on the title page: 
“The Home Modernization Budget Book, A Simple 
Method of Planning Your Expenditures on Home Re- 
pairs and Modernization—To Get the Most for Your 
Money. Compliments of American Radiator Company.” 
The book is divided into sections, suggesting the things 
you can do to modernize: 1. The Exterior of Your 
House.—2. Your Basement.—3. The Hallway.—4. The 
Living Room.—-5. The Dining Room.—6. The Kitchen. 
—/. The Bathroom.—8&. The Bedroom.—9. The Attic, 
and other ways to modernize. Several pages of esti- 
mate blanks are also included in the book. 


Dail Steel Products Co. 
Issues Catalog of Its A. C. Systems 


Dail Steel Products Company of Lansing, Mich., has 
just issued a new catalog of its system of heating, cool- 
ing and air conditioning with specification sheets. The 
catalog consists of 12 pages, 82x11 in., and it illus- 
trates and describes in detail this concern’s heating and 
air conditioning systems which are designed to furnish 
pre-heated, washed, filtered and properly humidified air 
dutine winter, and cooled, circulated and de-humidified 
air in summer. These systems can be operated with oil, 
coal or gas. 


Catalog of Utilities for 
Automatic Heating and Air Conditioning 


Preferred Utilities Manufacturing Corporation, 33 
West Sixtieth Street, New York City, has just issued 
its 1935 catalog under the title of “Preferred Utilities for 
Automatic Heating and Air Conditioning,’ 112 pages, 
9x12 in. This catalog contains three classes of products: 
1, Utilities which were designed by the engineers of the 
Preferred Utilities Mfg. Corp. to fill some specific de- 
mand in the industry it was designed to serve.—2, Lines 
of manufacturers for whom Preferred Utilities Mfg. 
Corp. distribute under exclusive territorial franchises.— 
3, Products of other manufacturers, which this concern 
wholesales to complete the scope of its coverage and to 
offer a full line of accessory equipment. Among the 
manufacturers, who have some of their products listed 















































in this catalog are: Allen-Bradley Co., Milwaukee; Bar- 
ber-Colman Co., Rockford, Ill.; Bell & Gossett Co., 
Chicago; Bender-\Warrick Corp., Detroit; Davies Air 
lilter Co., N. Y. C.; Healy-Rutf Co., Minneapolis ; Chase 
Brass & Copper Co., Inc., Waterbury, Conn.; McDon- 
nell & Miller, Chicago; Mercoid Corp., Chicago; Minne- 
apolis-Honeywell Regulator Co., Minneapolis; Penn 
Electric Switch Co., Des Moines, lowa; Quaker Mfg. 
Co., Chicago; The Stack Heater Co., Boston, and Uni- 
‘lo Corporation, Detroit. The catalog also contains many 
valuable tables and layouts as well as an excellent treatise 
on “Energy on Parade.” 


Bell & Gossett Co. 
Issues Heating Manual 


Bell & Gossett Company of 3000 Wallace Street, Chi- 
cago, has just issued a manual which offers a simplified 
method of designing forced circulation hot water heat- 
ing systems in accordance with approved engineering 
practice. The introduction states that “close observa- 
tion of the rules laid down will assure a balanced system, 
with short circuits eliminated and all radiators receiving 
hot water at approximately the same temperature.” The 
design methods outlined are based on the use of the 
company's booster, and control valves and other acces- 
sories. Among the many piping layouts for hot water 
heating systems given in this manual are: One-pipe 
systems, two-pipe direct return systems, and two-pipe 
reversed return systems. Six steps to be taken in de- 
signing either one- or two-pipe systems are given and 


Here's a Tip from the OLD TIMERS 


How to make a stronger solder joint 


Copper pipe and soldered joints are growing more popular every 
day. Quality plumbing of this kind demands a perfect job of 
soldering. To assure a perfect joint every time, we recommend 
the procedure shown at the right. Tin the copper tube and wipe 
before inserting in the fitting then apply solder and you have a 
100% strong solder joint. Its a small thing but it’s a tip from 
old timers and you'll find that it pays to do the job right the 
first time—even if it takes a little more time. 


Burnley Soldering Paste has been on the market for 36 years and 
it's always uniformly good. Insist on Burnley’s when you buy 
from your jobber. The handy coupon will bring you a sample 
if you have never used it. Send it in today. 


BURNLEY BATTERY & MFG. CO., NORTH EAST, PA. 





it They 





\ Burnley's 
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explained in detail. These steps are: 1, Radiation re- 
quired.—2, Amount of water in gallons per minute nec- 
essary to carry the total heating load—3}, Selecting a 
booster.—4, Selecting a boiler.—-5, Making a piping lay- 
out—6, Sizing the pipe. The value of the manual is 
increased by addition of tables of pipe sizes, and tables 
of heat loss coefhcients. 


Iig Electric Ventilating Co. 
Issues Two Bulletins 

Ilg Electric Ventilating Co. of 2850 North Crawford 
Avenue, Chicago, has issued two bulletins, ‘Cooling and 
Air Conditioning” and “Ventilation and Air Condition- 
ing.’ The former bulletin is devoted to the portrayal of 
some twenty-one installations of this concern’s cooling 
and air conditioning equipment. In many instances the 
purchaser tells what his experience has been with this 
equipment and what he thinks of air conditioning. These 
twenty-one users are shop owners, business men and 
restaurant owners. The other bulletin, “Ventilation and 
Air Conditioning,’ describes and illustrates the com- 
pany’s cooling and ventilating system for homes and resi- 
dences, emphasizing the point that it is possible to obtain 
localized cooling effects by opening and closing windows 
at different points. The cooling and ventilating may be 
concentrated on any floor or room on that floor simply 
by closing all windows except those in the rooms to be 
cooled. Details of residence installation are shown, and 
halftones of many residences and apartment buildings, 
in which this system is installed, are also shown, together 
with comments by owners of these structures. 




















ON THE TUBE 


GY wipe iT SMOOTH 


—— _ —- 


_— WIiPE IT CLEAN 





TRY IT BEFORE YOU BUY IT! 
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BURNLEY'S FLUAES 


_ 36 y . 

for 36 YEARS 
ae De ge a, ee CT §tOocv wv > eet. A 
liso Pipe Join¢ € of 


BUY FROM YOUR JOBBER 





Burnley Battery & Mfg. Co. 
North East, Pa. 


Send a Sample of 
'} Soldering Paste 
[}] Pipe Joint Compound. 


Name 
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fe he difference in pipe 


means a lot to you... 


Good pipe that will give 
years of trouble-free, satis- 
factory service is one of the 
best prestige builders at 
your command. 


Good—because it has been 
our constant aim for over 
30 years to produce pipe 
of the highest quality and 
workmanship. 


Nearness to your market 
assures you of prompt and 
economical delivery. Write 
for full particulars. 


South Chester Tube Co. 
CHESTER, PA. good enough 
New York Office: 30 Church Street for 


CHESTER 





“Good enough” 
methods 
are not 


Pittsburgh Los Angeles San Francisco 
Fort Worth Tulsa Houston 


CHESTER 


STEEL PIPE _ 
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New Book on Air 
Conditioning Calculations 


Scott-Newcomb, Inc., 1922 Pine Street, St. Louis, 
Mo., has issued a book on general air conditioning cal- 
culations and duct layouts, containing complete detail 
on heat loss calculations, heat gain calculations for 
summer cooling details on the laying out of duct 
systems as well as an original psychrometric chart by 
Mr. Shepperd, research engineer for Scott-Newcomb, 
Inc. The book contains numerous tables, including a 
transmission coefficient of the more common wall, floor 
ceiling and roof constructions, the design temperatures 
for various parts of the country, both summer and 
winter, the desirable conditions indoors, corresponding 
to the various outdoor conditions, and the pressure drop 
and duct, etc. Calculation forms arranged in convenient 
form are also included. A set of floor plans of a house 
is also shown, together with complete calculations for 
that particular house, both heat loss and heat gain, in- 
cluding all duct work layouts. The price of the book 
is $1 a copy. 


New Bulletin on 
Condensate Units 


Roots-Connersville Blower Corporation of Conners- 
ville, Ind., has just issued a bulletin, No. 260—B14, 
illustrating and describing its condensate units intended 
for heating systems and boiler feed service, built in a 
comprehensive range of sizes, of from 2,000 to 70,000 
sq. ft. of radiation. Type “T’’ pump incorporated in 
this design has an inherent high vacuum lift which 
enables these units to handle a considerable percentage 
of air or vapor along with liquids, and prevents them 
from becoming air-bound in condensate return or boiler 
feed service. Standard pumps are used with the addi- 
tion of an extra sealing gland on shaft. The seals 
rotate with the shafts eliminating wear on the packing 
material. These units are designed to handle water at 
190 deg. Fahr., but factory tests have shown that they 
function well at higher temperature. The complete 
units are designed to handle both condensate return and 
nvike-up water, with the proper controls. 


Savage Arms Corp. Issues 
Bulletin on Air Conditioning 


The Air Conditioning Division of Savage Arms Cor- 
poration of New York City has issued a_ bulletin, 
“Choose Your Indoor Climate,” which describes and il- 
lustrates its air conditioners. The bulletin stresses the 
following points about these devices: “1, They prevent 
breathing the dust, dirt and air borne germs which are 
present in amazing quantities in occupied interiors. 2, 
They prevent coughs, colds, bronchitis and other winter 
ailments by providing clean, humid air. 3, They pre- 
serve furniture and woodwork by avoiding dry-kiln 
action of heated, desert-dry air. 4, They lengthen the 
life of rugs by keeping fibres soft and pliable. 5, They 
reduce bills for cleaning curtains and draperies. 6, They 
prevent drying of natural oil of the skin, thus avoiding 
dry skin and dry hair. 7, They provide ideal atmosphere 
for growth of ferns and other flowers and plants.” 
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-Kainer & Company Issue 
Catalog of Their Heating Specialties Make Big Profits 
Kainer & Company of 761 Mather Street, Chicago, Selling a Stoker 


have just issued a catalog, which illustrates and describes 
their entire line of heating specialties for hot water that Sells— 


























heating systems, including their governors for pressure Sell the Anchor KOLSTOKER—the 
, ae ee ° Stoker sensation of the year. Most 
and relief control made of pressure bronze, safety relief complete line — meets require- 
valves, pressure reducing valves, water filters, combina- ments Sele all heating plants in 
’ use. Everybody wants automatic 
tion gauges and thermometers, pressure gauges, meta- heat. Prospects easily 
é : sold on price, ap- 
phragm damper regulators, tank-in-basement combina- pearance, easy op- 
. ° . ° eration, economy, 
tions, air cushion tanks, pressure altitude gauges, and and _— performance. 
* oe Outstanding in all 
monel screen filters. Special emphasis is placed on the features of stoker 
information that this company’s line of tank-in-the-base- eaten 
ment systems covers every requirement from the sim- Fastest Growing 
plest manually filled plant to the completely automatic Business Today 10 Years Ahead 





of the Field” 








installation. This catalog is printed in several colors 


and is a neat sample of the printer’s art. rN al “Tel :. 
ious Baw Coin. OLSTOKER 


McDonnell & Miller, Wrigley Building, Chicago, have 














_ : Don't handicap yourself with an incomplete or 
just issued a new catalog, 24 pages, 8'4x11 in. im size, 22 Sizes inferior stoker line. Don’t lose sales you should 
; ; ‘6 ee r ~ * Nustre and Models make. Make sure of big sales and profits with 
under the title, Boilet W ater Level Contre il, illustrat- America’s finest automatic coal burner. Devel- 
, eo © ° oq ¢ a ae yped by heat ineers. 70 ‘s of ri- 
ing and describing in detail its products along this line, Cunapibe tine a aa i.” en cee aaa ae 
" ' ‘tc . » feacdlarc -« . ; " : market. Complete line—22 sizes and models— 
including its controls, safety feeders and combinations, Offers ae on tn ce Aa teen cee ee 
‘-water cut- : ers] sacs f F 2 atc . —cabinet types for homes, apartments, store- 
low water cut-offs, conversion heads for former models, Biggest ah gg mn Fe men By ~ 
etc. The contents of the catalog are divided as follows: Money-Making larger plants. Easily installed any furnace or 
. : ' , 4 , boiler plant now in service. Tremendous op- 
l, W hy Boiler Water Level Contre | Is Needed. hee W hat Opportunity portunity. nha phone, or wire Address 
r e , rene. , , ; Department ¢-355. 
Many Years of “Doing One Thing Well” Has Accom- 
plished. 3. The Quick-Hook-Up Feature. 4. Basic ANCHOR STOVE and RANGE CO. /NC. 
Features and Capacity Chart. 5. Safety Ieeders for New ALBANY epee eer: INDIANA 








Hand-Fired Boilers. 6. Low-Water Cut-Offs. 7. 
Service Recommendations. 8. How to Install Safety 
Feeders. 9. Wiring Diagrams. 10. Facts About the 
Installation of Feeders -and Cut-Offs. 11. Dimensional 
Drawings. 12. Conversion Heads. 


that 


eworn out Se 
bill coil! 






Johns- Manville 
Issues Catalog of Packings 

Johns-Manville, 22 East 40th Street, New York City, 
has issued a 48-page catalog, 7!2x10 in. in size, entitled 
‘Packings,”’ and illustrating and describing its line of 
packings. The catalog is divided into the following sec- 





tions: Packing Service, Rod and Plunger Packings, Remember all the repairs 
Braided Packings, Rubber and Duck Packings, Flax and on that pipe coil last 
Jute Packings, Piston Packings, Moulded Packing Cups, winter? And how poor 
Pump Valves, Asbestos Rope, Wick and Cord, Groove heating cut down the 
Packings, Sheet Packings, Gaskets and Gasketing Tapes, men’s production? Why HELLY HL) G 
Packing Recommendations and Instructions, Packing mere replace ss wows : | il 
5 lana i kt © a Aictnadiees Ccet Mies Siaiiaias Modine Unit Heaters in- HI , 
ubrication, Use of Lubricating Seal Rings, Gasketing sure faster heating, even HEEL 
Instructions, Packing Symbols, Weights of Packings, heating, comfortable —_— ss 
and Method of Packaging Packings. heating at less cost, The ETP TLPEEE LAL 
-Rand Co. 

New Bulletin on Phalligeburg. N.J..isonc uu ALLL 
Modern Radiation of hundreds who have 

an . ; | ; ; modernized with Mo- 

he Shaw-Perkins Manufacturing Company, Oliver dine. Write for free book. 
Building, Pittsburgh, Pa., has just issued a 20-page bul- 
letin, 8'4x11 inches in size, entitled ‘Modern Radiation.” MODINE MANUFACTURING COMPANY 
The first section of this bulletin is devoted to a discussion Dept. 10 RACINE, WISCONSIN 








with steel radiating fins so designed as to form a self- 
contained cabinet and grille. The positive mechanical | 


of the company’s convector-radiator, showing its design 
and construction, a heavy internal copper tube in contact af ] i} i 4 £ 
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ASBESTOS 


INSULATION 


menor .. —*- The strongest microscope 
wouldn't reveal heat 
leaking from boilers and 
pipes. But the naked 
eye can see the cost of 
that wasted heat on the 
fuel bill. That's why it's 
important to use an effi- 
cient insulation on every 
heating system installed 
—an insulation that 
keeps the heat in the 
pipes and delivers it to 
the radiators where it 
belongs. 




















For low pressure steam 
or hot water systems, 
CAREYCEL has no 
equal. It combines high 
insulating efficiency with low cost. It makes 
a much better appearance—an important fac- 
tor when pipes are exposed! 


And don’t forget that CAREYCEL sells for the 
same price as ordinary air cell. 





Write Department C for free sample and full details. 


THE PHILIP CAREY COMPANY 


Dependable Products Since 1873 


Lockland, Cincinnati, Ohio Branches in Principal Cities 














ity METAPHRAM 
H-3 REGULATOR 


Expressly Designed for Tank Heaters 


Note this installation diagram. It is the short cut to satisfactory regula- 
tion of domestic hot water supply with eny type of hand-fired tank 
heater. All connections are free from interference, and there can be no 
backing up of coal gas into the house or introduction of flattening air 
into the combustion chamber. The H-3 regulator is so low in price that 
any home owner can afford it. Yet it offers the sensitive and gradual 
control that you have always associated with Metaphram Regulators. 


Full stock carried in New York, 210 E. 45th St. 
NATIONAL REGULATOR CO., 2317 KNOX AVE., CHICAGO 
ROO OS ETE LEE MELE ILS A EEEGOLLD ALETIOEE 5S EE NETO So: 
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bond between all metal surfaces provides an efficient and 
permanent heat conducting contact. The heat from the 
steam or hot water contained in the copper tube is con 
ducted through all the steel radiating fins, over which 
large quantities of low temperature air pass constantly 
and join with the radiant heat from the exposed metal 
surfaces to produce a comfortable warmth. The second 
section also describes a type of convector-radiator made 
by this concern, and designed to meet the demand for an 
industrial heating unit for high and low pressure steam 
for forced circulation of hot water. This model is de- 
signed to operate with lower initial cost than the type 
just described owing to elimination of certain refinements 
not essential to particular fields of application. It is a 
compact unit consisting of a heavy copper tube expanded 
against steel radiating fins. Large volumes of low tem- 
perature air passing over the steel radiating fins produce 
a uniform warmth throughout the area to be heated. 
Many valuable tables and diagrams are also included in 


this bulletin. 





New York Chapter Elects Officers; 
President Howatt Is Guest 


More than sixty members and guests attended the 
April meeting of the New York Chapter of the Ameri- 
can Society of Heating and Ventilating [‘ngineers at 
the Building Trades Club, New York City, on April 15. 
The meeting was featured by the presence of the national 
president, John Howatt; a proposal by Walter L. 
Fleisher, chairman of the finance committee in charge 
of research work; by the annual election of officers ; and 
by the presentation of a life membership certificate to 
Thomas E. Crone of Pierce, Butler & Pierce Mtg. Corp., 
Syracuse, N. Y. 

Mr. Crone is a member of the original group which 
organized the society in 1894. President Howatt pre- 
sented the engraved certificate and Mr. Crone responded 
with entertaining stories of his early experiences. 

The regularly nominated slate of officers for 1936 was 
duly elected. The new officers are: W. W. Timmis, presi- 
dent; G. E. Olsen, vice president ; T. W. Reynolds, sec- 
retary, and W. N. Heebner, treasurer. The board of 
governors is as follows: H. W. Fiedler, A. F. Hinrich- 
sem and W. E. Heibel. 

President Howatt, who is making his annual swing 
around the chapters, laid emphasis on heating, ventilat- 
ing and air conditioning work in school buildings, with 
which practice he is especially familiar because of his 
position as chief engineer of the Chicago School Board. 
[le expressed the opinion that instead of there being 
any falling off in the number of new school buildings 
being constructed there would be a substantial increase. 
He also outlined his ideas of air conditioning and _ pro- 
posed that the society and its chapters take active steps 
to set up appropriate standards of practice. He also 
called special attention to the rising interest in air con- 
ditioning from the health standpoint. 

Mr. Fleisher proposed that the society accept a new 
viewpoint regarding the scope of its membership and the 
method whereby its research activities should be financed. 
'le outlined his ideas specifically by proposing that mem 
bership be greatly broadened and that an attempt be 
made to set up a substantial endowment fund initially 
not less than $1,000,000 to support research on the rela- 
tion of air conditioning to well-being. 
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Bryant Heater Co’s. A. C. Schools Create | 


Much Enthusiasm 


The last of the Air Conditioning Schools sponsored 
by The Bryant Heater Company of Cleveland, Ohio, 
and conducted in six cities—New York, Chicago, Phila- 
delphia, Cleveland, Boston, and Houston—came to a 
close in Boston recently. The purpose of these schools, 
each of which ran three days, and was open only to fifty 
picked men, was to provide foundations for men who 
sell this concern’s air conditioning equipment, (1) by 
furnishing them with concrete knowledge of the ways 
and means of air conditioning for comfort; (2) by 
affording them means for intelligent and constructive 
understanding of equipment and of the problems of in- 
stallation; (3) by explanation of the problems of the 
humidity in summer air conditioning and of the prin- 
ciple of operation of the company’s Silica Gel dehumid- 
ifier. 

The project, according to James C. Patterson, who 
supervised the entire program in each city, was very 
successful. On his return from his Boston trip Mr. 
Patterson said, ““What impressed me most was the tre- 
mendous enthusiasm the men showed for the subject 
in hand. It made teaching easy and we covered far 
more ground than we had thought possible. Their en- 
thusiasm augurs well for the future of this next great 
industry.” 








American Gas Products Corp. Starts 
Campaign on Water Heaters 


A special spring and summer campaign for dealers 
on automatic storage hot water heaters has been started 
by the American Gas Products Corporation of New 
York City, with the company furnishing a series of 
dealer aids to be used in the drive. The aids include a 
window display, truck banners, direct mail pieces, a 
six-color hot water heater catalog and mats for dealer 
newspaper advertising. Cardboard fascimiles of both 
the company’s regular heater and its specially priced 
heater have been prepared for use in the window dis- 
plays. All of the campaign material will be furnished 
to dealers within quota limits without charge, additional 
material being furnished on request at cost. Twenty 
newspaper mats are also offered by the company for 
dealer advertising in the campaign. 








Hot Water System 


NU-WAY “GENII"’ 

het water heater—<f- 
sient, economical. 

50 te 75% 

savings ever gas in mest 
communities. 

BURNS 

Ne. |. Ne. 2 of Ne. 3 
Fuel Oll. 


EASY TO INSTALL 
e entreis, oe 


’ mk all 
assembled at 





NU-WAY “GENII" HOT WATER HEATER 
Burner capacity 


ene te two quarts of eff per hear. 


The NU-WAY CORPORATION 


ROCK ISLAND ‘ ° ILLINOIS 
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Look for the 


ARMST 


Improved PIPE CUTTERS 
and CUTTER WHEELS 


Improved Pipe Cutters, Drop- Forged 
(1 or 3 wheel), “Saunders Type”’ 
and ‘“‘Barnes Type” 3-wheel—cad- 
mium finished. Pins. rollers and 
wearing parts are hardened, drop- 
forged or alloy steel. 


ARMSTRONG BROS. Knife Blade 
Cutter Wheels are Special Vanadium 
Tool Steel, heat treated. hardened 
and oil tempered. Cut faster. easier. 
They stay sharp. 

Write for Catal 7 
Amstrong Bros. Tool Co. 
“The Tool Holder People’ 

323 N. Francisco Ave.. Chicago, U.S.A. 
New York Sales Office: 109 Lafayette St. 


Arm-and-Hammer 





———— 





SYSTEMS of HEATIN oe a Am — tabeinaten ING 
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all the various stages of air con 
ditioning, from heating to cooling 
it pays to concentrate on one 
well developed, eng yineer ed line 

every Dailaire installation speaks 
for itself 

Write now 
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Dail Steel Products Co. 
1350 Main St.. Lansing. Mich. 
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Water-Boy 
Safety Feeder 


Is Cheap Insurance 

















Write for Catalogue “D” and Prices on 


This Line of Remarkable Low Priced 














Feeders and Other Heating Accessories. 


-MAID-O’-MIST, Inc. 


CHICAGO, ILL 


43 E. OHIO ST. 











DEALERS WANTED 
FOR 


“FREDERICK STOKERS' 


Complete line in sizes for use in homes 
and up to 400 h. p. capacity. 








Either Anthracite or Bituminous coals. 


Write for Dealer's Proposition 


The FREDERICK IRON & STEEL CO. 
FREDERICK, MARYLAND 
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“Why are you insisting on 
Reading GP WI* Pipe here 
—and here ?” 


“T’ve got a reputation to main- 
tain—and I know that no 
other pipe lasts so long in 
these places.” 


*GPWI—Genuine Puddled Wrought Iron 


For advice on picking the right 
pipe for the right place, write 


READING IRON COMPANY 


- Bea ee ee oe ee 


SCIENCE AND INVENTION HAVE NEVER FOUND A SATISFACTORY SUBSTITUTE FOR GENUINE PUDDLED WROUGHT IRON 


ns a A —~ 














for your trade library 
x 








TABLE OF 
ESTIMATED 
RADIATION 


By Harry B. Perrigo. Gives you 
the radiation required for heat- 
ing rooms any size. There are 
two tables, one for steam, the 
other for hot water. All = 
need is the amount of glass 
surface, exposed wall, and cub 
ical contents and you can in- 
stant! find the radiation re- 
quired. It comes in a convenient 
pocket size, 4%x7. The tables 
are printed in two colors on 
heavy celluloid — 4 pages, 
substantially bound. rice post- 
paid $1.00 











} 101 PLUMBING AND 
) ste ) HEATING TABLES 


Tales This book contains as complete a set 
j of working tables as has ever been 
published. It answers quickly and 
accurately, practically every kind of 
plumbing and heating question which 
| could possibly be answered by a 
table, rule or chart. Is well indexed. 
Has 48 pages. Size 8x11, bound in 
/ cloth. Price postpald #1. 
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DOMESTIC ENGINEERING CO. 
Book Department 

1900 PRAIRIE AVENUE, CHICAGO, ILLINOIS 
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**Financing Air Conditioning Equipment’’ 
Subject of S. F. Talk 


One of the greatest aids in pushing the sale of air 
conditioning equipment, it was pointed out at the April 
10th meeting of the San Francisco A. C. Society, is to 
withhold the total cost in the initial sales talk and to 
bear down on the low periodical payments. 

The speaker of the day was Elmer K. Ross, sales 
manager of Crane Company’s San Francisco branch. 
‘For instance,” said Mr. Ross, “in the event of figuring 
on a household job costing approximately a thousand 
dollars, you can make much better headway by talking 
$21-a-month installments than hitting your prospect right 
between the eyes with an eleven-hundred-dollar figure. 
Of course, if he is one of those rare birds who has plenty 
of money and is willing to lay it on the line and will 
pay cash, this same job would cost him a thousand dol- 
lars, saving him a hundred in carrying charges.” An- 
other feature helpful in closing sales, continued Mr. 
Ross, is to give the buyer a lump sum figure, instead of 
requiring him to get separate bids—one for copper pipe, 
another for the refrigerating unit, and so on. 

The Society's fiscal year closing at this meeting, the 
election of officers took place and resulted in the reelec- 
tion of G. W. Nunn of Crane Company, as president ; 
H. T. Holbrook of Union Ice Company, vice president ; 
and J. W. Wrenn of Tacific Gas & Electric Company, as 
secretary-treasurer. President Nunn reappointed F. W. 
Kolb of American Air Filter Company and C. C. Hardy 
of B. F. Sturtevant Company, to the board of directors. 





Refrigerating Machinery Association 
to Meet at Hot Springs, Va..- 


The Refrigerating Machinery Association will hold 
its regular spring meeting at The Homestead in Hot 
Springs, Va., on May 23, 24 and 25. The main business 
meeting will be held on Friday morning, May 24, and 
will be in charge of President D. Norris Benedict. A 
feature of this year’s meeting will be an open forum dis- 
cyssion by members concerning the policies which are 
to govern the future work of the association. 

The Refrigerating Machinery Industry will hold its 
annual meeting and elect its code authority for the com- 
ing year on Thursday morning, May 23. The afternoon 
of that day is set aside for meetings of various R. M. A. 
subdivisions and for the meeting of the Air Conditioning 
Manufacturers’ Association. 

On Saturday morning, May 25, the annual R. M. A. 
golf tournament will be held. 





Illinois Chapter Meets 


The Illinois Chapter of the American Society of 
Heating and Ventilating Engineers held its April meet- 
ing at the Hotel Sherman, Chicago. “Standards for Cer- 
tified Air Conditioning for Comfort” were discussed by 
several speakers, including H. M. Hart, Charles E. 
Crone, Jr., William C. Ashley, R. B. Hayward and 
Samuel R. Lewis. 


































NEW IDEAS 





IN PATENTS 





Printed copies of patents complete can be obtained from the Patent Office 
at 10 cents each, Address The Commissioner of Patents, Washington, D. C. 


Heating Department 


1,989,228. Air Conditioning Apparatus. Albert A. Criqui 
and Roger T. Thornton, Buffalo, N. Y., assignors to Buffalo 
Forge Company, Buffalo, N. Y., a corporation of New York. 


1,989,787. Air Cooling Attachment for Electric Fans. Rud- 
dell J. Byrd, Waxahachie, Tex. 

















- 1,989,787 
1,989,228 AIR COOLING ATTACHMENT FOR ELECTRIC 
AIR CONDITIONING APPARATUS FANS 











1,989,661 1,989,695 
STOKER MECHANISM METHOD OF REPAIRING CRACKS IN METAL 
CASTINGS 
1,989,661. Stoker Mechanism. Royce L. Beers, Detroit, 


Mich., assignor to Detroit Stoker Company, Detroit, Mich., 
a corporation of Michigan. 

1,989,695. Method of Repairing Cracks in Metal Castings. 
Charles A. Jensen, Los Angeles, Calif., assignor of one-half 
to Grace E. Jensen. 


1,989,337. Air Conditioning. Ralph C. Roe, Englewood, 
N. J. 
1,989,997. System of Heating and Cooling. Clark T. Morse 


and Edward L. Hogan, Detroit, Mich., assignors to American 
Blower Corp., Detroit, Mich., a corporation of Delaware. 










































1,989,337 
AIR CONDITIONING 

















1,990,468. 
Mass, 

1,990,282. Thermostatic Radiator Admission Valve. Ed- 
ward S. Halsey, North Miami, Fla. 


Ventilating Unit. Charles P. Bridges, Dedham, 


1,990,086. Fuel Stoker. Ralph L. Nelson, Spokane, Wash. 
1,990,110. Unit Heating Ventilator. Charles P. Bridges, 


Dedham, Mass., assignor to B. F. Sturtevant Company, Hyde 
Park, Mass., a corporation of Massachusetts. 





























1,991,841 


1,990,813 
HEAT REGULATING APPARATUS STOKER 








1,990,695. Oil Burning Heater. 
Arbor, Mich., assignor to U. S. 
Ypsilanti, Mich. 

1,990,813. Heat Regulating Apparatus. George D 
Bower, Columbia Heights, Minn., assignor to Minneapolis- 
Honeywell Regulator Company, Minneapolis, Minn., a cor- 
poration of Delaware. 

1,991,897. Heating and Cooling Apparatus. Darragh Lor- 
ing Higgins, Dedham, Mass., assfgnor to B. F. Sturtevant 
Company, Boston, Mass., a corporation of Massachusetts. 

1,991,841. Stoker. Warren Dean Burton, Goshen, Ind., as- 
signor to Combustioneer, Inc., Goshen, Ind., a corporation 
of Illinois. 


Horace M. Jerome, Ann 


Pressed Steel Company, 




















1,993,498 
HUMIDIFIER 
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UNIFLOW Self-Operating 
WATER SOFTENERS GIVE _ | 
YOU THE EDGE 


Uniflow SUPREME (Por- 
celain Enameled inside and 
out) Self-Operating Water 
Softeners are jumps ahead 
of the field. Now you can 
sell Water Softeners that re- 
condition themselves thru 
the action of a patented 
piston-type valve actuated 
by the same principle that 
operates your automobile 
windshield wiper. 


The Uniflow “DART” in- 
corporates the self-operating 
feature in a lower priced 
unit. Uniflow builds a com- 
plete line of water softeners 
to meet every condition and 
every pocketbook. Priced to 
dealer from $33.00 up. 








You'll find it easier to sell 
these Softeners, for mechanic- Other Products 
ally they are way ahead yet DEEP & SHALLOW 


they are priced to get you WELL PUMPS, CELLAR 


the business. Send for cata- ge OR ee 


log and prices. MILK & BEER COOLERS. 
BOTTLE BEVERAGE & 


UNIFLOW MFG. CO. eS a 
ERIE, PA. 























ur New GRAND JUNIOR 
PICNIC PUMP 


A Worthy Addition to Our Line of 
Fine Beer Dispensing Equipment 











A STURDILY 
built Picnic Pump for use in 
quarter and eighth barrels. 
Comes complete and ready 
for use. Has a Ground Key 
Pull Handle Faucet and 
Grand Bock Tap. 


To appreciate this remarkable 
pump, you must see and use 
one. Send in your trial order 
today. 


No. 2550 


Complete as Shown p,,, __ Complete 
No. 2551 Beer Dispensing 
Less Tap Equipment Cata- 
No. 2552 logue—W rite for it. 


With New York 
Tap 











Manufactured by 


eanin HAVEN BRASS FOUNDRY 
GRAND HAVEN, MICHIGAN, U.S.A. 























1,995,185. Oil Burner Boiler. Aldo Macchi, Schenectady, 
N. Y., assignor to General Electric Company, a corporation 
of New Yark. 

1,993,871. Air Conditioner. Carl W. Burnap and John 
Weiss, Hibbing, Minn. 

1,993,498. Humidifier. Leonard B. Winterfield, St. Paul, 
and Walter L. Bush, Minneapolis, Minn., assignors, by direct 
and mesne assignments, to said Bush. 




















1,982,937. Bearing Lubrication. Allen D. Walter, East 
Cleveland, Ohio, assignor to The Ohio Electric Mfg. Co., 
Cleveland, Ohio, a corporation of Ohio. 

1,996,309. Packless Valve. William K. Simpson, Water- 
bury, Conn., assignor to Hoffman Specialty Company, Water- 
bury, Conn., a corporation of Illinois. 

1,996,351. Valve. Joseph Schultz and Peter Joseph Tickey, 
Bridgeport, Conn., assignors to Jenkins Bros., New York, 
N. Y., a corporation of New Jersey. 

1,992,612. Expansion Joint. Robert Hall, Lockport, N. Y., 
assignor to American District Steam Company, North Tona- 
wanda, N. Y., a corporation of New York. 

1,992,561. Method of Heat Transfer. Otto G. Wendel, 
Buffalo, N. Y., assignor to The American Radiator & Stand- 
ard Sanitary Mfg. Corporation, New York, N. Y., a cor- 
poration of Delaware. 

1,992,846. Steam Heating System. Grove Starr, Penn- 
hurst, Pa. 

1,991,976. Conditioning Unit. Walter L. Fleisher, New 
York, N. Y. 











































































1,992,051. Air Conditioning Apparatus. Samuel M. Ander- 
son, Sharon, Mass., assignor to B. F. Sturtevant Company, 
Hyde Park, Mass., a corporation of Massachusetts. 

1,992,061. Mechanical Stoker. Adam B. Fahnestock, Man- 
hasset, N. Y., assignor to The Standard Stoker Company, 
Incorporated, a corporation of Delaware. 

1,992,530. Diestock. Franklin Judge, Greenfield, Mass., 
assignor to Greenfield Tap and Die Corporation, a corpora- 
tion of Massachusetts. 
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1,992,048. Controller. Paul C. Temple, Decatur, Ill, as- 
signor to A. W. Cash Company, Decatur, Ill., a corporation 
of Delaware. 

1,993,013. Air Cooling and Conditioning Means. George 
M. Marr, New York, and Arthur P. Marr, Brooklyn, N. Y., 
assignors to Air Conditioners, Inc., New York, N. Y., a cor- 
poration of Delaware. 


BE SURE TO USE 


EAGLE 


LEAD PIPE AND 
FITTINGS 
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1,993,159. Air Conditioning Device. Edwin S. George, De- 
troit, Mich. 

1,994,904. Automatic Heat Control. Earl D. Wilson, Wil- 
kinsburg, Pa., assignor to Westinghouse Electric & Manu- 
facturing Company, East Pittsburgh, Pa., a corporation of 
Pennsylvania. 

1,994,523. Air Conditioning Device. John Kohut, Boon- 
ton, N. J. 
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1,994,523 
AIR CONDITIONING DEVICE 








1,994,130. Air Heating and Humidifying Apparatus. 
Charles W. Good, Harry G. Naylor and Thomas J. Regan, 
Erie, Pa., assignors to Weil-McLain Company, Michigan 
City, Ind., a corporation of Delaware. 





THE EAGLE-PICHER LEAD COMPANY 
CHICAGO Meee gt SE ° CINCINNATI 
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RUGGED SERVICE 





MADE FOR LONG 


Boiler Tube Cleaners, Flue Brushes, Wire 
Heater Brushes, Handy Cleaner Brushes, 
Fire Brooms, Track Brooms. 
Tempered Steel 
The Worcester line 1s complete. 
| Catalog gladly sent upon request. avccmnm 


WORCESTER — and SCRAPER CO. 


10 AUSTIN STREET WORCESTER, MASS 

















MAKES OLD TRAP NEW 


at half 


the cost 





This new Barnes & Jones cage unit makes cranky old traps 
act like brand new ones again—at about half the cost and half 
the trouble of the usual repair. 


It's a sure-fire cure. The cage unit contains its own thermo- 
static element, valve seat and valve plug—all locked in adjust- 
nient. Simply remove the old unit, insert the new cage—and 
that’s all. No seat troubles. No guesswork. No skill required. 
You get the equivalent of a brand new trap, regardless of its 
previous condition. 


Tell us what makes. of traps you have, their age and size— 
and we'll send you a Barnes & Jones cage unit to try out. No 
charge. No obligation. Write today. 


BARNES & JONES, Inc. 


508 BROOKSIDE AVENUE, BOSTON, MASS. 
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3,851 
BOILER CONSTRUCTION 











1,995,667. Air Conditioning Apparatus. Vernon Cano, 
Elizabeth, N. J., assignor to The Cooling & Air Conditioning 
Corporation, New York, N. Y., a corporation of New York. 

1,994,258. Stoker. Charles J. Surdykowski, now by judi- 
cial change of name Charles J. Surdy, Tuckahoe, N. Y., and 
Paul A. Ketchpel, West Englewood, N. J., assignors to 
Standard Stoker Company, Inc., a corporation of Delaware. 

1,993,851. Boiler Construction. James F. McIntire, De- 
troit, Mich., assignor to United States Radiator Corporation, 
Detroit, Mich., a corporation of New York. 
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1,995,409. Humidifier. Edgar E. Wayles, East Hartford, 
Conn. 

1,993,850. Boiler Construction. James F. McIntire, De- 
troit, Mich., assignor to United States Radiator Corporation, 
Detroit, Mich., a corporation of New York. 





Newark— 


(Continued from Page 71) 


sufficient, without resorting to pumping. 

The house pumps are controlled by means of two float 
switches one located in each compartment of the house 
tank and arranged so that either pump may be controlled 
from either float switch. The pumps take their supply 
from the surge tank set adjacent to the pump location, 
this tank being 6 ft., 6 in. long by 4 ft., 6 in. wide by 
6 ft. high and supported on beams with a drip pan in a 
manner similar to the method already described for the 
house tank. 
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Street service for water is brought in from the water 
' mains in front of the building and enters through 6 in., 
Class K, cast iron, bell and spigot, water pipe with lead 


and oakum caulked joints; after passing through stop 
valves and a fish trap, the water enters a water meter 
and then passes into the surge tank through a 4 in. 
connection with a ball cock. A high pressure fire service 
also is brought in at the same spot and is connected into 
the basement loop of the fire standpipe system. 
Branches from the direct pressure service main are pro- 
vided to supply cooling water to the compressors for 
the refrigerator system and a capped outlet is included 
for a future branch to the compressors for air condition- 
ing use if this should be desired later. A waste for this 
same cooling water has been piped to the surge tank so 
that as much of the water as can be utilized in the build- 
ing will be so used and only the surplus wasted by over- 
flowing the surge tank when the quantity is too great. 


WATER SUPPLY FOR BUILDING 


All water supply piping inside of the building is of 
brass pipe, iron pipe size, made up with brass fittings of 
the screwed type, in general, and flanged fittings around 
apparatus and connections to pumps and other equip- 
ment. The general supply is furnished from the house 
tank by a main 6 in. riser which carries all of the water 
down to the basement ceiling where it is distributed 
horizontally. Owing to the great length of runs involved 
in the completed structure and the comparatively small 
head received from the house tank great care was used 
in sizing the water piping to be sure that pressure and 
quantity sufficient to operate the plumbing fixtures are 
available at the fixture. On the platforms, the level was 
so high that the house tank pressure would be inadequate 
to operate a hose stream so for this section a small pneu- 
matic system was installed consisting of two pneumatic 
tanks 6 ft. in diameter by 15 ft. long and having a com- 
bined capacity of 3,000 gal. These are supplied by two 
horizontal, split case, pumps of centrifugal type, direct 
connected to 10 h.p. motors and with a capacity of 100 
¥.p.m., against a total head of 90 Ib., with 40 lb. on the 
suction and 225 g.p.m., when discharging against 60 Ib., 
with 40 Ib. on the suction. Thus, as the drain on the 
pneumatic tanks becomes heavier and the pressure be- 
gins to fall, the capacity of the pumps increases until, 
when the tank pressure has reached the lower limit of 
60 lb., the capacity of the pump is 125 per cent greater. 
The pneumatic system is intended to operate between 60 
and 90 lb. pressure. 

Automatic control is arranged to cut one pump in at 
60 lb., and out at 90 lb., while, in the case of the other 
pump, the starter is set to cut in at 55 Ilb., and out at 
90 Ib. This will bring the second pump (which normally 
is a spare) into service whenever the capacity of the 
first pump is exceeded. 

To maintain the air in the tanks, a 334 in. by 3% in., 
two cylinder air compressor is installed, operated by a 
3 h.p. motor with a V-belt drive and with a capacity of 
141% cu. ft. of free air per minute. 

The hot water supply is divided into three sections, 
one of which is the general supply for the building, the 
second the supply for kitchen use, and the third the sup- 
ply for the fixtures on the platforms. All hot water 
piping is brass pipe. All three systems are circulating 


systems and the water is rotated by circulators installed 
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GET YOUR “LUCKY STRIKE 
FAUCET WASHER ASSORTMENT TO.DAY 


=] : 
MAKES | w= 
THEM| |S 
buy 


® The “LUCKY STRIKE” 
Counter Display drives Ti . 
home a striking mes- le 


Attention - Compelling 
sage to every customer 


mesa seen | “LUCKY STRIKE” 
may expect to encoun- FAUCET WASHER 


ter in emergencies. It 
Counter Display 
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.veuny SsTRIMEe 





e) 
' a) WASHERS 





attracts their eye and 
virtually compels them 
to buy. 











To further promote their 
sale, “LUCKY STRIKE’ 
Faucet Washers have been priced to compare with prices of inferior 
roducts obtainable from outside sources. “LUCKY STRIKE’ Faucet 
ashers will help you convince your customers that it is wise and 
economical to buy their plumbing needs from you. 


The displa ~ | consists of 36 cellophane front 2-color boxes. Each box 
contains 10 bevelled asbestos compound washers (5 sizes) and brass 
® Order your “LUCKY 


screws (3 sizes). 

) Order yor y LAVELLE RUBBER 
me Kona cpuncer Dis- 418 W. Illinois St. 
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WATER HEATING FOR MODERN HOME 

The low cost of operating a DAHLQUIST TURBO Elec 
tric Automatic Heater is exemplified in the attractive 
home pictured above. Here a 60-gallon DAHLQUIST ays 
tem was installed in 1929 to serve a family of six adults. 
Checked monthly for five successive years, the operating 
cost has averaged $4.20 per month without occasion for 
repair or replacement. 

THE DAHLQUIST TURBO SYSTEM 
represents one of the most outstanding developments yet 
achieved in the electric water heating field. This new pat- 
ented improvement, when incorporated in a DAHLQUIST 
Automatic Storage System, keeps it constantly free from 
sediment. A plentiful supply of clean, fresh, hot water 
fit for every domestic purpose, including cooking and 
drinking, is assured at all times, and actual savings of as 
much as 50% of ordinary fuel costs are frequently real 
ized by the user 
Dahlquist DAHL QUIST TURBO equipped systems are the most 
Turbo Super modern of all hot water storage heaters and are a real 





Aquatherm scientific contribution to family health and economy. Such 
Waderfire positive insurance against unfit, rusty hot water, freedom 
Hot Water from care, long life and savings on original cost soon 
Storage make them a — possession. 

System Vrite for particulars. 


DAHLQUIST MFG. COMPANY 


ce WEST 3rd ST. SO. BOSTON, MASSE. 
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CORCORAN 


ONE-PIECE STEEL 


Bathroom Cabinets 
® 


The original and only one-piece steel cabinet. 
No Cracks No Seams 
No Welded Joints 
100% Sanitary zasily Cleaned 


43 Beautiful Designs and Models. A Cabinet 
for every need. Send for Catalog. 


Warehoused in Baltimore — Brooklyn — Chi- 
cago—Dallas—Montreal— Philadelphia —and 
San Francisco. 


Manufactured by 


THE FRIES & SON STEEL CONST. & ENG. CO. 
COVINGTON KENTUCKY 


























DART | BRONZE to BRONZE 


XAMINE them closely 
and you'll learn for 
yourself why DART Unions 
are giving unfailing service 





in countless pipe line instal- 
lations. The two bronze seats 
will tell you the story quickly 
convincingly. Send for your 
sample. 








E. M. DART MFG. CO., proviDENceE, R.1. 


Sales Agents: Ay: Fairbanks Ce., Canadian 
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/e KAINER Pressure Governor 


FOR HOT WATER HEATING SYSTEM S PRICED RIGHT/ 





SIMPLEST-MOST ACCESSIBLE 

CONTROL ON THE MARKET 
ACCURATE, DEPENDABLE 
AND ENTIRELY AUTOMATIC 


MODEL C-3 
KAINER & COMPANY 


MATHER ST. oo eee Vepe ese ee Fer > 


COPPER 
FLOATS 


OVAL I Ss 
MERCHANDISE 
does most to 


stimulate 
CONSUMER 
CONFIDENCE 


Incorporated 1907 


THE AYLING & REICHERT CO. 
[2047 NORTH ERIE STREET 








TOLEDO,OHIO 
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in the return line, the circulator for the general system 
having a capacity of 60 g.p.m., that for the kitchen 15 
g.p.m., and that for the platforms, 15 g.p.m. 

Both the general supply system and the kitchen sys- 
tem make-ups come from the house tank so that both 
of these heaters are on tank pressure while the supply 
for the platform heater comes from the pneumatic tanks 
and this heater is on the pneumatic system pressure. By 
this means the hot and cold water supply to each fixture 
is balanced as far as pressure is concerned. An oblique 
projection of the hot water systems is shown in Fig. 5. 

Hot water is heated by means of multitube type of 
storage heaters with brass or copper coils supplied with 
steam from the 50 lb. steam line provided for hot water 
service use. The general system has two such heaters 
operated in parallel each being of 1,500 gallons capacity 
and 42 in. in diameter by 144 in. long with 100 sq. ft. 
of coil surface. The kitchen is supplied from a single 
heater of 500 gallons capacity and is 36 in. in diameter 
by 126 in. long with a coil of 40 sq. ft. As both these 
heaters are supplied from the tank, they are cross con- 
nected so that one general heater can be used for kitchen 
service in case of emergency. 

lor the platforms, the heater has 190 gallons storage, 
26 sq. ft. of heating surface, and is 24 in. in diameter 
by 102 in. long. This heater is built for a working water 
pressure of 150 Ib., while all of the other heaters are built 
for a working water pressure of 100 Ib. 

All heaters are provided with pressure reducing valves 
and thermostatic tank regulators so that the temperature 
may be set at any desired degree and the steam will be 
admitted and closed off without noise. 

There is no general system of sprinklers in this build- 
ing as it is entirely of fireproof construction with no 
adjacent fire hazards on adjoining property or across the 
street ; a standpipe system, however, is installed for tak- 
ing care of any small blaze which might occur in the 
building and all basement storage rooms have sprinklers 
with an electric alarm which gives notice as soon as the 
water begins to flow. 


FIRE SERVICE PIPING IS PROVIDED 


As shown in the plot plan, the standpipe system is fed 
by two separate connections from two city mains pro- 
vided expressly for fire service, these two connections be- 
ing united inside of the building and carried through a 
special fire water meter beyond which the supply line is 
connected to the standpipe loop running around the base- 
ment with check valves in this branch. A second branch 
also connects the loop to the bottom of the house tank 
where 4,000 gallons of fire reserve water is sure to be 
available with the possibility of having 6,000 gallons 
more from the house service portion of the tank to draw 
upon. Siamese connections with check valves also are 
run into this loop, one siamese being located on the north 
side near the Rapid Transit entrance and the other on 
the south side of the future extension. 

Fire hose is located in general so that a 50 ft. hose will 
reach a fire in any possible location although in a few 
instances 75 ft. of hose is used. In all of the cabinets in 
which the hose is located space is also provided for a 
chemical extinguisher. All hose is 2% in. with white 
metal nozzles and trimmings except in the service por- 
tions where brass is substituted. Hose is supported on 
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approved hose racks with reducing valves on each branch 
to prevent excess pressure making the hose impossible 
to handle. 

No fire pump is used in the building owing to the low 
height. 

A gas main is brought into the building and has 
branches run from the meter to. each shop and store 
where the outlets are capped and left ready for the 1n- 
stallation of a separate sub-meter for charging gas used 
by the tenant. 


SELECTION OF PLUMBING FIXTURES 


When it came to the selection of plumbing fixture 
types, particular attention was given to the sanitary fea- 
tures of the individual fixture and the ability to stand 
hard usage and abuse. A basic principle of keeping the 
floor clear as far as possible was used and this resulted 
in the adoption of wall hung, syphon jet, water closets. 

The building was designed by McKim, Mead and 
White, architects of New York City, and the mechanical 
electrical and steel portions of the work were designed 
for them by Gibbs and Hill, Consulting Engineers, New 
York. The General Contractor is George A. Fuller Co., 
of New York, and the sub-contractor for heating, venti- 
lating and plumbing is Jaehnig and Peoples, Newark, 
N. J. 

This project is under the jurisdiction of A. C. Watson, 
Chief Engineer, New York Zone, Pennsylvania Railroad. 
Mr. L. P. Struble, Engineer, Newark Improvements, is 
in direct charge. 
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entirety the slogan which we use, ‘We sell and install a 
faucet washer or a power plant.’” Mr. Chagnard goes 
on to say, “We are doing newspaper advertising, and are 
also concentrating on direct mail advertising. We be- 
lieve that the public is at the beginning of a buying spirit, 
and we feel confident that we will get our share.” 

The modernizing of a cottage in Louisville was an- 
other feature of the complete plan to make the home- 
owners of that city conscious of the FHA and the bene- 
fits to be obtained through modernization work. In this 
regard, Mr. Chagnard states, ““From observation of some 
seventeen thousand people who already have passed 
through the house (in less than one week’s time) we find 
the topics of conversation passing from the furniture 
first, then to the bathroom, heating system, refrigerator 
and gas range. This gives one an idea of the possibili- 
ties for the future.” 

Some of the direct mail effort of the Crescent Plumb- 
ing and Heating Company is in the form of a card which 
has printed on it the following: 

“MODERNIZE NOW!!! 

“Take advantage of the Federal Housing Act! Replace 
and repair your old plumbing and heating equipment 
with Uncle Sam’s help. You can borrow the money for 
this work at low interest rates with no down payment 
and three years to pay—and we handle it all. For in 
formation, visit our office or phone.” 
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NYE TOOLS 


NYE TUBE CUTTERS 
WITH ROLLERS 











For Copper, Brass and Lead Tubing 


O the plumber, refrigerator repair man, and auto- 
mobile mechanic who requires a first class tool for 
his tubing work, we recommend this cutter. 


The rollers make it superior to other cutters of the 
same type, as they reduce friction to the extent that 
tubing is not marred or torn during the cutting opera- 
tion. Nye Ground Wheels of the latest type are fur- 
nished, and due to their finely ground edge they leave 
a very slight burr, easily removed by the reamer. 


A NYE GUARANTEED PRODUCT 
ASK YOUR JOBBER 


The NYE Tool & Machine Works 
4120-30 Fullerton Avenue, Chicago, IIl., U. S. A. 


Be 


KENNEDY 
Standard 
Bronze Gate Valve 





























OUR insurance 
against leaky 
threads or stuffing 
boxes, sticking 
stems, poorly seating 
discs, and other 
valve troubles. You 
will find Kennedy 
Valves operate 
easily, close tightly, 
and give permanent- 
ly satisfactory serv- 
ice. 
The Kennedy Valve 
Mfg. Ce. 
Kimirca, MN. Y. 
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When the Vacuum slips 





You can be practically sure 
that joints leak, but—it’s a 
very easy job to stop all the 


leakage by painting over 
% every threaded joint and 
" every gasketed joint with 


SMOOTH-ON 
No. 3 


The vacuum draws the Smooth-On 
into and seals the leaks. Once the 
Smooth-QOn is set, it will stay tight 
under temperature change and vi- 
bration. Joints painted over with 
Smooth-On No. 3 hold even greater 
than 28-in. vacuum month after 
month on any condenser, low-pres- 
sure turbine or vacuum heating 
line. 


Get Smooth-On No. 3 in 1 or 5-lb. can 
and write to us for the Smooth-On 
Handbook. 


SMOOTH-ON MFG. CO., Dept. 12 


570 Communipaw Ave., Jersey City, N. 


Doitwite SMOOTH*ON 
GREATER FUEL ECONOMY 


coal—oil—gas 
Bryan Universal Boiler 


Revolutionary 























S it meets every demand 
for proper combustion 
of fuels, quick absorption of 





heat developed, also easy 
and practical setting of 
every type of burner or 
stoker. 


NO BOILER CHANGES 


NEWLY AND COM- If you change fuels no make- 
PLETELY DESIGNED . , 

on basis of high efficiency shifts of any kind. 

—quick heat—any fuel. 


A Wonderful Boiler 


BRYAN STEAM CORP., PERU, IND. 











a little each week 





or larger keg from your supply house, 
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stallation of plumbing is more economically achieved by 
this method than by any other. 

“In making this announcement we recognize that any 
deviation would set up competition for those whose 
cooperation we seek and thereby detract from the effect- 
iveness of the distribution system upon which we must 
depend for the ultimate success of our efforts in this 
business. 

“It is our intention to support and strengthen the posi- 
tion of the recognized plumbing wholesaler and plumbing 
contractor to the fullest extent and to recognize that our 
interests are inseparable from these groups. 

“In thus clarifying our policy we are hopeful that all 
of the inter-dependent forces of this industry will fully 
accept the sincerity of our purpose and will respond 
to the efforts which we are making to deserve your sup- 
port and cooperation. 

“In the near future an entirely new and different 
group of designs embodying heretofore unknown color 
combinations and sales features will be offered to the 
trade. The designs will include a new line of sinks, 
bathtubs, lavatories, laundry tubs, sink and tub com- 
bination, cabinets, etc. At present the BRIGSTEEL BEAUTY 
Ware sinks and cabinet combinations in both the 43 in. 
and 60 in. sizes in white, solid colors and color combina- 
tions are available. BricstrEL BEAUuTy WARE will be 
made in acid-resisting porcelain only—at no extra pre- 
mium. 

“We take this opportunity to invite your inquiry re- 
garding the Briggs franchise for wholesalers. 

“Cordially yours, 
“J. A. Callahan, 


‘BRIGGS MANUFACTURING Co. 


99 


The complete charge of all operations of the Briggs 
Manufacturing Company’s new plumbing division, ac- 
cording to an announcement by W. P. Brown, General 
Manager, is to be in the hands of John A. Callahan who, 
for more than three years, has been actively identified 
with that company. 

The announcement further states: 

“Mr. Callahan has directed the company’s develop- 
mental work in plumbing for more than two years and 
has had a wide training in both the manufacturing and 
selling fields. 

“The Company's Hamtramck plant, which has been 
remodeled and equipped for big scale production of 
plumbing ware, definitely is scheduled to begin opera- 
tions the latter part of April, it was announced. Officers 
of the plumbing division, besides complete display and 
sales rooms, are housed in the remodeled plant. Huge 
kilns, conveyors and other special machinery for porce- 
lain finishing of the ware, have been installed in the new 
plant.” 


FHA Loans—. 


(Continued from Page 5) 





in merchandising his goods through time payments. 
The government, the banks and the finance companies 
have joined to make it possible for him to do this mer- 
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chandising but the rest of the task is directly up to him. 
If he wants the thing done, he will have to do it himself. 

Other industries have successfully established time 
payment merchandising on their own initiative. The 
building industry and the plumbing and heating industry 
have had the government make the way easy for them, 
sanction the plan and advertise it in a way that no other 
plan for an industry has ever been advertised. 

The mechanics of operating under the plan are simple ; 
no contractor need be disturbed by them. There was per- 
haps a time when a number of contractors feared time 
payment operations because the provisions for recourse 
to them in case a customer did not meet his payments 
provided a responsibility that they did not feel they were 
financially able to assume, but under the government plan 
this has been eliminated. 

There are no provisions for recourse, there are no 
holdbacks ; the contractor receives his money sooner than 
he does in many so-called cash contracts. As soon as he 
completes his work, he is paid in full and the task of 
collecting from the customer is assumed by the financing 
agency, while in many cash jobs he has to wait 60 to 90 
days or even longer. 


MAKE LOAN ARRANGEMENTS FOR CUSTOMERS 


He can make arrangements with his local bank, 
whereby instead of expecting people to go to the bank 
and arrange for loans and then come and hunt him up 
he will arrange the loans for them, or he can make the 
same arrangements with a national finance company. If 
he has any difficulty in making the arrangements with 
his bank there is no need for him to stop, because the 
national finance companies of the manufacturers have 
been created especially to be able to transact this busi- 
ness for him. 

All that he has to do is find customers, install work 
and collect his money. The additional arrangements are 
simple. All the contractor has to do is to have the cus- 
tomer fill out a property owner's credit statement on a 
form established by the government. This statement is 
then sent to the finance company and when it is ap- 
proved, the contractor can proceed with his work and 
collect his money. After completing the work he merely 
has the home-owner sign a note furnished by the 
financing organization, sends that note to the organiza- 
tion and they send him cash. 

The only work involved is the work of finding pros- 
pects and even that is simplified because with the use of 
the time payment plan so many more people become pros- 
pects. The simplest thing that the contractor can do is 
to let them know that the plan is available and even doing 
this should bring him some business. 

Jeyond that he can adopt all the sound principles of 
sound merchandising with an increased assurance of get- 
ting business. He can put up window displays and 
posters. He can put posters on his trucks. [He can run 
advertisements in the local newspapers and in the tele- 
phone directory saying that he is prepared to arrange 
financing for the home-owner on plumbing and heating 
improvements. | 

He can hire people to canvass trom house to house 
on a commission basis to obtain prospects. He can fol- 
low up these preliminary canvassers who carry the news 
of his plan with salesmen. He can use telephone solici 
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Complete and Profitable 


New additions to the CID line of Water 
Systems and Cellar Drainers still further 
broaden the profit possibilities of this 
famous line made by the world’s largest 
builders of water pumps. Prices were 
never lower for genuine first-quality 


Goulds Systems. Let us tell you how you 
can make big profits handling this line. 
Write today. 

GOULDS PUMPS, INC. 210 Fall Street, Seneca Falls, N. Y. 


Cid Pumps 


GOULDS 





Goulds Shallow Fully Automatic 


Well Water Sys- 
tem — C-2542. 250 
gallons per hour 
capacity. 

Price 








































THEY LAST... AND THOROUGHLY IN- 
LAST... AND LAST! SPECTED and TESTED 
Reichert Solderless Gopper Floats 
Made of Better service for 
heavy your customers 
gauge sheet and more pro- 
copper. Pat- fit for you. 

ented spe- 

cial seam 

porte ones The 
construction de 

makes them Reichert 
the strong- Fieat 
est and most & Mfg. Co. 
service- 

able on the 2238 Smead Ave. 
market. Toledo, 0. 
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a Backed by over 61 years experience 
" Write for Catalog 
2 JOHN G. KELLY. Inc. 
Distributors 

™ 210 East 45th St. ‘ee 

New York, N. Y. Strainer Type 23-5 
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“WARNOCK: 
Triple Wear Wrenches 


The Warnock wrench is easy to adjust. The strap is arranged in such a 
way that it can be drawn a lutely tight in one movement. Notice, 
too, that this strap is triple folded at the point of greatest strain. 


For chrome, brass and nickel plated pipe 


WARNOCK MFG. CO., Worcester, Mass. 
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PLUMBERS’ SPECIALTIES 
Be Prepared for ANY Job! 
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Keep a complete assort- 
ment of HINDLEY'S 
Plumbers’ Specialties con- 
stantly at your fin- 
gertips and you'll 
find you're prepared 
for any job... any 
emergency ... and 
for greater profits 
on each job. Stock 
up NOW. 


HINDLEY 
MFG. CO. 


VALLEY FALLS 


te Lower Tank Wire 








Tank Ell Screw 








Closet Bolt 





Closet Screw 








HINDLEY’S 











“MODERN” RANGE BOILER 


Pat. No. 1853949 


TH 


30, 40 and 50 Gallons 
200, 250 and 300 Ib. Test 


In the above capacities the top and body of the 
‘“‘Modern” Boiler is formed from a single extra- 
heavy Copper Shell and drawn cold-seamless to 
the bottom, thus eliminating the top joint and 
the side seam and leaving only a/ bottom joint. 
The bottom head is hydraulically pressed on the 
shell and riveted securely with Copper Rivets 
closely spaced. Over the rivets a seamless cop- 
per cool is spun and sweated, reinforcing the 
joint and making a solid construction which is 
impossible to come apart under any circumstance. 
Every boiler is reinforced internally and guaran- 
teed against collapse. The interior is thoroughly 
tinned. 


Sold Through Wholesalers Only 


HAYES MFG. co., Paterson, N. J.% 


Established 1870 
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FOR THE Better URINAL 
INSTALLATION . . . SPECIFY 


ABINGDON 


Search the world over and you'll find no 
better urinals than those produced by 
ABINGDON. Typical of ABINGDON’s 
line is The CLIFTON No. 813. illustrated 
at the left. All ABINGDON Urinals live 
up to ABINGDON’'s long established rep- 
utation for superior quality and work- 
manship. To assure a better urinal in- 
stallation . . specify ABINGDON. 
Write for the details. 


ABINGDON SANITARY 
MANUFACTURING CO. 
ABINGDON ILLINOIS 
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tation to tell people about the plan. He can use direct 
mail. 

When he does any of these things, he can regard every 
reliable citizen of his community who needs his services 
as a prospect. He can even go back and see previous 
prospects who have hesitated about buying because they 
did not want to make an immediate cash outlay. If he 
is willing to work then he does not have to wait until 
customers pay cash, or until they make up their mind to 
go to the bank and arrange a loan because they want to 
give him some business. 

Ile can make arrangements with the bank and with a 
finance company that will permit him to go out and get 
this business and still obtain his usual cash business and 
more, because the very operation of the plan makes it 
practical for him to expend greater efforts in finding 
prospects. A survey made in our own industry among 
contractors who were operating under this plan, not only 
showed that they were not complaining because the 
federal Housing Administration and the banks had not 
caused business to fall in their laps, but that for every 
two time-payment transactions they had obtained, their 
efforts to get business on this basis had brought at least 
one additional cash contract. 

Under time payments, every home-owner becomes a 
prospect. No contractor is obligated to consider them as 
such, no contractor is being forced by legislation to take 
contracts that he does not want to accept but the oppor- 
tunity exists for him to make the Federal Housing plan 
work if he is willing to accept the responsibility contained 
in the old adage: “If you want a thing done well, do it 
yourself.” 





Business Is Better— 


(Continued from Page 47) 


The Mid-City Plumbing Supply Company, Chicago, 
states, “It is indeed very gratifying to report a substan- 
tial increase of approximately 25 per cent in our sales 
for the first three months of 1935, as compared with the 
same period in 1934. Our April sales thus far are also 
well ahead of April, 1934, and we can give a large por- 
tion, of the credit to the FHA program.” 

A letter from J. J. Friedman, Miller Supply Company, 
of Chicago, says: “Hardly a week passes that we do not 
close one or more jobs through FHA financing. We 
have also found that considerable business has been 
closed by our contractor customers on a cash _ basis 
through the publicity of the Better Housing Program.” 

In reviewing some of these reports, it is interesting to 
observe to what the different companies attribute busi- 
ness increases. Underlying most of these reports is the 
thought, if not the expressed statement, that the impetus 
given to modernization through FHA has been one, if 
not the major agency in improving business conditions 
in the plumbing and heating industry. Along this line, 
Mr. Creviston of Crane Company, already quoted in 
this article, says: ‘Your contest gives practical sup- 
port to the modernization program of the FHA under 
Title I. That is particularly fortunate because the mod- 
ernization program tackles the problem of stimulating 
more building at a fundamental point. It turns people’s 
thoughts to greater convenience, more sanitary condi- 
tions and more comfortable living. It stimulates greater 
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interest in the home, and any movement which does that 
is striking in the right direction to put people in the 
frame of mind where they will be more determined to 
own better homes. Some have perhaps expected too 
much from the program but its influence has been tre- 
mendously beneficial. Once you stimulate real interest 
in better living generally, you will find nothing can stop 
the American people from bodily lifting the level of liv- 
ing conditions, as everyone wants them to do. 

“IT hope your FHA is very successful. It deserves to 
be, because it is on a large scale, offers plenty of in- 
centives, and its objectives are well known.” 


WHY BUSINESS IS BETTER 


The Decatur Pump Company attributes some of its 
increases in business to the general improvement in busi- 
ness conditions, but most of the increase is due, they 
believe, to more selling effort on the part of their jobbers 
and dealers. 

Further indications as to the reason for increasing 
business come from Hajoca Corporation, as follows: 
“There is no doubt that the plumbing and heating con- 
tractors are becoming more and more conscious every 
day of the vast opportunities presented by this Act. As 
evidence of this fact, we are, at the present time, spon- 
soring meetings of plumbing and heating contractors at 
our various branch houses. The attendance at these 
meetings has been at least 50 per cent greater than at 
similar meetings which we conducted last fall. Up to 
the present time, 1,500 contractors have exhibited their 
interest in the FHA by their attendance at these meet- 
ings. 
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“We are 100 per cent in favor of your contest (the 
second FHA Prize Campaign) or any other contest that 
will generate additional enthusiasm on the part of our 
industry to get our share of the consumer’s dollar 
through the facilities offered to us by the FHA.” 

To quote Harvey-Whipple, Inc.: “The only reason 
which we can give you for the increase in our business 
to date is the fact that we have put forth more effort, 
spent a great deal more money in both advertising and 
additional representatives in the field.” 

The reasons given by Exelso Products Corporation for 
the increase in business are as follows: “Your second 
FHA Prize Contest is being run at a most opportune 
time. Not only is the Government helpful at the present 
time, but there are a number of owners who have de- 
cided to improve their own properties regardless of 
Government help, and there are still plenty of installa- 
tions that will be made during this summer and _ fall 
heating season that will be on a cash basis. Our plans 
call for additional advertising, for greater cooperation 
with our distributors, for we feel that 1935 is a normal 
year, and we are working in accord with the year’s op- 
portunities.” 

J. G. Gregory & Company tell us: “We have not 
been able to ascertain just what percentage of the busi- 
ness we have secured has been directly due to FHA 
loans, but we are convinced that a considerable portion 
comes from this source. Our personal opinion is that 
publicity being expended in connection with the FHA 
program has encouraged many private building projects 
which did not require this method of financing, and that 
the general feeling of optimism has encouraged many 
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Engineer's Choice 








Business men from all over the country 
prefer the Sherman, and this is especially 
true of men in the Engineering field. Make 
the Sherman your headquarters on your 
next visit to Chieago. You'll like the con- 
venient location, right on the Rialto 
you'll like the comfortable rooms——the fine 
food—and the low rates. And you'll ap- 
preciate the fact that you can 


drive your car right in- 
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featuring — 


Unusually Comfortable 
Rooms, Good Food, Carefully 
Prepared, and Rates from 
$2.50 Single 


In Oleveland sts 
@ The HOLLENDEN 


RADIO IN EVERY ROOM 


bp Ooleurbus.sts 
@ The NEILHOUSE 
lh 6 « ae 

© |The MAYFLOWER 


| fp Cleledo it 

© The NEW SECOR 
Me, Fay , Os 

© The FLEET WOOD 


An Exclusive Winter Resort Hotel 
DeWitt Operated Hotels 


are located in the heart 
of their respective cities 
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_|. MAKE MICHIGAN AVENUE 
Sq 4Nour Home When You Visit 


— 


CHICAGO 


Every comfort, every fine hotel luxury 
awaits you at the newly modern- 
ized Auditorium Hotel. Unusually 
good .@ food at modest prices. 
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to place private funds in more general circulation. 

“It is also evident that your program of encouraging 
increased activity among the plumbing and heating con- 
tractors into a more aggressive search for both new and 
remodeling business has reflected itself in increased vol- 
ume of business for the contractors, wholesalers and 
manufacturers throughout our industry.” 

“The National Housing Act has brought long belated 
recognition of the fact that a housing problem exists in 
this country and as a result of the activity created under 
it, his company was able to show a profit last year for 
the first time in three years,” Clarence M. Woolley, 
chairman of the board of the American Radiator and 
Standard Sanitary Corporation, declared a few days ago 
in his annual report to stockholders. 

“The important thing,” he added in speaking of the 
housing act, “is not so much the total volume of work 
it has created, as it is the awakening of national con- 
sciousness respecting housing. 

‘Net profit for his company last year was $1,455,227 
as compared with a loss of $881,575 for the year before 
and a loss of $5,990,985.94 for 1932. This was ac- 
complished,” Mr. Woolley explained, “largely as a result 
of the work in home modernization or repairs created 
under the housing act and in spite of a continued de- 
cline in new residential construction. 


MARKET FOR CONSTRUCTION IS GROWING 


“Residential construction was about 95 percent below 
the average for the years from 1925 through 1929, 
practically obliterating this, the largest market, for the 
company’s products, he explained. 

“Laws in most of the states have interfered with the 
operation of the National Housing Act’s provisions cov- 
ering new construction, but these laws have now been 
changed in a majority and it is not beyond a reasonable 
hope to expect that a definite building program will be 
started in the near future, he continued. 

“During the past five years, the total number of homes 
erected has not been sufficient to meet the need created 
by the natural forces of marriage, fire and obsolescence,” 
Mr. Woolley asserted. “Figures for 25/7 cities show 
296,000 home units built in the period as compared with 
| ,992,0000 for the previous five years. 

“There has been only one home erected for every 16 
marriages while from 1925 through 1929 there was a 
new home constructed for every three marriages. Fire 
loss has been estimated at 30,000 homes a year, and, on 
the basis of a forty-year obsolescence period for build- 
ings, 511,000 homes have become obsolete every year 
since 1930. 

“In addition to the elemental need for more housing 
indicated by these figures, there is a need for better 
housing particularly for people in the lower income 
brackets.” 


PUBLISHERS’S STATEMENT OF CIRCULATION 
The following information is published in accordance with 
the requirements of The Code Authority for Periodical Pub- 
lishing and Printing Industry (A-3). This is to certify that 
the average circulation per issue of DOMESTIC ENGINEER.- 
ING for the six months’ period, July ist to and including 


December 3st, 1934, was as follows: Copies sold, 14,544; 
Copies distributed free, 1,346; Total, 15,890. (Signed) O. T 
Carson, Publisher. Subscribed to and sworn before me on 


this 22nd day of March, 1935. (Signed) L. M. Dixon. 
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Situations Open 


~ ~~ —— 


SALESMEN WANTED: SALESMEN 

and specialty houses calling on ac- 
quainted plumbers to sell a new im- 
proved valve. Outstanding oppor- 
tunity for permanent repeat business. 
Large commission. Protected territory. 
All territories open. Furnish refer- 
ences. Address Key 131-D, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago, ; 











Situations Wanted 





ENGINEER, NOW ASSISTANT TO 
sales manager large district steam 
company. Twelve years’ consulting ex- 
perience including piping, heating, air 
conditioning. Want opportunity with 
contractor or manufacturer where tech- 
nical and sales qualifications will help 
build business. Age thirty-seven. Ad- 
dress Key 141-D, “Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago, Ill. 


MR. PLUMBING AND HEATING CON- 

tractor—Prosperity is coming. You 
need an expert in your business. Plumb- 
ing, Heating, Air Conditioning, domes- 
tic-commercial. Address Key 143-D, 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago, II. 


GENERAL SUPERINTENDENT — 

Twenty-five years’ practical experi- 
ence manufacturing plumbing brass. 
Capable designer of new fixtures. Now 
available. Address Key 130-D, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago, III. 








Lines Wanted 





LINES WANTED FOR NEW YORK 
State. Closet combination, range 
boiler, brass goods, ball cock and spe- 
cialties. Commission basis. Twenty 
years’ personal contact. Outlet—jobber 
and large contractor. Address Key 
153-D, “Domestic Engineering,’ 19900 
Prairie Ave., Chicago, Ill 





For Sale 








FOR SALE 
Plumbing and Heating establishment, good 
midwestern Missouri town, also handling 


pumps, tanks, windmills, engines, cream sep- 


arators, washing machines, warm air furnaces. 


Stock five thousand. Can reduce. Have twelve 
thousand dollars worth of contracts to complete 
now. Owner has business interest elsewhere. 
Address Key 148-D, “‘Domestic Engineering,” 
1900 Prairie Ave., Chicago, IIl. 


Wanted to Buy 








WANTED TO PURCHASE CASH 
paid for used Pittsburg, Hoffman, 
Ruud, or other coil type automatic 


water heaters. Must be cheap. Address 
Key 149-D, “Domestic Engineering,” 
1900 Prairie Ave., Chicago, Il. 





Representatives Wanted 





REPRESENTATIVE WANTED A 

manufacturer of complete line of 
plumbers’ brass goods wants commis- 
sion salesman, selling jobbers, to rep- 
resent them in New England States. 
Address Key 150-D, “Domestic Engi- 
neering,” 1900 Prairie Ave., Chicago, III. 


SALES REPRESENTATIVES 


Established manufacturer of national 
reputation will assign on liberal com- 
mission basis, closed territories in 
Southeast, Southwest, Middle West 
and Pacific Coast—for sale of profit- 
able, non-competitive building specialty 
installed by plumbing trade, in new 
construction, alteration, renovation, and 
modernization work. 

If you are covering architects, build- 
ers, plumbing supply houses, and if 
your sales record, or your sales organi- 
zation, will stand strict investigation— 
write, giving lines carried, experience, 
territory desired and complete refer- 
ences. Address Key 151-D, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago, Ill. 


-. eae. ae MANUFACTURERS’ 

agents for high grade plumbers’ brass 
goods for jobbing trade. Several terri- 
tories open. State lines handled. Com- 
mission basis. STANFORD MFG. CO., 
Imlay City, Mich. 


WANTED: MANUFACTURERS’ REP- 

resentatives to sell a superior ball 
cock, other specialties and staples, on 
a commission basis; must have estab- 
lished clientele. Address Key 147-D, 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago, Il! 


AWNINGS 


Sell Atwood Awnings to your custo- 
mers. Beautiful sample book—price 
lists and instructions—furnished free. 
A splendid line—with no investment. 
Nearly 50 years of making “MADE 
TO MEASURE AWNINGS.” 


ATWOOD TENT & AWNING CoO., 
Inc. 
Binghamton, New York 





MANUFACTURER OF 

temperature and pressure relief 
valves for water storage tanks and 
range boilers desires sales applications 
from manufacturers’ representatives 
who are now selling recognized plumb- 
ing supply jobbers. Address Key 152-D. 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago, Il 


RECOGNIZED 


W AN T E D—SALES REPRESENTA- 
tives for eastern seaboard on com- 
plete line of hot water heaters (U-ele- 
ment type). Prefer those representing 
kindred lines calling on the plumbing 
and heating trade. QUAKER CITY 


IRON WORKS. Richmond & Tioga Sts., 





Philadelphia, Penna. 





Books for Your Trade Library 





500 PLAIN ANSWERS TO DIRECT 
QUESTIONS ON STEAM, HOT 
WATER, VAPOR AND VACUUM 
HEATING. By Alfred G. King. Covers 
the science and general practice of 
heating including modern systems of 
modified heating explained in a series 
of plain questions and answers with 
tables, rules and general information. 
It makes a splendid text-uvook for the 
apprentice and an ideal reference book 
for master fitters. Has 253 pages, 6x9, 
bound in cloth. Price postpaid $2.50. 





QUESTIONS AND ANSWERS ON THE 
PRACTICE AND THEORY OF SANI- 
TARY PLUMBING. = | R. M. Starbuck, 


Vol.1. Drainage and Venting..... $2.00 
Vol. 2. Hot Water Supply and Cir- 
eh one a al itd ie on el -- 2.00 
Vol, 3. Practical Wrinkles........ 2.00 
Vol. 4. Drainage, Venting, Septic 
Ma ai eee Ea ale ee ee oe le 2.00 
IE SII Ee Rae 7.00 


These four books are among the most 
popular in the trade. They deal in a 
thoroughly dependable way with mat- 
ters that come up right along. They 
are excellent for journeymen ioe daily 
use and while preparing for examina- 
tions. The author, Mr. Starbuck, is an 
outstanding authority. And he has the 
ability to put what he knows on paper 
so that it is easily understood. These 
books are well illustrated throughout 
with good drawings. It's a set of books 
that every plumber should have in his 
library. Size 6x9, bound in cloth, price 
postpaid, per v lume $2.00; four vol- 
umes fer $7.00. 


DOMESTIC ENGINEERING 
Books Sent Parcel Post Prepaid 
1900 PRAIRIE AVENUE CHICAGO 





Miscellaneous 





WELDING AND CUTTING BQUIP 

ment, approved Underwriters, new 
and rebuilt, $25.00 to $65.00. Plumbers 
should have welding outfits. WELDERS 
SUPPLY MFG. CO., Central Parkway, 
Cincinnati, Ohio. 


Job Tickets, Time Sheets 


Contract Blanks, Estimate Sheets and other 
printed forms for plumbers our specialty. 
Reasonable prices and prompt attention to 
inquiries and orders. Write for samples. 


LOUIS FINK & SONS CO. 
Scheel Bullding, Laurel Springs, N. J. 


PLUMBERS’ BIN LABELS. SEND FOR 
free samples. HADDON BIN LABEL 
CO., Haddon Heights, N. J. 


PATENTS AND TRADE MARKS 
Patent and profit by your inventions. 
Protect your most valuable assets. Ex- 
pert personal service. Lester L. Sar- 
gent, Registered Patent Attorney, 1115 
K Street, N. W., Washington, D. C. 





WANTED: TO SELL OR MAUFAC- 
ture, or both. patepted articles for 
the heating and plumbing trade. Ad- 
dress Key 146-D, “Domestic Engineer- 
ing,”’ 1900 Prairie Ave., Chicago, Ill, 
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WALSEAL 


ASSURES A PERMANENT SEAL AGAINST 
TEMPERATURE AND VIBRATION ... 











A ONE-PIECE PIPE LINE 














If you want a joint that will not creep —a joint that cannot 


pull apart under any temperature to which bronze and copper = 
‘ ° » ‘ A ring of Sil-Fos brazing al- 
pipe can safely be subjected — use Walseal fittings and valves. loy (melting point 1300° F.) 
of the proper quantity is in- 
corporated in each Walseal 
Bronze Fitting and Valve. 


[his modern method of joining bronze and copper pipe is 
proof against vibration and resistant to corrosion. It is the one- N' 


piece pipe line . . . lastingly leak-proof. 





The only tools needed to make a perfect joint are a hack-saw 


4 . , : The heat of an oxy-acetylene 
and an oxy-acetylene flame. Walseal incorporates a ring of the torch applied according to in. 
structions causes the Sil-Fos 
to flow, completely filling the 
space between the Weaiseal 
. a : fitting and the pipe. 
assures the proper quantity of alloy for every joint. Cut the - 


brazing alloy Sil-Fos in each opening of the fitting, which 


pipe, assemble the fitting, and apply the flame as illustrated. 













The white ring of Sil-Fos is your tangible evidence that the 
and made right. Sil-Fos impregnates both pipe 
and fitting making “a one 
piece pipe line.” 





joint is made 

Walseals are the only thread- 
less fittings available for iron 
pipe size or extra-heavy brass 


pipe although they can be used 





for LP.S.O.D. thin wall copper 





tubings. They are available in 








sizes 14-inch to 8-inch Fittings; 








Flanges 1'4-inch to 12-inch. 









VALVES 
FITTINGS 
and TOOLS 
VALVORTE COMP ARN Y Backed by 


60 EAST 42nd STREET, NEW YORK | 9 Teas’ Service 












DISTRIBUTORS IN PRINCIPAL 
CITIES THROUGHOUT THE WORLD 
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TO MEET PRESENT=DAY 


Plate E3636-A (left) 
Combination lavatory 
fixture with pop- up 
drain and metal Art 
Design handles, escut- 

cheons and spout. 


Plate E3992-B 
Concealed bath 
fixture, with metal 
Art Design cross 
handles, escut- 
cheons and spout; 
also furnished with 


regular handles, 
/ ENS] B| F PRICES escutcheons and 
spout. 


Early applications for F.H.A. loans indicate that Plumbing will play 
a big part in modernization work. It is evident that the dealer who can 
offer modernly styled fixtures and fittings of McDonald quality at a reason- 
able price will profit. 
Gracefully designed and with glistening finish, these bath and kitchen 
fixtures will appeal to the home owners the minute you show them. This line 
is beautiful enough to please the most discriminating modern housewife. ee 
The requirements of dependable, lasting service are all fulfilled. And the Plate E3419-B 
prices are within the average home owner's budget. Combination sink faucet with 
pig ; swing spout and metal soap dish 
McDonald's complete line of products is available from all the leading and handles. 
wholesalers in the country as well as from our own branchsoffices. Your 


. ° ; ; 
nquiries are welcomed. 


Plate E3373 Cleft) 
Compression faucet with 
plain spout and adjustable 
flange. China or metal 
handles are furnished plain 
or mdexed, Hot, Cold or 

ity. 


Plate E3658 : 
Plate E3614 Compression faucet with Met 
Angle lawn faucet with ropolitan style metal handle Plate E3662 ; 
Wheel key. (high spout) Double bath faucet 


A. Y. MCDONALD MFG. CO." 


Omaha, Neb. . . . Minneapolis, Minn. . . . Des Moimes, Ia. . . . Kansas City, Mo. . . . Sioux 
City, la. . . . Grand Island, Nebr. . . . Hutchinson, Kans. 












